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This Bulletin shows you 


How to get Customers’ Statements Out— 





on Time and at Less Cost 


Thousands of business houses have 
revise this Information 


helped us to 
told us how they 


Bulletin (3d edition) 
get tneir statements out on the first 
how they cut the cost of getting them out 

how they save time, and clerk hire. 


**Net Profits’’ 
economies and by business ingenuity. 
It is the experience that if you get your 
statements all out on the “first,” you get 
them paid more promptly. You have 
the use of your money while the other 
fellow is still sending out his statements 
and talking about “slow collections.” 


nowadays must come by 


You make more turnovers, discount 
I " 
City and State 


Burroughs Adding 


your bills more easily, and borrow less 
money—all meaning, greater profits. 
Prompt statements mean fewer bad 
debts, better collections; therefore, 
better standing at your bank. 

This Bulletin, “Customers” Statements,” 
shows how successful business men are 
saving one-third in time in making cus- 
tomers’ statements the Burroughs way; 
whether they get out thousands of state- 
ments, or only a hundred. There is no 
“new system about it. You won't have 
to change your present ofhce methods— 
they will simply be shortened. Send 
for this new Bulletin—F REE. 


i 


Xen 
; profitably applted t K 
Machine Company 


> 
Furopear 


Pai 2 _ » he , rn Office, 76 Cann s 
39 Burroughs Block, Detroit, Michigan ae eo 
Makers of adding and addiy : fractir p kkeeping machines, listing and non sting add y and 
calculating machines, + i printinga tiny and calculatir machines—w*- ifferent modeis 
in 49 mbinations of features— pin l.s. Eusy payments Uf desired 
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An Invitation and a Challenge 


The real man of affairs is “from Missouri.” However, when he has 
been convinced by actual demonstration, he makes a valuable friend. 
It is friends that make it possible for us to do business. Hence, 
while holding fast to the old, we are ever seeking new friends. 
And because we want to number you among them, we invite you 
to inspect our plant and see why 


Ramer Remanufactured Typewriters 


are all that typewriters could be short of new. The thoroughness 
with which Ramers are taken apart and then remanufactured will 
interest you, and is in itself the strongest argument we could advance. 
Compare the finished Ramer product with our quotations, and we'll 
challenge you to find better values in remanufactured typewriters. 


You and we should be friends. 


Wholesale Typewriter Company 
314-316 Broadway, New York,N.Y. London: 136-137 Long Acre, W.C. 
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Sessuve These Envelopes 


and get in line for your share of the profits resultins from their ex- 
tensive sale in all parts of the country. No up-to date commercial 


stationer can afford to be without them. If you do not carry a supply 





your competitor will jump in ahead of you and you will be the ar 


The Open End Tension 








is a leader in every respect. It is being sold by the 
) thousands every day. It is made in Jute, Kraft ’ 
] and Manila with a patent washer covering the eye- 
) let inside of envelope to protect the contents. 
| 
; The Improved Double Metal Clasp 
j is a favorite everywhere. This envelope is made 


with re-inforced washers on both sides of the flap 
which makes it much stronger than the old style 
with metal eyelet, and gives correspondingly better 
service. 

Our complete line includes the best of everything in 
Tension Envelopes, Mailing Boxes, Document Envelopes, 
Clasp Envelopes, Filing Envelopes, Photo Mailing Enve- 
lopes, etc. 

Write at once for your copy of our catalog, “Envelope 
Specialties.” 


- THE TENSION ENVELOPE COMPANY 


PIONEERS AND ORIGINATORS 
Salesroom: 296 Broadway, NEW YORK Factory: Bush an 








Improved Double Metal Clasp Envelope 




















al 
Open End Tension Envelope 











Selling Agents in Principal Cities 

















For Greater Efficiency 
the 


{/Sa@2 2a 
As as ao 
Fe ef eele e elie ie. V)& 


The traveling man that sends in a typewritten report each 

day is much less likely to make mistakes than the one who ) © mace : 
writes by hand. Then too, his writing is made easier, he ee 
can afford to go into details without taking up any more 
space and he is absolutely independent of public stenographers. 

The Corona has proven its value to the Singer Manufacturing Co., Parke-Davis & 
Co., Locomotive Superheater Co., and hundreds of other big concerns. 

Wouldn’t you like to know more about this unique typewriter—a machine weighing 
but 6 lbs. and measuring 3?”x103"x9’P Just drop us a 
We'll be glad to tell you. 


CorRonA 





card. 


Standard Typewriter Company 


Elm and Main Sts. Groton, N. Y. 
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DUPUADAMANENENIAANONGOANANUASANAAIUINUTIAAA HLL it UL ll UH ES 
= | a 
— By Invit Memb of Official Typewriter Official Distributors of the beauti- -—- 4 
the Rice ad of t of the ful Illustrated Handbook on the —_—— 
World Association Panama- Pacific International Exposition Panama- Pacific Exposition —— 
ES These are a few of the distinctions which = 4 
= have recently come to the = 
-| RemingtonT iter C = 
= The fact of “RECOGNIZED LEADERSHIP” = 
= explains each and every one of them. 
When an association was And when they searched 
= formed of the World’s for the best and most 
— Leaders in every line of | efficient medium through 
= trade, the invitation to join’ which to distribute the 1l- 
= this association naturally  lustrated handbook of the 
= came to the Remington. Exposition, their choice fell 
naturally on the Remington 
j= ’ i or rr ; 
W hen the great Panama- | ypewriter Company, one 
Pacific Exposition came to of the greatest sales organi- 
choose the best typewriter zations in the world, with 
for their work, they of its 658 salesrooms extend- 
course chose the ““Recog- ing to every continent and 
= nized Leader.”’ every country. 
And, by the way, have YOU received one of these beautiful Exposition book- 
lets? Remember, they are distributed free, and you can get one by calling at, 
or writing to the nearest Remington office. 
= Remington Typewriter Company 
ciccentl (Incorporated) 
New York and Everywhere 
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will be refunded after a small quantity of goc a “ i. ‘en purchase 












Re, —$—$ == a 


© ) PLATENS 
' PARTS-TOOLS 


Write Us About the New Catalog 


We have a loose leaf book of 100 pages that will be a boon to 


Typewriter Dealer. All late model parts are illustrated, and the num 
ber, name and price of each part shown. A customer will be furnished 
with this book free of charge. A prospective custom ier (dealers wed 
should write us for our proposition. We make a nominal charge whic 


d 


OUR POLICY We are continuing our *‘to dealers only”’ 










policy. No goods sold at retail and no type 
writers sold in competition, either wholesale or f 


Write us about catalog at once. 


THE AMES & FILSTEAD COMPANY 


CHI AGO 508 rn Street SAN FRANCISCO. 


sa re 
NEW YORK "i? Deane Street DENVER: 1626 ¢ my 





QUALITY, 














AMFIL 


“AMFIL’ 
PLATENS 
STAND FOR 


(q 

































FOUR AMBITION 


is to make the best Typewriter Ribbons 
and Carbon Papers in the world — not once, 










Our customers tell us we are doing 
that very thing—right now. 
We will be glad to prove this | 








THE AULT & WIBORG CO.—Factory, Cincinnati, O. 


Branch Houses in the Principal Cities 
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The Typewriter RKevolutionized 


Business Methods 


The 
UNDERWOOD 


Revolutionized the Typewriter 


Every Record for 


Speed 
Accuracy 


and Stability 


and All Records for 





Superiority and Mechanical Supremacy 


are held by the 


UNDERWOOD 


“The Machine You Will Eventually Buy” 
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Are You the American Writing Machine Man? 


If you are, all is well. If not, you are overlooking a big opportunity. In every 
community the typewriter dealer who gives the most complete satisfaction and holds 
the most enviable position in the trade is the American Writing Machine Man. He 
is established almost everywhere and with the backing of our complete organization, 


















XY 
os manning three up-to-date factcries, and superior workmanship, he is enabled to build 
\) ‘\— up a paying business which is bound to outdistance competitors. 
; 

\ Direct advertising to the consumer has served to increase the demand for Amer 

\ g ; tn 

) ican factory Rebuilts. If you are not selling them you are missing a money-making 
opportunity. Start RIGHT NOW in your home town 


We will recover and reship them 


Send us your worn out platens. eco 
to you within twenty-four hours 


after being received. Our BLUE-GRAY platens are giving universal satisfaction, 
because they combine the three requisites essential to a perfect plate—RESILI 


ENCY—QUALITY—COLOR. 


Send your orders direct to the nearest factory. 


AMERICAN WRITING MACHINE COMPANY 


345 Broadway, NEW YORK 
ee 



























































Typewriter 
Completeness 


is summed up in the 





ve 


O begin with, the Smith Premier is the only typewriter 
with a complete kevboard—the only typew riter on which 
each character has its own exclusive key. This com- 


pleteness of the Smith Premier keyboard is typical of the entire 
The keynote of the Smith Premier is completeness—in every feature and for every purpose. 





machine. 


ntrol, complete 


Complete visibility of every character, before and after writing, complete — 
rriavges anda 


tabulating and column-selecting mechanism, complete and instantaneous interchangealility of 1a ge 
\ S 


platens, and complete faci/i’y in making corrections are only a few of the exclusive Senit 1 Premier features. 


The sum of them all is complete value for your money. 


329 Broadway, New York 
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The Multiplex Hammond | 


Speed | | Durability 





Beautiful Work Simple Construction 


All types and languages on the same machine 
THE HAMMOND TYPEWRITER CO., 60th St. and East River, New York, N. Y. 
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AT LAST! 


The Envelope Sealer That 
Can't Get Out of Order 


Seals 200 a Minute 
Price $25, F. O. B. Pittsburgh 





Money back if you want it. 


Saves You Maker Every Day—By Saving Time and Work 
THE ENVELOPE 


Simplicity—Certainty—Economy are three big features of this new envelope sealer. It can't get out of order. It 
used in many offices where machines which cost $300 to $500 were placed—because Big-Max never falls down. It 
is Certain—doesn’t get loose or careless—always seals—tight. It is a true economy; 200 a minute is fast enough 
Big-Max will work a lifetime and not cost you a dollar in new parts or repairs. 


any size 








Self- Feeding —all you do ia turn the crank. Seata any style 
envelope without apecial adjustments. 





This is the first low priced sealer of envelopes that does perfe 


Agents Dealers Write Us Quick work. The demand is enormous. We wantlive agents and deal 


Write direct to the manufacturer 


Send us your order If not 
perfectly satisfied, return ma 
chire within 10 days We 


refund your money and pay 


OFFICE APPLIANCE MFG. CO. torn eipneecaign 


500 Ferguson Building PITTSBURGH, PA. 


ers. Order a machine. Our Refund Offer is open to you 

















Permanence in Ink Is the Essential Factor 


1 


INK 














Guard against the loss of valuable records through the use of 
that is not permanent. 


Your grandfather used 


Davids’ Inks and Adhesives 


They were famous in his day as in yours as the Standard by which 
the business world measured Ink and Adhesive Quality. 


The Line of Quality 
Established in 1825 


has changed with the passing years only to the extent of adopti1 
the latest and best improvements in manufacturing equipment and meena) 
perfecting the details of service to the trade - 








Send us a trial order and you will become one of our regular customer 





WRITE FOR CATALOG 75 Cents 
$1.50 which describes our entire line of Inks, Adhesives, Sealing Wax, etc., and fror Per Quart 
Per Quart which you will see that your margin of profit is greater than is possible wit 


other makes, and you get Quality Goods at t 


Liberal Discounts to Dealers 


THADDEUS DAVIDS COMPANY 


Established 1825 ‘*Davids’’’ assures 
Oldest Ink and Adhesive Manufacturers in the United States permanence 


Chicago Branch and Warehouse: Main Offices and Factory: 
18 WEST KINZIE ST. 95-97 VAN DAM ST., NEW YURK 


It sells because 
it satisfies 
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Stenographers ; ‘Share:4F%on 20.000 
ID you ever grasp the big FACT that the ‘“‘lion’s share’’ of 
the cost of typewritten letters goes into your stenographer’s 
pay envelope? That the rea/ cost is not for the machines that 
make the letters? Nor the paper, nor the postage—but human 


or 2 , ‘ 
labor : Let this Master Machine Cut Down 
the Cost of Your Business Letters! 


Your typewriter, like your telephone, is more than a mere machine—if it is 
a Royal Master-Model 10, it speeds up the human workers, improves their 
output and cus the cost! 
A STENOGRAPHER employed at $15 a week (or $780 per year) costs 4°; 

on $19,500. In other words, you are investing in labor approximately 

4°; on $20,000 in the bank—to pay ONE STENOGRAPHER’S SALARY. 
So you have the working equivalent of a $20,000 “‘Letter Factory’—even if 
you employ only one stenographer. You will agree that an investment so 
substantial needs your closest scrutiny from every angle. /t PAYS to make 
any $20,000 plant mechanically perfect. 


How to Make Any $20,000 
. “Letter Factory” PAY! 


ay installing the master machine built to tur 
MORE / letters Same lor ng day 
ak new Royal Model 10, with its rapid- 
fire action and fast roller-trip escapement; 
its new adjustable touch; its all-day speed 
without fatigue! And its new Triple -Service 


; 






































Feature—it writes, pes cards, and bi 
Get the Facts! 

Send for the “Royal mar and ask for a 

DEMONSTRATION. Or write us direct for 






+ 


ure BETTER SERVICE” 


f the 


ir new brox 
and a beautiful Color Photograr 
New Model 10. “Write now—right now! 


ROYAL TYPEWRITER COMPANY, Inc. 


Royal Typewriter Building, 354-356 Broadway, New York 
Branches and Agencies the World Over 









$125 


in Canada 
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France’s Third 


Business Show 





will be held November 3rd- 1 5th, 
1914, in the Grand Hall of Luna 
Park in PARIS (France). Last 
years Show was such a splendid 
success that half of the available 
floor space (11,000 sq. ft.) has 


already been reserved. 


American manufacturers of office 
appliances, equipment and devices 
are cordially invited to participate. 


For detailed information, rates, 
facilities, etc., apply to the 


Commissaire Général 


de la Troisiéme Exposition Internationale 
d’Organisation Commerciale et d’Outillage de Bureau 


42 Rue d’Hauteville PARIS (France) 
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Elliott - Fisher Standard \ 


Writing -Adding-Subtracting Machine 


(The New Model T) 


is so Simple to Operate that no More Experience, Knowledge or Skill is Necessary than 
to Operate an Ordinary Typewriter. Any Experienced Typist can Speedily and Accu- 
rately Operate it from the Start. 

There are no Confusing Rules of 
Operation to Remember; One Stroke 
of the Key Writes and Adds at the 


same Instant with no More Effort 


; . 
ay =) t 
igs 


= “TESSeeee se | than is Necessary to Typewnite. 


Elliott-Fisher Standard Whiting- 
Adding-Subtracting Machine with 
the Flat Platen Writes and Adds as 
it Writes in One or Dozens of Col- 


umns Either on Sheets, Ledger 
Pages, Cards or in Sewed Bound 


Books. 

Visible writing, light touch, quick action, rapid 
insertion, or changing of sheets, pages or cards, 
elimination of paper feed tangles and disorders, 


manifolding of many forms, absolute mechanical 
accuracy—-these are efficiency and economy pro- 
ducing features that belong with Elliott-Fisher 
Standard Writing-Adding-Subtracting Machine. 


Other Methods of Writing and 
Adding Require Two or More 
Operations. Why be Satisfied with 
Expense Creating, Mistake Inviting 
Old Methods when Elliott- Fisher 
Writes and Adds the Simplest and 
Best Way with Only One Operation? 


ELLIOTT-FISHER COMPANY 


62 Cedar Street Harrisburg, Pa. 


London Office: 75 Cannon Street, London, Eng. 
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Manufacturers of meritorious 
products that have a direct 
bearing on Business Admin- 
istration can take advantage 
of an exceptional opportuni- 
ty to boost business in 
Chicago and the Central 
West by exhibiting at the 
1914 Chicago Business Show 
and Efficiency Exposition, 
to be held at the Coliseum, 
Chicago, Sept. 5th-12th. 


At this Show manufacturers 
can get in personal touch 
with alarger number of buy- 
ers, at much less expense, 
than in any other way. 


List of firms exhibiting at both the Chicago and New York 1914 


Business Shows will be sent with full information upon req 


ANNUAL BUSINESS SHOW CO. 


FRANK E. TUPPER, President 


CHICAGO, 
417 S. Dearborn St. 


Phone, Harrison 3235 


uest. 


NEW YORK 
150 Nassau St. 


Phone, Beekman 5533 
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A Great Pair that Produce Mailing 
Department Efficiency 


THE WORLD WIDE STAMP 
AFFIXER 


is a universal machine which will handle any perforated postage stamp 
used throughout the world without any adjustment whatever. And 
we are prepared to prove every claim we make for this machine. 


The World Wide Stamp Affixer is ten years 
ahead of all others 


[t is unbreakable, made entirely of pressed steel. 
You can see where you are affixing the stamp. 
It will handle any kind of perforations. 
Half [t will handle perforated stamps rolled lengthwise. 
_ It will handle perforated stamps rolled sidewise. 
+ will handle the last stamp in the roll. 
It will not register unless stamp is used. 
It registers up to 100,000 
Its weight is only one pound. 
dL oxrensive eg It is absolutely pilferage proof. 


= Deliveries are being made NOW in quantities 


Ao SIMPLEX ELECTRIC 














arte 
| —— 
rae aa U. S. Automatic Envelope Sealer 
an oreign trie 
Automatic Self-Feeding Envelope Sealer built Will « 
ost of sealing your mail. It means an absolute insu 
ble enclosures through careless hand uling or unreliable w 
th Hundreds of prominent satisfied user 


6,000 Envelopes oul Hour 


Sealed nd sté acked neatly and securel' (One oF 


ondition than six 


Why the Simplex Sealer is absolutely ahead of all mm 
I ry envelope s " 1 Mail 1 not tad tne 


wearing part 

them seal olding them until the re 
Does not require skilled operator. W 
nd more neatly thar nd ‘ay i 1 
nclosure Will 
» nen 


hes wick 





Try It Yourself—-Ten Days Free 


ivair 





Sole Selling Rights ©" 





Write us today for details 


THE EXTENSIVE MFG. COMPANY 


West Street Building en ‘ NEW YORK, N. Y., U. S. A. 
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New Model F BOSTON Price—$2.50 


Only the best material and hig! 











Quality has not been sacrificed in producing this model at this price. 
The enormous quantity produced makes this price possible. 


Twin Milling Cutters 


class workmanship are employed. 


Gives Any Desired Point 


Will Properly Sharpen 
From Blunt to Fine 


Every Size and Kind 

of Pencil. 

Can be Attached to Hori 
zontal or Vertical 
Surface. 


Transparent Shaving 
Receptacle can be 
Removed, Emptied 
and Replaced in an 


Instant. Stops Cutting Automat: 


Cutters can be Resharp- cally when Pencil 
Properly Pointed. 


ened when Necessary. 





» yet to learn of a dissatisfied customer. The price brit 


Thousands of them are in daily use and we have 
is the first high-grade, durable, economical and efficient 


this article within the reach of everyone. It 
pencil-sharpening device ever offered at so low a price. 


Boston Specialty Corporation 


261 Broadway, New York 











You write figures in columns and then you add them. Every business sha a Horny 
- 5 Jesh om 





man does. —r 


That’s why you have a vital interest in the new te 
° “a lehal Slr 


Monarch i 


‘¢The machine that THINKS,’’ one 





secea see Adding and Subtracting 

+ mite Fine Pisering user calls it. Better still, it’s the machine 

met. 4 ' I i t that thinks Accurately. It thinks so 

ane ' y p Ce W r e r accurately that it will detect errors, pre 

tart Be. ¢ . — vent errors, and stop the leaks in every 
peg or ai pogerd (Wahl Adding Mechanism) branch of your accounting work 

And then it cuts the labor in half. 











How? By combining two operations in one ( writing and computing) 
Consider your bills, your statements, your order work, every kind oi 


work you do which inv oly es writing and adc ling onthe same page. Think 





what it will mean to you to cut this labor in half, and, in addition, stop all 
errors and all chance of errors. 
_ A demonstration is yours for the asking. No obligation involved. Or, if you wish 
. to read more abou this latest Monarch development and its uses, send for our new 
illustrated booklet, ‘“‘ Writing, Adding, Subtracting All on One Machine.” 
<a 


~ * 331 Broadway, New York 

































































The SAXON SECTION- 
AL POST BINDER, 
with end lock and 
strong blue slate can- 
vas binding and red 
leather corners, is a 
good business proposi- 
tion without ruffles. 
Described on page 34, 
National Catalog *‘A.’’ 





The YORKSHIRE 
BINDER, with end lock, 
heavy double boards. 
bevel edges, round cor- 
ners, blue slate canvas 
sides and gold tooled 
leather corners. Sells 
for $2.50 and up. See 
National Loose Leaf 
Catalog ‘‘A,’’ page 32. 


NATIONAL SECTION- 
AL POST BINDERS, 
with end lock, corduroy 
and Russia binding and 
leather hinges, are very 
handsome and practi- 
cal. For prices see page 
31, of National Loose 
Leaf Catalog ‘‘A.”’ 





The NORMAN SOLID 
POST BINDER is an 
excellent temporary 
file. The slotted cover, 
with top lock binder, 
makes quick removal 
or additions an easy 
matter. The solid posts 
are 3/16 inches in di- 
ameter and 6 inches 
high. The binding is 
full duck, with red 
leather corners. Stock 
sizes from 444 x 844 up 
to 123% 9%. 






HOLYOKE, MASS. 


= — 


NATIONAL BLANK Book Co. 
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Ten-Key Principle 





Triumphant! 


Thousands of Concerns in 287 Different Lines of Business 
Find the Simple Ten-Key Dalton the Fastest, 
Most Adaptable Adding Machine Made 


T was hard to believe at first— hard to believe that 

an adding machine with only ten keys could do not 
only everything that the complicated 81-key machines 
could do, but so much more besides. Business men 
were skeptical. The Dalton was so different—so much 
simpler—they doubted its ability—they were appar- 
ently disposed at first even to doubt the evidence of 
their own senses. But time has proved the Dalton; 
time and the hardest kind of service in thousands of 
offices in 287 different lines of business—proved this 
great calculating machine not only the most versa- 
tile and the easiest of operation, but also greatest in 











s 
For the Dalton’s supreme simplicity—its ten-key key-board 
brought touch operation with its tremendous gain in speed and 
accuracy. So the Dalton is the supreme saver of that m 
costly thing in business—time. It cuts accounting « h 
dles figures swiftly, deftly Helps all department 1 yo 
business by simplifying all kinds of calculating work—estima 
payrolls, costs, inventories, bills, statements, vouche inter¢ 


Ohe 






Adding 
Listing and 
Calculating 
Machine 


7 


subtraction, multipli 


handles 


addition, 
tion, division—evet 


fractions—with equa 
facility. Complicated problems that 


] 
I he ordinary machin 
V1 ‘ 11\ I } No ( 
U \ KK uu ave no mn ( 
1 1 ; 
ee ¢ {) Ti¢ QQ u 
1 f 4 1 
und, tl KC \ 
J 1 
oO 1 1 ie | 
} Vv" da en 


Write for our interesting booklet on adding 
machines “Half a Hundred and More Reasons” 
and the Dalton booklet on touch operation 


Dalton Adding Machine Company 


Poplar Bluff, Mo. 


405 Water Street, 
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The ownership of Office Appliances is vested solely in the officers a the company. No} person, fone or corporation, either directly or indirectly connected with the 
business it represents, has any share in its ownership or voice in shaping its policy which has in view at all times the best interests of the field it serves. It aims to 
discuss all subjects fairly, and to furnish its readers reliable information concerning the progress and development of the office appliance industry. It will answer any 
questions concerning the business to the best of its ability, and it asks its readers in all parts of the world to aid it with inquiries and suggestions, to which it will give 


prompt and earnest consideraiic:: 
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BANK FINDS INCREASED INDUSTRIAL ACTIVITY. PROPOSAL TO REVIVE ECONOMY COMMISSION. 
HE National City Bank of Chicas in its monthly letter EPRESENTATIVE GOODWIN of Arkansas, who is desir- 
! nder date lune 1, after noting the fact that our exports R fy tablishing the Economy and Efficiency Commis- 
ve dect S¢ hile our imports | e increased and that t 7 tl jurisdiction of the House instead of the 
» tal i « nge is against us it reign markets, states Pres ; 1 commission of five high-grade citizens, one I 
bly in the i nd steel industry verse I and another -in law, who shall not only 
increased act ng to the e of governmental service, but shall offer 
es engaged int facture of railroa siness houses as may be desifed from time 
kely 1 t the annual appropriation at $150,000, which 
merce Commi ' t laries of the commissioners 


fepresentative Goodwin is that the farmer 

from the government when his cow or his 

er the weather, or when scale attacks the 

little attention is paid to the ailing busi- 
iwh lack of just such co-operation. 


rran r new tments I] ered that this commission, appointed under 
ces concerning extens insect mage aft ssolved by the present administration 


gee ical Letter than those usuall: ob “f 


TREES CONSERVE WATER SUPPLY. 


lated frequent! ring the pert vher HE imy of a liberal growth of forests is emphasized 
e great damage in past years. There : the ence of the people of Wallace, Idaho, whose 
et, however, to i te that the loss sus te has been furnished from a watershed on the 
ree ver ed reduction in the e the s basin included an area of approximately 

Id | until 1910 this area was well timbered 
w and harve t the cl I es ft two hundred years old. During 1910 forest 
ymns will enj seasor re res all of this timber, since which time the 
tal at It vil ' ter e city has been so low that the water com- 

rf the s year. A thi e to put in steam engines and drill wells to 


ness, and ther t t t the f é ount of water. 


ther bureau of Wallace show that the 

ata Meta ——e = . ears since the fire has been about normal 
oe coe _ es leasil to note that the forest service has 
denuded watersheds, to secure a growth 
ally effect the retention of water. This 
people of Wallace believe that this 


every community in the United States 
trees upon all vacant areas where trees 
uld be of enormous economic value 

come. It is probable that the destruction 
le to a large extent for the annual floods 
ches of the Ohio and Mississippi rivers 
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formation from prison authorities, but from governors of various 
states, outlining their views upon extending postal privileges t 
prisoners This memorial was presented to Congress by Rep 
resentative Ashhurst and was ordered referred to the Committee 
on Printing for action In his memorial introducing the letters 
appended to it, Mr. Sanders says in part 
“Crime and criminals cost the American people six billion 
dollars per annum So says Professor Charles J. Bushness of 
Washington, D. C Five hundred thousand persons pass through 
the American prisons every year, while there are regularly about 
one hundred and fifty thousand in prison his is a great stream 
of persons for whom very little has ever been don 
“The first dutv of a civilized government should be to educate 
train, advance and conserve its people Che government that fails 
to do this is on its way to take its place with the dead empires 
of the past Five hundred thousand persons are sent to prison 
in this country every year because they were inefficiently educated, 
inefficiently trained This is a standing indictment against the 
inefliiciency of the American schools systet If these .persons 
had been taught in school to do weil something that was useful 
if thev had been trained and taught how to overcome the negative 
emotions, to the end of attaining self-control, self-mastery;: if 
they had been taught how destructive narcotic poisons are on 
the cells of the human body, this stream of humans would have 
been stopped at its source 
Smerica is in need of a system of national schools, wherein 
every child shall be taught to do well something that is useful 
Every child who is born under the folds of Old Glory is entitled 
to an education which will fit him for the battle of life. and it is 
the duty of the government that makes a tense eng 
ilized to see that every child is so ed ate 
In a recent letter to Office Appliances, Mr. Sanders outlines 
his ideas ith regard to prison refort t some length It 
seems to this magazine that 1 thipg in this ction which has 
heretofore been suggested mes up to t plans he outlines 
in merit and practical sense, as well as ad charity and use 
fulness We take pleasure in quotin th s e passages 
from Mr. Sanders’ letter 
“It is a truist that 1 1 at ! at s ger t ie 
weakest link in the chain ethics bins it ether ‘ 
weakest link in our civilizat is the met employed by the 
States and nation in dealing w those fe es classe 1s 
criminals Happily, though the iture righter dav is 
dawning in every state in America The we link Il be made 
the strongest link in the chain 
“The whole world is now in need of men trained in all the 
dips, spurs and angles. scientifically in all that pertains in soil 
production, soil analysis, and soil fertilization We need tr 
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f what is 1 termed ‘dre . 
scientifically trained men 1 | the above u stris 
needs them bad! Why not ' man habilitie 
assets by giving all prisoners nfis n all Amer ris 
benefit this scientit training 
“Think It Over. 

[ expect to see the day when the Arizona prison will 
the world’s greatest agricultural universities [ have se 
trained in scientif rticulture taken from us by foreig: 
tries The foreigners paid larger salaries 
get at home this at a time wher liticlans vie 
stump for a tariff to protect Americans trom the heap 
Europe European countries were here looking 
and they paid the price they were wortl The world ints 
men; it does not care if they have been trained in pris 
where so long as they are trait d know ‘ lave 
secn scores of offers made t Eytinge, the traine« 
of the Arizona prison, in the last two years ffers with s 
the iggest business concerns in America of at 
running up to four and five figure I am not the 
those offers have been made by g concerns Whe 
turn the man out prison traine the work the w 
done, the world will wait at the prison gate with a ticket 
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OFFICE FURNITURE FIRMLY ENTRENCHED. 
HIS number of Office Appliances contains a special s 
devoted t ce turniture i s sectio! 
vwivertisements and the s l irticles rol ‘ ‘ 
cupies hitv pages f the magazine Ten years a 
hardly fifty dealers in the Unit States nadl 
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THE KANSAS RATE REGULATION CASE. grait 1tors. transportation companies, water service com- 
i Cunrome ¢ rt of the United States has recently declar nies, ¢ tri wer companies, etc., may be subject to state 
| statute of Kansas viding for the 7 aes 
re insut tes. This tase was in 1 rtant case, as it extends the authority of the 
ecisi S nt OV still another item of public interest and concern. 
ss sas there is s w. creating Ve te he some of the concluding paragraphs in the decision 
1 t T . i na 
lic but for the tecti the trict : n the legislative power which complainant 
| hie t is nte scussed, or rather the considerations which 
; aa i Wesinee termi , new ta ; the business of insurance outside of the 
n lo the contention that the business is private 
“ep t ce on sigh a ' | to t : nception of the public interest. We have 
“hae - nr ' ite ret ly t t ness of insurance has very definite charac- 


teristics, with a reach 
of influence and con- 
sequently beyond and 
different from that of 


LAWFUL RIGHTS DEFINED rite Commercia 
pottilthaee  toietne BlicM siiBo e 


world, to pursue 
which a greater liber- 


e ; EDIT* S NOTE 1» organization wring the name of the Bureau ty may be asserted. 

: ote tne welts of Co-operation. at Cincitnnatt, Ohio, sends us ever ” several gal- The transactions of 
evs of pre matter which we have the prt isin the latter are inde- 

"” T1) exercise the privilege and reprint the iten wful Rights Defined.” pendent and individ- 

Se To forcefully illustrate the article we have bort lat from Collier's ual, terminating in 

; » their effect with the 


instances. The con- 
tracts of insurance 
may be said to be in- 
terdependent. They 
cannot be regarded 
singly, or insolatedly, 
and the effect of their 
relation is to create a 
fund of assurance and 
credit, the companies 
becoming the deposi- 
tories of the money 
of the insured, pos- 
sessing great power 
thereby and charged 
with great responsi- 
bility. How necessary 
their solvency is, is 
manifest. On the 
other hand to the in- 
sured, insurance is an 
asset, a basis of cred- 
it. It is practically a 
necessity to business 
activity and_ enter- 
prise. It is therefore, 
essentially different 
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siness nsut s 1 earliest times—certainly the sense of the 
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In the selection of the title for the publication, OFFICE Al 
PLIANCES, and later the sub-title—“The Magazine f Office 
Equipment, ’ Mr. Patterson accomplished more than he ever 
realized He co-ordinated an industry He brought together 
one group that great variety of product which enters 
equipment of the modern business office 

In this first number of the new size was announced e as 
sociation with Mr. Patterson, the founder, of Mr. C. | Churnau 
as joint owner of the company 


h GC WY This arrangement continued until September, 1907, when 
EN years ago this month George ‘atterson, founder 
pidnge publication passed under the present management by the purchas 
of Office Appliances, sent forth the first copy of this mag- Mr TI Mr P 
, = ot Ar llirnau s interest and a portion otf Mr atterson s 
azine, under the name of The Typewriter Trade Journal 
and Office System The little publication, 94%x7 inches, con 
tained thirty-four pages. The office was at 265 Broadway, New With this change of management some new features p 
York. George H. Patterson was editor and sole owner Accord- were inaugurated and Ofhce Apphances started upon a new per! 
ing to announcement on the front cover the publication was de- of development 
signed “to interest investors, manufacturers, proprietors, managers = 5 
, Be George H. Patterson died in March, 1908 His holding 
salesmen, repairmen, agents, dealers, stationers and the buyer ) é 
purchased from the heirs by the officials of the company 7 § 
. * ” . . . 
rhurnau died in 1911. 
The first number contained the advertisements of Typewriter .* 2 
Inspection Company, New York; Underwood Typewriter Com ’ 
I ' } : 
In recording the tenth anniversary of the publication, tl 
vany, New York; Williams Typewriter Company, Derby, Conn 
— vI : lishers look back only upon their own term of service Witl 
The Postal Typewriter Company, Norwalk, Conn.; Felix F. Daus J, 
, . trials and disappointments, pleasures and satisfaction of the first 
Duplicator Co., New York; Electro-Gravure Engraving Co., 
‘ three and a half years of its history, they were not concerned 
Detroit, Mich lingue, Brown & Co., New York; Mittag & 
Volger, Park Ridge, N. J The Williams Manufacturing Co., 
, The rapid growth of the publication in the esteem of the f 
Ltd., Plattsburgh, N. ¥ Madison Square Garden Typewriter 
1 , ' ' ; ' it served, in that first period of its career, is known to those 
Exhibition, Madison Square Garden, New York; Howard L. Wil 
"per ; ; who were acquainted with it at the time Its progress « 
son, Rochester, N. \ Perpetual Manufacturing Co., New York; ’ 
; ‘ the ten years is a matter of trade history 
\. H. Andrews Co., Chicago; Stettiner Bros., New York: Amer S : 
e¢ "To. > . © _ y ° oe 1) . . ’ e . , 
ican Typewriter Exchange, New York; Greir Typewriter Paper Much of the success of the publication is due to the 
Co., New York; F. S. Webster Company, Boston, Ma The aid by George Patterson Mr. Patterson was not a publis 
Hammond Typewriter mpany, New York He was a typewriter salesman plus He started with no exper 
: ] 
‘4 ence in the publishing business He lated trade press pra 
because he was unacquainted with it and he relegat s 
This first number also contained, among other things, the :, ; 
= trade paper office traditions to the ragbag of time hat 
innouncement of the first business show to be held December <r 
the publication succeeded 
12 to 14, 1904; the picture and description of the L. C. Smith & 
Bros.’ new ‘factory; the announcement that “Nelson A. Miller, 
. n taking control of Office mliances the present mar , 
former treasurer of the Densmore Typewriter Company and at In taking control thee Appl 1S PreseRs Manag 
, Inuec nany of Mr Ps ‘rson's policies d added s 
present president of the Adder Machine Company of Detroit, has continued many of Mr. Patterson = oe — 
; : th j hese policies of theit wn \ P — 
recently secured for his company the rights of the Lotterhead heir own Phese policic " ao wars ON 
are’ enc n t 1 , nm ti , 
typewriter-adding machine that the Royal Typewriter Com years’ experience in the held ree) © mie 
’ ‘ up suggestions f 1 ufacturers ilers ts es 
pany had been recently incorporated in New Jersey for a million i ia paateiantetitcate — , 
‘6 the teld 
dollars; and also that “Jesse Alexander is perfecting a new visible in the fielc 
typewriter.’ + 
.e It was then and is now the bel the managers 
tr } . » 
. . . ; trade papet ffers greater ppor \ r gen r S¢ 
For nine months the little publication was issued under the 
, ; . any other class publication and t may, t 
original title The number for February. 1905 urried a sub ; ‘ 
S ' 
* : ¥ pecial province gain the same rank estige s 
title—‘“Pertaining | Modern Office Appliances In Mav. 1905. 
periodical or the daily newspaper i es 
the original title was discarded in accordance with a well defined 
plan and the name Office Appliances adopted The following . , 
month, June, 1905, the publication made its first appearance, a The trad tt 
forty-page paper, in its present torm Publication headquarters serves It re ts tf tions Ss spe ] 
were moved te { hicago because f advantages t territorial as the news ~ ‘ P 
center, tions e ft es 

















p rs measure up to the highest standard of the again to express r appreciation for the help you have so freely 
clai present, nor do all newspapers and given us 
1 the ghest standard of the ethics of the cay 
th 5 ers in every state and possession of the 
e trade paper may be compared with the average : 
: : , , ' nited S ave furnished many of the most valuable articles which 
any other classification without being the loser . 
have aj in 1 [ heation 
* * * 
i» 6 Oothetr ‘ rk on Of Apt liances ‘ present ; Pi : . 
sa I Others \ ive given invaluable information upon im- 
ver but continuing service in a field wher they am i 
. = portant news events which has enabled us to present to our read- 
] } ly } 1 «hh 
aged tor many years | ey elleve ti nm ant tney : : . . .. Se » 
és : / ers ¢ month a plete record of the activities of the great 
the manufacture and distributior f modern office : 
titutes the Imperial Industry of the United States ss 
* ) s in nearly every country of the world have 
actur f this great variety product, practically furnished special articles which have facilitated the business of 
is its way into ultimate use throug the same pur \mer manufacturers in your own countries. By your private 
ls, is by the highest standard of skilled labor orrespondence y ave enabled us to keep in closest touch with 
* + the ndition of the istry in other lands 
ing of the machinery, furniture, devices and sup * * * 
han mere merchandising; more than the exchange ifactuy the number of more than two hundred— 
r another It is for the mos a the introduc e not ly put e seal of your approval upon the publica- 
r the establishment of eco y; a better way of tion by r at tising, but you have given also valuable as- 
ng al ing it at less cost sistant ! ncing the prestige of the magazine by selecting it 
CK OS ; the medium for t first announcement of many of the most 
belief in trade papers and this belief in the in e field 
by Office Appliances, the present managers under * 4 
task They made their announcements and Phe sitior fice Appliances in the industry it serves, 
Thev had no sympathy with the oaryv old custom its nilue 1 t | it home and its prestige in other lands 
an editor as a storehouse of wisdon redits him vet ssibli ittainment by this remarkable co-op- 
I intelligently upon any ar Il subjects (Ed I 
P . o . - * 
nd Contributing Editor Roosevelt excepted) at 
ftir lit little office a ation in its position of usefulness and 
subscriber and advertiser alike is our 
t é ll what ( st ( : F 
were t se who were actua 
What plish, and what we will accomplish in 
\onliances a common 1 ce eHianies: nce ale utur ndi by what we have achieved in the past 
ike it genuinely useful, 1 res ; eaten 8 ; 
; Of neces still more intensive in its service 
Se t was intended 
ts special articles an increasing measure 
( rther develop its direct service; in short, 
sefulness of the publication for the ‘ 
rvice t r 
led produced, will be the particular and 
i eit rie ‘ ¢ s 
every one of the sixteen men and 
iff 
* 
s tent VE WILI 
7 —) Sy 
rr ne lett , 
7 30 = meme om tn SeEaees 
| Sa ITS! TERE [ 
GH Fy 
» | 
_ oe\'| 
CP Mrs 
CF 
» % { 
(AN de THE TIME WILL COME WHEN ONLY 
~~ | ; 
, | THE GENUINELY USEFUL MAN WILI 
< 6 2° 
| HAVE THE ESTEEM OF HIS FEI 
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HE trouble with most of us is that we never know when 

we are poorly off. Material poverty sounds a trumpet, but 

a man may become morally bankrupt and still be drawing 
mythical checks on a fictitious character It would be a very 
handy thing if our spiritual nature worked as automatically as our 
digestions. There would be need for fewer New Thought maga 
zines, but there might be more new thought; and instead of acting 
as lay-confessor to half the tempted clerks in the outer office, the 
“Old Man” might really do a little solid work Which would be 
a splendid example! 


+ ok + 


Now this may strike you as a singular way to begin a sermon 
on “Sacrifice.” But it really cuts a deep and a wide channel between 
that much maligned virtue and the common sense of you and me 
which is so disposed to scorn it For if we knew when we were 
dyspeptic, we could dispense with compulsory fasting. If common 
sense never took a vacation, there would be no need for the un- 
common sense of doctor, or priest, or personal self-discipline. | 
should be fishing—instead of writing this article. We should all be 
machines, like the press that prints it And fishing would be too 
easy to be fun 


+o + 


But we are not machines—and no amount of fatalistic reason- 
ing can make us think so. We are typesetters who occasionally 
‘justify’ our “stick” of character And that 


blunder, and so must 
“justification” is Sacrifice, or self-denial. It is cutting out the things 
that don't count, in order to find more room for the things that do. 
Curtailing loose ends. Limiting yourself here to grow somewhere 
else. Weeding the garden of your mind, not because there is 
any virtue in pulling up the weeds but because there is immense 
virtue, and some pleasure, in raising beans instead of burdock 


hyacinths rather than dogweed 


bot + 


But to raise the superior crop,eweeding is unavoidable And 
in the garden of the mind the hardest job is often to tell weeds 
from blossoms. Every man has one blind eye—the eye he turrs 
on his own faults. Wild horses, as the Germans say, could not 


drag some ot us from the shining mirror of our own self-sufficiency 


tr & +} 


What about it then? Shall we let the garden go hang? Be- 
cause | am naturally a spendthrift, shall | make no effort to capture 
the zest of thrift--that golden romance of the bulging stocking 
in the chimney corner which has made of the French peasantry 
a race of laughing bankers to all Europe? Because you are natur 
ally curt in speech, shall you become unnaturally discourteous 
Because all masculinity is potentially unchaste, shall Manhood be 


wilfully libertine? 





And Sacrifice says “no.” For Sacrifice is the key to the w 
system of eliminating waste-products for by-products. The Science 
of Success begins with knowing what to discard The ha 
failure ends in not knowing what to keep, because the ver 
ency to retain bot! od and bad on equal terms inexorably palsies 
the power cf proportion Phe best is like the worst,” a1 
there is neither 

bob + 

You cannot run a business without waste-baskets 
cannot run a Life without sacrifice You must not only give 
you must give up, to get. We have quit the amoeba stage of « 
tion We are n I re jellyfish t we are absorbent cottor 
are more like the governor on a 1 ti\ compressing ste 
concentrate it 

bob tf 

If you are to have mental muscle, you must make up y 
to forego some of the bliss of fatty self-indulgence. There 
necessary limit to useful “breadtl \nd this is the most vious 
meaning of our text For anything worth doing in this world 
there is a “strait”—a narrow gate You cannot go everywhere 
and get anywhere in particular. If you ever expect to arrive 


it is a sad but certain necessity that somewhere along 
journey you will stop traveling he Gospel of Change, w 
we talked over last month on this page, has meaning only 
change into something Mere shift and drift is not change 


monotony 


tr sf fe 
Wriggle as we may, we come at length to see that there is 
no moral or spiritual substitute for occasionally looking ourselves 
in the face The “broader” the face, the greater the 
improvement The larger the net, the surer you may be t 
all the “catch” will be worthy the fry The nobler and 
massive the human character, the more keenly conscious of the 


aboriginal, unevolved devil of si | 


Sin ts anything that kills. Sacr e is what nserves 
heals. And, te heal, you must sometimes first cut Expansi 
enlargement, progress, do not abolish sacrifice; they necessitate 
sacrifice. The bigger your business grows, the more tim 
energy you sacrifice (devote) to it. For sacritice—in all the phil 
osophies and all the religions—has transcended the “empty for 
just in proportion as it has meant devotion—and freely will 
devotion. \ vow meant originally a thing you freely 1OS¢ 
give, and that was the precise and only reason a vow was sa 
It was—and still is—a minute but significant fragment f the ' 
solemn and ancient statute that you cannot eat your ike and 
have it to 

bob + 

We modern folk have a cheerful habit of smashing thos ; 
statutes, but some of them have a surprising way of grow 
together again Like the old wrestling giant Antaeus 
time they hit the earth of actual experience, they come 
The Ten Commandments are game: they will not take the nt 
And somehow something of their life-renewing eternity gets int “t 
the blood of the man or the civilization that puts them into tables , 
ot stone 

bob + | 

In character-building, as in business-building—both part 
the same process—the things you give up you do not loss 
man ever forgot how to play pool the day he shelved it neat! 
a mental pigeonhole, to play the larger game of work I 
the flowers of life too feverishly is to crush them, as a cl 
learns [To keep even a good ar 1 necessary luxury, \y 
sometimes surrender it To have your will, you must 1 
sacrifice it. To find your life, you must dare to lose 
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“WHAT TO READ ON LETTERS, ADVERTISING AND SELLING” 











} ! 


“~O MANY inquiries reached me during 
the six months my articles were run 

nw nit this igazine, as to period 
icals and ‘ks that could be recommended 
I s \ i I've I s¢ to tell the entire 
circle (one " wa lismayed at the list 
I s ind aske Do you mean to 
say ’ study all those?” “Even 
more,” was my answe Che study of busi 
ness literature brought me more business— 
made me a business expert whose counsel 


is in demand by big and little firms. If you 


can’t find time to study the best of the lit- 
erature business, you'll soon have no 
business to study.” 

[he first thing to study in letterwork is 
your wastebasket! Just as you throw away 
the letters others, so is the other chap 


think 


make your letters 


returning the compliment If of 


it that 


you 
way, maybe youll 
better. Why do you drop this 


Why do you re 


one or that? 
ad another with delight and 


make marginal notations There’s a rea- 
son for everything you do and when you 
find the cause back of your handling of let- 
ters, ) ll find the way to improve your 
own le product. When I first began the 
study of mail-sales, more than seven years 
ag I had a compartment of five sections 
made I ne bin I put all letters that 
graded from 0 to 20 per cent good. The 
next held those from 20 to 40 per cent, and 
so on y now a then, when time 
allowed, I’d take a day off to analyze the 
ontents of each bin and compare with oth 
ers that idec differently This soon 
taught e enough to make my letters 
doubly effective This same plan proved 
equally ible in my booklet and catalog 
work Sul se YOU try it 
It has always been my delight to explore 
the pages e different business maga- 
zines as fast as they reached my desk. Many 
of these ntain articles on business letters, 
but there is e little monthly that always 
nds a warm welcome It is nothing more 
than a house organ issued by one of the 
largest direct-advertis firms, but that 
kind of house organ vhich ten thousand 
business men pay $2.00 for twelve issues 
LETTERS, the Magazine of Correspond 
ence Salesmanship,’ is the H. M. Van 
Hoe ( 1y | house publica 
n, 1S cris clea nd always clear in 
s languag meé ind while it 1s 
rally biased in favor of the Van Hoesen 
eas, ( and product, it is helpful t 
many r Ss il ( ndents and ad 
W S I three umes of this 
magazine form the nucleus for a good libra 
ry n let A ng The Business Corre- 
ry. ni f the Svsten 








lications and How t Write Letters 
That Wi from the same house, are very 
good books. There is but one drawback t 
e value of these, for while they are basi 
ally right and admirable for the student 
ercial correspondence has taken 

St league strides since they were writ 
ten and naturally some revision 1s needed 
Don’t misunderstand, please, these books 


are worth much more than the $9.00 they'll 
st you \ little book that sells for a 
dollar and is worth more, is J 1 Horace 
Lytle’s “Letters That Land Orders Che 
new edition of the Lytle book much be 
ter than former runs Charles R. Wiers 
vrote a fine little manual some years back 
which he sold for a dollar under the title 
How to Write a Business tel Mr 
Wiers, w is head « rrespondent for the 
great Larkin plant, has suppl ted this 
lume, I understand, with i nal bul 
letins, which will undoubtedly make _ the 
( more n ern \ monumental bool 
is subject 1s Letters That Mak«e 
Good,” which was issued late last vear. The 
five dollars you pay for it will make many 
lars profit. Every printer and stationer 
should have a copy of this book because of 
é ar splendid varieties letterheads 
shown. Every letter used is one that actu 
lly pulled and a keen analysis made to 
A WHY he results were ichieved [ 
stand a new edition is I ess and 














LOUIS V. 


EYTINGE 





this but shows the keen quality of the 
editors, who are alive to every change. This, 
big book and the little reprint of my series: 
that Office Appliances has just issued wik 
ogether help you as much as any highly 
touted course of instruction on the subject. 
There are other works upon business— 
building letters—some six of them are in 
my library—but they are not equal to those 


named. pm 


What to Select in Business Reading. 


In making up my list of books, I'd put at 
the head two of the Doubleday, Page pub- 
“Advertising as a Business Force” 
The first is undoubtedly the 
greatest work on advertising ever issued. 

is really a deductive treatment of hun- 
dreds of large and small campaigns, told by 
their managers, and analyzed and edited by 
Men long in adver- 
tising offices, business men just beginning 
to advertise and students in school, all will 
work worth while. I’m ready to 
pay back your money any time if you don’t. 
When it to telling you about 

Crowds,” I’m frankly stumped. I’ve read 
\T it time, but I’ve never been 
ible to read it through—it won’t let me— 
1uses too much thought. It is not a text- 
book, but it will teach you more than many 
others on the market. The style makes for 
easy reading, somewhat epigrammatic. And 
yet, although you may not remember a 
single one of the epigrams, you will always 


lications 
and “Crowds.” 


Professor Cherington. 


find this 


comes 


many a 


feel its impression. One great authority 
says “Crowds” is the most religious book 
since Uncle Tom’s Cabin and because of the 
way it is teaching efficiency, democracy, 


commercial idealism, I venture the asser- 
tion that it will be as influential in time. 


One thing it will do—help you onward in 


HDusiness. 


Looks on advertising are of many grades. 
Che do little more than give the 
fundamentals, leaving the details to the 
In addition to “Ad- 
Force,” see that 
sur shelf contains “Modern Advertising” 
\ppleton’s) by Calkins and Holden, both 

whom are able authors as well as great 
Alongside this volume 
place a copy of “Ads and Sales” (McClurg) 

H. N This is a book that you'll 
because it is given you almost 
The thing reads as if 
were alongside your desk, smiling his 

rets to you. One of the latest works on 
vertising has met with scant welcome at 
e hands of the ad fraternity. It is Shryer’s 
\nalytical Advertising” and is most de- 
iconoclastic. Reading this book 
will remind some folks of their pet corns— 


best can 
1dvertising magazines. 


ertising as a Business 


vertising experts. 


Casson. 
el y; to 


nversationally. 


1erp 


cidedly 
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they’ve been stepped on because they wer: 
in the way. While I don’t agree with every 
thing W. S. Shryer says, he comes nearer 


to telling you things you need to know than 


SFr. sAnCESs 


—some that are fountains of inspiration 
Get Bennett’s “The Human Machine”’—it 
costs but eight cigars Next pocket that 


little half-hour reading, life-time effect book 





ands alone in its class | 


I believe st 
Caxton is non-illustrated, non-te 
non-theoretical, and is 


por ket 


shaped t 


[It is helpful in that it talks 


many a wind-artist. Be sure to put Walter “The Magic Story.” Include “As a Man_ and principles in a rational, sensil 
Dill Scott's “Psychology of Advertising Thinketh” by James Lane Allen; Ten ner. I’ve been writing in its pages 
on this same shelf. The name may sound Laws of Success” by Graham Hood; “The months and expect to keep a-going 
alarmingly like dry reading, but it is actually Devil of Fear’ by Thomas Dreier; “Imag while, and if at any time you w 
as interesting as Sherlock Holmes and gives’ ination in Business” by Waldo P. Warren lollar back, The Caxton will gladly 
you better WHYS and Hows than even Sometimes business men may learn more When you realize that over 80 
that astute deductionist would have at through the reading of some good bit of yf its readers are executives of indus 
tempted The “Theory and Practice of fiction, based on actual business experience commerce, y in see how valuable : 
Advertising” the Ss 
same chap is along ne fie 
the same line and Print 
belongs on the same t} ¢ 
shelf. This is a fair wit \ 
warning that any t Sellis 
time you see anything ra i Z — Ass ite 
+ i aplaga et THE. TRAITOR IN THE CAMP Rican 
vo ’ +? 
by Professor Scott, CAN’T work unless I feel like it I can only we . 
vncbeenth apes alana do well what I enjoy,”’ and I have to be in the thers wv 
get it Truman <A mood for it.” : " eni 
DeWeese, one of thi USsIness 
great advertising ex These are the lazy man’s excuses for lack of determination uae soni 
etutives. has a fine You don’t deserve any credit for doing what you enjoy wenthole : 
textbook on “Prin Anyone can do, and does, that. It’s when you don’t feel per 
ples Deactical like working—when your mind slows up, and the thought a” 
Dubitctty” The same seem clogged and slow in coming—when you're physicall ; 
onshore eeted om tired—when you say, “Oh, I'll do this tomorrow I need 
of the te bernie a walk now’’—then’s your time ie 
ot the Busines Chen 1! al Oo mak 0d ou ve gt take ent f 
Man's) Librar ourself between vour two hands of det it ind M1 
which with Syst give yi 1 good shal Yor ot to Wake u \rt 
amc Aten Drive! Lash! Prod! So th e goo ng huma 
nave I ' , 11 ‘ 
M "ceranrenae Pp Ls wea sles | , 
— any differs how uch tl vO ha ' ) 
aver loaf. Prod him uy Make him do ld ht 
stence l} _ : all 
, , Cha T hat pu the muscl tua 
ssued in recent . i ' Published EH I , 7 
and have alw 
ceived more that 
mone Ss WV rt ‘ 
When it mes t 
vettering your st 
ing, ask Art Ire 
erick Sheld s help The f det than he would from some textbook, simy ise | | < putting 
tam Sheldor 5 l teaching Chara yvecause of the greater ease in read splendid r ties for busines 
ter Man Building , Business S When time drags and you want to pass a ment I ss letter-ma . 
ence : the leadit wuthor ; pleasant hour in reading lighter stuff—yet = study Printer ( 
sing ( ulesmanship. Fir f ill which is of a character that will leave a Thrift. ha a 
get his “Art of Selling” and then buy every lasting, helpful impression—get in y the ¢ tior thos ‘ 
other book under his name Professor hammock with “Pete Crowther, Salesmatr National ; ter ( 
Scott's “Influencing Men in Business” costs rr “Addison Broadhurst, Master Merchant ton. Ri | s A ess 
you one dollar and you'll not part, with it Both f these have delighted thousan lozens se of 
for ten. Walter Moody’s “Men Who Sell when they ran in the magazines and the by man s for dealers 
Things” Holman's “Ginger Talks” profit your reading time sournals ntiy as 
Fowler's “Practical Salesmanship”; Frank Every business in should take a These « 5 
Farrington's Selling Suggestions all ess mag ne ina n to his trade mett e others | 
these are admirable and should be suppl s n my lis es § ave a ! no mos 
mented by the different System publi mittedly the best in its fie I 5 sex-s] | 
tions \ uurse in the Sheldon School s still, my chief business t is 1 +} 
the wor working Alexander Hamilt ilone in its class and yet iny pt l j 
Institute w ld give you mu practi that it never changes its staff With S 
profit te include Business Philosophs Tl 
Your business library should have ther nspirational magazine edited \ s 
books—s e that are not merely textbook Sheldon, and “1 ( t Maga \ : s 





2 
ADVERTISING WASTES A POSTMASTER SEES 





























INACCURACY O 


LISTS 


I: 


MAILING 
HINTS ON How TO 


KEEP Lists Up To DATE. 
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ne of the 


hird class oOmece 
and 
\merican people 


wns and on the 


red in the adver 
regarding inefh 
1e different kinds 
ster, | am some- 


it were—the rep 


through whom 
ch the people I 
things from 
view—an angle 
ertiser’s or the 
nstrained to tell 


something of 


ertain amount 
avoided, but do 
rtising business 
ns ot expensive 
might 


little 


infor 


way that 
rsons if a 
if certain 

matters were 


be generally 


You gentlemen 
les as you ought, 
e of privileges 

rules; you do 
the waste that 
re intelligent us¢ 
se you would not 


pe nsive 


distributes 





By M. W. RipLey, POSTMASTER, MONTAGUE, 
Micu.—Art Tuts TIME WHEN ADVERTISING 
(CAMPAIGNS FOR FALL ARE IN PROCEssS, THIS 


ARTICLE PUBLISHED LAST SUMMER IN PRINT- 
ER'S INK, IS VALUABLE AND SUGGESTIVE. 
ree insta luding the necessary correspondence, there 
it ire not | a waste of at least forty-five cents. 
( Simil this firm was able to retrieve a part 
vy in this the waste by having a friendly druggist 
e it try; al n the ag ill for the samples, not so in the case of 
epres uN ppalling vaste Chicago mail-order firm, seventy-five of 
ystage, practically al vhose circulars I was holding at the same 
ed e. To have returned these, or to have 
Hetetinsietihe Dinas. given them out to new addresses would 
e cost one cent for each circular. As 
as that A here were not many of these circulars, the 
out large manufacturer ot aste reached nearly 50 per cent 
er the are Now, the point I raise is that in all thesa 
eal t S ses the loss of postage, and in the case 
. ' were ! BC the circulars the cost of printing as well, 
t ndeliv le at is { uld have been saved if these firms before 
we ety-seven ailing this stuff had sent me their mailing 
DP " sts of this office in order that I might 
eceas saicatdeatile . nee e crossed off the names of all persons 
n ' : had moved away or were deceased. 
de est there be any misunderstanding as 
) ere ‘ my point, let me cite what the postal 
S al hen does say in regard to lists of names 
S Vas bhi their revision 
as ninety-s Section 549, par. 3, of the Postal Laws 
eside heir printing , ind Regulations, 1902, reads in part as fol- 
saliacs me 
ece t Postmasters must not furnish lists of 
24 € at wes names of persons receiving mail at their 
. ? es Lists of names sent to 
Sa S stmasters for revision must be returned 
s the sender when postage is provided for 
ave vaste of 24 ent that purpose, but no new names must be 
ind printing e idded to the lists. Postmasters may, if 
that rt rt ey so desire, however, cross off the 
Ss that 1 5 ' ames of those who have moved away or 
. deceased 
sam receive particular attention is called to that 
e patent me ne fit ast sentence This is one case of real 
New Yor I wnward revision 
[It is well known that postal officials are 
é hibited from furnishing lists of names, 
Id not ng in the compilation of mailing lists, 
request of the It does not seem to be so well known 
uu can send a list of names to a 
{ stmaster and request him to purge it of 
‘ mes of those who have moved away 
mal ire deceased. If this were Detter 
certainly the privilege would be 
a great deal more than it is. , 
sal it, yi s well to note that the revisiongof a 
no Ww Yes, but pour t, under this rule, is discretionary with 
san could have en sent the postmaster. In large offices it may be 
t twenty isable and impracticable. But cer- 
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tainly in most of the offices it takes so 
little time to check over a list of names, 
and the saving in time and work is rela- 
tively so great (by stopping a lot of stuff 
that would otherwise be mailed and which 
would have to be handled by that office) 
that no postmaster, familiar with these 
conditions, would decline to do so. It may 


occasionally happen that a postmaster will 


return a list with a refusal to revise it 


ought only to be 
549, and t 


In such a case it neces 


sary to call his attention to Sec 


suggest that a compliance with your re 

quest would be as much in his own inter 

ests as in yours \ letter to this effect 

indeed, ought to accompany every list 
The Return of Mail Matter. 


Undelivered third-class matter cannot b¢ 
returned to the sender except upon the 
prepayment of new postage. If the unde 
livered matter is of “obvious value,” orf 


contains a guarantee on the part of the 


sender to provide postage for its return 
then a card notice (Form 3540) is sent by 
the postmaster. The question of obvious 
value is left to us. Moreover, many return 
cards are not properly worded, and fail 
to convey an intelligent idea as to the in 


tent of the sender, whether he considers 
his matter valuable, and expects to be noti 
fied. This question of the use and the 
misuse of the return card contains many 


interesting points, not well understood 
but that’s another story 

| refer to the return card here for the 
reason that many firms seem to want a 
notice sent of undelivered printed matter 


on Form 3540 for the purpose of using this 
information for the correction of their mail- 


ing lists, and not with any intention ot 
providing return postage for its return 
Some firms do not answer these notices; 
others answer the notices but do not take 
the trouble to cross the names frem their 
lists; practically all of them do not seem 
to know that they can get their lists re- 
vised, or appreciate how much they are 
losing by not having their lists revised 

Correcting a list of names after receiv 
ing Form 3540 is good as far as it goes, 
and ought not to be neglected; put it its, 
after all, like the policy of the man who 
locks his garage after the car is stolen 
This method may save future duplication 
of the same waste; it may prevent the send 
ing of additional matter that cannot he 
delivered; but it does not prevent. the ir 
tial waste that could, in most case ha 
been prevented 

Moreover, there are many forms of waste 
that are not discovered by relying on Form 


3540, but that would b« 


prevented by care 


ful revision of mailing lists 
For instance, a hardware dealer di 
here over two years ago, and his business 


AN ( 


Arse i 


was discontinued. To this day we are re 
ceiving almost as much mail as when he 
was in active business As his widow is 
alive and calls for his mail, it is simply 
taken to her home and destroyed. The 
senders are none the wiser. This kind of 
waste is distributed among a great many 
firms; but many are continuing to send 
the dead man their literature and »robably 
will continue to do so as lone as the 
widow live Don't you see that even 

a case of a single name like this it would 
have paid these firms to have sent 1 

their list of names of this office, in order 
that | might have crossed off this nam 
and thus have saved them from sending 
valuable matter to one who is no longer 
interested in worldly goods It ought not 
to be a difficult matter for wholesale firms 
to take their dealers’ lists, and, after pos 
sibly deducting the names of their active 

ustomers and those that they kno ure i! 
business, to submit the rest to the | 
masters to check over 

Duplicate Names. 

\nother kind of waste not detected or 
corrected by Form 3540 is that involved in 
duplicate names, and in the cases where 
more than one name in a family ts included 
in the same list It matters not to the 
postal service how many circulars or cata 
logues of the same kind an_ individual 
or family receives, but it ought t 
matter to the advertiser Such dup! i 


tion 1s an unnecessary waste, and one that 


in the aggregate, is very large. This waste 


can be largely prevented by requesting a 


postmaster when he revises a list to also 


cross off all duplicate names, and all names 


except those of heads of families. While 
the rule cited does not expressly pern 
this, it still is within its intent (that of pre 


venting unnecessary expense to the sender) 


and 1s therefore allowable. The correction 
of the spelling of names will often 


duplicates which can also be crossed 


In countless cases of undelivered printed 
matter, it 1s not necessary, under the rules 
to notify the sender In too many in- 
stances the sender's name is not printed n 
the cover In a busy postoffice ce uinly 
n more notices are sent than are bs 
lutely required by the istal rules Adve 
tisers do not, as a rule, appreciate the 
nitude of the waste that is due to tl 
negligence in this respect, or that é 
t the arelessness ri tt nee | 

iT ils In fact ré¢ Ss T ul . 
nder Se 54 s the only met! whe 
i! dvertiser is a denendable 1 
t his | ted matter will l 
wit 3 nimum ot wast 
‘ ] ] sts of \ ld \ ’ | 
\ We in the postal ser t] 





fact of t stant changing at! st g 
of the p lation forcibly impres 

s I re, a good, reliabl S 
lifficult t e, and usuall s 
quite al ense Chey are c . 
costly nless curate and lear t 
strange then that big, brainy sines 

alert in every other way to kee; 
expenses, will use any old list that é 
can get, 1 itter whether copied in 
out-of-date directory, borrowed from s 
retailer wi has used the same list tf 
years witl t material revision (wl 
he care as long as you vay the postag 
its age unknown? That this is the 
proven by the fact that we ften " 
deliver print matter which the names 
themselves show was sent out on a iist t 
was Sé veral years old | recall 
of circular that showed that the list I 
names used was over twenty yea! 
it was made up by a druggist wh 
dead that many years 

‘he only explanations for thes 
tions are that advertisers do not 
this way of having their lists corr 
do not appreciate the opportunities this 
method offers t save in their advertising 
expense 

The mer mention that there s Ss 4 
rule will be sufficient to the wise a 
tiser 

The example of Montgomery War & 
Co. of Chicago, might be copied to ad\ 
tage by other advertisers. This mail-order : 
house sends out to postmasters the follow 
ing letter 

We are submitting herewith our mailing 


list of your town for your inspection, with 


the request that you cross off the names of 


people, who for some reason or other 
longer receive their mail from your office 
For your convenience we would also su 
gest that you make whatever corrections 
you may deem necessary in regard to the 
rural route x or street numbers 
We believe that in perat Nit 
postmasters in this manner we will ‘ 
results which will be to our mutual advan 
tage; that is, that it will save y 
erable nnecessary time and labor : 
serve t t nsiderably the ! 
unclatr d ndeliverable : x 
r whi y eceive 1 redit . 
hel ' ' irs ' 
You nd your aut! 
ne wit this reques a 2 c ‘ 
Postal $ nd Regulat S 
We rt 
- 
if 
‘ srr ~ . 
{ Ff ‘ é 
issis . ‘ 
iny sugs y | 
‘ ‘ iil etc 








HISTORY AND INFLUENCE OF 
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PLAYING CARDS 























THREE OF BELLS 


Saxon Pack, Paris Library At t 


x lance and 


= SSS 


ted his attention and it turned out to be 
agglomeration of playing 


manuscript, 


cards. He 

removed the 
and separated the cards. They made 
round of the amateurs, and eventually 

nd their way into the Cabinet des 
npes, where they became an object of 
curiosity 


hased the 


he following is the 
up by M 


account of 
Duchesne 


them 


ese cards are of French 
ptions and names are all 
fig * are 


manufacture, since the 
in that language. The 
printed with a pale 
afterwards colored with 
The kings’ crowns are 
of fleurs de lys, and the costumes are those 
eriod of Charles VII. On these grounds, and 
from the color of the ink, and the char- 
f the drawing, we them almost cer- 
fifteenth century. 


cards are described as follows: 


engraved on wood, 
f a brownish tint, and 


ll in the usual manner 


assign 
to the second quarter of the 


Valet or Knave of Clubs 
ight hand He bears the 
ne’s knights 


holding a battle-axe in 
name of Rolan, one of 
King of 


Clubs, carries a 


sceptre in his right 
d holds a flower in the 


other. The inscrip- 
faut sou,’’ which doubtless signiffes Lack- 
xcen of Clubs 


ck a ring 


a seceptre in ber left hand, and 
with her right, an emblem of conjugal 
taken in connection with the legend 
perie, deceit, seems to be a bitter satire upon 


ty which, 


I King of Diamonds, holding a sword in his left 


bears the name of Coursube, which, in the 
nances, is the name of a Saracen king. 

Queen of Diamonds. She holds 
and with the other a 
s work. The inecription is 
say rrust in none but 
Valet or 


a seeptre in her 
sort of toy in gold 
“en tol te fie’’—that 
thyself."’ 

Knave of Spades His left 
mmel of his sword, and 


tore! 


band on 
holding in his right a 
} At his feet is the imperial globe. The 
tion appears to be ‘‘ctarde,"’ (Note). 


Queen of Spades; her left hand on her hip, 


ne with her right a flower. The meaning of 
rt lon this ecard, “ie aut dict,"’ is also obscure. 

H King of Spades, holding with both hands a tilt- 

bearing the name of Appolin, which 

name of an idol attributed to 
inces of that period 

Queen of 


the Saracens in 


Hearts; her right hand on her hip, 


Legend, ‘‘la foi est pdu 
faith is lost 


sceptre in her left 


est pe rdue, 


King of Hearts, 


holding a sceptre in hia left 
In this card the inacription is cut off. 

Mr. Chatto, in 1841, 
discoverer of four 


similar to these in 


singularly enough, was 
knaves of a pack pre- 
date, character, and execu- 
letter volume, for- 


vers of 


an old black 


he Cathedral Library, at Peterborough. In 
name of the knave of 


diamonds is Rolant, 
ut of hearts Valery, with an ‘‘f’’ appended. M. 
Paris, in @ Wright, suggests 
last to be Erard de Val- 
fame companion of Charles of Anjou, at 
of Tagiiacozzo Mr Chatto, therefore, 
g yusly, and with every appearance of prob- 
“ctarde’’ on M, Henin's 
es would probably, on a careful examin: 
original, turn out to be 
mens woukl 


letter to Mr 
represented by the 


that the 


‘*Erarde,’’ and so 
commemorate the same indi 
Fhese four cards are now in the 


print-room 
sh Museum Facts 


! and Speculations on the 
History of Playing Cards, 1848 



































By Geo. A. Olney, of the Irving-Pitt 


Company, and Dean of All Travelin 


() ONI whose life for over fitty 

vears has been devoted to the sta 

tionery business, it 1s interesting t 
read in your March issue of the goods 
which were in demand in this line some 
twenty-five vears ago It brings back t 
mind the memory of bygone days, and with 
closed eyes we see the vision of what was 
doing and what the trade was as far bacl 
And at the 


same time we recall staple articles whicl 


as fits years or more ago 


were then in demand and are now unknow! 
and which some of the present generatior 
never saw or heard ot 

During my early experience wedding et 
velopes were hiehly enameled irticles, some 
plain and some with silver border on the 
flap, all about the size of a No. 3 Chet 
there were the French embossed envelopes 
in varied patterns, with embossed papers 
match, all of which were imported and 


light weight 1 doubt 1f even a sample cat 


be obtained in this country todav among al 
the track 

lhe glass inkstands in those days wers 
all imported, and of great variety and dit 
ferent designs, each one packed away singly 
in paper and numbered on the outside, an 
ran from the flat glass two and a half inches 
up to what were then called most elab 
orate library styles, with wooden trays an 


None of thes 


goods were made in this country prior t 


drawers highly varnished 


1864, but all were either of French or Eng 
lish make 


No. 60 was sold at $4.50 per dozen, whi 


Che inkstand known by all as 


now the price is about the same per gross 
About 1861 the American styles of ink 
stands first made their appearance, styles 
and designs copied from foreign makes, an 
the variety increased as the trade expand 
ed All styles at that time were of plair 
or fluted pressed glass, and we depended 
upon the foreign market for the fine cut 
goods, as cutting in this country was mucl 
more expensive The Bankers’ cut glass is 
still imported largely, but can hasdly con 
pete with American makes today Chet 
we imported the cork inkstand, which at 
the present time is a rare article in the 
market, composed of thin layers of cork 
fastened together, with about a half ounce 
vial inserted in the center, of cheapest glass 

Paris papers were in great demand from 
about 1864, being in various tints and sizes 
and later were considered the only first 
class up-to-date article for fine correspond 
ence. [They came in Repp and plain, highly 
finished Today we are making equal or 
superior qualities and are exporting them 

The first papeteries | remember were 


made in France, but the sale was light 


Lhose made t tnis ¢ intr beg i t 
general use about 1863 and were 
linary quality he rmy used qua 
nd the papeters line has grown to 
ense It has run into the finest ] 
nd has become a permanent artic] 
The old goose quill 1s I irticle tl 
become almost obsolete In the earl 
goose quills were imported in great « 
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Steel pens were rare and not in genera 


Chese quills were in m: 
numbered from No. 10 to 
every ten numbers, and tl 
the grade Some tew a 
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judges Of courts and are u 


by actors 


rhe quill pen maker w 
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enlightenment of the younger 
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a steel knife inserted in 


is oval in shape, like the 
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NEW ELLIOTT-FISHER MACHINE 


Elliott 


ce Apphances announce 
é Fishe Company 
Harrisburg, Pa., was ready to accept 


ne which would tak 


1 S mat 
€ | ( the Elliott and Fisher models 
Contrar what apparently 1s an estab 
she pr ent, this machine was not in 
roduced t e office appliance world until 
it was til lers could be accepted 
ind de é ‘ Che Model T, the 
: ed 
K¢ | t 
| > it i ¢ 
\\ 
S | 
‘ 
ect 
be i 4 
St \\ 
< 
| ] 
i at 
~ \\ 
idding 
el 
S t 1 
i ! 
+. | 
, 
, " < 
> =a 
a‘ ( Ss ( i \ 
1] at 
process wl prints figures on the paper 
n the m ine calculates in the registers 
at the sa If the perator desires 
to write the paper without adding or 
subtracting in the registers, the only move 
nent neces ry to dis nnect the registers 
s to push the button Not only is the 
vriting ling with this single 
perat l ling is mechanically 
proved as ork progresses, so. that 
hecking rs 1S ¢ ninated 
This ,4 rse, is infallible. It 
has, it is said, just sufficient safeguards to 
revent mis tion every possible 


I 


r mac hine, 


however, f 


NEW ELLIOTT-FISHER 
such system witho 
il llo £ the eves 
y centered upor the coy 
riting d adding is 1 
chances ik 
small per ce 
Ss € I t Fishe 
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entry, purchase 1 
entr checking 
ledger purchase ledger 
| staterme ts nalysis 
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-Fisher Company Produce New an 
pewriter. Here First Annout 
rror, it 1s sa s eliminate 
| machine Ss Ds ely ccul ‘ 
g [ ease ind spec to tne 

ch o é perator The accuracy 
nachine f course, is dependent upor! 
f the operator himself. Mistakes are 
t yvccur where the operator has t 
it the figures of the work to be writ 
and then at keyboard Phe Elliott 


y be operated 
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Interest- 


g of accounts, account sales, recapitula- 
tions, disbursements, payroll work, inven- 
tories, policy writing, card writing, ticket 
auditing, thousand and one other 
kinds of work; in fact it may be used for 
any kind of work where writing and adding 
are desirable in combination. It will write 
n loose sheets, on cards, on the pages of 
a loose leaf book, or in a sewed bound 
book, and it will add the figures that it 
writes, in one or as 
columns as the work re- 

For recapitulation and 
lisbursement work column after 
‘olumn may be added as written, 
ind the tabulation may be either 
decimal. 


and a 


writes as it 
nany 


juires. 


olumnar 
The Elliott-Fisher flat platen is 
. flat table or bed upon which 
he sheet or sheets to be written 
ipon lie flat and are held firmly 
This is why the 
vriting upon all kinds of sheets, 
lin, thick or cardboard, is pos- 
ible. By this method manifold- 
ng many copies is perfectly ac- 
‘omplished with correct registra- 
It claimed that remark- 
speed in 


or 


n the machine 


ron, 
ible 


writing 


1s 
be produced 
single sheet work. There 
trouble with paper 
the paper remains 
stationary and does not feed. 
The feature of visibility in the 


can 


is never any 


since 


eeds, 


1ew  Elliott-Fisher model is 
worthy of special notice. The 
ine which is being written is 
-onstantly in sight, also the lines 
ibove, which have been com- 
leted. As the paper which is 


vritten upon lies perfectly flat 
he writing is easy to read. This, 
t is claimed, enhances speed and 
acilitates operation. The speed 
»f the machine is also augmented 
»y the accelerated type bar ac- 
ion. This, coupled with the ex- 
ceedingly light key touch, makes 
it possible for the operator to 
write and add continuously, with 
the minimum of fatigue. 


Some of the mechanical features which 
tend to produce high efficiency include: 
niversal standard keyboard, hardened 
ller bearings throughout, automatic rib- 
reverse, universal line spacer, back 
icer, and interchangeable column and 


ecimal tabulator racks. The Elliott-Fisher 
iy be had to write a line eleven, sixteen 
twenty-four inches in length. The type 
entirely non-vibrating, preventing 
The keyboard may be furnished 
print forty-two, fifty-eight eighty- 
uur characters, according to kind of 


j 


vork 


ve are 
lision. 
or 
the 


to be done. 
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INVENTORY YOURSELF 


By J. R. WORDEN, of The Bur- 
roughs Adding Machine Company 


F your stock inventory shows a loss, or too small a profit for the year, 
inventory yourself. 

Get away from your store, your stock, your methods and yourself 
go outside and look in. 

Never mind your virtues, they'll take care of themselves—look for your 
faults. 

If you can't find any faults your case is hopeless. 

If you don’t correct those you do find, sell out and get a job by the week 
before you're sold out. 

The man at the fop is the man who is eternally and everlastingly looking 
for the better way. 

He isn't wasting time complimenting himself on his virtues—he is busy 
managing—looking for leaks—looking for weak places—busy keeping within 
the law cf business. 

But he is studying his business from different angles—he’s getting a 
broader view. 

To get his viewpoint take a day or two and study yourself—then find the 
man at the fop in your line of business—go to his town and call on him. 

Go in with your eyes open and your mind receptive—ready and willing 
to learn. 

If he is genuinely successful you will find that he knows and can tell how 
much each department of his business is making—not only at the end of the 
vear, but at the end of each month or week, or, should he want the information, 
at the end of each day. 

He will show you an accounting system which, in the. early days of his 
business, looked like a too expensive luxury, but he will tell you that his 
accounting system has shown him how, where and when to expand—that if has 
made possible his success. 

A long time ago he inventoried himself—he was honest, made it thorough 

he learned his lesson. 

Let him do most of the talking—you let it soak in. 

When you're fairly oozing new ideas, can't hold any more, go home and 
think it over. 

Compare yourself and methods with what you have seen and heard-—with 
the man who has made good. 

He has been thinking and managing. 

You have been slaving and losing—you haven't taken fime to think or to 
manage. 

You've been going against the unwritten law which governs ail business, 
and you can't go against the laws of nature, man or business without in the 
end paying the price for the privilege. 

You've paid in profits that rightfully were yours. 

Now, profit by your inventory—go inside—make a fresh start—live 


within the law of business and GROW. 
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the early history of the typewriter, on 
f the greater effort required to 
to writing without being 


erate it, due 





a le t the results, the difficulty of lo- 





—= ~ on see 
| § ng the printing point and other incon- 
Af * iences, the only typists were profession- 
\ Few Points Regarding the First Typewriter, the Intr tenographers, many of whom even for 
luction of Visibilitv in the Oliver Machine, and New nsiderable time continued to transcribe 
Printing Principle — Being Some Expressions from notes by long hand. maseed of ee 
5 3 re : typewriter. Railroads and other large 
Interesting Little Story by W. A. Kinsey, Manager of the ncerns were slow to realize the economi- 
Oliver Typewriter Agency at Atlanta, Ga., Published and other advantages of writing ma- 
a Current Journal. nes, and no one would at that time have 
” ; moment thought of writing a per- 
¢ ing model letter with a typewriter. 
Ss ¢ ! npited i é 7 leat ( 
years fate . net cl Typewriter Takes Possession of All Fields. 
; bi a “ee , ce ter, as visible writers were introduced, 
¥ i: “me ; ; a : : ing increased ease of operation, the 
ee “en. : adi the typewriter was extended to all 
218 fe gee s, including invoicing, freight way-bill- 
featiteh : -: . ; ind similar work previously handled 
sae ; me ‘ pen and ink and lined blanks. Grad- 
on i mien y, by greater efficiency, it grew in popu- 
: Pe ee © 7 ; ty, until today it has almost superseded 
ues ite “hj yi = ‘ inship in clerical and office work. The 
PHA ae = ; if today seeking employment in office 
m : nee its we ‘ wey m wheel must be skilled in the operation of the 
wah aah le ie. Sante ak tenes: must be plane riter, while the business man who 
sid” tae iii the work of his own office finds the 
ptr ts as + ohn een ) high spe vriter an indispensable ; instrument. 
1h eclibie 4 a oe tate \A society woman, leader in club and 
ay a at a scissile a - eli ee ; al work, finds the modern writing 
7 pe “iain eae toe sae aa hine a necessary convenience in her li- 
: she ae -  aaeaia ry; the student in higher schools of ad- 
; eee NNN ed education must have the typewriter 
te ea ti hana haces ; record his notes and prepare his papers 
~— 5 , sie pata oe : = + age 22 pis . subjects for class or other recitation. 
; Bet, sou rth ~ t until nearly twenty years after the 
— 7 ge ; sista ee . luction of typewriters were they used 
ie : pwn os | ce oat oh aud ig seg . receiving telegrams in railroad and com- 
vows suis alas lo ; . ial work; today all messages are han- 
*agace? with the typewriter. At about the same 
. ‘ ge , “ 5 e typing began to be taught in business 
2 oe the Grst n v in ges and recently typewriters have been 
” righ is ee ' : vaihas i iy lled as part of the curriculum of com- 
aha = oe : hool grammar grades, as well as 
ge" shoes ae i schools all over the land, since it has 
sheesh, Gan ve © und that the typewriter is an in- 
: the key ' p ; ; le laboratory instrument for teaching 
wetionyg technique of written language includ- 
salle cops lation, paragraphing, etc. No 
eee “rr ; is persen dares neglect the study 
563 ce of typing; the home of the 
«hea vill not be complete without a type- 
- the common cenvenience and 
: _ the entire family. A hundred 
4 vriter in many instances proves 
; and satisfying than a five hun- 
pap usical instrument upon which 
m [he ability to type a 
seh a far more valuable asset 
culture Spoken and written 
the direct exponent of the 
What Is Demanded of the Typewriter of trument of man indicating the 
Toda f his superiority over the 
pewriter is the greatest tool 
‘ an’s hands to increase the 
' s grasp upon thought. The 
t rations of men and women will 
pewriter as readily as pen and 
w used and far less labor- 

















London, May 20, 1914 
HE typewriting, office appliance and 
stationery business of this country 
has very little fault to find with pre- 
vailing conditions. A big steady demand is 
now in progress for all up-to-date special 
ties and the salesmen of all the leading 
companies find that they have very little 
trouble in convincing the British business 
man of the wisdom of spending money in 
improving his office outfits. Competition 
is, of course, extremely keen, but much of 
the edge of this is taken off in many de 
partments by the splendid ingenuity shown 
by the trade in putting forward new and 
attractive. ideas Wherever a_ typewriter 
goes nowadays the plan of campaign is, as 
far as possible, to press forward other mod 
ern office devices to follow 
The big boom of last year in such things 
as calculating machines, card outfits, etc., 
has, of course, slackened off. That sudden 
burst of special prosperity was the result 
of the coming into operation of the insur 
ance act with its 15,000,000 or so records to 
be kept weekly. At the same time it can 
be said that the trade has never fallen back 
to the level it occupied before the act came 
into force. The particular stimulation con 
sequent upon the inauguration of this im 
mense national measure seems to have 
livened up every branch of industry with 
which this journal is particularly concerned, 
and it can be said, in a manner of speak- 
ing, we find ourselves several years ahead 
of what would have been the normal devel 
opment as a result 
Leading officials of the prominent type 
writing companies are very busy this spring 
and they are seldom in town for any length 
of time together. Mr. E. Spencer Harri 
son, European and foreign director of the 
Smith Premier Typewriter Company, has 
been spending the early months of this year 
in a long and useful tour through the lead- 
ing industrial countries of Europe, and, aft- 
er a few days’ recent stay in London, he 
has gone off upon a trip through Renmark, 
Norway, Sweden and Finland, with Ger 
many and Austria to follow Mr. C. W 
Earle, European director of the Monarch 
typewriter, who returned at the end of April 
from a long and extended visit to Egypt, 
has gone off again at once to the conti 
nent. Mr. A. W. Yancey, the European 
director of the L. C. Smith Bros. Type- 
writer Company after a continental trip, 
came back to London for a week or so and 
then started for Egypt in connection with 


the company’s business in that country, 
where, as I think I recently stated, the 
L. C. Smith has secured one-half of the con 
tract for the supply of typewriters to the 
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Egyptian government. But perhaps the 
farthest traveler of typewriter men from 
London is Mr. M. Bartholomew, managing 
director of the Yost Typewriter Company 
Mr. Bartholomew, who has paid _ several 
previous Visits, is now on a widely extended 
tour im South Africa from the Cape up 
as far north as Rhodesia \s readers of 
Office \ppliances” will be well aware, the 
Yost company have a separate company to 
control their business in South Africa 

Remington business is exceedingly good 
and | hear that the important Clyde Ship 
ping Company has just placed an exclusive 
five years’ contract for a supply of Rem 
ingtons 

The Blickensderfer people report very ex 
cellent trade and new light models gradu 
ally working themselves up into a big cir 
culation in this country. George C. Rem 
ington’s dash to America and back recently 
was some journey in the time. 

The Oliver reports an ever growing busi- 
ness. [| note this company as one of the 
many that hung out special greetings to the 
King of Denmark and his consort when 
they passed along Typewriter Lane, other 
wise Queen Victoria street, on the occasion 
of the recent Danish royal visit to London 
[his company also reports it now has 630 
machines with the Great Western Railway 
Company, 360 with the North Eastern and 
3,000 with the British government 

Underwood business is exceptionally 
good and the prospects for the balance of 


the year very bright. Managing Director 


1 


Claflin has recently returned from a busi 
ness trip to Scotland, Ireland and the north 
of England, tinding everything in a very 
satisfactory condition He did not find 
that the Home Rule versus Ulster trouble 
in Ireland was affecting business at all. In 
fact, his view is that despite the loud noise 
made by this outburst and the occasional 
dramatic demonstrating, business people 


generally treat the whole of the matter with 


something very near indifference. Mr. Claf 
lin says that his machine is selling well all 
over Ireland and not only in Belfast, which 
is the commercial center. The old Under 
wood premises in Nassau street, Dublin 
have proved too small and a more commo 
dious building has been secured This will 
give the Underwood much more room for 
all departments, including the workshop 


and the school. The new show rooms will 
be very fine Mr. Claflin added the follow- 
ing 


“We are also doing good business in Scot 


land, where I have just visited our chiet 








centers, at Glasgow, Edinburgh and als 
Dundee. The principal feature a I 
business there has been the big exclusiv: 


contract wi he Caledonian Railway | 


pany for the supply of Underwood typ 
writers \bout three years ago the Cale 
donian company placed their contract 
a big order with us, and now that contra 
has just been renewed, with an additional 
order for 120 Underwoods. We have als 
traded out various other makes, formerly 
in use in the company’s offices, tor Under 
woods.” 

More information recently came to hand 
with regard to the Underwood business 11 
India. There the company has the help of 


a very experienced and- successful type 


writer sales director in the person 
Y. Narayan, who was formerly with 


Remington, Hammond and the Densmore 


In 1906 the Densmore gave him a gold 
medal as an expression of estee! He 
joined the Underwood in 1910, receiving S 
first machines in January, 1911 Today i 


India the Underwood company stands third 


in the government list of suppliers 


writers for official uses, the first and second 


places being held by the Remingt: 
Yost respectively 

The Royal continues its good experience 
with its new No. 10 model Mr. Graves 
managing director, says that 


rapidly absorbing a very large pt 


of the company’s business. During Apri 
the sales of the No. 10 model amounted to 
about 40 per ent of the total sales tf the 
business 
The Bar-Lock continues the su ess | 
career which it began in this country tw 
ty-three years ago and is making additional 
good use of the statement that it is the first 
company to manufacture a standar 
writer in England I gave details tne 
purchase of American patents, etc., recently 
\ll the leading typewriter companies 


having headquarters in London have in the 


last twelve months vastly improve 


accommodation here and have in 1 
every case also devoted special « I t 
tention to their window displays his 1s 


very important when one remembers 


in each case these windows are in 


cipal business and financial thoroughfares 
that are crowded all day long from 10 to ¢ 
by the people who want typewriters 

all the other modern accessories t 
business Latest amongst those 
improvements in this direction has 

Yost, and some very expert shoy 

the result In place ( the sol s a w 
formerly used, there has been substitut i 
very handsome open-work rail and I 
screen in mahogany, the appear 


Th 
Fre 
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NO BANDS: NO TAPES 
NO RUBBERS 
ED) LUNY V3) Bz 


FROM1TO 
2 INCHES 
FROM 2TO 
4INCHES' 


EVERLASTING 
PUM MS VANS 


NO STRINGS 
NO HOOKS 
NO BOTHER 


PAW NE, 


THE SMEAD MANUFACTURING CO. Inc.|) 


DEPARTMENT C. 





HAsTINGs, MINN. 
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SS -CHIGAGO 


Announcing Important Improveme 
ae \ R. MALONEY, of Stevens, Maloney & Co., probably 


the largest dealers in loose leaf goods in the country, 
said the other day, when shown advance samples of the 
New DeLuxe Price Books and Memo Books: “If this line does not 
sell it will be because the user of ring books does not appreciate quality. 
It is unquestionably the finest line of its kind | have ever seen. 








lor over a year we have worked and studied to bring the DeLuxe Line of Ring Books up 
to a standard of quality which would merit such commendation as this. We ca'l your 
attention to a few of the new features in this advertisement, and we will prove to you, if you 
will let us send you our “Sample Case that Talks,” that every claim we make here is borne 


out by the goods themselves. 


4 


We invite your particular 
attention to the fine quality 


Some Great Improvements in Flexible Bindings. 


The quickest, neatest, opening ; 
declos ever out cn & of workmanship and material in DeLuxe Flexible Bindings. In our Price Books we offer two grad 
Memo book Black Levant Grain Cowhide with black skiver lining and Black Morocco Grain Goatskin. lined with 


high grade English Keratol and equipped wth fockets 





(he Memo Books are bound in Genuine Morocco with black skiver lining, and all sizes have pocket 
for cards and other loose memoranda. The Memo Books are especially attractive in appearance, ar 
are equipped with black celluloid end sheets, in imitation of moire silk 


All DeLuxe Price Books and Memo Books are now furnished with our improved Automatic Opener 


. 
Automatic Opener. - | 
neat, clean cut, business-like in appearance and a sale maker that nodealer can fail to appreciate 


after he has been showing it for a few days. 


The new Memo Opener will win your favor at a glance and will grow rapidly in popularity when you see how well it takes witl 
your trade 
flat rings They give about 50 more 


Oval Wire Rings. Oval wire rings will not cut or tear the sheets like round or : 
. } ‘ < with greater freedom over the rings All DeLuxe King 


sheet bearing, and allow the sheets to work 


Binders, from the ,;-inch memorandum up to the 2-inch capacity Large King Binder, are now made with oval wire ring 


Simply Press the 
Trigger to Open 


Perfectly Smooth A the Rings : y Arch Shaped 


i 


Ring Joint Rings 


The perfect contact of the Look closely at the ring it 


rings in DeLuxe Ring Books DeLuxe Metal and you w 
is secured by the use of a see that it is arch if 
Live Spring, which insures giving the greatest width 
permanent life and elasticity toh of the rine where 

I > , . > / 

No matter how old a DeLuxe counts most for capa 


The DeLuxe’ King Binder 
carries from 20 to 3O per 
more sheets than other ring 
binders with the sam: 


King Book may be, this Live 
Spring is always a guaranty 
against imperfect “closing ot 
the rings, which always re 
sults in tearing of sheets at 
the punchings 


rings 





The New DeLuxe Pr Book with Black Skiver I and Automat 


Words or Pictures iia Tell You All ss Good Points of the 
New DeLuxe Price Books and Memo Books 





: >... 
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In DeLuxe » Hooks and iViemo DOOKS | 
in veLuxe Fr rice Dc Sand! rc — 
H 
\7E have brought out an entirely new line of ring | 
book sheets and indexes, which in every respect i 
: a : : ° ° ‘ ° »? si i | 
matches up to the splendid quality of our new Ring Binders. Devices : 
These sheets are trimmed exact/y to the cataloged sizes, and are inspected rn te | 
over stee/ templets, insuring absolute uniformity of size—something . 7 , 
; 1 . ; ‘se, ey 1 rm a 
heretofore unknown in ring book sheets. En-bloc dies in which the centers and back iene | | | 
gauges are never changed, are used in punching these sheets We have adopted the Gi 
. t , i 
tandard round hole punchings, which we have found will give greater sheet bearing than 
the oval shaped punchings when used with ova: re rings H 
H 
’ e \ } as te WW ectan'< let n na i ¥ j i} 
Sheets on Weston’s Defiance Bond. We have selected Weston's Defiance Bon Witsow JONES Lanse Lear Co, | H 
paper the Aighest gua/ity, for our ring book rere panty H } 
sheet It will test from twenty to thirty point tronger than any paper used in ring b Chicago- ii 1} 
The body of tl paper is pure iinen It is made in the ame mull as Weston's Celebrated Liner | " 
Ledger Paper, the standard by which all high grade ledger papers are gauged Phe e of Defian y 2 ; 
Bond in DeLuxe Ring Bo Sheets, stamps them at once with t hall-mark of true qua 
pyof the Supplement 4 
tin to Dealers Cat. No. 34 fe 
Our New Sheet and Index Packages. Al] Deluxe Ku B OK hneet il inde will he reafter be packed in | 
neat indi luai en 1Oope ntaining ne pa ive f sheets or one index 5 
These envelopes are of glazed kraft paper and bear printe label to indicate the contents of the package You will find this =| 
method of packing a time-saver and an attractive talking point. It will prevent soiling of sheets, whic! ikes short packages, and it 
vill provide your customers with a convenient way of hat ng sheets left over after their binders have been filled | 
DeLuxe Petite Systems. These modern, time-saving little systems, which fit to a nicity it he accounting requirements H 
of many busine ind professional men, have, in the past six proved themselves busi S| 
ness builders for every dealer who has stocked them. With the impet f a strong advertisir n back of them, they are 1 | : 
trom t time on, to be even more in evidence in the ring book stock | progress H 
} 
H 
The N Direct . 
e INew +s r HiLt 
Advertising 
DeLuxe Memos | 
e are working on a new ‘ont ve 
Phe DeLuxe Memo has been wvertising plan to help i 
practicall, uilt te ike it ‘in a direct way in yous ; 
the est appearing and S fown,. This advertising will H 
durabl ’ 00k on the link up with yous local pre § | 4 
market ] istrat fige and build business for 1} 
hown here g i fair i vou by acquainting vour cus Hi 
the mechan 1 wit with the merits of 
bright nickleoid top an |_.uxe Goods and with the i] 
new automatic openi! é that they can buy them ie 
i It also show é Chis kind of adver 
pocket which } been a i t ig is cumulative and it 
1 the ack « r elp every department 





New Del Me \ 


Let Us Send You, at Our F xpense, the ‘“‘Sample Case That Talks’’ 


Make Your Own Comparison 
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The 
New Hand © 
_Alddresso sogfaph : 


yn FROM TYPE 








HERE is a ee ADDRESSOGRAPH within the reach of everyone. Yet, despite its 


small cost, this new model embodies those exclusive efficiency features which have so long 


characterized ADDRESSOGRAPH leadership. 
The Hand ADDRESSOGRAPH has sounded the deathknell of expensive hand and typewriter 
addressing. Hundreds of small firms addressing 50 to 150 names and up are using it to save money. 
Large corporations, determined to take up the economic slack in every department, are placing orders 
for a score or more Hand ADDRESSOGRAPHS at a time. These are installed in the many 
different departments where small lists of names are addressed. 


And this simple, inexpensive Hand ADDRESSOGRAPH will aid you in keeping down the 
rising cost of doing business. 


Prints Through a Ribbon Ilias Visible Printings Por 


All models of the Hand ADDRESSOGRAPH print through a nbbon. Address plates (Card Index or ONE. 
PIECE, illustrated below) embossed with exact typewriter style type upper and lower case—can be furnished. 
Therefore, as exact typewriter style work can be produced, the Hand ADDRESSOGRAPH makes most 


acceptable “fil-ins” to typewritten form letters. 
The Hand ADDRESSOGRAPH has a Visible Printing Point 


address plate can be plainly read at the printing point before an impression is printe “d 

heading up and dating statements or ack dressing circulars to a classihed list of names 
proof cards or tabs, if desired, for indic ating different classes of prospects or customers to whom spec ial literature is to be sent. 

MODEL No. 3 — Is the most practic al and efficient of the 

Ww h at I | Does Hand ADDRESSOGRAPH Models. It automatically 

feeds address plates, one at a time, from the loading maga 

2—Does addressing of all zine to the Visible Printing Point. This feature greatly 

increases speed of the machine. This model is equipped 

with Duplic ating and Repeating Attachment which permits 

printing from the same address plate twice and bringing the 


that is, the name and address printed on the proof card of each Card Index 
[his visible printing feature proves indispensable when 
The address plates can be equipped with different colored 


MODEL. No. | — Especially de MODEL. No 
signed for addressing shipping tags, kinds envelopes, cards, statements, ship 
labels, etc., where the same name ping tags, labels—in fact, anything upon 
is printed several times. An ad which names are written. Address plates 
dress plate is quickly snapped into —_ are brought from magazine to pnnting point __ next address plate to the printing point automatically —very 
position beneath the ribbon and by slight pressure of a small lever at the valuable for statement work. Duplicating and Repeating 
remains there to print as many im- _ front of the machine. After printing, ad- | Attachment also permits printing as many impressions from 
pressions as desired. Speedy, ac dress plates drop into receiving magazine same address plate as desired—indispensable when ad 
curate, inexpensive. at front of ADDRESSOGRAPI :. dressing shipping tags, labels, etc 


Kvery Feature of a Gard Index 


The Hand ADDRESSOGRAPH pnints from the same address plates 
that are used in the larger foot lever and motor driven models of the 
ADDRESSOGRAPH. You can make these address plates right in your 
office if you desire—or we will make them from your copy. These address 
plates possess every feature of a perfect Card Index file. They can be 
equipped with subdividing tabs of any style or nature and are filed in perfect 
Card Index fashion in labeled steel filing drawers. The importance of these 
= complete Card Index features cannot be over-estimated as they enable you 
t sah P's to keep your important list of names accurately up-to-date at all times. 


Let us tell you more about the many advantages you will secure with the 
ADDRESSOGRAPH in your office. Simply tell us the number of names 


you are addressing—you will not be obligated in any way. 





Addressograph Company, 903 W. Van Buren S 

















Model No. I 


Model No. ° 


Model No. 3 
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" t the strikingly har y inert ns siness, al s 1 p and sales promotion matter is prepared 
fror thin it adds much t ssary to 1 nt | despatched. From this department 
ss a ; irrangements of l : 4 rst ' vell over 3,000 letters are sent out every 
the s handsome oper treet ndon, was 1 veek, besides quantities of circulars and 
A etween the actual Ir S. Jayes was a ther literature 
showroot there are thr This pointment 5 Che dictating machine department of 
ide t serve as | rtunit t de ting Thomas A. Edison, Ltd., of Clerkenwell 
edallions bearings ntion to sales promotior t ad here has been transferred to Mr. 
( ‘ pr nence to th t during next year t |. Hopkins, 63, High Holborn, who is 
to the ompany ny f thar w to sell and distribute all Edison dic- 
edallion bears ur t gr sO ft it t ting machines and accessories through- 
Special A tention for t t the United Kingdom. 
Xing; that on t ! point The Imperial Calculator has_ recently 
ement for nsible f een placed on the British market under 
f left f territor t general management of W. C. Free- 
z In the spact mar \ private view of all sorts of models 
plate glass ar nt that ther I is recently given and attracted consider- 
, f the Yost typ ( must reorgal ble attention. A large demand for these 
s complet rders 1 t bes ichines is expected in this country espe- 
itself u illy in the manufacturing wholesale and 


ranches of the textile trades. In 
connection a very good exhibit of 
erials was made at the recent draper's 
il exposition in London 


General Office Equipment Trade Satisfac . debe : 
Fifth Internationai Printing, Sta 


— ry and Allied Trades Exhibition was 
ul Lor t [ { ‘ | in London on May 13, the Lord 

s they cat nt yor of London, Sir T. Vansittart Bo- 

to hav ect \fy oP ter, making the inauguration. The ex- 

ly in describir ) : tion is an extremely fine one and 

ss. Morlar aera “ vds of printers and stationers are visit- 

whole of t sa t. All the latest developments in print 

vill f the Kala : 1014 4 paper making, bookbinding, fiber box 
eastern het , P king and the production of stationery 

the Kalamaz , ; showr The Lord Mayor, speaking as 

bindel mpany of Kalai x-stationer, made a neat little speech 
rs ago, since wl Fe t the inauguration in which he heartily 

ul nnectior Pore ngratulated all those who had anything 

This paragt Tans , with furthering the interests of the 
Morland & I : , en? tio! One great feature of the show 

he Kalamaz the attention paid to goods for blind peo 

Mic] and 1 ; nd the Lord Mayor expressed his 

vn Kalama ' , nal pleasure at this particular develop 


( ild think there are few busier men 
ently tol London than Sir T. Vansittart Bo 
the present time. His official en- 

nt eem to crowd one on top of the 


nest other things I notice that 
ned at luncheon at the Mansion 
{ second week in May thirty 
ve freemasons from Berlin who 
re y invitation and who are 


a round of masonic festiv 


nd of thing he varies with en 
.ing and Queen of Denmark 
Catt 1] 
roud f a ring which he 
ca ns. It is a diamond 
S500, and is worn under the 
1 S. Wilson, a former Lord 


ilderman of Castle Bay 
ucceeds him in the office 
l rd Mayor besides Sir Vansit 


is worn the ring within the 


Finds Good Eusiness in Balkans. 
Kabaktschieff, general agent of the 
pewriter for Bulgaria, has been do- 

isiness since the close of the 
war. He reports excellent prospect 


ntinued increase of business 
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American Typewriter in Lyon, France. 


The following 
of the typewriter in the French silk district 


statement of the status 
of Lyon, and the suggestions as to Amer- 
ican export trade to Lyon are taken from 
a report made by United States consul 
Frederick Van Dyne. 

The sale of American products in the dis 
trict of Lyon shows, on the whole, a very 
satisfactory condition and a steady advanc: 
This may be said especially of those man 
ufactures, such as typewriting machines, the 


reputation of which has been well estab 
lished here 

American dealers who wish to sell their 
goods abroad, however, should not loose 


sight of the fact that they are endeavoring 
to substitute a new and often quite unknown 


product for foreign manufactures which 
have been tried and used perhaps for a 
long time. The burden of proving that 
the American product is superior to the 
other rests entirely upon the dealer 
who is trying to sell it. It seems hardly 
necessary to say that all possible effort 


should be made by the manufacturer to 
facilitate the sale he is trying to make, and 


yet this is often overlooked 


During 1913 an 
of a certain office appliance wrote to this 


American manutlacturer 


consulate asking for the names of possible 


agents. Two persons of good standing 
here became interested in the matter and 
their names and addresses were sent to 
the manufacturer with the assurance that 


these persons were anxious to hear from 
him in this regard. A letter of thanks was 
later received by this office with the infor 
mation that the matter would be taken up 
with the prospective agents without delay 
One of these agents went so far as to write 
immediately, asking that a sampl f this 
appliance be sent to him, payable on cd 
livery. He has never received a word from 
the manufacturer who was so anxious t 


establish the Another 


American house sent a catalogue of certai 


agency. 


furniture which interested a local concert 
The catalogue, however, omitted to make 
any mention of prices. The manufacturers 
were requested by this office to state their 
prices to the prospective agent who wrot: 
also himself asking for such a statement 
The usual letter of thanks was received by 
this office, but the agent has never hear 
from the manufacturers, nor has he re 
ceived the price list These are not tsolated 
cases, and they make a poor impression 

the local concerns which might otherwise 
be more anxious to undertake American 
agencies \ person who is interested in 


trying to place American novelties on this 


market complains that it is difficult, b: 


cause the manufacturers do nothing t i 
cilitate the sale 

There is probably no American 1 
facture on the French market the sak 
which has been pushed with better results 


than the American typewriting machine 
In the city of Lyon the best American 


writers are sold to great advantage, and 


OFFICE APPLIANCES 
agencies established here are all in the best 
business sections of the city. The methods 


followed by these companies could well b 
manufacturers who wish 
Most of 


studied by other 


to enter this market the 


agencies tor American machines are in 
Paris, with subagencies in the other 
portant cities 

The number of machines sold by one of 
the American typewriting agencies in the 
city of Lyon during the past year was 600, 
and 200 more were sold in the three de- 
partments of this agency. In the last ter 


years the sales of this particular company 


in France are said to have increased at the 
rate of 25 per cent per year 


Another American typewriter company 


r 


has an agency in Lyon, and the local 





New Foreign Language Remington 


It is now some years since the Reming 
ton Typewriter Company published an 
tractive little enclosure folder’ ent 
“Can You Write Eighty-four Languag: 
Miss Remington Can.” In this little 


phlet wer pewritten translations 


words on the Remington trade mar} 


Save Time Is to Lengthen Life,” in eis 


languages 


four of the principal 
world. In addition to the European 
guages and dialects, there were 


in this folder such 


Greek, Siamese, Arabic, 


: | 
languages as 


Urdu, Marat 


Devanagri-Hindi, Gujerati, Japanese i 
kana) and many others, which, whil 

are little known in this part of the 

are spoken often by millions 


Asia and the Eastern Hemisphere 

















GROUP PICTURE OF MEMBERS OF REBORA, 


SOME OF WHOM TOOK PART IN A RECENT 


RONAGE OF THE KING OF 





ITALY.—Left to ri 
Stengel of 


BEUF & CO.’'S STAFF AND OTHER 
TYPEWRITING CONTEST UNDER THE PAT 


ght (standing Mr. Tombolini, Champion Typist 


the Naval Department of the Italian 


of Italy; Mr. Hoffer of the Italian Navy; Mr. 
Government; Miss Chinetti, Adding Machine Demonstrator; Mr. Riccardo Rebora; Mr. Perott 
Adding Machine Champion; Mr. Boesch, Adding Machine Expert; Mr. Mazzoli, Contestant; Mr 
Scotti, Treasurer of Rebora, Beuf & Co Left to right (seated Mr. Gaggero of the Italian Navy 
Mr. Antoniazzi of the Italian Navy; Mr. Caraffa of the Naval Department of the Italian Goverr 
rent 
per s n ve el t S T All i i 
ellent work done by these “ I ula. ne s 
es s typical of the success § ‘ ng t ee 
\merican typewriting ma es sol 1 s India gton Ty 
I t | ny 1 r tne | 5 
Catal es advertising all the Ai , = * st su S 
writers sold here are in French ar . og : 7 
Sstratce M ichnines é r Pa 
\ french keyboards In t ¢ Pat 
e ’ le ++ ’ re ‘ t ‘ t sa ] ¢ | > 
é es ] + é eft ~ + ~ ~ 
than jnet ed ¢ ’ e , 
n each e agencies \ S 
ypewriting ma hines s Ss thc 
( n typewriting nd shor 7 \ . 
irwes tor ¢ urses ranging tt S ea { f t 
rancs ($14.50) to 125 frances ($24.0 n 
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Zurich Man Visits Detroit. 
Among the recent vistors from abroad to 
the Burroughs adding machine plant was 
A. Keller, of Zurich, Switzerland. Mr. Kel 
ler is a partner in the firm of Brigoni A 
G., Burroughs representatives in Switzer- 
land, and is very active in the management 
f that firm’s affairs 

Mr. Keller has made Zurich his home for 
several years. For more than twenty years | 


previous to residing in Zurich he lived in | 
Guatemala, where he operated large coffe 
plantations. His views on the future of | 
the Burroughs business in Switzerland are ! 
. ¢ mrict > nha - ae; » 1 ~ ] | 
very optimistic. Co lence may be placed 
n this statement, as it is backed up with 


i 
Zurich’s six months’ record of more than 
100 per cent of quota every month, and an 
average for the six months of 170 per cent 
In addition to visiting Detroit, Mr. Kel 
ler made short stays in New York and 
Cleveland. On his return from Detroit Mr 
Keller was met by his wife in New York 
1 May 16 left for Europe on the S. $ 
“Imperator,” sailing from Hoboken. 


Australian Concern Changes Name. 


The LeGrove & Laurence Company, 


Ltd., has changed its name to The LeGrove | 
[Typewriter & Importing Company, Ltd. | 
This mpany is located in the Bar-lock 
building, 199 Lambton Quay, Wellington, 
New Zealand. The company has recently 
d the whole of the building partially 
i them about twenty-two years, | 
able to make a better exhibi | 
rtations than formerly. 
The name of the company was changed | 
S i deat! f } J LeGrove in 
July last The readers of Office Appliances | 
l sting " les | 
I yntributed t 
\ yndi 1 


Interesting Italian Photograph. 
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The Element of 
Dependability 


Is Daily Becoming of Greater Importance, the 
Demand for the Better Goods is Constantly 
Increasing, therefore our Quality Line is 
more Prominent and Better Known than 
ever, in fact: No other Line can Possibly 
Compete in Actual Nicety in those Properties 


which Distinguish True Quality. 


Typewriter 


Carbons 
World Famed Leaders 


M. M. 

Silk Spun 
Mitvol 
Eureka 
Gallinipper 


Typewriter 
Ribbons 


The Renowned 
Three 


EUREKA 
M. M. 
CLIMAX 





Rock Bottom Competitor Progress. 


To the Dealer “Our Line” offers every pos- 
sible Inducement, being Highest in Quality 
and Greatest in Demand. Also we help 
you to Sell the Goods in the Real way, by 
Furnishing most Up-to-Date Ad. Matter. 
Samples Put Up Attractively. Coupon 
Books all bearing your Name and Address. 
You will appreciate and hold best the trade 
secured by Your Own efforts, so well sup- 
plemented by aid of this kind. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory: PARK RIDGE, N. J., U.S.A. 


Branches: 
261 Broadway, NEW YORK, N. Y 205 W. Monroe St., CHICAGO, ILL. 


7 and 8 Dyers Bldg., Holborn, E. C., LONDON 
AGENCIES: All Over the World 
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Interesting French Contest 








The tyt riter hampions!| 


| CARBON PAPER a 








r Nee 





TWO CONTESTANTS AND THE ORGANIZEF 
OF THE FRENCH CONTEST 





peal 
rournal 

Mr \! 
word if il 
vords 1 iver 

re th Vy i 
rociall | 
Mailla a ee 

The wa 1 

Dactylogray 1e by an occasior 
pondent, was taken at the close 
test. In it are shown, from left t ' 
Maillart vA sed the | ( smi 


Sergent 


‘The Line That Can’t be Matched’’ ee ae cee 


Big Hungarian Order. 
The Hungarian governme 


] 1 +} l 1 + ' ‘ rt 
idopted IX Val ypew te 


= G. DITMARS., Vice-President 


(66 THIRD AVE. BROOKLYN. N.Y. USA. 
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Graves Heads Royal in London. 


Steel Furniture in India. 


keeT tre 
































PAPE 





If the Carbon Paper used is not 
exactly adapted to the particular 
work it has to perform the work 
cannot be done either as well 
or as quickly as possible. In 
other words money is “fussed” away 
and in alarge concern this amounts 
to a considerable sum in the course 


of a year. 


If the copies are not permanent 
they are useless. Our dealers are 
successful, they know what should 


be used and they have the goods. 


Manufacturers of the well known brands 
Panama, Heart, Firefly, Factory Wedge. 
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Merchandizing 
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tacking the wooden furniture and the con 
tents of desks and cabinets In avery 
short time a great deal of damage can be 
caused before the presence of these white 


ants is noticed. Steel office 


however, offers a sure resistance to these 


insect marauders. 


Equipment of Consular Office. 

The greater part of the office equipment 
at the American consulate at Bombay ts ot 
steel, supplied from the United States by 
the Department of State, and its pleasing 
are 


appearance and obvious utility often 


favorably commented upon by visitors to 


this office. This equipment has been at this 
office during several monsoon periods, and 
yet it looks as fresh and is in as good order 
decided contrast to 


the office, which 


as when it came, in 


wooden furniture also in 
every now and then needs some special at 
tention in the work, 
cleansing, and varnishing, in order to look 
the latter 
has not 


books 


mice 


way ot carpentry 
Furthermore, in 
the office 
damage to 


presentable. 
kind of 


quently 


furniture infre 


ind 


met with 


papers from white ants and which 


have entered them. 


The 


steel to supplant wood for doors and win 


American idea of making use otf 
popularity in 


tend 


meeting with 
India Wooden 


to swell with the moist atmosphere of the 


dows 18s also 


doors and windows 


monsoon, and to warp and show gaping 
veracks during the hot weather. On the 
other hand, such equipment when of steel 
can neither crack, warp, swell nor burn, 


and can not be harmed by white ants. 


The use of American steel interior equip- 


ment for tactory and warehouse purposes 


is also gaining ground, including = such 


articles as steel shelving and bins, especially 
for railway or engineering stores. A num 


ber of Government departments, offices, 
railway companies, and private concerns in 
India are now supplanting wood with steel 
The Railway Mail 


Govern 


wherever it can be done. 


Department of the India 


Service 
ment is now using American steel equipment 
for sorting letters in mail trains. In this 
instance the use of steel is said to provide 


thirty per cent more sorting space than the 


old wooden fixtures 


Foreign Visitors at Burroughs Plant. 


Several European representatives of the 


Adding Machine ( 
Detront. 


Burroughs ompany re 
cently visited the plant at These 
included W. H. Pike, European managet 
with headquarters at London; Frank Ing 


am, special representative with headquar 
ters at Berlin; Kurt Glogowski of Glogow 
ski & Co., representatives for Germany and 
Austria-Hungary, and Caro Egon Alma 
Ako, who is connected with the firm of 
Glogowski & Co., as manager in Austria 


Hungary 
The Burroughs Company has nearly fifty 


foreign sales agencies, and the salesmen 


in foreign lines are very enterprising gen 


tlemen indeed, doing good work even in 


comparison with the excellent work done 


equipment, 
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by Burroughs salesmen in this untry. 
Chis is 
men from abroad have gained membership 
Club 


evidenced by the fact that seven 


tl ; through 


in the Burroughs AIl Star 


selling records. These 
Steven of London, E. ¢ 
Brooks of Glasgow, J 
Drucquer of London, A. ( 


and H I 


exceptional 


their 
men are, J Jones 
of London, N. ( 
Valles, John 


\spinwall of Li 


yndon Lynch of 


Buenos Aires 


Trade Literature for Bulgaria. 
the commercial 
the 
Washington has opened an 
sular agency at Sofia, the capital, with Mr. 


Recognizing importance 


State at 


of Bulgaria, department of 


American con 


Acene Kermektchieff as agent A visit to 
the Sofia agency by the consul general at 
large reveals the fact that the office is 


wholly without American trade and tech- 
nical publications and trade catalogues, and 
is therefore unable to respond intelligently 
to the demands made upon it by the busi- 
men of Bulgaria. Frequent requests 
for American 


ness 


are made products and the 


sources of supply. Bulgaria is interested, 
probably to a greater degree than elsewhere 
Balkans, in American goods gener- 
ally. It is suggested that 
literature of all kinds be sent by 
firms in the United States to “The Amer- 
ican Consular Agent, Sofia, Bulgaria,” with 
full attached (letters 
and sealed matter 5 cents for first ounce and 
frac- 


in the 
therefore com- 


mercial 


international postage 
3 cents for each additional ounce or 
tion thereof, and for printed unsealed mat- 
ter 1 cent for each 2 ounces or fraction of 2 
ounces). 

Among the lines of trade which ought to 
have a particular interest in the building up 
of trade in the Bulgarian fields are: Adding, 
multiplying machines, etc., cash registers, 
telephone equipment, typewriters, etc., etc 


Emblem for New York. 


Merchants’ Association of the city 
York recently held a prize contest 


emblem for the 


The 
of New 
for the design of an 

York \ 


submitted. 


best 
New 


were 


number of 
select- 
three- 


large 
The one 


city of 
drawings 


design showing a 


circular 


ed 1s i 








COPYRIGHT, 1914 


THE MERCHANT ASS ATION OF NEW Y 


The Official Emblem of the City of New York 
Recently Adopted by the New York 
Merchants’ Association. 





Ju 
qt ew of the Statue of Liberty upon 
its pedestal, thrown into relief against a 
background displaying the harbor and shy 
pin d a typical portion t skyline 
of lowe Manhattar wit t New 
Yorl i ve 

Che ning emblem was a! 
the dinner given by tl M ers l 
tor t sons of members, at the Waldort 
\storia n Tuesday, May 20 The prize 
of $150 for the most meritorious design 
was won by David B. Hills of Brooklyn 
a student in the Art Student’s Leag Mr 
Hills is employed by the “Iron A The 
second prize of $50 was awarded to 
Raphael Beck of Buffalo, an artist of dis 
tinction [There were nearly two hundred 
and fifty competitors and the making of 
awards was a difficult task, in which the 
special committee acquitted itself with much 
credit 

It is the intention of the Association that 
the merchants and manufacturers wl ship 
goods from New York to all parts of the 
country shall attach to each package shipped 
a reproduction of the design in the form 
of a paster, stencil, tag, or in any other 
form that the shipper may prefer. Th 
design has been copyrighted by the Mer 
chants Association as a _ precautionary 
measur¢ Permission to use it will be 
given to merchants, manufacturers and 
others upon application to the association 

Office Appliances takes pleasure in re 
producing this handsome emblem here 
with 

Dixon Stockholders Meet. 

\t the annual meeting of the stockholders 
of the Joseph Dixon Crucible Company, 
held at the company’s main office in Jersey 
City, N. J., on Monday, April 20, 1914, the 
retiring board of directors, consist f 
Geo. T. Smith, William Murray, George | 
Long, Edward L. Young, William G. Bum 
sted, J. H. Schermerhorn, and Harry Dailey, 
were unanimously re-elected 

The meeting was attended by a large 
number of stockholders who expressed sat 
isfaction with the present management and 
recorded the largest vote ever represented 
at an annual election, 9,628 out of a possi 
ble 10,000 shares being represente 

Che officers of the company, consist f 
Geo. J Smith, president; George | I £ 
vice president; J. H. Schermerhorn, treas 
urer; Har Dailey, secretary, and Albe 
Norris, assistant treasurer and assistant se 
retary, were also re-elected 

<= 

lenry \\ lruff, wl recentl 

The | ittle Business M a 
Orphe n Los Angeles cae _ . = 
witl s I it 
by tl ghs Adding M 
pany ne W heeler-R I 
Com Phe Bur ghs se M <— 
Wheel eir latest lel : 
tractir ne nd the VV 1 : 
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Printing Point Does Not 
Bob Up and Down 


Center at which the type is directed 
is at rest when impression is made 





Ball Bearing; Long Wearing 


Inan L. C. Smith & Bros. Typewriter 


the spot on the paper which is to receive the type impression Is station- 
ary at the instant the type hits. The carriage does not bob up and 
down when the shift is made to write capitals. Why? Because the 
type is shifted—not the carriage. 


The only movement of the carriage is back and forth on its closely 
adjusted ball bearing runways—and this does not take place while 
the print is being made. There is no lifting of the carriage. 


This is one reason why L. C. Smith & Bros. typewriting is free 
from blurs and every letter in the right place. 


ASK FOR DEMONSTRATION 


L. C. Smith & Bros. Typewriter Co. 


Home Office and Factory 
SYRACUSE, N. Y. 


Branches in all Principal Cities 


ee el 





THE THREE “RIVAL” FOUNTAIN PENS 


LT SS 
RIVAL NON-LEAKABLE 

ng. air-tight joints form a perfect, absolutely non- 

¢ writing Wastrument NEW RIVAL SELF - FILLER 


Pen ts filled by simply turning 
the collar tn center of barrel to 













reli 

be found in any of KA 

us the special otventags 

mentioned 

Made in three sizes: No. 22, 
No. 23, No. 24. Piais, 
chaces and Gold Mounted. 

RIVAL No. 3 with Gold or 
Seoctha Sitwer Piligree 
Mounting for Holiday and 
Dealer ; WE GUARA EE EVERY PES Fine Trade. 





Catalog Tustrating our full line and giving Prices and Discounts will be sent & 
Oo. W. BEAUMEL & CO., Inc. Office aad rasa 35 Ann St. NEW YORK 
FOREIGN TRADE SOLICITED 
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NEW MACHINES AND DEVICES 





























Brief Review ot Machines New to the 


A New Money Counting Machine. last payment, the coin tray will be empty 


The Pay-Roll Machine manufactured by The payroll will be correct providing he 
the International Money Machine Company has depressed the proper keys and not mad 
of Terre Haute, Indiana, is an interesting mistake in the operation of the machine 
new device which facilitates the handling EKrrors in the depression of the keys are 
money and the analysis of the denomina very easily detected from the tape each 
tions of coins necessary when making up mount is printed thereon, and the pay 


payrolls. This payroll machine is said to 
enable cashiers to make up thet payrolls 


and fill their envelopes in a fraction of the 
time heretofore consumed, eliminating thi 


necessity of recounting the money 


Che machine is a combination coin pay ihn if i} 


ing and adding machine By the depression 
of keys corresponding to the amount ot 
money necessary tor the payment of an et 

ploye, the exact number of coins ts de 
posited in the envelope The lst or thie 


tape and the amount are carried 





previous total, thereby giving an al 


k , COIN COUNTING MACHINE OF THE INTER 
( Le) mount epnosited 1 the 

—_ oo ew ee | ; NATIONAL MONEY MACHINE COMPANY 
envelope Che machine always pays in the WITH ADDING MACHINE ATTACHED 


least number of coins possible to ke up 

the requisite sum ster has that recorded to Gk , 
The payroll machine is equipped with the his ther records The reports receive 

wide carriage and other attachments usually ron users t these machines t S 1 to 

found on < high class adding machine, t l he wr nimous in praise tor the AN rk it per 

when the payroll has been made up, by the forms 

depression of a single key the money-pay In recapitulation, it may be not hat th 

ing mechanism becomes disengaged and the ' ivroll n chine performs the e Ss vine 

adding machine ts left to work independet teal pays any nh ton e 

ly, and to be used in all manner of work for £1909 09: |] saiidinenaaaiiiiah am ; 

i , Keeps permane ( Ss t 
which an adding machine ts adapted. Wit! cent to $9.999.999.00: visibly totals eacl 
this combination machine, therefore, tirms mount as paid; prints sub-totals and grand 

paid; ‘ | 


may add to their office equipment no 


a payroll machine, but an adding machine i] i] 
to be used in everyday work ii 


ine of the interesting tasks wl ich s per all i i} 


formed by this machine ts the analysis 


mW] 






the denominations of coims necess 


the paymaster to secure in order to « 
plete his payroll This work 1s ‘ 
plished with the machine by the uss 


counting device and by removing 


tray and arranging this counting device 
its plac When the paymastet Ss 
his payroll verified, which he now es 


the adding machine, the erect ? bars 


coin paying mechanism operate the s = ; 
: SAME MACHINE AS ABOVE WITH CYCLOM 
if the coin magazine was attached 1 thie ETER ATTACHED. 
money beu paid out These eject bars 
hit the counting wheels, setting them Q a ees 
according to the number of coins that , 
s Y ( i ul S | Kes 
be ejected When the pavyro has ee ; ; : 
a ve. ten and twenty d _ 
verified and the paymaster has his grat , 
4 : chine ne ke\ nly sigt ¢ , S 
total, he nas, on his counting ittac! , : 4 
, ‘ t eeas rept Ss 
iccumulated the absolute number of eac 
' ' t . 1s l 1 S * 
of the coins necessary to fill the payroll tl 
' 
t ee! I i\ S é S¢ 
he has verified When he has obtained . . . I = 
' wit ' } S 
trom the bank the proper number of coins " gins 7 
recorded by this device, placed them in the Che machines are provided t 


machine, and completed his payroll on th: e coin magazines, or ys, 


cashiers S 
NUT I Ss WwW l be 
} ; 
( Ss r 
( ( 


i r ses 
Ss e¢ Dpe 
i bh 
ses | ¢ epre 
! 
et é 
per ¢ 
1 
eT 
iT ‘ 
~ success 
1 
sé < 
11 
! } 
Ss 1 


A New Product 


New Envelope Sealer 








A New Time Stamp. 


S We show herewitl n interesting time 
stamp recently pertect S.H 


ecte Hoggson 


& | f Arlington, N. J [his stamp 1 

=r known as Hoggson’s Shield Time Stamp, 
and takes its name from the fact that the 

mpression is in the shape of a shield, as 

stamp weighs 

é i! nd three- 

juarters inches | Che cut shown here- 

= witl . ne ilf the riginal size The 





THE HOGGSON SHIELD TIME STAMP. 


arrow at the top of the shield points to the 
proper time f impression, which is read 

lown. The types are in the 
enter and are hanged by hand once in 
twenty-four hours \round these are two 


traveling continuously, one 


lining sixty minutes in five minute di- | 
ions, and revolving nison with the 
watch works t which it is attached by 
ible e2 gy, and making one revolu- 
The outer type circle con- 

nakes one revolu- 


1 
rcies turning 


the hands 





m. , 
\O, - 
~~" Ga so 
Reprod ¢ nm of Impression 
Shield Time Stamp 


Made by Woggson 








‘‘At last 
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™=\¢ MODEL 
GARVE Y “Se 


Fountain Stencil 
Brush, $2.50 Caamtéie 


Additional Bristle Tips, 75c each. 









Built like a fountain pen with ink 
jn the handle, and always ‘‘Johnnie 
on the Spot.”’ 


» simple a child can operate it. 


Requires no adjustment 
whatever to start flow of 
ink or stop it. 


Nothing to get out of 
order. 


Cannot leak. 
Every brush guaranteed. 


Sent on approval. 


a PERFECT Fountain Brush.”’ 


GARVEY FOUNTAIN 


19 N. SECOND STREET, ST. LOUIS, MO. 
Write for Foldlet, “EFFICIENCY IN THE SHIPPING ROOM”’--It’s 


BRUSH CO. 


FREE 














We want you to send for free sam- 


ple of the perfect carbon copy 
sheet—_JAPAN MANIFOLD 


It is strictly pure Mitschfibre, a cellulose fibre produced by our 
special chemical formula which invests it with the greatest strength- 


producing and back-bone giving qualities known in the paper world. 


Tpan Man Frola 


The Perfect Manifold Copy Paper 


Made from Pure Mitschfibre Superfine 


Exceptionally light weight, but stiff enough to support itself upright in a 
vertical file. Takes the carbon per no blur—no smut—no rub off. 


Made in Canary, Gold, Blue, Pink and White 
We want to prove to you that JAPAN MANIFOLD is the best carbon 
copy si , todav. 


r sheet 1n the wi 


rid. Write us nov 


DETROIT SULPHITE PULP & PAPER COMPANY 


Makers of Papers of Strength 
DETROIT, MICH 























| 
| 
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New Fountain Brush. 

The Garvey Automatic Stencil Brush is 
the name of a new device in which shippers 
will be interested. The illustration shows 
its features of construction very clearly 

The Garvey fountain brush is said to re 
quire no adjustment of any kind either to 
start the flow of ink or to stop it. It has 
no complicated parts or mechanism to get 
out of order, and is said to be very simple 
in its construction and use. The top of the 
Garvey brush is hermitically sealed. Ther 
is no vent hole, no outflow of ink on ac 
count of an adjusted opening. It is said 
there is no way for too much ink to get 
to the bristles or for ink to get out any 
where. The shipping clerk can use it upon 
his stencils and retain clean hands with 
which to handle his order books, blanks 
and tickets. The best quality of white bris- 
tles are used in the Garvey brush, and are 
securely fastened with rubber cement. The 
bristles are very durable and will wear a 
long time even with hard usage. When wort 





GARVEY FOUNTAIN STENCIL BRUSH 


out the brush part of the mechanism may 
be replaced for 75 cents. 

This brush is a very useful devi 
those who mark their goods wfth stencils 
It is manufactured by the Garvey Fountain 
Brush Company, 19 North Second street, 
St. Louis, Mo 


New Davids Paste Jar. 

The Thaddeus Davids Company, of 95 
Van Dam street, New York City, has 
cently introduced to the trade what is 
known as Davids No. 537 Paste Jar, which 
is especially made for high class trad 
There is no label on the package whatever 
The jar contains six and one-half ounces 
and has a square bottom, so that it will 
in a three-inch inkstand base. The ver 
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is made of brass and is nickel-plated, hence 
it will neither rust nor tarnish, and will last 
for many years. This jar retails for fifty 
cents. : 

The principal object in making this new 
jar with a square bottom to fit an _ ink- 








SQUARE BOTTOM TO FIT 3'N. 


INK STANO BASE. 
NEW DAVIDS SQUARE BOTTOM PASTE JAR. 


stand base is that with the ordinary round 
base jars it requires the use of two hands 
to get the cover off—one hand to hold the 
jar and the other to unscrew the cover 


Where, however, the jar fits into an ink- 
stand base it requires but one hand to re- 
move the cover; hence, if one has a handful 
of papers or is holding a pen or pencil, and 
desires to use the other hand to get at the 
paste, it is not necessary to lay down what 
one is holding in order to accomplish this 
feat. 

Dealers who may be interested in this 
new department should write to the Thad- 
deus Davids Company, who will cheerfully 


send full particulars 


“Brascolite,” the Luminous Unit. 

Here is a patented fixture designed to 
combine the advantages of diffusion and 
reflection of light It has two principal 
parts. There is first the canopy of dense, 
white glass, depolished on the outside to 
give maximum reflection regardless of the 
surface of the ceiling. This reflector is 
supplied either in glass only or with vari- 
ous styles of brass trimmings for the dif- 
ferent types. The other principal part is 
the suspended bowl of white translucent 
glass which has excellent diffusing proper- 
ties and absorbs very little light The com- 


bined unit gives a maximum lighting efh- 


Ce PREP 
7 
* 7 = 
c ‘4 
i _ 
~ 
bt ae 


BRASCOLITE LAMP FOR SEMI-DIRECT 


LIGHTING. 
ciency with minimum current consumption 
The advantages which the man cturers 
claim r Brascolite are t eased ethciency 


June, I9T4. 


in those who work under it because of the 
elimination of eye-strain; the ceiling is no 
depended upon for reflection, since the fix- 
ture carries its own reflecting plane; Bras- 
colites are adjustable to ceilings at any 
height; they require no assembling, wiring 
or trimming, because the fixtures me 


+} } 1 wort 


ready ft onnect up with the house wiring 
the light is pure, white, well-diffused and 
shadowless 

To suit varied tastes from the severely 


simple to the extremely estheti Brasc 

lites are made in various types Lamps 
from sixty to 500 watt capacity may be 
used Further details will be gladly fur 
nished by the manufacturers, the Luminous 


Unit Company, 2608 Washington Avenue, 
St. Louis, Me 


Makes Telephone More Efficient. 


The Perfectaphone is the name of a de 
vice which is said to produce remarkably 


high efficiency in telephone conversation 
This device is said to shut out 
such as the click of typewriters 


machines, outside traffic, etc., all of which 





4 lls¢ ‘ uw 
are nullified by using this device. The Per 
tfectaphone is said to clarify the wir the 
exte UU giving the sult 
\ 1 eftor 1 s Pe } 
il \\ 18 2 t ~ 
| 
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it nes sk 
i y ft n is the Pe 
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HIS is in the back of every customer’s mind who buys MultiKopy. He 
M knows ALL his carbon copies will be readable as long as the paper holds together 
if he insists on 


see CARBON 
utriKoPy PAPER 





MARK 


Its smooth surface and scientific composition make it never-fading, never-smudging and never-rubbing. 
So durable is it that one sheet will copy 100 letters, with every letter on the page so evenly distinct that the 
copy rivals the original. Or it will make 20 clear copies at one writing. Economical too, because it 
never dries out or “skins over.”” And this means much to you because a box of MultiKopy will be good 
ten years from now, so it never becomes dead stock. 


You have everything to gain, and nothing to lose, in stocking MultiKopy. If sales aren’t satisfactory, 
we'll buy back your stock at what it cost you. 


WRITE FOR SELLING PROPOSITION 


on MultiKopy Carbon Paper and Star Brand Typewriter Ribbons—guaranteed to make 75,000 impressions 
of the letters ‘‘a’’ and ‘‘e”’ without clogging the type so as to show on the paper 


F. S. WEBSTER CO. 338 Congress St., Boston, Mass. 











NEW YORK, [14-118 Liberty St. BERLIN, Friedrichstrasse 6 S LM. Sweden 
CHICAGO, 14 N. Franklin St. GOSSNITZ, S A, Germany KRAKOW. Polaad 
PHILADELPHIA, 908 Walnut St VIENNA, It11 Paracelsusgasse ¢ MOS W. Ressis 
PITTSBURGH, 830 Park Bidg. BUDAPEST, Hungary BARCELONA, Calle Universidad 106 
LONDON, E. C., 67 King William St. ROTTERDAM. Zuidblaak 64 MILAN. Via Principe Umberto 5 
PARIS, 10 Rue Saulnier GHENT, Beigiun TORY Kaiicho Kanda 
COPENHAGEN, Sotorvet ! & 
’ Re eto 




















bining the improved telephone muffler with — esting he metal case is of cold pressed rent r is me 
this improved telephone receiver. The Per steel, the several parts of the case being either ersal motor 
fectaphone is an entirely new device which’ electrically welded together, giving them current Sones Sh : 7 7 lt 
attaches the best watch case receiver to any the maximum strength and rigidity Lhe rit is I t ms 6 - 
‘phone On sale it becomes the property sides of the case form a pair ot binding 2 sh | es re 
of the purchaser. JAWS, which are expande d and ec ntracted meee _— ne winding " 
The Perfectaphone is being placed upon by a simple, yet powerful, right and left on ne ae eee w ’ 
the market by the Efficiency Specialty Com screw and toggle link mechanism, operated — : mg tension 
pany, 111 Broadway, New York City, wh by a key inserted in the end of the metal The mbined dictating ar ¢ 
are offering a liberal trade proposition. Cast When these binding jaws come in machines and the dictating 
Those interested should correpond with this contact with the sheet, they have a bearing provided with an improved 
company for further particulars. surtace half of an inch in width, extending ated by a slight pressure 
se the full length of the sheet. and gripping bulb pr ve ; Ls : 
Some New Loose Leaf Devices. the leaves with vise-like tenacity. No other 
binding power is necessary to hold the 


The Wilson-Jones Loose Leaf Company 


of Chicago, manufacturers of the De Luxe 


jam will r 


mechanism 


lock and u 





shee s Se Cl 


The te nsior 


\ complete line of sheet forms for banks 


rely and in perfect alignment 
1 1s firm and even and no jar 


, ' 
elease the strong grip of the 


\ tew turns of the kev will 


nlock the binder 














nd iercantile | uses ind a line ex 
sup] Ine ré Is listed tw the } lletir ' 
ire carrie 1 st ck I he ¢ venience I 
ealers 
( V1 ) es | OsE Le t { 7 t \ 
will be pl sed to send ¢ pies ts Svste! 
Bullet No. 1 to those who mav be ter 
ested this new line of devices 
WILSON-JONES POSTLESS LEOGER IN , 
HOLDER AS DESCRIBED ABOVE. A New Cuspidor 
iine of loose leaf devices, are putting o1 The Ireland & Matthews Manufacturine THE PARLOGRAPH DICTATING MACHINE 
th ’ostless dget , ' , , 
the market a new De Luxe | tle Leda Company Detroit. Mich.. has recently back-spacer which enables 
} } 
Tt) ‘ cd | s s on ‘ sc + t ] ‘ 
ind Stand Chis 1 ne of a serie » a pertected a very handsome new cast bronze r transcriber to repeat a phras 
! nnl : my , 
( tt oO os ) 1 it . : : : ; 
vices for le use f those who em uspidor known as No. 40 of the Ireland lee eis at dies” ieee ie 
Burroughs ledger posting machines & Matthews linge 
The De Luxe Postless Ledger is a binder Noss seal aE, Soe seenen 
hie ‘ ixe Pe ger : This cuspidor has a gol i 1 
lose 
without posts, and is fitted with three pairs j, fand tooled. ensuring perfect | 
and l iring | 5 F 
; ) il in n ils prove 
of flat bridge plates, which dovetail into one an sheolately amoocth fnish Be ie a l i 1 | 
inother reinforcing the metal case, ar th —— om A ‘ a ee ‘ P rl tomat cviit g 
, ne landsomes cas isp S ’ is 
forming a flat surtace for the leaves to rest been offered to the trade signed t revent the breaking ‘ 
upon The ledger is made with open end, Tl lograph is ma 
permitting the shifting of the leaves to 1 Carl ] kb-tionesectta 
dicate changed accounts Accompanying tt Rees stensne, 127. 
the user may purchase a stand for a n - +? 
S me , 
inal price, having a base of solid oak, wit! e : ( 
il I re } ' r 
side braces of nickeled steel, so tormed as é 
> c I rk l e i 1 
to give the binder just the right opening ' 
last ( T1ce 
These stands are well made and present : 
' t vy k and 7 
neat appearance 
Che illustration shows the new De Luxe 7‘ = 
t ~ es a ( 


Postless Ledger in one of the stands re 


ferred to 








Other features of the line include the ‘ 
nye New Method of Keeping Labor Costs 
Stvle B-M ledgers, Dovle Stvle B 1 sec ; 
, Ca icards is the 
tional post ledgers and transfer binders 
The new | stless ledger is inten led ft wi ¢ é 
‘ } ° ] = s a 
provide 1 mechanism which will ' ! 
the leaves in pertect ilignment, enabling ! I s 
the operator to finger them rapidly. Ther the 
being no post support for the leaves, neithe: y 
in the Postless nor Style B-M ledgers, th: aut rt 1 
great binding strength of the De Luxe si ies ; 
mechanism is readily proved These books NEW IRELAND & MATTHEWS CAST . 
hi: ‘ { ved h he ' tuivaler = 
ire being featured for bookkeeping ma | , ‘ ( 1 1 
, Circulars es ne new : | 
chines, first, because the leaves used 1 1 r +} 1 ' \Y { ' 
gue of the Ireland & Matt , rk 
these binders do not require any punchings nmi? ’ i" Bog - 
. or . . i Se R 
which may catch in the machine, and, se . 
ond, because the leaves can be bound T : : ; : 
the binder in the ordinary way, at the side : : ; . 
, . ; ; Interesting Dictation Machine : t 
permitting them to be turn trom rig! 
to left The Parlograph. w } — e ‘ elaps ur ‘ 
The mechanism of the binders ts inter n the \merican irket wit! s ent ly 


























The old way of keeping books The National Office Register 
is unreliable, expensive and provides a quick, cheap, and 


slow. 


| ) 


s about 
7 
{ b okk 
\ He spends mu 
oy \ 1d rec 
| - 
vy ind S ¢ 
PORS Vv 
- 
] iK 
Wi 
cy ¢ 


reliable way of keeping books 
and records. 


No lone from printed figures. These 

rrect. ires Must agree with the memorandums from 
vere copied. 

ps other ry mount printed is classified in its proper 

) added in the register at one 

He must peratior \ccurate statements about the busi- 


pied from the register totals 
ily. These totals show the 
of the business to the minute. 


National Office Register makes book- 

ives clerical labor and expense. 

It furni ccurate records about a business 1n 
than is possible any other way. 

Can | in any office without disturbing 


rormation. 


The National Cash Register Company, Dayton, Ohio 
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which the clerk can copy, hence an oper 
ation on the chart usually requires but a 
few seconds. 

This device is made by the Calculacard 
Company, 29 Broadway, New York, who 
state that they can design a Calculacard to 
meet the factory conditions of any concern. 
Those interested should write to the above 
company for further information 


A New Eraser. 
The Crystal Eraser is the name of a new 
device which is announced by the Crystal 
Manufacturing Company of Syracuse, N. \ 
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hand in hand not only socially but in their 
business affairs as well 

The officers of the St. Louis Stationers’ 
Club are Amedee Peting, president; George 
M. Spalding, vice president; Clarence Com 
fert, secretary, and Cooper S. Severson, 
treasurer. The club holds monthly meet 
ings at which a dinner is given for members 
and auxiliary members 
A Transparent Ruler. 
The firm of Albert Petzold, Bern! 


Germany, has put on the market a trar 





THE CRYSTAL ERASER WITH DUST BRUSH. 


This device is made of the best material 
and of a high grade of workmanship, and is 
said to be with ordinary use practically in 
destructible. The barrel is made of the best 
grade of Rome brass, heavily nickeled and 
highly polished. The erasures are quickly 
and cleanly made, without injury to the 
finest paper It is said that the Crystal 
Eraser is always ready and will not roll 
from the desk, the adjuster preventing the 
device from rolling. It can be carried in the 
vest pocket. 

An interesting feature of this eraser is 
the dust brush, which is a great convenience 
for removing dust caused by the process of 
erasing, and the small particles of crystal 
fibre which sometimes come from such eras 
ing devices. 

Those interested in this device should 
send a card of inquiry to the Crystal Manu 
facturing Company, Larned building, Syra 
cuse, N. Y. 


St. Louis Stationers Entertain. 

The annual dance and reception of the 
St. Louis Stationers’ Club was given at 
Clendenon’s Dancing Academy, St. Louis, 
Saturday evening, May 2. Representatives 
from all the St. Louis stationery houses 
and a number of invited guests were pres 
ent Among the latter were J. E. Hemni 
gan of the Laclede Gas Light Company, 
and John Green of the American Car & 
Foundry Company 

Dancing began at 9:30 and continued 
Harley J. Wantz, Amede 


Dyson had charge 


until midnight 
Peting and George E. 
of the floor, and each of the members of 
the club served on the reception commit 
tee. Seventy-five couples were present. H. J 
Reuter was chairman of the committee 
which arranged the dance, and great credit 
is due him for the success of this most en- 
joyable affair. 

Stationers of St. Louis are noted for their 


hospitality and good fellowship, and work 





parent ruler Its great advantage is tha 
through the ruler one may view the ed 

v? a 

ra) 

, “> 

oO S& 

a ow 

yf the paper or some other guide t 
parallel line Other features claimed f 
the ruler are that it is flexible and unbreak 
able The fact that it will bend makes pos 
sible drawing lines in books and on other 
curved surtaces 


Improvements in Triumph Adder. 


The Triumph Adding Machine Company, 
78 Smith street, Brooklyn, N. Y., has re 


hi 


cently taken over the sales end of the bus: 
ness, and will carry it on together with the 
manufacturing department, which they have 
always conducted. The company has made 
a number of improvements in the mechani 
cal construction of the machine, and has re 
duced the price to $35.00. This should make 


une 


a sales agel 
has now been discontint 

Those wl may 
product should write to the Triumph 
ding Machine Company at the address 
given above 


Interesting Indexing System 


The Wabash Cabinet Company 
bash, Indiar nnounces its Na > 
tem of Indexing in this tissue of Off 
pliances. In the advertising pages 


found some further descriptior 
tration of this system 
The Natural System of Indexing 


be of interest dealers who desir« 


cure salable and profitable specialties 
a simplified method of filing an alphabet 
list of cards, letters or checks. It is « 


that the principle is so simple that users 
saved twenty-five per cent ot their filing 
time, and that errors in filing are 
impossible. 

Chis syste! was designed by | \\ 
Little, formerly of the Skinner & Kent 
Stationery Company of St. Louis 
Little is w connected with the Wabash 
Cabinet Company, who are prepared to sup- 


ply interesting particulars to d 


1 , } 
eaiers Who 


desire exclusive agencies for this spec 


Lavette Envelopes Popular. 

The popularity of Lavette Photo Mailing 
Envelopes, manufactured by H. E. I] 
of Chicago, is attested by the increas¢ 
the company’s business In the eig 
or twenty years this photo envel 
been on the market the goods 1 
their way into large and small cities 
towns throughout the country 

Last month Mr. Lavette receive 
orders on the same day from the 


town, both from concerns with wl 





this device an attractive sales proposi 


to agents and dealers handling such ma 


[The machine was marketed for a time 
by the Triumph Precision Machine Com 
pany, 76 Wall street, New York. This was 
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American 
Co-operation 


We co-operate 


the deal r in office and 
typewriter 


with 











Invincible 
Verithin 
Featherweight 
Continental 
Everlasting 
Billing 
Carbon Paper Brands 


Our 
are carefully 


brand 1 scientincal 


‘ 
itS particular use 


An Initial Sal 


Ribbons and Carbons 
manufactured by expert Each special 
lly made and 1s be r adapted for 


than other brand 


of Invincible or other brands of our ribbon 1 
bon a guarantee of a satisfied customer. From our 
extensive busin in American Factory Rebuilts we 
have |] ed the essentials of typewriter ribl id 
‘ ee ar 1 - 1 
ill stand up under the harde 


wear coupled with 


We Help 
You Sell 





Invincible and 
Everlasting Ribbons 


American Writing Machine Co. 


345 Broadway New York. N. Y. 
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Brown's Linen 
Ledggr Paper 





HE only way to insure ledgers 
and record books of the highest 
quality to your particular customers, 
is to specify the use of Brown’s Linen 
Ledger Paper. 
The use of this famous paper adds 
but little to the cost of the books, but 
it adds immensely to their, writing, 
erasing, wearing and lasting qualities. 
The fine service of books made of 
Brown's will be remembered for 
years; the price will be forgotten in 
a few days. 
Remember, it is good service that 
brings your customers back for more. 


Remember also, it is Brown’s Linen 
Ledger Paper that insures ledgers 
of good service. 

















Write for our new Sample Books. 


L. L. BROWN PAPER CO. 


Established 1850 Adams, Mass. 
> 


_ FACSIMILE or £2, waTER-maRnK 
LLBROWS ogg PAPER CO. 
LINEN {Sb LEDGER 
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A most complete 
line and the best 
of service with the 
knowledge that 


Our Carbons 
and Ribbons 
re 
Consistently 
Uniform 


will justify any one 
in writing for par- 


ticulars. 





Head Office: 69-71 Wooster St. 
NEW YORK 


Branches: Philadelphia, Pa., London, Eng. 
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A PENCIL SHARPENER EXPERT 
Something About a Chicago Man Who 
Makes a Hobby of These Devices. 
DWI ( LOOMIS, president ar associatior tween manuta 
treasurer of both the Automatic Pet tributor w ] work out for 
il Sharpener Company and Spenglet rofit of all ncerne s 
thers Company of Chicago, was born at hased a ilf interest in the 
Erie, Pa.. March 30, 1865. He is the sor ing company 
tf the late William W. Loomis, who in thi With a capable manutacturing real 
two or three decades following the ©) tion at his mmand, it was soot ss 
War was probably the best known marine for him to exercise his natur 
irchitect and ship builder on the Great = ability, and in short order did hi 
Lakes. It was William W. Loomis, by tl mprovements and refinement: 
vay, who built for the Anchor Lu the ucts that further substantially 
\llegheny it the time t her cor plet heir me ! | il M 
the largest craft in the world es Sale 
WwW eT \p ré i ‘ | i Ss 
Ekdwin ©, Loomis was educated and lived = sharpener of t type he was 
in Erie until 1888, when he came to Chicag ously marketing, he procurt 
to start his business career. He procured the basi itents covering spiral : 
his first position with Messrs. Pitkin & cutter pencil sharpeners, and placed : | 
Brooks, the well known crockery and glass in a position intelligently t iter 
ware tirm of this city, and in a reasonable pencil sharpener needs of the 
time he had progressed step by step until large ; 
he became assistant manager of the crock Once having solve 1 g 
ery department of Pitkin & Brooks at the problems that naturally beset the g ns 
Fair department store concern, Mr. | mis devoted his energ 
\ppreciating the broad and ever broader the up-buil g f a selling y 
ing possibilities on the wholesale end rather that would insure maximun sults 
than in the retail, and enjoying as he did day his company travels its own repres 
at that time a wide circle of friends and tives in Sout r Cor il 
acquaintances in the trade, he accepted the ind Great Britain in the exp l 
position ot Western manager for Messrs the same 1 rket esides the force 
Rothschild, Meyers & Co. of New York ing from irters at Chicag ; 
large importers enameled ware, remait representatives with headquarters 
ng with them in that capacity for some ton, Dallas, Texas, and Los Angeles 
nine years Besides 1s ers i] res 
During the years that he filled this posi which most thoroughly vers 
n, he became possessed of the idea that large, the product of his 
even greater opportunities than at the n tributed t the st 
Tri were 1 his S] here lay n tI ‘ ses 
at irketing spec alties \\ W hile ; 
inary, having in 1 the trade irily \ e x 
\ he was then active \s 1s ‘ \ i Me c ( 
Ss the case howeve he had br vl t ~ t il i » 
s notice an invention wholly foreign t ers Company, or the manufacturing 
his wn line I business, yet s S¢ ne 1 \ ( 
limit ‘ its sale and ney ng s t Ss ag s 
s i] es, tha is a side ne ¢ M ¢ stit A MI 
terest n and placed or é ste S COr 
, , WE 
‘ if Se F \ sol if ( ery ‘ es 
n ( \ rl al \ s the [ — va ~ 
it Pencil Sha pene s 
\ the n la ne his - 
t i ct \Ir | s ss ‘ 
‘ eT St ’ S > 
ns ( ‘ x s es 
evers wx ( \“ is \ S 
udy stated he was acting as Wes 
i e t ik “x W s 
Ss eT ¢ i S 
| ; ae 2 
Ca t . ! 
Sew York . 
R < es s 
‘ 
\t R ‘ } ‘ S < 
Speny s ¢ S S 
| 








MEYERCORD “PANAMA” VITROLITE 
PAPER WEIGHTS. 


Keeping 


t mers, 


Tr 


a 


ket by 


t will 


the 
lit- 


inis 


permanent 








A MINIATURE REPRODUCTION OF MEYER- 
CORD CO.’S VITROLITE “PANAMA’ PAPER 


WEIGHT ACTUAL SIZE ,x5 


INS. 


| Result 
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Standardize cial delivery letter is to be written. 
on Victors 


and 


Utmost \97ICTOR: TYPEWRITER 


a NEW YORK. 27" ALL P 
Efficiency RINCIPAL CITIES 


Will 








| / J Cc | oO _ = 
V [rican tal 


Is the BEST Typewriter 


E will compare it with any other typewriter, feature for 

feature—Speed, Lightness of Touch, Typebar, Keyboard, 

Ribbon Economy, Escapement, Construction, Depend- 
ability, Visibility, etc., and prove that it is superior. 





More than that, we will guarantee the Victor to be all that we 
claim it is. If it does not come up to your expectations, money 
will be returned at once. 


The Victor Typewriter has the famous Victor double-wearing, 
wide-bearing typebar, which insures permanent alignment. 


It has an in-built DECIMAL TABULATOR and BILLING 
DEVICE without extra cost. 


Its ribbon economy is perfect. Two to four times added Ribbon 

Service. 

It has an INTERCHANGEABLE PLATEN which permits 

the :emoval of the platen containing a half-finished letter, and the 
substitution of another on which a telegram or spe- 


A machine and a demonstrator are at your com- 


mand. Send for both today. 


812-14 GREENWICH ST., NEW YORK 














Ra 





O kK xcellent service for a short while. 
: Consumer is that which gives the 
greatest satisfaction t longest time. f f successful catering to the 


CANODE & HUNT MFG. CO, 


A Reasonable Reason 


mly high in quality, 


take yours 
1! + sg . 
Will interest you 


nd McNally Bidg. Chicago, U. S. A. 
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Send for this 
Dealer’s Outfit 


To help stationers to carry a 
varied stock of our best selling 
numbers we have made up this as- 
sortment, which we call Special 
Dealer Outfit No. 1. 


It consists of a nicely finished 
oak display case containing an 
assortment of nine of our best sell- 
ers as follows: 

250 Flat Envelopes, 4}x10. 

100 Flat Envelopes, 9)xt1}. 

50 Expanding Envelopes, 4x9}. 

50 Expanding Envelopes, 4}x10}. 

50 Expanding Envelopes, 9}xt1] 

50 Expanding Envelopes, 9)x15. 

50 Label-Holder Envelopes, 4}x10}. 

50 Label-Holder Envelopes, 4x9}. 

50 Expanding Vertical File Pockets, 

size 9\xit!. 


PRICE $25 
Nets you 40% to 1504 profit. 


If vou desire, the numbers in- 


cluded in this outfit may be ex- 
changed for others of equal value 


We send with each outfit cata- 
logues and circular matter for 
distribution to your customers 





34 to 40 E. Allen Street, Philadelphia 
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Our 
Continuous «<4 / 
Advertising 


in high-class mediums is creating a 
consumer demand for 


Moore Push-Pins 


Glass heads, needle points 
Moore Push-less Hangers 


The Hanger with the Twist 
Has inclined tooltempered steed nail 
All our products are made In our own 
factory with improved machinery and with 
the utmost skill and care 
Have you placed one of our Lath Displays 
on your counter? It is doubling sales 
Write today for particulars 


MOORE PUSH-PIN CO. 


113 Berkley Street Philadelphia, Pa. 
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ACTIVE IN TYPEWRITER FIELD. 
Well Known Eastern Man Has Had In- 
teresting Experience. 

P. C. Locke, the subject of this sketch, 
has been a factor in the typwriter field 
for over eighteen years. In the old days 
he was connected with the Underwood 


Company as a‘mechanic and repair man, 
and later had charge of the Underwood 
Company’s repair department at New York 
City. He became interested in the selling 
end of the business and entered the sales 
organization of the company \ little later 
his success attracted to him an offer of a 


connection with the L. ¢ Smith & Bros 





P. C. LOCKE. 


Typewriter Company, in their selling organ- 
ization. He entered the service of that 
company and held the record for sales for 
two years. After three years service with 
this company he resigned and took a posi- 
tion as superintendent of the Secor Type- 
writer Company at Derby, Conn. Here he 
spent two years, after which he resigned to 
re-enter the selling field, which has hel 
his attention ever since 

At the time when the Error Proof type- 
writer speed keys were put upon the mar- 
ket, Mr. Locke took up the sale of this 


specialty with such success that he was 


enabled to finance the speedy key selling 
agency and _ secure the exclusiv: sales 


rights for this product in all the New Eng 
land states, New York, New Jersey and 


the city of Philadelphia (n aggressive 
selling campaign is being carried on in this 
territory, and in addition to this specialty 


the company has taken over 
of the Noiseless Automatic Shock Al 


ber, which is well known thr 


sor 
typewriter field, and  whicl was mad 
and sold by the Typewriter Economy Com 
pany for a number of years. Bot these 
articles are of real merit, and ibted 
ly will produce big results in t future 
for the new company 

4 mumber of exclusive contracts with 


some of the largest firms in the field have 


already been closed. and as everv type- 


writer operator 1s a 


un 

of these articles, the possibilities of an ag- 
gressive, active sales campaign are almost 
without limit. Both speed keys and the 
Noiseless Automatics have been d 
in Office Appliances, and the field is familiar 
with these goods 

The Speed Key Selling Agency of New 
York, I: is located at 366 Br 
New York 


OPPORTUNITIES FOR SALESMEN IN 
SOUTHWEST. 








Otnce Appliances is in receipt 
lowing en letter from Ge S 
preside the Business | I s 
Compa ] L. A. Invest 
] os A ‘ ( il We ake i¢ Ss 
lis g this letter 

Edi Othce Appliances \ 
kindly give publ y to the 
specia salesmen will nd S 
here e Southwest Sales S 
find it « to secure comps S 
me \ 1g machine salest 
scart We have spent hundreds s 
in local newspaper advertising in an effort 
to secure salesmen 

“In the East salesmen are combing ty 
blo« ks ror prospects Here a wnt le new 
town springs up in a territory In your 
large eastern cities at night after a hard 


day's work, a salesman hangs on a strap 


until he reaches the street where is | ated 
a mass of concrete and steel comprising 
the human catacomb Here he may have 
for the same cost a bungalow bedecked 


with roses and arranged with all modern 
household conveniences. The wife and chil- 


dren would certainly vote for father to 


work in the West if they knew the home 


comtorts he could obtain for then 

‘A word of caution, however Do not 
make the change until prepared financially 
Do not come depending on your reputa- 
tion to get you a fat salary or a larg raw- 
ing a unt The West demar results 
not { ises trom the gentleman from the 
I ; r + 17 } 

as Practically everything is 
mis sis There re 
a | eadjustmen t Ww 
tl S i % il re \ € 

rd j ] 
ana ¢€ ¢ cé . ¥iil 

“9 ; 
west es lly a delig S k 
in 
S lec sa \ i cal 

S + ‘ \ : 5. 

{ we C 








FLORIDA MAN USES AEROPLANES. 


Inspection service by aeroplane is the 


latest stunt put to practical use by Doyle 
Brothers, representatives of the Burroughs 
Adding Machine Company of Jacksonville. 
Insp G: ©. Park is his headquar- 
ters in 7 ia ntly has calls in 
St. Pete wh venty miles away 
and until ly be reached by 
ar 1e-tra railroad or by 
Stak ¢ 
On Ji the Tampa and 
St. Pet 1ug ed a Municipal Air- 
at Line; t aeroplanes being installed, 
each y between the 
two g yress and pas 
enge f the first 
passe! r é and since then 
Burroug in St. Petersburg have de- 
end spec rom Tampa and 
e airshiy e) p their machines in 
proper condition \ regular thirty-minute 
schedul ve Ss maintained 
daily by \ at I 1 it is said that 


lelays or accidents 
y 3 imilar trip by train 
The line has been so successful that an- 


ther one will be opened soon to another 
ty al y miles fr Tampa, and Mr 
Doyle say hat he expects some day to 
over I f Florida by airship. 
So fa wn, tl is the only regular 
passeng lip servi n the world that 
as been ccessfully maintained. 


WIGGINTON RETURNS FROM TRIP. 


George P. Wigginton, secretary and gen- 


eral manager of the Kalamazoo Loose Leaf 
Binder Company, returned the latter part 
May from an extensive trip, calling on 
Kalan Loose Leaf Binder agen- 
Q the untry He visited 
Pittsburg vy York ¢ Washington, 
Worth and Houston, Texas, Los An- 
San | I land, Seattle, Spo- 
S I y, ( Kansas City 
( 

uch with his 
t ny f Mr. 
\\ te p was to size up the general 
I rts that al- 
rood 
S \ ig among 
[ tha sec 
i and th 
pr excellent 
» \ rht for a 
re n stock 
I 1 buying 
ns tha 

ive hed 
ex] himself a 

tl eral busin 
S West, and a 
ew done 
i s Kala- 
He per- 
role < mn 
th a 
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ms afew >a) 


Are your certain 


that you are not overlooking an opportunity 
to serve your business on a profit basis if you 


pass this advertisement without further investi- 
gation > 


If not Certain why not consult ‘us 


and let us explain-in detail what twenty-seven 

















years of experience has taught us about the 
benefits of Mimeographing>? The quality of 


print from the New Waxless Der- 


matype Process will surprise you— 
leaving the speed of 5,000 copies an hour on 


the new fast Mimeographs as an ad- 


ditional reason why it will pay you. 














Printing circular letters, of- 
fice forms, price sheets, bulle- 
tins, instructions, notices, work 


slips, statements, reports, etc., 


7 “ 


are only a few of its many § (ie 
- eer 
e 


adaptations. 





A thorough investigation 


Many investigate, many buy, but some do not, yet all 






costs you nothing—nor puts 





Automatic Feed 


you under obligation to buy. 
: . ‘ Motor Equipment 





feel better satisfied after their investigation. If you write us, 





or. call on us, we can insure you polite and prompt attention. 


Mimeographs and their Supplies made only by 


A. B. Dick Company 


730-738 W. Jackson Blvd., Chicago 15 Murray St., New York 


BLO EEL SEAL 
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DON’T WORRY ABOUT DETROIT CONCERN EXPANDS. r gle pede 
Some time ago Ofhce Appliances pub- made a single pedestal ta 
lished a description of the Byron type-_ portio1 the regular des 
FEF | R writer cabinet, which is the invention of K the des mpanion file, ar 
M. Byron, who is now president of the f the regular desk used 
Byron Typewriter Cabinet Company of De- practical stationery racl 
troit, Michigan. Mr. Byron conducted the The full line is asset 
STARTING IN WASTE PAPER, CLOTH, ETC. business himself until the first of the pres dimension stock, ar 
USE THE ent year, buying desks made under his be pr ed at a mu l 
a specifications from a furniture factory. Dur coul therwise be done 
ALL STEEL ing the three years he has been in business R. W. Gough, the vi t 
he has practically established the Byron — eral inager, was for a 1 
CONO typewriter cabinet upon the market, having sales nager tor the Car 
standardized the design and perfected it pany for Winnipeg an 
trom an efthciency standpoint, thereby gain- (Cana 1 is i ‘ 
ng a very wide experience in tl siness in t elling of ¢ ds 
WASTE BALER generally The first of the year the Byron The Byron Typewr 





Besides you realize a 
substantial profit on the 
waste material 






Let us 
help 
solve 
ALL 
your 
waste 
problems 


ECONOMY BALER CO. 


Box 31, Ann Arbor, Michigan |! | 














Commonwealth Hotel 


(INCORPORATED) BYRON TYPEWRITER CABINET ARRANGED FOR USE AS A COMMERC 
SCHOOL DESK 


‘ Opposite State House 
. BOSTON, MASS. Cypewriter | ibinet ‘ ompany vas incor- 





Offers rooms with hot and cold water 
fo $1.00 per day and up which in- 
‘Ides free use of public shower baths 
Nothing to Equal This in 
New England By 
g 





Rooms with private baths for $1. 


per day and up; suites of twor 
and bath for $4.00 per day and up 


ABSOLUTELY FIRE PROOF ae saoiers 





Stricly a Temperance Hotel 
. Send for Booklet 


TORER F. CRAFTS, Gen. Manager anc at 
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ADVERTISING VERSUS SELLING. 


By Arthur A. Nelson, Advertising Manager 
Royal Typewriter Company, Inc., 
in the Royal Standard. 


S DVERTISING selling? Some pe 
nle sa t is not I never can be 
thers sav it i ' meet ? in a 
\ ) 


Cis x 18 a I n 
estion between the salesmanager on the 
hatted, but higl 
Itage gentlemen feed the machine 
- he 4 
Advertising managers wl handle other 
ire prot t yntract acute 
road principles 
ng ften, they 
gh m t 
¢ er Wh 
~ at he 
4 } ila ss S 
t hasing 
re ike 
r é Se 
~ 7 3 
trame 
r Liics¢ 
graph 
{ ght' we d 
Ar \rt 
S vain TT 
i ‘a x é \ 
a 
have w 
1 re n the pas 
ne n th 
S ig nes ‘Six 
he i 
npg le i ne 
bl learnedly 
ersur-printing 
The Osmosis 
S ing 1 
I \ te Space 
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Permanent Success 


in the selling of ribbons 
hid vi Ss ii ‘ hd 

1 < +1 
upon the quality of the go 


. - al - ae ] ¢ 
toward the dealers, and sal 


nish the last named requirement 


/ 
/ fs Manufoc tuted by the 


WCKEYE Ripson a. A a 


CLevetsnn. Oneusa 
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Duplicating Machine 
Ribbons 
We are pioneet 


‘ ‘ } 
manula ire ¢ 
| 1 ae } 
ie Multigrap \ I 
1 
+ 
Dress d tne 
I 
( VJ L( ( 
1 
ai - 
I ~N 
) 
14 
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We shall be plea 





carbon paper is dependent 
the manufacturer’s policy 


bility. The dealer must fur- 


We supply the other two. 


ALN 
ie Bucki 
‘Soo 


> TYPEWRITER Rieeon 4 


Manvractvateeyv 
1 THE BUCKEYE R\BBOn 
© CARBON CO. 
| CLEvVeLcanoavea 
; 
BAR 


\ 


Cc/2Q6o © 


Supreme Typewriter 
Ribbons 
and Carbon Papers 


ew factory is equipped with 
and ribbon making machin- 


highest class of workmanship. 


We have been engaged in 
ucts for more than twenty 

rience we have gained is 
nufacture. 


Typewriter, Billing and 
Pencil Carbons 

We manufacture an exten- 
ive line of carbon paper 
for use with typewriter, bill- 
gy and pencil and are pre- 
pared to supply any de- 
nds which may be made 


- this class of goods. 


for everyone selling 
dealer “‘right’’ and 
exactly as represented. 
amples of our products 
he goods will be sufficient 


The Buckeye Ribbon & Carbon Co. 


Manufacturers 


1265-1267 West 2nd Street, Cleveland, Ohio, U. S. A. 


















































TYPISTS OF THE EXPERT STENOGRAPHIC COMPANY USING OLIVER TYPEWRITERS 








IN 


PREPARING LIST OF LOS ANGELES VOTERS. 


USE OLIVERS TO MAKE UP VOTERS’ 
LISTS. 

The Expert Stenographic Company, ex 
clusive public stenographers of the Los 
Angeles Investment building, Los Angeles, 
Cal., have just completed the typewriting 
of the lists of all voters in the city of 
Los Angeles, comprising over 145,000 
names, with addresses, registration numbers, 
occupations, party affiliations and precinct 
numbers. This work was done under con 
tract, employing a large number of oper 
ators, night and day shifts, and was com 
pleted four days ahead of specified time 
The work was done under the personal 
supervision of Mrs. J. B. Meade, proprietor 
of the Expert Stenographic Co., and re 
ceived the highest commendation from the 
city officials 

A glance at the accompanying picture 
reveals the fact that Oliver typewriters art 


in use throughout the ofhece 


CORONA TAKES NEW OFFICE LN 
GOTHAM. 

Three years ago the Standard Typewritet 
Company came to the conclusion that 
*here existed no logical reason for keeping 
their New York office and salesroom in the 
downtown section of the city when most of 
their trade was found uptown. Hence, the 
office was moved from 309 Broadway to 
1493 at Times Square 

During the three years spent at the latter 
address the wisdom of their decision seems 
to have been amply proved, for the Corona 
business grew to such an extent as to re 
quire considerably larger quarters. There 
fore, the office has again been moved, but 
this time to a ground floor store at 141 


West Forty-second street, just a few doors 
from Broadway 

It would be a difficult matter to find a 
better location for the Corona in all New 
York City, for the corner of Forty-second 
street and Broadway is probably the mos 
traveled spot on the island 

The building in which the Corona is now 


located is a new one with an excellent show 


window The Standard Typewriter Con 
pany has taken the entire ground floor ar 
masement 

When vou lose faith in yoursel set 


an example which others quickly follow. 


June, 1914 


TAKES IMPORTANT DETROIT 
POSITION. 


George A. Porter, formerly with the 


Shaw-Walker Company as assistant man- 
ager of the Chicago store, and later with 
the Derby Desk Company’s Chicago office 


as manager their filing device depar 
ment and outside desk salesman, left 


Detroit on May 15, where he has taken a 
position as manager of the office furniture 


lepartment of Hilton, Hart & Koehn (¢ 
pany, general office outfitters, 193 East Jef 


Ierson avenue 


Mr. Porter is a native of Ohio but has 
lived in Chicago for twelve years. He has 
had a wide experience in the office fu ure 
business, and his choice as manager the 
Hilton, Hart & Koehn Company's office 
furniture department will without bt 
prove to be very fortunate, indeed Phe 
company handles the Browne-Morse line of 
fling devices and desks, and also several 
other lines of high-grade office furniture 

INTERESTING DICTAPHONE 
EXHIBIT. 

Othce Appliances takes pleasure in show 

ing upon this page the reproduction of a 


photograph of the Dictaphone booth at the 
roronto Business Show, which was held 


that city the last week in April 


rhe Dictaphone was well displayed, ar 


the exhibit was successful in every way 
Seated at the last desk when the photo 
graph was taken was Frank Dorian, man- 
ager of the Dictaphone Company. 


The show was a great success, and many 


prospects were listed whose business will 
help to boost the sales of the Toronto 
store Considerable business was als 
picked up which can be closed in the United 
States J. D. Westervelt, supervis 
gencies for the Dictaphone, was present 
uring the s 























DICTAPHONE EXHIBIT AT TORONTO BUSINESS SHOW. 
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THE REGAL OUTFITS 





RUSSIA AND CORDUROY ‘OUTFIT 


$7.50 





FABRIKOID—ALLIGATOR FINISH 


$6.50 





DUCK AND CORNERS 


$5.00 











These Are The Medium Priced Outfits 
Other Manufacturers Are Imitating! 


Until we produced these Regal Outfits, other inexpensive ledgers 
on the market were made of catalog binders or similar ‘‘make- 


shifts’’—of cheap and flimsy construction. Other manufacturers 
quick to appreciate the de mand we had anticipated, followed our 
initiative by offering ‘ nething just as good.’” Some even went 


far as to copy our ' aan But fortunately the Regal 
onstruction is fully protected by letters patent—the Courts have 
estrained other manufacturers and suits have been instituted 


, 
against ten others 


Without these popular priced outfits your Loose Leaf department 
10t complete. They are just what you need to stimulate your 
sales—an opening wedge for the heavier Loose Leaf items. 


Get Our SPECIAL DEALERS PROPOSITION 


We want to submit evidence—facts and figures why you should be 
a Cesco adiee Our price our di THe our facilities—our 
dealer co-operation, all mean bigger business for you. Write 


today NOW 


THE C. E. SHEPPARD CO., Mists: of CESCO 


Loose Leaf Devices 


303-311 Hudson Street, NEW YORK, N. Y. 


CHICAGO: 440 So. Dearborn Street 


PHILADELPHIA: 422 Lafayette Building 
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The VISIGRAPH TYPEWRITER 


The Visigraph is the 
typewriter that is easiest 
to use for the operator 
that is either proficient 
or a novice, because it Is 
as nearly automatic in its 
movements as possible. 


It is continuously satisfy- 
ing because it delivers 
good work without ex- 
cuses or break-downs. 
lt frees the operator from 
gue because it is light and 
t running. It is the ma- 
r the connoisseur. 
Catalogue and other infor- 
sent on request. 


THE VISIGRAPH TYPEWRITER COMPANY 
Lenox Avenue and 116th Street 


New York City, U.S. A. 
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unanimously vote to change the nat 

the concern to the Jackson Stationery | 
pany ( ( Tarbox, who has been a 
ciated with the ompany for the past ye 
has sold his interest to J ( Jacks n ] 


has retired trom the business M \W Ja 
son is president of the company, and J 


Jackson is secretary and treasurer 


INGENIOUS WINDOW DISPLAY. 
The Detroit ranch of the Hammond 


Typewriter Company has a motor-dri 


automatic Multiplex in the window 
the company states, is being operate 
the rate of 300 words a minute Numbers 


1f people gather around the window at 


Griswold street and gaze with astonis} 





at this wonderful little machine 

FE. H. Knebush, who has been conn 
with the Detroit branch of this 
for the past five years, reports a larg: 
crease in business with the Multiplex. Kz 
bush has beer ing special work in Ohio 


with most gratifying results 


SALT LAKE STATIONERS TO OR- 
GANIZE. 


] . - ] . 
minary meetings have een 








REPRODUCTION OF A PHOTOGRAPH TAKEN BY ONE OF THE OFFICE APPLI lwo pre 
ANCES STAFF AT THE GAME BETWEEN THE CUBS AND THE GIANTS AT CUBS’ PARK : é 
IN CHICAGO, ON MONDAY AFTERNOON, MAY 25.—Left to right—R. M. Decker of The Auto- held by the stationers of Salt Lake | 
matic Pencil Sharpener Company; A. J. Gray, Superintendent Crescent Brass & Pin Company, vith ol f es ae 
Detroit; Chas. G. Pelton, Vice-President, Crescent Brass & Pin Company; Burt M. Morris of Los wi a view » forming a permane 
Angeles, Cal., Representing the Crescent Brass & Pin Company From Denver to the Coast, and ganizatior The outlook abl 


is tavor 


the tr 


Wm. A. Gray, Treasurer Crescent Brass & Pin Company. , aad ; ; 
the ecling amone the members ot ¢ 











AN INTERESTING BOOTH. page a picture of this most original boot} in Salt Lake City is said to be very | 
The Proudfit Loose Leaf Company of We might add that all the exhibits were Another meeting will be held early this | 
Grand Rapids, Michigan, recently exhibited ©! Grand Rapids made goods month, when it is expected that officers 
its lines at the Industrial Exposition which ; will oe elect nd the associati 
: was given under the auspices of the United oaaaee 
Commercial Travelers of Grand Rapids WYOMING HOUSE CHANGES NAME. 
This exhibit was one of the attractions of On April 14 the stockholders of the Jack A salesman should profit by ever 
the show, because of the fact that it illus son-Tarbox Company Sheridan Wy there is a les to be learned 
trated old and new ways, and the old and 
1} new devices in office appliances The il 
Ii : lustration of the old way was carried out 
i! by means of a back wall especially painted 
My showing part of the plaster falling off, 
/ with old characters and figures and also 
i} . cards. The outfit consisted of old blank 
i | books and old desks, and a credit systen 
f consisting of a board with natls§ driver 
H through it, some long and some short Phe 
i} long nail indicated good credit and the short 
It | nail poor credit. When the nail was flus! 
f it was an indication that the customer must 
fF pay up before goods would be delivered 
' For the bookkeeper on this old system Yh 
ti | Proudfit Company procured the services 
: of a gentleman seventy-nine years old, who 
/ wore a silk hat one hundred years behind 
i | the times. Quill pen, stone ink bottle, in 
lh fact everything went to carry ut the idea 
ii | of devices’ now antiquated 
; | The new way was illustrated by a young 
| | lady seated at a flat-top steel desk, working 
Ha | on the Proudfit loose leaf devices of th: 
f | latest pattern 
; The Proudfit Loose Leaf Company was M 
complimented enthusiastically upon its 
‘i clever and ingenious idea and the com 
| pleteness of the exhibit, also upon its 
. many fine samples of loase leaf devices 
I} It affords us pleasure to present n this Interesting Exhibit of the Proudfit Loose Leaf Company t Recent Grand Rapids Indust 
I Exposition. pees 


























me RIES LETTEROPENER | 
OPENS SO LETTERS PER Ti CAN NOT i 
CUT ENCLOSURES 





The RIES LETTER OPENER, aside from saving 
valuable time, eliminates all liability of injury to enclosures 
and the annoyance incurred by opening letters the old way. 
It is simply a marvel in the art of instantaneous letter open- 
ing and should be in use in every well equipped office. 

No office appliance e 1s more necessary than a mac hine of 
this type; if there is one thing more than another which re- 
quires rapid work and over which rore time has been 
lost, it is in opening the mail. 

MADE OF THE BEST MATERIALS IN 3 SIZES AND 
2 MODELS, HANDSOMELY FINISHED. 
ON APPROVAL-——EVERY MACHINE GUARANTEED 
2 MODELS WITH A CHOICE OF SIZES & PRICES, 
ADAPTS THEM TO UNIVERSAL OFFICE USE. 
Write To-Day for Prices, Illustrated and Descriptive Matter 
The O. K. Mfg. Co., Syracuse, N.Y., U.S.A. 
Stationers Specialties; Sole Licensors and Makers of 
The “SANITARY” Patent Eraser 


) 4 The “RIES” Patent Letter Opener 
OK. The “WASHBURNE" Patent Paper Fastener of 
ous ear ore “O.K.” Fame 


L. & C. HARDTMUTH, LTD., LONDON, ENGLAND 
s se q f e, Asia, Australia, N 


h Africe 
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I’M THE LITTLE PENCIL 
SHARPENER YOU’VE BEEN 











WAITING FOR—A STEWART 


I never break the pencil point—for I’m 








so made that I can’t. I’ve been a long 
time coming—but at last I’m here. 
There is nothing about me to get out of order—and my 
l steel twin cutters will stay sha 
the pencil sharpener finally perfected. 
needed servant wherever pencils are 
by the J. K. Stewart Manufacturing 
igo—the world’s largest makers of die 
constructed with all the care of 
ewart speedometer. 


y $3.50. And I'ma genuine profit 
the retailer I'm going to be well 
here—for I’m being extensively 

1 must take care of the demand 
liscount to dealers—on application. 








THE TATUM 
CURRENT LEDGER 


SATISFIES EVEN THE MOST CRITICAL 


Pressed Steel 
Non-Breakable 
Built for Service 


Handsomely Bound 





QuH “TATUM” 
Loose Leaf troubles. \ 


55 YEARS OF KNOWING HOW 


THE SAM’L C. TATUM CO. 


Main Office and Factory: \ + New York Office: 
Cincinnati, Ohio v 180 Fulton Street 










Makers of ‘‘The Line of True Merit’’ 








Added efficiency 
without added expense 








‘ vou an added efficiency— 
machine efficiency—without added expense. An 
in more letters and better 


Stenotypists, you dictate at 
: 


etters are written word 


ted them. 


The STENOTYPE 


ng power of the stenographer 
n, get the benefit, with- 

t. For each Stenotypist 
tenographic help, it will 
ipher plus machine effi- 


clency 


THE STENOTYPE COMPANY 


INDIANAPOLIS, IND. 


New York hicago Pittsburgh St. Louis 
) Waterloo Cincinnati Kansas City 
att Cleveland Los Angeles Minneapolis 


San Francisco 
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AN INTERESTING EXHIBIT 


























opr eS eee a 








Instructive Exposition of Office Devices at 
Washington, D. C 





























EGINNING at 2:00 p. m. Monday Those items in the Globe-Wernicke ex- Many Concerns Represented 
afternoon, May 24, the American hibit attracting especial attention were the eae pr nk eRe 
Library Association held a series of newly designed files for lantern slides, and eft tkaow: ncerns: Addresena: 
sessions which continued until Friday, May the vertical files in which 6x9 bull Ss ca ‘ \ " 
29, closing at 6:00 p. m. on that day This be filed in an upright position any s 
exhibit was made at Washington, D. C., tors were also interested in the flat 
and came about as a result of the universal desk with filing cabinet equipment 
demand for modern equipment and de- pedestals 
vices The exposition was gotten up by he librarians also manifested - 
Committee on _ Library Administration terest in the Globe-Wernicke met] 
which secured the approval of the ex filing photos and clippings vertical 
ecutive board of the American Library As Globe safe fitted with an int S1 is 
sociation to hold an exhibit of labor saving librarians require was also the s 
devices adapted to library use, in conne favorable comment 
tion with the annual conference [The metal tipped charging tray guides 
The exhibits were held in the corridors ind the combination ord ind shelf s 
and anterooms of the Public Library build irds attracted attenti 
ing They were assembled in this loca The Globe-Wernicke Company reinforce EEE 
GLOBE-WERNICKE CO.’S NEW UNIT FOR 
GLASS LANTERN SLIDES ° 
+ _* Sales Cor ny, Cleve 1, Ohi 
LLL. ; , Constr n Company, Jamest 
eee as I Bates Manufacturing 
_ 
: ()rane N ] Beck Dupl itor 
Ny ‘ 1 Bradle 
Phil I s s 
Press Way!l 
B ( ny, 
Pay ( 
Col ( 
( ial ( " 
os ( S 
y S ‘ 
Ne Dal 
{ 
{ I le 
Pr g S 
) k ( 
{ < ' 
. 4 
ee m = _ _ 7 ite — - - c . ¢ “wror 
EXHIBIT OF GLOBE-WERNICKE LABOR-SAVING DEVICES AND FURNITURE AT 
AMERICAN LIBRARY ASSOCIATION CONFERENCE. ; ; . ' Cc 
tion at the suggestion of George F. | the ger g — SEE 
man, librarian of the ’ 5 S 
Washington, and the details were arrat <ploiting é 
by C. Seymour TI : ussistant |] \s res S S 
brarian 
(ne the n st a eX s Ss 
that of The Gl e-We K ( S S 
rang by O. A. Wilkins Bas s fig . 
cinnati general office his ex s c ' — 
filing devices and supplies suited t ry al t thirteen hundre most m at 
ies of a uatine Mines ceil alte , NEW GLOBE-WERNICKE CO. UNIT FOR 6x9 
. . ; BULLETINS 
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so urHWwOoRTM 
EWRIT “ - * ‘ ; 

"PAPER For over 30 years we have made the papers sold by the largest 

sm typewriter manufacturer 1n the world. These papers bore the 

(aaa) typewriter concern’s watermarks, W. S. & B. Paragon Linen, and 

Ce W.S. & B. Regent Linen. But the reputation they acquired was 

ee ouvens uasvnacruntns OF the result of our years of experience in paper manufacture. 
‘ ee For this reason we are now putting these papers out with our 












Sout woe oaneneumal Caen 
TARCHMENT OfEp 
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TYPEWRITER 
PAPER 





TRE OLDEST MANUFACTURERS or 





/ PYPEWRITSR PAPER (N THE WORLD 









mee 
va CREDENTIAL BOND \ ee) 








own watermarks 
PARCHMENT DEED and PERMANENT RECORD 


they can be instantly recognized as 


SOUTHWORTH 
Typewriter Papers 


Deed Permanent Record Credential Bond 
Fo ficial For audits, appraisal re- For general mercantile 
records, etc., wherever ports, etc., wherever a uses, wherever an inex- 
ade ot paper good, medium priced pensive but good paper 
d paper is required is required. 


This Is Your Opportunity 


to build your business stationery department on a standardized 
line of high quality goods; sold to the stationer direct, thus 


{ 
cutting out the jobbers’ profit and yielding an excellent profit to 
you; and on which you will be fully protected. 


Write for Agency Now 


Our salesmen are calling on the trade now, but it may be some 


Nn 


Parchment 


] 


time betore they reach your town. Send in your order direct to 
avoid delays. We carry a large stock and can ship your order 


We supply you free with sample books, bearing your name, 


for dis 101 O vour customer! 


Write today for samples, pri and full information. 
| 


SOUTHWORTH COMPANY 


MITTINEAGUE, - - MASSACHUSETTS 
Oldest Manufacturers of Typewriter Paper in the World 


ALSO MAKERS OF 
L I [r WV ; SOUTHWORTH Bond, 
{WORTH f BANKERS’ LINEN, 
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Globe-Wernicke Company 


Goodline Manufacturing 


Syracuse, N. ¥ 
Cincinnati, Ohio; 
Hammond Type 
writer Company, New York City; Heidel 
berg Press, Philadelphia, Pa Herbert S 


Hirshberg, Cleveland, Ohi 


Company, Kent, Ohio 


less Duster Company, 
Moistener Company 

Utility Company, New York City It 

Visible Company, New York City; Willian 
G. Johnston & Co., Pittsburgh, Pa Kala 
mazoo Loose Leaf Binder Company, Kal 
mazoo, Mich.; Keller Manufacturing Con 
pany, Philadelphia, Pa Kelley Electri 
Buffalo, N. Y 


James H. Mat 


Milwaul 
ViliIWAURCE 


Machine Company, 
Bureau, Cambridge, Mass 


thews & Co.. 
\lethods Company, 


Pittsburgh, Pa 
Sanitary Milwaukee 


Wis Monarch Glue ¢ 


Manufacturing Company 


mmpany, Cincinnat 
Ohio: Newman 
Cincinnati, Ohio Peerle ss VIi istener ( i 

pany, Chicago, III Rand Company. Nort! 
Ponawhnda N Y.: Rectign ip! ( mpany 
, Typewriter 
Company, New York City; Royal Typ 


writer Company, New York City; St. Lou 


Multiple Display Fixture Company, S 
[ , \I S ipirograph | np Ni 
Yor City Sengbusch Self-Closi | 
stand Company, Milwaukee, Wis.; Charl 
( Smith, } eter Nebr | ( Smitl Ww 
Brothers Typewriter Compat Syra 
N \ Snead & ( lron Works, Jerse 
City, N. J S. A. Stewart Company, Pitt 


Tape Company, New York City Vacuna 
Veedet 


many, Hartford, Conn 


Sales { ompany New 
Manutacturing Com 
Victor Animatograph Company, Davenport 


' 
wa 


NEW MAN ON BURROUGHS STAFF. 

P. L. Ewell joined the 
pany on May 4th, 1914, to take charge of 
the copyists and mailing division of the Ad 


Burrdughs Com 


Mailing Department under Mr. Doty’s su 


pervision Mr. Ewell started out in the 
business world as a stenographer with the 
Wadsworth Sait Company, where he in 


Ewell 


also held a position in the State Auditor's 


stalled their first mailing list Mr 


office at Columbus, Ohio 

For the past sixteen months he hag been 
connected with the advertising department 
of the National Cash Register Company 
of Dayton, Ohio, where an elaborate Ad 
dressograph system was installed which re 
quires about seventy clerks and operators 

Mr. Ewell’s extensive experience along 
these lines has well qualified him for the 


position to which he has been assigned 


HUGG LEAVES BURROUGHS COM4 
PANY. 


\rthur wl has heer +} ‘ ¢ 
of the Burroughs Sales and | if | 
Bi letins three vears, | s | t to ne 
advertisin manage e Det S 





Betore he entered the service the Bur 
rhs Company he was connected wit 
the Detroit News, where he made a ne 
é rd as an editor 
I Melton, wl recent! 
thie iwhs organizatior i 
It riuge | is ree I lir ‘ 
t ales de ment rk ul 
S | l if cs l t \ 
ney left Ir. Hugs 
Scott Kimball, the artist of the Burrousg 
Company, gave a tarewell party for } 
lug \ number or his intimate frienc 
t the Burroughs attended and g: 


TYPEWRITING CONTEST 


FOR. AC- 
CURACY. 


t i icy s the first ( wre 
ypew ting s I ersally re ul é It 
ils re vl er | m tne nest 
the pupil in typewriting ra 
‘ taug 1 rst ‘ re iny t ¢ 1 
| cic \ S possible 
These i lend spe il I 
1 ] ' ew \ | 
‘ \ ve ; e f ty 
scl t enty ditterent 
I< ntested {f{ th, Te 
S »| ( } onship t ‘ 
I ' 
\\ I} t I ait His 1 cs s I l 
not simpl the fact that it was we 
resentat I ll the students 
I U \ (at i New ; 
t at t { co Was il i ura \ 
} re and sl! ple ind nly nm the ist Y 
Machine Name 
hemington Ievelyr Masloft 
Remington Lena Lustig 
Riemingtor jertha Dickens 
Remington John Murcott 
Remington Helen Perlmutlte 
Remingtor Mary Postis 
Remingtor May Edisor 
hemingtor Beatrice Lazarus 
Remington Lena Blum 
Remington Blanche’ Friedn 
Remingtor Sadie Hauptmar 
Underwood Esther Mar 
hemington Mildred Borodkir 
Underwood Alice Schafer 


Remington 
Remingtor 
nderwood 


Ben Wallack 
Samuel Cooperbersg 


Kobert Warring 


there was a tie in the accuracy score was 


the rating of the contestants determined o1 


any other basis 


Of the eighty-five students taking t 
in the contest, the records of the seventeen 
ntest leaders are appended 
The first thing that will be cleat 
the study of these figures is the | t 
entage of accuracy attained by the 
testants Such accuracy records we l 
I tewortny even ir expe ¢ n | s 
| rr Students tney are rel i i le 
two contestants wi head the list 
ert S whatever whicl S S 
T il \ 
ry ‘ 
‘ 
' * \\ 


; ‘ , 
mci ly { 
ne t ctitant 
it 
] ; 
S ls 
4 il 
eT 
p 
, 
] 
I = ich 
} S 
+} 
é the s 


RECEIVER FOR GOODLINE 


MAD 


ivid 


FACTURING COMPANY 


( Ott Ss 18 ré ( 
on ] (ys re ( eT 
\l I 
Vial a \ pa IN ¢ 
vihict ( i ( 
Tt ‘ ( al 
nt ( 
recently S 
ent ‘ < 
Wi t s 
| it 
' | p , 


COMPANY ADDS 
SPACE. 


HEINN 
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l re pla 
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Che nt! Company is 
pon tl rket a new ring 
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A Specialty to Increase Your Sales! 











Eclipse Pneumatic Inkwells meet the live dealer’s requirement 
for a quick, profitable seller—good the year ’round as a “leader” | 





[he Eclipse Pneumatic Inkwell has won its way to phenom 
enal sales and popularity, largely because— 


It Offers a Novel and Compelling Window Display 


for dealers who want something to stiffen up business! 

[hat may be your situation to-morrow! 

It's a condition that comes to every dealer, now and then— 
perhaps right in his “season.” 





Co-operation with dealers, in arranging special exhibits 
of Eclipse Inkwells, is an important part of our busin 
Window and interior displays in Chicago, New York and tion Showing Working Principal 





Boston have made records for Eclipse sales that were 
r before known in the inky Wr lay 


DANIELSON, CONNECTICUT NCUANS 





THE GENERAL SUPPLY COMPANY 


Department A 





Our Sales Manager is now in Chicago—with a trunkful of 
ideas for “‘pushing” the Eclipse. Write us to bring you together! 











Show Your Customers How 
To Save Money 


j geen RE Is no 0 ‘ker nor su rer way of making permanent customers than by recom- 
li ionery supplies which cut down operating costs without impairing human 








efficiency. Because of its proven salle to save Dionne effort, eliminate errors and in- 
crease efficiency, purchasing agent of — st insurance cc peng , banks, mercantile insti- 
state and county offices specify for their lo leaf work 

A Flat Opening Ledger Hinged At The Mill A Boon to the Bookkeeper 
Li rs equipped with Weston The Hinge in Byron Westor Book pers and accountants 
Hinged Linen Record Paper Ledger Record Paper pl find this paper responsive to 
th writing cess » the a] \ e of the pen. They 

ed. Thi: tI heet is forming Thi ky that the hinge will not 

' of e 4 ( 1 d r, necessitating the 

' led- f paper that is hinged after ret il and rewriting of the 

BYRON WESTON CO. Dalton, Mass. 


‘“‘The Paper Valley of the Berkshires’’ 
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aA BR. Wakefield of Brist England, w i 
cently been appointed manager for the Roneo Compa 
for South Australia, is a close student of pasyctl K 
applied to business He is a member of many busi 
associations and is prominently connected wit! 
mercial school work in England He is a lecture 
student, and an able man of affairs 
> > >. 
TJ A Macaulay foreign representative f 
Carter's Ink Company, is a globe-trotter by pr 
He makes periodical ‘round-the-world trips t 
interests of his company During the latter 
May Mr. Macaulay told at the Chicago office i 
Carter's Ink Company an interesting tale in ” 
with a theater ticket for that night Last December 
he was in a town In northern China and stopped at 
eating house During the meal an American mechanica 
player livened things by an attractive tune th t 
of which Mr. Macaulay endeavored to secure thr 
his interpreter He succeeded in learning o 
name f the play from which the tune came d 
here he was six months later in Chicago witl 
ticket which would enable him again to hear the 
which had fixed itself upon his memery in a strar 
town half way around the world 
. > . 
¢ F. F. Hansell of F. F. Hansell & Bro., Ltd New 
Orleans, says he holds the record for attendance f 
picture shows in 1914, so far Mr. Hansell says the 
other fellows can have their motor boats on the ' s 
and the river—and may sit in their clubs, but give 
me the movies.’ 
. o . 
¢ Arthur M. Barrett, who heads the Rarrett Bindery 
Company at Chicago, makes a hobby of fine mechar a! 
work. He is a graduate of the engineering department 
of the University of Michigan, class of 1902, and r 
since the completion of his college course he has m 
fested great practical interest In mechanical matters 
and has invented and patented a number of improv: 
ments in loose leaf devices 
- wae 
7H. C. Slemin, the new advertising manager of ‘ 
Yawman & Erbe Manufacturing Company, is a xpert 
on the advertising of large concerns He has eg 
long and careful study to sales and advertising pr 
lems, and before he took his new position. was 
sales and advertising manager of the Strombere & 
Carlson Telephone Manufacturing Company at Roches 
* ee 
¢ Mortimer H. Moore, who manages the combined 1 
ness of the West-Williams Company, Ross CaXinet ¢ 
pany and Unifile Manufacturing Company Chie 
as well as handling the agency for the Safe-Cal 
Company of Marietta, Ohio, has had a very t 
experience in filling appliances. He is an old Yawr 
& Erbe man, and before his connection with the Y. & 
E. he managed the filing departments of the tw : « 
mail order concerns in the world He understands f 
problems with an familiarity born of long 
> . > 
| C. Janssens, the new export manager 
Elliott-Fisher Company although he speaks | 
with an idiomatic precision which would indicat 
he was born to the language, is. nevertheless. a 
of Holland, where he grew to young manhood Mr 
Janssens is an expert linguist speaking Gert 


; 


French, Dutch, English and 
rectness and fluency. He has made a close 
stedy of Europe as 
South America, and is one of the 
on export 


business conditions in 
best ir 


trade onditions in the ountry 


and 


we 


forme 





other languages wit! 


APPLIANCES 
GANO GETS VICTOR FOREIGN 
SALES. 

R. M he last ight mont} 


general 





Gano, for 


sales agent f 


for the Victor Typewriter Company, has 
been made foreign sales manager t 
company, and will spend the ne S 
months visiting England and the nen 


if Europe, 


cies there, and extending the company 
business wherever possibl He will mak 
a special study of the problems presente 
in each country, and after carefully scan 
ning the situation he will select a place f 


his permanent headquarters 


Mr. Gano is a man of rare experienc 


and executive capacity, 


ceed as foreign sales manager of the 


tor. He is a man of pleasing person 
industrious, and always believes in doin 


a little the 
During the eight months he has 


] ’ 1 


more than 


peen wit 


the Victor Typewriter Company as general 


sales agent he has done so 





R. M. GANO, New European Representative 
Victor Typewriter Company. 


ing the company’s interests that he has won 
Mr 


typewriter men, and 


Gano 1s one 


abroad 


‘f the old guard of the 


his appointment 


has had extensive experience as a salesman 


with a number of the leading ty writer 

mpanies. Much of his success, of cours 
with the Victor is due to the progress 
which that company has made, its business 


hown a healthy increase, which has 


having s 


been s marked as to necessitate in ¢ 
largement of the Victor's factory, w 
was mentioned in a recent number of Oft 
\ppliances 

This publication congratulates Mr. Gan 
upon his appointment to the new post, and 
also congratulates the Vict Typewrite 
Company for having select I t 
a man for this important positior We 
lieve that Mr. Gano’s ex ‘ 1 
will be one which will y le 


and 1s bound to suc 
\ 1Cc- 


ility, 


regular day’s work. 





esting é re assure¢ ully 
COMPREHENSIVE TRADE BOOK 
Walden’s Red Book for 1914, 1 hed 

by \\ Brothers 132 N ~ ~ eet 


guide I t ers i eal I € 
supplies ne intents I tnis 
inform |] ers where they « [ ( 
tical e! hing or whic t Dé 
likely to receive call in the Che 
publishers state that they fully reall: that 
perfection in a first edition is impossible, 
they feel they have present com 
trehensive and satisfactorily arrange 

endium of the stationery indust 

The | »%k contains 288 pages and 1s sub 
stantial bound in red cloth with black 
lettering Section one contains an alpha 
betical list of the stationery and kindred 
trades, while section two presents lassi 
fied lst of the same concerns 
cerns include a list of manufacturers, im 
porters nd first-hand jobbers ol lines 
of ¢ s sold by stationers I su] 
ply dealers It also contains he 
officers the National Assox t St 
tioners 1 Manufacturers seful 
features 


nually 
M. D. EASTON WEDS 

Office Appliances announces wit leas- 
ure the rriage of Mortimer D iston, a 
son « lward D. Easton, pre the 
Columbia Graphophone Company, to Miss 
Marie Rankin. The wedding t place at 
the h« the bride’s mother, M irry 
Rankit t Goshen, N. Y 1 M lhe 
cere y was pertormed at 1 the 
Rev. Dr. Smithers, rector t pal 
Chi Middletown, and was ved 
by a ng breakfast 

On int the recent the 
bride's er, the I tations ted 
to the ediate relatives t 
1es l nd Mrs. Easton w S tneitr 
hor \ al y d iT . their 
home at Arcola, ne H J 


SCRANTON FIRM TAKES LARGER 


QUARTERS. 


[he firm of Bartley Brothers isting 
of W F. E. Ba S I 
engr S d s lies 
hav t 534 
Cans . x ‘ | re 

A 1s 
i n | 5 S 
the S ‘ | 9 
at ¢ SI stre Vv 
p eas s < i 
ter se A 
s 

( in re 
ness S é t the 
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PROVEN VALUE 


Low Retail Price Substantial Trade Discounts 
TWIN MILLING CUTTER PENCIL SHARPENERS 


WITH we \' ~ 2 WITH 
_ SO cramp os ° CLAMP 

Sharpens every pencil made. 

Equipped with a practical 
point adjustor which makes it 
a simple matter for anyone to 
produce any point desired from 
blunt to fine, 

Cutters can be resharpened 
and used indefinitely. 

Hinged cover makes it a 
simple matter to get at work- 
ing parts. 

Will point a pencil stub as 
short as two inches in length, 








ur time, money and reputa- 


AUTOMATIC PENCIL. SHARPENER COMPANY 


670 ATLAS BLOCK, CHICAGO 




















Send for Your Copy of this New 
Book on Mechanical Duplicating 





Use the Coupon Below—Learn How 


The 


Mail the 
Coupon 
Bdow— 
Your 444 
Will Be 
Sent by 
Return 
Mail 


DUPLICATOR 


Will Enable You to Cut Your Duplicating Costs 





rize himse 


Make 5 to 25 Copies of Any Business Form Without Rewriting 


Orders of all kinds Stock Sheets Special Price Lists . 
Invoices for any business Inventory Sheets Prospectuses, et a 
Bills of every description Accounting Forms Engineers’ Specifications . 
Department Charts Sales Instructions Examination Blanks 7 Duplicater Mig. Co., Dest. OA. 
Special Bulletins and Rerorts Card Records Legal Briefs and Abstracts 5 1173 Monon Bidg., Chicage. 
Statements Tags and Labels Drawings-—plain or in colors * 1550 Hedsen Termisal, New York 
Architect's Specifications Real Estate Abstracts + 
. . = i ook, 
: 7 Pi orms.”’ 
‘ — aes ' lete details regarding your 
* salesman. 
e s 
Duplicator Manufacturing Company : 
a 
s ———— 
1173 MONON BLDG., CHICAGO 1550 HUDSON TERMINAL, NEW YORK 4, 
need Represe ‘ , t 
ij s ee 
’ 
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MISS HORDER WEDS FRED SEY- 


Josephine 


MOUR. and carried directoire canes with iets 
One of the brilliant weddings of the early attached John Groff of Baltimore, Md 
summer season was that of Miss Ivy Louise attended the bridegroom as bes an, ant 
Horder, daughter of Mr. and Mrs. Edward the ushers included Harry G. Horder 
Young Horder of Oak Park, Il, to Fred- rother of the bride, Fred 5. Waterma 
erick Prescott Seymour, manager of the Frank D. Waterman, both N Yor 
advertising department of the L. E. Water ind Harold Struble of Cl . 
man Company, New York City The wed Following the ceremony a re t 
ding was solemnized on Saturday evening ne hundred guests was given at : 
June 6, at the Second Congregational f the bride’s parents in Oak Par 
Church of Oak Park, the Reverend Edward ing morning a wedaing ' S 
LD). Gaylord reading the service given at the La Sall tel, those present 
‘his wedding was a true convention 1 including the ride and gro MI d 
mance, Miss Horder and Mr. Seymour hay Mrs. E. Y. Horder, father a rt 
ing become acquainted four years ag the bride, Mr. at Mrs. 1 GG. | 
shortly before she left with her parents on Mr. and Mrs. F. S. Waterman and M d 
a visit to England. The young people met Mrs. I ). Waterman \iter t we ng 
thereafter at trade conventions, and it was reakfast Mr. and Mrs. Se) t 
not long before delegates and their ives hort honeyt trip t Quebe I 
discovered the growing attachment an: er Canadian po Phe vill res 
help« { matters along at every p ssible p New York 
portunity. Both Miss Horder and Mr. Sey U \pphances ends its ul 
mour were the object of much good na ed i dw es to M ind Mrs. 5 
chaffing on the part of their ‘friends, all ot hopes that the I live - t naj 
which they bore with the best ot l iness and prosperity 
humor [The friends ot ith will rej 
with them in their happiness 
The wedding ceremony was particularly NEW LINE OF INTEREST TO 
beautiful The bride was gowned 1 ' DEALERS. 
tin trimmed with rose point lace I One the new features e lin 
bridal veil was caught with orang | the mperial Methods Comy j ( 
soms, and she carried a shower of lhes ig is the Display Rack it 
the valley and bride roses. Forty girls pany recently brought out, with é ect 
the Reed class of the church of which she splaying a nplete line of ill oak 
is a member, gowned in pink and white, a! filing cabinets, from the small the 
wearing orange blossoms, precede the largest, likewise stationery racks ll 
bridal party up the aisle of the church, sing descriptions alot with letter ! wall 
ine the bridal chorus from “Lohengrin racks and fiberboard cases irds 
Mrs Harry G. Horder of Oak Park, a sis By the use f this display rack ll thes 
ter-in-law of the bride, was matron goods can be seen at a glan any 
honor, and wore a pink satin gown draped lealers have written the | M 
with white tulle. She carried a directoir ( pany expressing leir Satis i 
ane, to which flowers were fastened Che ng an article wh s so effec is 
Lulu Trier and sales pr er 


the Misses 


bridesmaids, 


ALU, <2. 








BOOTH OF THE SAMUEL C. TATUM COMPANY PRINTING AND ALLIED TRADES EXPOS! 
TION, NEW YORK CITY. 
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meet every 
requirement— 








No matter what the demand may be 





there is always 


some particular item in the big, complete Kalamazoo 
Line that will be more satisfactory and give better ser- 
vice than any other device that could be used. 


The Kalamazoo Binder 


For accounting work and wherever a strong and 
durable binder is required, the Kalamazoo Binder will 
pay for itself in very short time. 


It is absolutely the fastest binder to operate—its ex- 
pansion is from one sheet to one thousand sheets, 
and it is of the simplest and most durable con- 





— 








strength. 


Neither is 
There are no exposed metal parts and the leather back 
automatically adjusts itself to any number of sheets, giv- 
ing it a beautiful finished appearance no matter how 
many sheets the binder contains. 


struction. beauty sacrificed to 


The Kalamazet and 
Style “A” Binders 


These are light weight bind- 
ers, quickly opened and closed. 
Being of extraordinarily strong 
and durable construction they 
make the most satisfactory bind- 
ers for catalogue, price books. 
small ledgers, trial balance books, 
tariff files, minute books, meter 
reading books, blueprint files, 
purchase records, instruction 
books, attorneys’ records and 
many other purposes where light, 
compact and durable binders are 
desired. 





The Auto-Step Index 


The Kalamazoo Auto-Step Index combines the good 
features of the alphabetical and numerical systems and 
in addition provides many most — 
valuable and exclusive advan- ? ACCOUNT WO -) 
tages, such as: , ] 


deowrs = MerO bait 
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Simplicity F 








Speed | 











Accuracy & | 
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With it accounts can be lo- 
cated in 10% to 60% of the time 
usually required and it can be 
applied to every branch of the 
business where indexing is re- 


I | 
| + 
quired. \ } ) 
” an 


Its speed and simplicity saves thousands of dollars 
for its many users 























Kalamazoo Loose Leaf Binder 
Company 


KALAMAZOO, MICHIGAN 









































sinlitics = Sat 












iE celine. 


a 
« 


Fe ae 


i Sieercar mate's vat 

















OFFICE APPLIANCES 





~~ EES —— Se tpi an 
eros > Se eg 2 eae a aw 
HE J. Dornette <& 


i 
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9 ees “ 
— r= ture Desks of all kinds 

and ship in K. D. form to 

any part of the world. 


Seer me j : . > ; , ‘ 
‘UL ELON HAY LA : aera Put our line of desks 





on your floors and you 
will make money and 
keep your customers 





always. 

Just write and get a 
line on this_ business. 
Large jobbers in office 
furniture will find it to 
their advantage to look 
into this proposition. 


Write at once and 
get Acquainted 


Latest Improved Standing Desks 
Sanitary Desks Office Tables 


DORNETT 
== DESK 


ltl 


ALL SANITARY DESKS FURNISHED WITH OR WITHOUT CASTERS 





dade ihned ee 





Patent Cabinet 
Typewriter Desks 





A 


Cable Address, -DORNETTE,” Cincinnati, Ohio 


{Acs 7 kad 


CODES USED |, on Union. A 


Derastiec & 
Bro. Co. 


Cincinnati, Ohio 


Catalogue for Asking 
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MENTAL CONDITIONS AFFECT PRACTICAL BUSINESS 





By John Rogers. 





Some Suggestions on the Influence of Appearances and Surroun 


5bD 


Touching Upon the Minds of Clients and the Mental State of Work 


ONCENTRATION of mind is ac- 


knowledgea by practical men to be 
one of the principal elements in suc- 
cessful work. Back of concentration must 
be the will to work and enthusiasm for the 
task to be done. Where the will and the 
enthusiasm are very strong one can do 
one’s task under almost any and every con- 
dition. It would be folly to argue that this 
is not true,.since there are too many exam 
ples of men and women who have achieved 
great things under the handicap of illness 
and of a physical incapacity which would 
render useless any but the bravest and 
most indomitable spirit. Not all of us are 
cast, however, from these heroic molds 
And in the work of every day it is desir 
able that as little friction should arise as 
possible in order that concentration shall 
be the more complete, and labor the more 
effective 
Physical discomfort is one of the princi- 
pal things which produce a divided mind 


Very few people can work effectively unde: 
the stress of discomforts which are so ol 
vious as to obtrude themselves painfully 
into one’s sensations. Business men nowa 
days, therefore, realize that their ofhces 
and even their factories and accounting 
rooms must be so fitted up that employes 
may work with the best light that can be 


that is obtainable 


had, the best ventilation 
and with freedom from other physical dis 
comtorts, such as ill-appointed desks or in 
properly constructed chairs Chey realize 
that desks and benches for workers mus 


be of the right height so that the worker 


may do his task with the minimum of f 
tigue and the consequent maximum of pro- 
duction Tired hands and aching backs 
make tired brains. The best work is done 
by those who are so well placed in their 
surroundings that physical sensations are 
forgotten in the performance of the we 
7 
It is, from the worker's viewpoint ar 


from the standpoint of the employer 
the highest possible importance that worl 
ing surroundings should be as comfortable 
as may be in order that workers may bs 
NnADpPY mn the per rmance of their tasks 
and may come to them, if not with positive 
enjoyment, then at least without dri 
repulsion 

Another consideration whuicl has 
weight than the verage person imagines 
is, that not only e col table sur 
ings lesirable, but pleas t sul t Ss Ss 
well We are insensibly affected vy tl S 


things which are harmonious, and the 


walls 
are insensibly affected and our net o1 
extent 
Those who work amid 


these 


withstanding the apparent unconsc! 
rh 


‘f harmonious colors, designs and arrar 
ments are pleasing make for 
work. Ont 


surrounded by things 


( lass of 


monious, 


any means 
that 


is to a certain 
quantity 
inharmot 
ings may school themselves finally s 
they do not apparently notice these jarring 
elements, 
could he 


inharmonies 
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by 


1r quality. 


analyzed 


and 


which 
furniture which 


harmonize 


contrary, 


piece by 


are of a disagreeable 


f the worker. 
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A View in the New General Offices of the Beaver Board Companies of Another View in the Beaver Board Companies Offices for Which the 


Buffalo, N. Y. This Installation Was Made by the ne i 
Vosburgh & Whiting Company. Furniture Was Supplied by the Vosburgh & Whiting Company. 


HANDLING OFFICE FURNITURE STOCK 


By W. W. Burch, President and Manager, Springfield Office Supply Company, 


A Review of Methods Which Have Proved Successful. 


NDOUBTEDLY mmercial station I n ur that. while Springfield is I ide, if a given desk is a 3-ply or a 5- ly 
ply 


tion sure 

ers are in a bette sition than fut : y large an s, i é estion t the number of coats put on for finish, 

J niture dealers t iter to the wants wer gain put up to us, “Shall w r shall nd information in general along these 

cons re, for the we not add a1 fice furniture department nes In training salesmen in office fur- 

wing s: Firs , mmercial ir answer would unhesitatingly be “Yes ture selling it is necessary to give them 

< ( ( S tter ideas \" found the fice furnit 1s rmation on construction and different 

s ands of an ‘ 1s ns, also to give them every confidence 

vho simply mot nd ener e have put into it, a t they are selling a line of office fur- 

, S nd. the that the presence of a 1] fice re which, in regard to construction, 

ss materials, ete., can be absolutely 

< teed. We endeavor to keep on hand 

. ers ies of all the different manufacturers 
’, creat many to t matter of dis nts not the salesmen’s inspection. 

: e store are bel that e furnit ma turers How Office Furniture Stock Makes Eco- 
knowledge < | I larger s nts t ul nomical Selling. 

equipment raise their list btedly office furniture and station- 

rs’ experienc find i1 I iness that f ( » logically together, for from the 

in t I nt indpoint of selling cost or the produc- 

es of work, profit that it brings us most profit f orders, we find that in working the 

the mar tem is filir inets af ippli traveling salesmen from our office it gives 

g equiy next ! steel filing equ t, ther reater opportunities to make sales 

it systems es] I ty] riter sks, and re they have both lines, and affords 

istomer t UT typewrite! rs 1 greater volume of sales, since they 

t t rally are calling on the people for the 

he sta ibinet nd supplies that there ercial stationery lines who can be 

stationery, re sales at full list pr le the to advantage on filing equipment, 

; | chairs as well. This works out 

w fur rs t larly well in equipping new offices 

] I] tory buildings, for we find that 

Ve find tl ti man 1 rge of I rl vhole line can be handled very ad- 

usly. The salesman has an oppor- 

such a case to go to a man stat- 

he can equip his office with every- 

e will need from steel pens to filing 

L ent, including desks and chairs. We 

’ an opportunity to make an entire 

S1 siness in an or- 1s ntial that tl salesmat f f ict, which gives us a larger volume at 

25 to 75,000 population general nstructior the ¢ I etter profit than if we were figuring on 
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TOW-DAVI 


MATCHED 
OFFICE SUITES 


IN OAK AND MAHOGANY 


will furnish your office comfort- 
tably, conveniently and economic- 
ally. 

Your office depends largely 
upon your office furniture for its 
appearance and efficiency. 





Stow-Davis Matched Office Suites 
satisfy every requirement for 
ofhice use—attractive appearance, 
durability and convenience. Most 
important of all, the various 
pieces match in design, produc- 
ing a complete and harmonious 
effect. We have a large variety 
of styles and prices to select 


from. Catalog on request. 





During the summer furniture 
exposition we will show our com- 
plete line on 4th floor, Blodgett 
Building. All dealers are invited 


to call. 


Stow & Davis 


Fumiture Co. 
GRAND RAPIDS, MICHIGAN 
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simply one or two lines or possibly the 
commercial stationery line alone. We find 


that the tendency in a great many cases 
is for intending purchasers to go to the 
the othce 


commercial stationery man for 
furniture line, and we are told that this 
tendency is becoming more and mor‘ 
ticeable throughout the country 

We do not employ special salesmen on 
office furniture alone. We employ none 
but men of experience in the general line, 
as we find that the cost of waiting for men 
to gain experience runs from four to six 
months, and sometimes a year before they 
are able to earn any kind of a salary. Con- 
sequently the cost of production is too 


great to bother with inexperienced men 


System for Keeping Track of Work. 
We have a daily report system by which 
we keep track of the work of our salesmen 
and see that they develop selling capacity 
along the proper lines. We do not, how- 
ever, use any special reward system and 
have not found that such a system works 
out successfully. We place all our men on 
salary and commission with a quota for 
each quarter and a commission over a cer- 
tain amount. We find that this works out 
more successfully than any other method 
we have been able to devise up to the pres 
ent. We employ outside men who canvass 
the trade for office furniture as well as for 
commercial stationery, giving each man a 
certain territory to cover each day The 
out-ot-town men have certain cities or 
towns that they make in some cases once 
a month and in other cases twice a month, 
depending on circumstances. The city man 
takes in certain streets each day, covering 
is route about every two weeks 

[The points which we endeavur to im 
press most strongly upon our salesmen 
ire quality and right prices We always 
figure to make a fair profit on goods, and 
go over the matter with the salesmen, a 
tainting them with general lines of con 
struction throughout, so that they will be 
thoroughly posted on all office furniture 
how it is made, and the construction and 
finish put into it 

Arrangement and Display of Stock. 
arranging and _ displaying 
stock vary a great deal with the shape of 
We use for 


T 


systems ot 


the room one has and its size. 
laying out our furniture stock a second flo 
the entrance to this room being by ele 
vator or stairway. We arrange across the 
entire length of one room, which is about 
thirty by seventy feet, our stock of office 
chairs, both straight and swivel, leaving an 
aisle Then come the roll-top desks in 
general, starting in with the different grades 
which we carry, showing three different 
priced desks, arranging a fifty, then a fifty 
five and sixty in the same line together, 
following this up with an aisle between 
these, with the flat-top desks arranged on 
the same idea. Then another aisle and the 
tables to match up to the different desks, 
running our filing cabinets against the wall 
built up in different stacks as stock hap 


pens to be on hand 











Our office furniture showroom is or 
second floor, and we find that this arrange : 
ment works t to better advantage 
would if it were on the main fi 
gives one an opportunity of shi 

ustomer the goods and quoting price 
having him out of the way of the ger 
small merchandise trade that is coming 
going in the commercial stationery 
the time We believe that the most eff 
tive way showing office furniture is 
possible, to have the room arranged as 
furniture would be arranged in an 
for instance, in a high-grade offic: 
up in mahogany and oak, and a me 
priced office also, as it gives a man an id 
of just how the equipment is going to | 
in his office. We are unfortunate in not 
having room enough to lay out our sh 
rooms in this way, but at the same tim 
we believe that the method we have t 
lined will give the best results 

Competition in Office Furniture. 

Competition in the office furniture lin 
does certainly affect business lo ( 
tain extent it is helpful, but in some cas¢ 
it is harmful if it is of the cut-throat 
riety. We figure that in a great 
cases, however, the office furniture line 
helps the general business of the stationery 
store, so that this takes the edge off of the , 
less desirable sort of competition The 
principal competition we have to nt 
with is one of the large department stores, 
which in a great many cases will fig 
contract job at cost and charge uy 
ference to advertising, because they 
it 1s a good advertising proposit! 
cure the order. This possibly may bi S 
ness, but we cannot see it that way 

ve figure that we must have a legit 
profit on every piece of goods wa 
in order t meet our fixed charg 
general running expenses. We have 
to get around the cut-price proposit! 
securing a living profit, at the san 
talking service and quality of goods 
some cases we are not successful, | 
tor some customers can sec 7 
price 

We believe that any concern in tl 
furniture line should be able to take re 
of the general demand by carrying k 
the extra quality, medium ar 
priced grades We find this abs 

necessary handling the different classes 
of trade on furniture First, you will find a 
a man who will want to pay about $32 zh 
$33 for a roll-top desk, while the next 

wants to put in $60 or $70, or the me 

priced man about $45 Consequently 

ts obliged t carry the cheaper hairs 
desks and t able Ss We carry ynly ne lime ) 
of filing equipment, which we regard 

one most suitable for our trade It is a 

high priced, high quality line 

Yawman & Erbe Manufacturing Company 

In some cases we find that compet ‘ 
ters into the matter of price only fil 

equipment, but if we cannot talk qual ony 
a particular deal we are obliged to pass 

up. as we absolutely refuse to handle any 
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find that the demand is very limited. We 
dealer in this instance to 
start with a small line, increasing it as one 
finds out what is required and as the busi- 
nes larger s 
We advertise by circular letters. and 
ug) ur salesmen We keep no list 
daily ustomers, but use a regular 
line letters, having some filled 
in making it a personal letter for the pros- 
pective buyer ering the different lines 
re and stationery that we 
and enclosing rculars from the 
ifacturers to advertise the goods. The 
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Class in Office Chairs 


No. 1293 No. 1293} 


= AT noticeable difference between things of the same name 
is popularly called ae This difference is as easily 
seen in an office chair as in a watch, automobile or railroad. 
The one that serves the longest with the greatest comfort and 
ast annoyance is the one that everybody wants. 


Chairs for Offices, Banks and Public Buildings 









1914 lidiog Sno l K designs. 


THE B. L. MARBLE CHAIR CO., Bedford, Ohio 
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KIND AND PLACE OF OFFICE FURNITURE STOCK 





, 


Some Suggestions by T. E. Irvine, President, The McNeil Company 


Phoenix, Arizona. 


UR experience has shown that thi lifference between e best a the le t $ 
best selling line of office furniture | \s a 
is the higher priced line Peopl I » not wish to be unders é { l A 
take more readily to goods which have th: is no market for cheaper lines furnitu ly ( 
stamp of quality, and are willing t They have their logical plac ind there ar is the 1 nor il ! S 
| 1 t ustomers WwW ‘ < 


good prices to obtain equipment whi 


e et. 2 


(illegals “ ee ee re ee 















: pus : 
\ 4 i 
eH Oa & "ETO SP LOS war 


NEW PANELED COLONIAL SUITE BUILT BY THE STOW & DAVIS COMPANY OF GRAND RAPIDS, MICH. 


are sure will give them permanent servic: not demand the est grades Phe t Ve 
and lasting satisfaction there re places in large establishments 1 com{ ly limited gs] 

Our office furniture department is located where, if the equipment were t nest posal, t st eltect . 
in the front part of our store. We have’ grade of turniture, the econor S so far as splay 7 
given a space to this department taking up course would be very doubtful ind One erned, 1s \ r desks 
one-half the width of our store, an area would naturally not place the nest ma and our filins binets im ar 
twenty-five by fifty feet, showing sam hogany desk in the hees of s1 é I We I . . : 
ples only This department is so placed f factories where a reaper article ll ry & ‘ oo : 
because all customers coming into the store nswer the purpose equally we ind will °&! : ; 
will be sure to see the line. This has re look better after the sometimes rough * cage eg : 
sulted in many inquiries and orders for our sage to which such furniture is subiected r ste s 
goods very business man is interested Then, too, the furniture of storage r s 2 : 
in fine office furniture, and to see a first’ etc., need not be of the finest quality of ir : 
class line is to desire to possess it. mahogany ind nally there ire pie ; ta . 

In the arrangement of our stock we place = small sinesses and many of the less s fF, deomeatiete 
each class of furniture by itself By such professional men who cannot afford t makin: s selling a ents 

-_ 
an arrangement the pieces can be compared nest office suites and who must be content = ¢hat cust rs readily 
1 the customer can see the wit i cheape line ntil thei usiness culiatr ntages of this class g 


more readily, and 
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To Commercial Stationers 
Who Do Not Now Handle 


Office Furniture 


he articles which appear in the 


We urge ever) mmercial stationer who does not handle office furni e tor 
r ure section, demonstr the advantages of office furniture departments. 
le neither contributed acturers nor influenced by them. They were written 
uest of Office Appl Ea ot these deal é 


} } ler + +] - 


You can make their suggestions just as valuable 
to yourself as their experience has been to them. 


In the chang ind developments of the business in an amazing variety « tyles and for every possible 

ed, office furniture has earned it and a complete line of vertical file guides and 

position of front rank in the essential lin ippli 

titute the business. It is both directly and ner ; . 
splendid profit. Moreover, it In addition to these filing devices, Browne-Morse Com- 
ial pany is the creator « 


a | oo “The Desk With Brains” 


As a progressive dealer in office equipt 
ure interested in office furnitur You are that remarkable combination of filing cabinet and desk 
ibout it. Some day your id vill crystal- which brings to the busy office man the immediate files 
tion. You will establish an office furniture which he requires for reference. ‘The Desk with 
That is why we addr u her ains’’ is made in various styles, small and large, flat 
_ ; , top and roll top, and also as a typewriter desk. 

We ¢ you to store away in your mind some knowledge 
srowne-Morse productions so tha u decide t nd service have been the slogans of Browne- 
i7 


f I t Juality ; ervict 
t i] r with our line. St Morse Company ever since its organization. Its goods 

whi in quality and price will, we are manufactured by expert cabinetmakers under care- 

al y vou ful supervision of superintendents trained by years of 
expe ure of office furniture. Every 


in its construction the ideal 


Browne-Morse Cabinets pry an eaten rs—an ideal of perfect service plainly 


Browne-Morse line is extensiv 1 elasti lt — 
es of every kind and description, The Br Mot e-mark stamped on a piece of 
hie trays, standard horizontal office fi the quality essential for com- 


rvi has proved itself an asset to 


( Ination CaDil 
card fil flat letter files, storage drawers, insuranc Browne-Morse set 
policy cabinets. blue-print cabinets. sectional bookcas dealer This servi es not cease with the sale of a 
transfer st vault sec- bill of good It « nds to the fullest co-operation 


Browne-Morse line is clearly demonstrated 1n the progra the company. The policy has 
inning. National advertising has placed thi row! vlorse trade-mark before the 
hicl built into all its products coupled wit e other features has given us 


BROWNE-MORSE COMPANY 


106 McKinney Avenue, MUSKEGON, MICHIGAN 
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By L. B. Busse, Assis 


efthcient furnit i epart nt 

two greatest items t ve taken 
consideration are storage room and displ 
room Without display room and wit! 
storage room the retail stationer of t 
will fail utterly in an attempt to build 


a good turniture busine 


By furniture business we mean the sel 


ing of desks, chairs tables, filing device 
and all of the accessories which go to mal 
up a modern ofhce, such as bookcases, s« 
tional shelving and sectional office part 


tion 


In starting a furniture department, t 
biggest item to bear in mind is the cost 
handling your furniture incoming Th 


cheapest way to buy turniture at any time 


of course, 1s in carload lots, but to do this 


you must have storage room to take car 


of at least two carloads of furniture at 


time so that you will be able to have n 
your floor the stock numbers t desks 
chairs and tables, as well as a surplus st 


in the storage room at all times, to meet 


the demand of your customers who may 


want a number of desks of a certain styl 
and pattern. Utmost care should be exe: 


cised in the selection of desk patterns as 


well as chair patterns, and not to spre 
your purchases over a number of lines 
desks and chairs It is tar etter to 
centrate n me line ind sell exclus ely 
a town both as to desks hairs l 
vices ins i ertain Stvic ind | \ 
table You will nd 
your orders will repeat, \ ‘ S 
tomers come back year aft 
tain desks that they had t l 
the ones that they had pur ist 
gone by, and by this means you will 
to build up a furniture depart 
be profitable to you 

No Stat ner sl uld I I 
niture business wit t t nS 
eration f all the angles $ 
which he can place his re 
t out By these ! ( , 
to turniture in tran t 
involved in handling the furt 
stockroom to the display fi t 7 
the display floor to customers 
the possible chance of marring, ser: 
and damaging which causes the expe! 
refinishing. Then, again, there is the add 
tional expense of adding casters t t 
chairs, if you do not purchase your chairs 
already castered at the factory. Of course, 
if chairs are purchased already istered at 


the factory the manufacturers of thes 


chairs add the cost of the asters, ant 
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L. B. BUSSE, 
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Manager Furniture Department, Franklin Print 


ing & Engraving Co 
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To The Office 
Equipment Hustlers 


Of The N ation 





We make our initial bow : 

our line of Steel Bank pee Sate ca 
Boxes, Vault end On e Omnibus Metal Fur 
’ ire. Shel. ety For the 7 ice ratio1 


Active Agencies. 
The line is well | inks throughout 1 
United State 

mail. Exclusive territor 


Sen rC at< alog ¢ 


INVINCIBLE METAL 
FURNITURE Co. 


Monroe, Wisconsin 
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BEST LINES MOVE MOST QUICKLY 


Akron, 


By John Costigan, of The National Blank Book & Supply Company 


HERE 
profitable 


is no doubt but 
line for the 
handle is the on 
quickly 


medium, or a low 


ment dealer to 
moves the most 


high priced, a 


which 


this be a 


priced line depends entirely upon the class 
of trade to which the dealer aters, the s 
of the town in which he lives, et: Wher 
it is at all possible it is better t irry 
pretty good assortment of at least thre 
different grades of office furniture, and 


s 


deal with a house which manutfa 


varied assortment, so that an addition car 


be made to the stock at any time to fill 


any depleted numbers of all the grades 


handled, at the same time having the a 


vantage of bringing them in from the fa 





tory in carload lots, thus saving freight 
charges and breakage, which are consider 
able items in the furniture business 

By tar too many dealer approacl the 
office furniture business with the idea that 
the consuming public is looking for bar 
wains, and must have Ss met] 1k che if 
While it is true that there is a class 


buyers of this character, the bulk of thos 
who purchase office 
quite another class, the cheap 


being in the minority, not only 


cidedly of 


oods people 


as a body, but in the 


+} 


which they produce 


The best buyers of office furniture ar 
those who have made a success of life, and 


who have reached the point where they can 


fiices after a long 


afford to refurnish their 


period of hard work and honest endeavor 


to build up the business. Such people go 


into the subject of buying both to obtain 


useful office furniture and likewise to giv: 


themselves a reward of merit for whi 


they have worked hard and long, and 


which they are entitled 


I believe that ymmmercial furniture 


that is 
find 


any < 


store rated as a success in its line 


will upon examination that at least 








Fine Example of Mahogany Office Suite, National! 


Supply Company, Akron, Ohio. 
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One of the Office Furniture 


Company, Akron, 
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Ohio. 
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OFFICE APPLIANCES 











The IMPERIAL 
DISPLAY RACK 


An Effective Sales Producer 














R INFO! 


IMPERIAL ME 


206 W. Monroe St. 


ODS C° 


CHICAGO 























Men of Business 
Endorse Reliance 
Upholstery 





themselves in handling 


kind, 


office equipment of a _ quality 


r our catalog. 


JAMESTOWN LOUNGE COMPANY 


Builders of Comfortable Leather Furniture 
for the Office, Home or Club 


JAMESTOWN NEW YORK 

















Re 

dealer has sufficient room it is better 
means to show different wdels of off 
laid out into suites r small roon 
such a method avoids confusion on the pa 
of the customer in making his select 
It is, of course, necessary to carry t 
termediate sizes such as can be showr 
a small room, and likewise the entire 


STATIONER BEST EQUIPPED TO SELL FURNITURE 


E. H. 


By 


doubt 


HERE s no 


Wade 


that l¢ 
commercial _ stationer ind é 
equipment dealer is in the est 
possible position to sell office turnit ( 
He is much better situated to do this than 
the regular furniture dealer because t 
stationer is in daily touch with the require 
ments of office men, and makes a spe 
study of them. He knows what office men 
are doing, he know ibout the new i 
chines and devices which come 
facilitate office work, and it is part of s 
daily work to keep himself sted 
things which enable office men to d 
and better work in less time, and wit! S 
effort \ commercial stationer wl é 
not keep posted upon these things ill 
very far short of the most st essful 
complishment To be posted on the 
things in the exclusive stationery fiel 
not to know about the requirement 
fice men with regard t t e tur ‘ 
and office machines, is ly hal 
cient The dealer I ]1 sta 
ery and ofhes equipment rder t 
the full benefit of the trade with w 
comes in daily contact, must handle ( 
furniture as well as other immercial 
tionery lines 
The ustomer fully understands the t 
ation, and it is the most logical thing in t 
world to go to the stationery store ft il 
his office equipment tle realizes that 
stationer in most cases has ide a stud 
of office systems and in expert t 
arrangement of ofhces Tr} re ertain 
supplies which he must obtain at the sta 
tionery store which he annot gete any 
vhere else he stomer WwW ild rather not 
take tw tes the erry he preters 
get his entire equ ent at one place 
place the responsibility tor its sufficiency 
upon one ymcern, and t ecure tror at 
concern whatever advantages et } 
through the placing of a l-sized t 
If he takes his trade to tw t f 
ent stores there is a likel lt ‘ \ 


ingement depends upon the floor s] 
lotted to the furniture department I I 
In addition t ur W 1 office 
lines of desks, cabinets, chairs, et ' 7 nis 
V\ 
lle steel furniture and r é F 
l¢ mand nm? ern © ‘ S ] P P 
© such ' Phe d ' 


of the B. F. Wade & Sons Company, Toledo, Ohio 
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kind to give him the est results If “i 
ys all his 7 ods h w ¢ eT ort the eal ‘ 1 reciult 
n fice equipment he 1s perfectly sure aie , = 
that as soon as the installation is in his — cei. “dan ; - 
fice it is ready for work, without any ar —- » 8 th aay 
yance or any time taking changes ae 
may have to purchase additional suppli P ’ : 
from time to time, and doubtless w ul ; . 
xpects to do so if his business grows ' : 
he buys his supplies from the s — 
which put in his furniture and other off 5 1 
ipment he will never have ar , 
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Complete, 




















ost Business—Least Outlay 


that wins popularity. 


Ability to fill every order for general office filing equipment that 


comes your way 

No need to stock with different lines 
This means a 
charge which increases general profit 


ne ; 
These advantages are enjoved by 


The “Every Section A 


Det 


The General Fireproofing Company 
3648 Logan Ave. Youngstown, Ohio 
Export Office, 396 Broadway 








Upright Card 
Index File 








Letter Size Transfer Case 


saving of floor space, selling en 


r different businesses, 


ergy and overhead 


lers who have secured 


live” Line 
EEL line comprises Sectional 
Allsteel Uprights, Full 
tion Horizontals (Wyde- 
Office Desks, Office 
Fireproof Safes, Transfer 
Card Cabinets, Large Office 


rEEL agency openings in 
t your market Our 
lling plan. 
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SUCCESS WITH SIEEL FURNITURE 


By C. W. Meyr1 





Some Sugg 





Hit | Sno ¢ ibt tt ta sul | t f steel ¢ ‘ re I eS 2 \\ 
steel f ture line ! handled aggres ‘ ens S t = ' 
sively a dealer in any city of a | f t voor \ ; 
tive growth, is a profitable undertaking. 4 | e€ arguments s ld all } P| ( 
steel furniture agency requires the employ st y one ho would make a success of Ohi = “— 
ment of energetic methods to bring in the indliy steel furniture lines , , ‘ Se r C 
business } S of st furnitu s not - . ’ = 
pase Phe sale of steel furniture ts 1 Other Arguments in Favor of Steel. 
that of a filing cabinet here and a desk or . Sectior . tionettes r 
: [here is a strong argument, t n favor 
a chair there as is so often the case with , t the 1 1 R 
, - steel equipment or count ts x] 
wood furniture lines, but a steel instaila ‘ Pe repres f desks : 
a. resisting qualities A steel desl ’ . 
] 1 
tion nearly always means a good sized or ie ~ ‘ 5 ve display a 
rse. is nin famn le at — ee 
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The advantage of securing complete lines from a single source 
is of great importance to the dealer. The Globe-Wernicke Co. 
is the single source which can furnish you complete lines. 
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Mfrs. of Sectional Bookcases, Filing Cabinets, Safes and Goods for Commercial Stationers. 
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creased our business on these articles. Let 
the dealer take a standard make of a good 
quality; stick to it; charge the list price for 
quantities and a higher price for broken 
lots; and there is a good profit in supplies 


OFFICE APPLIANCES 


In conclusion, I may say that our ex 
perience in office furniture lines has been 
very satisfactory and quite as profitable as 


we had anticipated. In fact, I believe tha 


+ 


if 


if late we have gone beyond our anticipa 


tions in tl 


done. Handl 


the office 


or pri it 





u? 
ime of business we é 
carefully and intellig 
ire line should be a source 
tisfaction to the 


STATIONER SHOULD HANDLE FURNITURE 


Some Suggestions 


EYOND any doubt the commercial 

Stationer and ollice equipment dealer 

is in a better position to sell office 
furniture than a turniture dealer, for the 
reason that the stationer comes in imme 
diate contact daily with the very people 
who are office furniture prospects It is 
the stationer who meets the business man 
and who has the best opportunity to un 
lerstand his needs It is to the interest 
of the stationer to be prepared fully t 
equip an office. He has no other business 
his store is intended for no other purpose 
He sells no settees intended for the par 
lor, neither does he sell curtains, wall han, 
ings, bedsteads or dressers. He deals with 
the men of the business world almost ex 
clusively, and it is to men’s business re 
Unless he 1s 


prepared fully to meet the requirements 


quirements that he caters 


of office men he has fallen short of his 
opportunity for performing valuable serv 
ice. To a certain extent.it is beside the 
issue to inquire whether the office furniture 
department of the stationery store is in 
mensely profitable or not It is reason 
ably profitable in every case where it is 
properly conducted, but beyond this is the 
consideration of service, which ts coming 
more and more to the front as being the 
only correct basis upon which business can 
-~ 


be done. If a man cannot, without an ce 


furniture department or without facilities 
for selling office furniture, perform a ser\ 


ice which his customers require, he « 


realize the opportunities there are in his 
business Even though he does not find 
an ofhce furniture department = stand™Mg 


alone to be a very profitable undertaking 
yet nevertheless it brings him opportunity 
for extending his field and broadening the 
work that he does for the business world 
which cannot be overlooked or neglected 


without serious consequences 
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coming when every 





by A. W. McCloy, of the A. W. McCloy Compa 


Pittsburgh, Pa. 


stationer in the land must be prepared 


pply office furniture of the right sort 
the reason that the stationer'’s is the log 
cal depot for the supply of such goods, and 
because he can do this to better advan 
tages than anyone else, and because the 
business world is gradually coming t in 
lerstand that it is the stationer who does 
ind who ought to supply all the needs of 
‘ iftice Whether he will or no, the 
stationer sooner or later must go into the 
fice turniture business 

Customers go to a stationery store f 
office furnishing goods. They are there t 
uy stationery, office supplies, etce., and 
they naturally become acquainted with the 
fac that the stationer carries furniture 
and thereafter think of him first rather 
than the furniture dealer, with whom they 
are not acquainted unless through the ave 

. 

nue of household furniture purchases. Time 


was when we always went to a fturniture 
store to get a desk or a file But when 
we need this equipment now we do not as 


1 rule think of the furniture store, but the 





most of us think first of the stationer in 
whose store we have seen perl pre 
sely the equipment that fits our ne 

If for some reason we had to start é 
we would go into the office furniture bus 
ness again is that branch 1s ible 
enough when ne inderstands The 
eason that some dealers do not fine 
reasonable profit in office furniture is that 
many Ww randle aven't sufficte 

t t isk the proper prices f their 
goods It is just as important to get t 
ght prices as it is to have the s to 
S [here is 1 Se anyor vor ¢ 
tl glory when the goods are 
\ vy of putting nes store The de 
~ , , < , ess , pre »* ans cs é ly 

I Ss il te as omee furniture 
S Id insist that profit be forth« ng 

The furniture business is a powerful 
to easing the generfrai siness 

e stationery store The tw lepart: S 
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Co-operation 


is the Foundation 
of our Selling Pol- 
icy. You,the Deal- 
ers in office devices, get 
the direct benefit of the 
Magazine and other adver- 
tising we do. We get the 
consumer’s attention, de- 
velop his interest and refer 
him to you. With this as- 
sistance you can make the 
sales easily. The retail 
elling prices we advertise 
nsure your profit. 

Dealers in #&* Products 
are enthusiastic over the 
support and assistance 
they get. 

The Border on this and fol- 
owing pages are excerpts 
from letters we receive 
daily. They voice the ap- 
proval of our many satisfied 
customers. 

The names of any or all the 
Dealers letters we 


reproduce will be given on 


VW he Se 


request. 

We sell direct to consumers 
only where we have no ac 
tive dealer representation. 
You buy We goods reas 
onablyso you can sell then 
reasonably at a liberal prof- 
it. Our catalogs and dis- 
counts will show you the 
way to profitable business. 


The fae Mfg. Co. 


Monroe, Mich. 


Chicago Display 
11-515 S. Wabash Ave 


162 Union St 


New York Office 
John Street 


{ / tol tory 








We appreciate the references 
ve made to us in the past of 
inquires to you for your products. 
We have followed them up, some of 
which have led to very profitable 
business. Undoubtedly this co—oper- 
ation between the manufacturers and 
dealers will be of more than a mu- 
tual benefit. It will alleviate the 
conditions that surround the direct 
selling by manufacturers to the 
mers, also help to eliminate 
the manufacturer who would desire to 
sell direct to them. If more manu— 
facturers would do as you are doing, 
this feature would be entirely re- 
noved and local distributers would 


be more loyal in their support to 
We thank you for your courtecus 
favor of the 14th enclosing prospect 


24 S. Seventh St. 


rom 
Terr We will give the 
itter mmediate attention. 
you of our apprecia— 
4 





We acknowledge with thanks 


receipt of yours of 3rd, advising 
that H.P.Crowell of Grouard is ask- 
ing for information on Filing Sys- 


ms. We are writing this party to- 
nd if successful in landing 
will advise you. 
Again thanking you very 
for this, we are. 





We are always glad to receive 
the prospects that come from your 
ood concern in reply to your adver- 
isements in trade papers and 

t magazines for the reason 


that tl! are generally a LEAD TO A 
R RDER There seems to be some- 
thing about your national advertis-— 


ng that brings real inquiries, and 
not just inquiries from curiosity 
eekers, children and catalogue” 
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Your favor of the 20th at 
hand, also copy of your letter to 
K. Coakley of this city. The matter 
has been taken up with Mr. Coakley 
and sincerely _— that we will have 
the pleasure of booking his order in 
the near future. 


Have your letter of February 
23rd referring inquiry of Mrs. Spen— 
cer LeGrand to us. We will take 
this matter up with Mrs. LeGrand at 
once and endeavor to sell her your 
sectional bookcases. 

Thanking you for referring the 
matter to us, we remain, 


We have your letter of the 
24th enclosing letter from Mr. Carl- 
son of our city and a of your 
reply. We have taken the matter up 
with Mr. Carlson and will do our 
best to land the order. 

Thanking you for your kind- 
ness in this matter. 


we want to express our appre-— 
ciation of your sending to us the 
inquiries you receive from prospec- 
tive customers in our locality. At 
first our salesmen were a little 
careless about following up these 
leads, thinking that they were not 
worth the time and effort. 

They soon learned however how 
valuable they were as sales boosters 
and every salesman on our force is 
now anxious to be assigned some of 
these prospects. We ourselves are 
surprised at the returns from them 
and want you to know that we appre-- 
ciate your enterprise. 








We acknowledge with thanks We have your letter of Feu We 


yours of the 4th enclosing credit ruary 14th, in which you enclosedhs the i 
memo. of $4.30 on cabinet shipped to copy of letter written to Mereditnis cit 
A.L.Walker. Landis in reply to their inquiry §ith him 

regarding your filing cabinets ap 

devices. We have taken the matte 

up with them and will, no doubt, g 

their order. | 

Thanking you for referring 

this inquiry to us. t 
o_o 
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Is Not Merely a hee 


Almost every mail brings letters of thanks 
from dealers we have helped make sales. 
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These letters are not from “Exclusive Agen- 
cies”. We almost invariably sell several deal- 
ers in a town, yet we give them every assis- 
tance in the introduction and sales of our 
products. 


The fact that we advertise our retail selling 
prices insures your legitimate profit. 
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Our retail selling prices are made to conform 
with the requirements of the Catalog Com- 
mission of the National Association of Sta- 
tioners and Manufacturers and have their 
sanction and approval. 


rf) 


We work with you from the time your initial 
order is placed. Our Advertising Service De- 
partment will assist you in preparing any 
copy for folders. booklets, catalogs, house- 
organs, newspapers, etc. in which #2 (ioods 
are shown. Electros are supplied promptly 

without charge. : 
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Referring inquiries to the 
dealers is a very good plan, as ig 
shows the dealer conclusively thati 
the manufacturer is not trying to 
sell direct and is protecting the 
dealer in his own particular ter? 
tory, causes a better feeling allf—°nsumer ': 
around and naturally the dealer ig#S they a1 
inclined to sell this make of goomye fave e 
in preference to others. -iS goods 











We thank you for referring to 








of Feil 
-loseds the inquiry of Mr. McBride of 
reditwhis city. We have communicated 
juiry Bith hin and hope to get his oréers. 
ts an¢ 
matter 
ubt, g 
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eCo-operation 
uheory or Promise 


Concentrate Your Buying 


You will immediately appreciate the advan- 
tage of concentrating your buying. Your 
book keeping details are reduced to the min- 
imum. Larger shipments proportionately 
reduce your transportation charges. You 
buy direct from the manufacturers as we are 
not jobbers, but manufacture all lines we list. 




















Our 164 page Salesmen’s Catalog illustrates 
and describes nearly 2000 salable items The 
index is almost a compendium of the items 
sold in the modern Stationery Store. 


Perhaps you have not realized how many 
really salable articles we manufacture. We 
would like you to see our catalogs and get 
our discounts. Although the selling price of 
fies goods is generally lower in comparison 
with other goods, your margin of profit is al- 
ways liberal. Why not get acquainted now? 





162 Union St. 


The # Mfg.Co. Monroe, Mich. 
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err hank you. We gave this 

allfonsumer’s inquiry prompt attention 

r ig@S they are our regular customers. 

goome have equipped their office with 
€1s goods 


We appreciate very much indeed 
the many inquiries you have referred 
to us from time to time, from pros— 
pective customers in our city. We 
always have a salesman call upon 
these prospects promptly and we are 
glad to report securing some good 
orders for cabinets and supplies, as is 
well as for other goods which we i 
handle. . 
It is easy to sell Weis goods . 
if the customer can be induced to i 
look at them and compare prices and 


vaiues. 





Replying to your favor re— 
ferring to us inquiry from Hyman 
Ehrlich, this city for filing desk. 
We trust to make a sale and, if so, 
will report to you on the same. 


We thank you for the reference 
in your favor of the 25th to Mr.W.F. 
Charbonneau, who is interested in 
filing cases and bookcases. We will 
be very glad to take this up with 
Mr. Charbonneau, with whom we are 
acquainted, and trust we will suc— 

i in getting his order. 


We have your favor of 2nd 
inst., and want to thank you for re— 


ferring The Strathcona B. & M. Co. 


to us. 

We arranged to see these 
people this morning on this particu— 
lar business, and were assured that 
we would get the first opportunity 
to supply their requirements. We 


might state that these people are 
already customers of ours for mis— 
] s stationery, but we did 


know that they. were going to en- 
rge their office and put in up—to— 
te fixtures. 
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Sf cts Products 


Sus Salesmen’s Catalog Now Lists: 





Persistent Publicity Popularizes 


Our National Advertising Acquaints and Reminds your Local Customers of 
the many salient features of the lines we constantly advertise. Many addi- 
tions to our lines have been made to meet the demands of our dealer friends. 


Four Complete Lines of Filing Devices 
Two Complete Lines of Expansible Bookcases 
Extensive Line of Stationery Specialties 
Extensive Line of Sectional Display Cases 
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nag P ver popular Are made in both Sliding and Receding 

oO | is one of the Door Styles. Each has its special vir 
standards of value by tues peculiarly fitting it to certain re- 
which filing cabinets quirements. 
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é} are frequently judg liding | : 

ie | ; ee : Sliding Door Sections are comparatively 

Be ig ed. Itis the acknow node I : 
"g ledged leader among inexpensive —all superfluous parts and 
| the less expensive processes of manufacture have been 
dj files. In selling it, you eliminated. They are accessible and 
} give your customers dust proof as well as handsome in design. 
: Receding Door Sections have Dust Sheild, 


a file worthy of your 
Door Guide and other special features 


; ernest recommenda 
Bs tion It is eminent which make them highly desirable. 
4 ly satisfactory for al They stack up with Y¥@ Horizontal Fil- 
ted most any office re- ing Sections. This feature alone should 
quirements. Each of commend them to you. Both kinds are 


made in an extensive variety of woods 
and finishes to harmonize with other 


its 30 joints are inter 
locked solid oak, glued 








Gf Sectional Bookcases 








many distinct advan 
tages in point of de 
sign and workman 
ship. Now made 
with built-up Veneer 
drawer fronts and 
tops. Presents a 
handsome appearance 
and its sturdy con 
struction makes it 
worthy of your re 
commendation. 

Made in 2, 3 and 4 
drawer heigh 
Letter and Leg: 
Sizes, also made in 
Invoice and with as 
No. 2002 sorted filing drawers. 
The _ possibilities of 
the line are almost 


t 
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and screwed together. No. 2130 office or house furnishings. 
Drawers roll easily on 
Roller Searings. 
Follow Blocks lock os aene 
automatically. High ff ee I ling j lesks 


er priced cabinetscan 
not give more effici 
ent service. 


Combine your customers choice of 10 kinds of filing 
drawers in the pedestals of handsome flat top desk. 
The classified contents of any drawer is instantly 
referred to without leaving the office chair. 
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Yee Compact Filing 
Sections 


3 Now have a permant place in the filing 

device market. We list 28 kinds of 
sections to meet almost any of the re 
quirements of standard files. Made 
of beautifully finished Quartered Oak in 





4 . . . . 
) the popular finishes and in Birch Ma 

4 hogany. 18 inches wide and either 15 
ti , or 24 inches deep. 





They align with 
te Horizontal Fil 
ing Sections. 








Get Catalogs NOW! 








162 Union Street 
Monroe $2 Michigan 


New York Office 


The Jae” Manufacturing Co. 


Chicago Display 


75 John St. (Near William) Address Mail to Factory 511-515 S. Wabash Avenue 


endless. 

A sample cabinet on 
your sales floor is the 
best way to make a 


comparison. 








iH 7 
Ho ital Fill 


Offer greater capacity in smaller 
space at lower cost then any other. 
When you Nave occasion to sell botn 
bookeases and filing devices bear these 
sections in mind. They are made to 
stack and _ inter- 
mesh with fae 
Receding Door 
Bookeases 





Finished in Q. Oak 
or Birch Mahog’y. 
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MODERATE AND HIGH-PRICED STOCKS ADVISED 


cain mes sd th 
iim pens, and the 


Ifills its mission unless 


Some Suggestions by 


Department of 


ial stationery store cer- 
the best field for hand- 


and the sta- 


il outlet for this class 
hing mbines to make 
yped man in mercantile 


one else can 
service with mer- 


many things with one 


\ mmercial stationer 
the limits of modern 
may ! go outside of 
should not desire to do 
his aim thoroughly t 
ents of his business and 
it unattended to. Ifa 


achines, typewriter rib 


folders, 
ods, pens, pencils, inks 
thou 


which go to 


stationery store 

redly no logical reason 
sell all e of furni 
these 5 ds cannot be 
I S\ much a 
“ nge his stock 
tur! ( r this 

h ng to his 
ve e principle 
lt decide how 
if destiny which 
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Window Displays 





JAS. CHAMBERLIN, JR 


James C 


amberlin, Jr., of the 


he Office Furniture 


‘leve land, Ohio. 


ers Company now car anged as suggestive stocks for various 
cabinet, and has en ses, and the same scheme of arrangement 
n more at re s arried out with regard to our Junior 
v months, e ating I s. Our book case display is also kept 
of this line, for whicl y itself 


fit and which we find We find that the sale of filing cabinets 
ng between ; ling devices has a tendency to broad- 


the scope of the business of a commer- 


dera W ( stationery store, for the very reason 
e in mind whe when we equip an office with cabinets, 
rniture depa : it invariably creates a friendly feeling 
where ere is | y tween our house and our customers, and 
abinets and other turni e know that it helps to secure the custom- 
ed to the bes er’s business in goods supplied by other 
hing s partments of the store. 
ng able to show t lost decidedly the sale of filing cabinets 
Customers w e without the subsequent sale of sup- 
see and examine. there s would not be as profitable as it is 
e able S ( present conditions. We have a large 
ne’s merchandis trade in supplies, such as guides, cards, 
ranged r lders, etce., and every sale of filing cabi- 


supplies 
Each buyer of a filing 


n means an increase in the 
-rofi \dvertising : 
Profitable Advertising re demanded 


splays, it must be is a continuing customer for sup- 
surrows brothers Cor! s until his cabinets are filled, when he 
he largest store of it the market for more cabinets and more 
the iterent lies. For these reasons the sale of a 
take their turt n I cabinet to a customer produces a 
[he store is situat or less continuous business for other 

‘ S < 
S commercial stationery house has a 
tment. ifhis g the creat advantage over the commercial fur- 
space ell S i AWE niture house in the sale of filing devices, 
nal book cases, etc., because business 
s ‘ as a rule, prefer to buy all of their 
S I e supplies from one house—from the 
I] mercial stationery store in other words 
results nd if they see filing cabinets well dis- 
ry particular to the layed they naturally think of their sta- 


on the Moor. We try ner when the problem of buying cabinets 
t ther es up. In the case of a new firm who 
ng a complete equipment, the first 
may be of the commercial furniture 
nstead of the stationer, as the place 
It is up to 
stationer to be alert, and to change the 
gehts of the new concerns as they come 
cet, diverting their business to his 
rniture stock. 
devices can be made a very profit- 
ne for the commercial _ stationery 
the prospects are followed up by 
petent salesman who understands his 
is well informed about his com- 
line \ filing cabinet department 
be a success unless salesmen are 
systematically to canvass their ter- 
Most business men dislike to buy 
binets and put it off as long as pos- 
The good salesman is the one who 
rates to the prospect that he needs 
and completes the sate. 
lieve I would hardly advise the com- 
| stationer who is just going into 
ss to make office furniture any con- 
part of his initial stoek, for the 


furniture is to be bought. 


ets now, 
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reason that the bus: 
ness has to be worked 
up gradually and a 
demand created. The 
stationer as a rule at 
the start has use tor 
all the capital that he 
can find to carry his 
business over the first 
few months of its ex- 
istenc When the 
business 1s estab- 
lished, and the matter 
of money for running 
expenses is not such 
a problem as 
likely to be at first, 
he can then begin to 
put in his office turni- 
ture stock and work 
it up gradually as the 
demand increases. At 
ter he is established 
he will have calls for 
cabinets, and he will 
have to use his judg- 
ment as to when he WINDOW DISPLAY OF 


is justihed in starting 


DEALERS NOT 
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WABASH FILING CABINETS, BURROWS BROTHERS COMPANY, 
CLEVELAND, OHIO. 


IMPROVING OPPORTUNITIES 


By George A. Porter, Manager Office Furniture Department, Hilton, Hart & Koehn 
Company, Detroit. 
Bl LIEV] that dealers in nee ¢€ july sell ri turniture excl Ss ely t — : > 
ment are by no means making all they t the cost t e is 1 s ( 1 me 
might make out of the opportunities ( es are r ranged I 
which are afforded them in office furniture same store Che best economy, it seems Il the « condense 
“nes. But | believe, on the other hand, that me, is t e found by the manufacturer 1 II hces he gets a be 
dealers are awakening rapidly to the im distributing his goods as widely as ssibl nat 1s t S 
portance of othice turniture as a legitimate al e dealers, and av ding where sibl nd will be t s] 
part of the stock of the commercial sta the é on exclusive direct ager S y to gt " eapt 
tionery and office equipment house More ha ‘ ther lines except office fur nstantly ( annot 
and more dealers are putting in office fur tur By this I do not mean that the atcl p eces s s 
niture each year. Indeed, I believe that the act may not appoint a ! I S \ 
time may come some day when all the stat r an exclusive agent r : 5 
office furniture manufacturers will sell their en locality This : t but that t 
goods through dealers instead of attempt- | 5 In any event, the stations l stat ¢ 
ing to maintain direct agencies for the sale in handle the lines in co-operation wit! S 
of their lines. Office furniture is a logical his other business, and each department the S s 
part of the stationer’s stock in trade It is le s with and helps the t] Phe t s dealer 
something for which there ts a steady and igent who would sell office furniture exclu gress s 
constant demand from business men, and __ sively, on the other hand, must depend upor usiness I 
the user of office furniture naturally looks’ that alone for his living and all of his ex tor office turnit than Il ex 
to the dealer in other office equipment for  penses, while his opportunities for secur =. 
the furnishings of his office . isiness are less because he has fewer « S : thee 
The office furniture line is not one whicl nections through which to gain informat ss shes ¢ 
is readily consumed, but it is a more or less s to where new business is 
permanent investment for whomever buys While there are different ways of a ng > S 
For this reason the furniture department ing an office furniture stock, it s« st S 
will not pay if the dealer depends simply the most practical method 1s t s it 
on repeat orders from old customers. § t : 1s 
competitor may get the ol ( son venient part of t showroom one or tv S 
reason or other, therefore the ofhce furn lel ofhces in different w Ss al t u ‘ s 
ture dealers, to make this dey irtment a ent methods of arrangement, then place t t pl I r ning 
success, must find new customers con general line as near as possible thes s : ' 
stantly, and for this reason it would seem fices. Most dealers, I believe, try to show w devot t hee tur 
that the commercial stationer is in the best t much at one time, with the result t s ! e pow 
possible position to handle first class goods their sales floor looks like a warehous« ealer and rcial st 
Where an agency is appointed directly un- instead of a display room \ few pieces good bus t fur 
der the supervision of the manufacturer to well displayed will make the strongest in ter how lars I small his 
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Cale, DESKS Gales. 


and other 


OFFICE FURNITURE 


Table Desk 


All sizes, in quar- 
tered oak and 
birch mahogany. 


Something New 





Write for catalog and agency of 


the most comprehensive line made 


Typewriter Desks 
Roll Top Desks 
Flat Top Desks 
Standing Desks 
Adjustable File Desks 


and 
Office and Directors’ 
Tables 






Samples displayed in Grand Rapids, Michigan, 
Keeler Building, Ground Floor, June 20th to July 20th 


CUTLER DESK CO., Buffalo, N. Y., U.S.A. 























OR 


should remember, however, that he cannot 
be successful if he overstocks He must 
not go in too heavily. Every office is a 
prospect for something, either for a desk, 
a file, a card index or a line of supplies 
So far as success in office furniture is con 
cerned, the size of the town makes little 
difference if the dealer does not overload 
his stock, and if he combs his territory for 
every possible customer. The dealer mu 

remember that if he does not go after th: 
trade himself someone else will go after i 


and he will not wait until noon before start 
ing. 
Undoubtedly the presence of a suitable 


selection of office furniture in the stationery 
store sells other lines as well, for it is 
obvious that if a man buys a desk he will 
be compelled to buy a desk pad, pens, ink 
letterheads, cards, and a number of other 
small accessories, all of which he will 
certainly obtain at the store which sel 
him the desk, if he can. If he purchases a 
typewriter desk he will buy all manner 

typewriter supplies, including typewrite! 
ribbons, carbon papers, typewriter papers 
etc If he buys files he must 


equipment to go with them, and all of the 


collateral equipment he buys of the sta 
thoner 

The principal thing for the office furni 
ture salesman to do is to get thoroughly 
posted on his line. One great trouble wit 
many salesmen on the street is that they 


think more of their competitor's lines than 
they do of their own The salesman must 
know about the construction of the good 
he sells, and he ought to be able to size up 
at a glance a man’s probable needs He 
should not attempt to overload his cus 
tomer, nor should he sell him something 
that he does not need. The office furniture 
salesman should build for the future—should 
sell his goods so that each sale will be the 
means of another sale at some other time 
+} 


There are salesmen who have ie ability to 





SUITE OF LEATHER FURNITURE DESIGNED AND MANUFACTURED 


(; | { | Li LiIiAN » 
brush a customer off his feet Thes I If they t a man has a 
should remember that no ordinary ness lled with letter files, it is 1 l 
man has need of a thousand dollar g vill wan re ling 
any desk. If he sells the customer what he away, | S $s hat 
does not need and what is é I S folders, g es r cal le 
means, the customer will not ym t proa goesti 
him Sell the customer somet!] 1 Ss res é n large 
fits his needs and he vill ome ick ( le 
permanent asset to the usines Sales \ eC not 
eTne i eT wi 7 
iving ea S le is 
d, argue ind show 
a better grade t goods will 
profitable investment It he will 
») argu l n ive S 
If the deals t k Ss 1 t al le 
goods che ough to suit 
v and ret er that 1ere 
market f« r every good piece 
lise, and that if one customer 
lv anot 
Che be A I e world t 
siness is by d work and cl 
canvass of t eld Chere is 1 
vill take the pl f this. Of « 
leads in ¢ tained by adver 
y circular w d it is alw 
eep pos reading tne eal 
r re ] ( ew uildings 
will ce ¢ el l tner 
Che lk l ell the stat 
t pros S nd r ersa 
r ind t f anothe 
iss on f it which cor 
the of e men themselv: 
GEO. A. PORTER. 1] 1 
friendly spirit \ll salesmen ar 
mi nother in ft 
Phe outside salesman cannot « t so ft ilert, wide-awak« 
sell office furniture or anything else y no tt le in keeping on | 
asking the office boy whether there is any ispects wv will prevent ar 
thing the firm wants today Those wl I cK lating 
ask that question no matter of whom they Rightly wv I handle 
ask it, always get the same reply e is nd intell no line 
nothing.” Salesmen who eall or siness ercial s e whicl 
houses should form the habit of king stactory 1 able 
quick inventory f the visible equipmer furnitur 
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Quality in 
Office Desks 


“41 


Shelbyville desks are 
made in the most up- 
to-date patterns only. 
Designed both for serv- 


ice and for appear- 
ance. They are care- 
fully made from the 
highest grade material 


and give the utmost 


satisfaction. 


This desk made of 
Selected Plain White 
Oak with QOuartered 


Oak Tops. 


Roll tops, flat tops, No. 314 
typewriter desks, tables. 


WRITE FOR CATALOG 


SHELBYVILLE DESK COMPANY, 





Shelbyville, Indiana 














The Natural System of Indexing 


has the following important and exclusive features: 


SIMPLICITY 
Because it is reduced to the basic principle of filing scienc 
ACCURACY 


Because the basic principle is simple, and the p 
lividual pi matter filed is absolutely self-evident 


ELASTICITY 
Because it meets the demand for expansi 
ECONOMICAL 


13 e¢ 44 hes nix 11theo Tr) T 
seCCAUSE you bu Wy SUuTTIC1eCT) 
: . 


100°7, EFFICIENT 


Because no guide gO into the til 


THE WABASH CABINET CO.  y.2xiucs... Wabash, Ind. 


ease your Supply 
ind thereby 1n- 4 
Filing Devices 7 Cabinet Co. 


Tear thisCoupon Gf send me full partie- 
id mail Pa, ulars of the Natural 













r expert 1s at your service, 
pared to demonstrate or in- 
| this system. It is what it 


to be, the Natural Method 


filing, and is so simple that a 
or girl can understand it in 
ingle demonstration 


To O 


ur Dealers f 
m L ervics — y 
o render you 4 


its 
101L1ION al 


ale of the The 
f Office Wabash 


7 Gentlemen: Please 





System of Indexing. 
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PERSONAL EXPERIENCES IN HANDLING OFFICE FURNITURE 


By R. 5S. Banks, Manager, Vosburgh & Whiting Company, Buffalo, N. Y. 


i abet aie 








> 


eee 






ie 
ts 


WO years ago the office furniture e furniture wa ly 
f the Vosburgh & Whit in the letter work by my 5, | friet terfere 


ing Company was of minute propor iy 


See 









business ( 









{ 
tions \t that time I was a city stationery that t e isnt ar er mal s 
< I ( 
salesman for the same firm—having broken try who is his equal in constructi s ; : 
A _ . ~ iT as | I lisplay ~ 
into that field four or five months before ness gettir {i business building letters aes 
V¢ r < 


Pore Se 










A with no previous experience in the selling rhe series w h we sent out sor a 
im game. Opportunity knocked on my door. ago, written by Louis Victor Eytinge, mad on mcaepes 
| The manager of our office furniture depart- a decided hit, and the people of Buffalo are vacates ™ <3 : ‘te : 
‘i ment resigned to accept a similar position still talking about them Eytinge writes stuff, with a roll top desk, table 
it in another city. The boss asked me if I me that he expects to be free in a few Met We , xeepers Of 
if thought I could handle the job. I thought months, and, gee! I’m glad dium gra irtert 
i: I could, so he handed me over the office lo get back to the story, Vosburgh & Standing desl tenographer's desk at 
hf furniture department, to do with as I Whiting were beginning to sell office furni op desk, with all the fixings, such as | 
if pleased ture, and a steady increase was shown for leat ledgers x machines, ty 
a The first thing I did was to visit the vari each succeeding month of last year heck prot . Phe week aft 
ot ’ ] 
«é ous factories whose lines we handled, wher Our display room was too small to show would gh snow a directors f 
Bs, I spent about a month familiarizing myself ip our furniture advantageously, and as the after that a steel outtit, with steel 
i with the details of construction of the dif business began to grow by leaps and 4nd cabinets d wood chairs, finis 
| ferent lines. Then I carefully studied our bounds, the boss realized that a larger dis- ™atch in the olive green 
\ catalogs and our competitors’ catalogs play room was necessary That 1s why we \long one side of the store in the 
Y } 
ae 
i v 
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i SES F4 yz = 
| 
; DESK DISPLAY IN THE NEW STORE OF THE VOSBURGH & An nl ty ag rte, Rare f the a merge oh menoeed t 
Fa WHITING COMPANY, BUFFALO : : Suites with Saaiee A Menken ne Fi or — a 
fF. pi ked ut the ¢ d and ba | nts t I the tw ew 5s \ 
H and the parative prices the rere Idit t 329-331 Washit 1 ( S 
lines Realizing that my people id 1 the firs f April « his ye play 
P been getting enough money for their stuff, l thee rniture department t . 
I made up new price lists for most of the new store } 3) feet lone and 35 feet wide side chairs. w 1 row 
lines, advancing the prices from 10 to 20 Hoor runs right up to the display win- tools and tumers through the 
per cent in most instances \ great many with no raised plat ! I icking On the . ndet , 
dealers wonder why they. are not making the window This has many advantages ( ! el offices 
; money from their office furniture. If they You cat lide your heavy pieces of furt grades This is the mos 
will look carefully into the matter of costs — ture t off the floor i the windov —— : 
and expenses, most of them will find that display, witl t lifting t i lat e eit < 
4 a 50 per cent added to the cost of the goods (And, then, a person being attracted y t matched ( S 
will not make very much money for them lisplay will stop to look into the wind office in itself th rugs. tel 
Occasionally I would send out a circular ind sees an ur structe 1eW ( 
! letter featuring some particular line, or a_ cally the et ( rniture splay ’ t é S 
' general letter harping on the quality of the floor Then, again, a customer enters thi ets : < 
goods which we handle, or our service, or store to inquire about a certain article or hanging | n the walls 
something of the sort Keep your name lisplay in the window nd vou in tak s are s } 1] 
before the business man if you want to sell right up to the article ( S 
° 
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Cent. Perfect 


HE man who contemplates the 

purchase of new office furniture 
can assure for himself absolute satisfac- 
tion from a desk that is perfect in 
every detail, if he buys 


The “2 in 1 GLEMCO” 





No.1 2in 1 CLEMCO” 


- The 
CLEMCO 
All-Steel 
















The desk that embodies econ- 
omy, durability, simplicity, 
efficiency and attractiveness. 


The ‘2 in 1 Clemco”’ is both a 
typewriter desk and a clerical 
desk. When used as a clerical 
desk the typewriter is off to one 
side and entirely out of the way 
of the operator, but ready for 








Varad and 1 


7 + 
Is is made en 


OT open neartn and 


There are no extra locks to work. 


LERICO 


JOJE OI s\ 





instant use. 
The writing bed 
of the desk is 
unbroken at all 
times. When 
the typewriter 1s 
in use, papers 
and other mate- 
rial on the desk 














need not be 
disturbed. 
EFFICIENCY - —— 
No. 3. Ty} vita r 





Study the 
CLEMCO Line 








THE CLEMETSEN CO. 
CHICAGO, U.S.A. 








Drade-Mark. 
2608 Flournoy St., 





Chicago, Illinois 


a eo. ae 

NCE 

erical Desk the Typewriter 
> for use. 








Call at our factory 


and see our line 
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is finished in a sort of pea green shade and cabinet beside the desk B swinging they give a record of all V 
the panels in a much lighter tint. These iround in the chair he can inspect the table buildings. I also worked up a s h 

screens are movable, so that a display of without troubl How much tter chance’ the contract agent the I 

F any size may be arranged you have of selling Mr. Jones this pany, w y we exchang I ‘ 

4 You can readily see the advantage of this meth than by making m walk all é written ré eing ex ng é 

kp arrangement \ salesman interests Mr the store, showing him the desl ere, the ing, gi | inges 5 

ie Jones in a certain outfit, and Mr. Jones filing cabinet there and th ir Ss nd new ns 

i agrees to call at the store next day to | ther place the | a¢ r é r S S 


fy 
oe 
calls I ul The four city salesmen employed by the We are exclusive Buffalo age 


iff at the stuff. Defore he you have 
. ranged the pieces in which he is interested tationer epartmen rnis rock’s rcia esks 1 
with the aid of the movable screens, into a either llow 5 steel i d V\ r 
complete othece Mr Jones Sits down at the stant t itt | | ling Iw i 
desk, in a comfortable chair, with the filing ers are a help ir re : £ il S s 
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|. 
1 Description of New Building Which is in the Course of Erection by 


Leading Detroit Stationery Firm, and Which Will Be Occupied by 


i 
i, 
ay -_ . ae , : , 
a Them Some Time During the Summer. 
: T AFFORDS Office Apphances much sami ised in the McAlpine l, New ste l leds ¢ 
: pleasure to show upon this page a pict York The eight and ninth storie ire depart \ smal spl 
* 
; ure of the new building which is being faced wit rnamental terra filing ll carri 
% erected by the Gregory, Mayer & Thom Che stationery and blank book depart floor rol vhich an aut 
A I Company of Detroit, and which is to be ox ment will upy two-thirds of the nd elevator will n to the secor 
yi cunied ‘rely | t] : ' fl eottte 41 ota } . , , 
] ipied entirely by this company as a sta or, W e | es ( ig fi s main displa 
’ th) 1? ; . " ' ine r tal ] rty nt 4 +h ’ ] ; , 17 — 
ionery, office furniture and printing estab department in the rea e ceiling this furniture will be shown, the s« 
loor i t feet high, and there 1 bein I entirely to oak fur (om 


lishment. The following description written 
' 


ee 
= f 
f 
j 
f 
3 
— 


by C. A. H. Thom of the company, gives a 1ezZZan 
clear idea of the splendid facilities which n which will be the general office 
the new building will offer for the con mimedograph departme i rraphic res pi r tl pur] 
pany’s business mo l reens four 

“This building has a frontage of eighity 


feet, by a depth of one hundred feet, and is 


nine stories high, with a large basement | ! ss , xth f P 

lj The building is constructed of reinforced department and pamphlet binding th 

P concrete and steel, and is built of extreme floor paper tocl ind girl's 

P ly heavy construction to withstand th: chth a 1 floors furnit 

: vibration of heavy presses which will eral s 

be carried on the fifth and sixth floors Phe I will be ¢ { ; 

foundation of the building ts of the car SS¢ S al y Re 

f tilever type, so that deep excavations may elevat t , 

‘ be made on either side of the building wit! , : 1 = 

{ out affecting the foundation in any way ehly ; 

As will be seen from the photograph, the . ste 

building is surrounded by some small shops will « ( $750.000 4 . 
expecte 


but as it is located on Cadillac Squar 


directly opposite the Ponchartrain hotel 


and midway between the city hall and cout 








ty building, it is expected that these small est et 
buildings will be replaced with moder Desk | en-Dut 
(3 structures in the near future, as property iny, e ( 
this location is becoming far too valuab! & SI ( ( pany, 1 7 
to be used in this manner Wils se ] specialties ath 
: “The first two floors of the building ar ( ! ( t General ' ‘ 
— Company rtley Patent visibl nt 


of terra cotta, with a six foot bas« 


Scotch granite. The face brick on the front New Home of the Gregory, Mayer & Thom _ ledger 
, , Company, Detroit, Mich Photographed ’ 


| of the building is of Tapestry bri t May 15 
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Here is a typewriter desk that will sell itself. One that will instantly appeal 
to the progressive business man, who knows the value of efficiency in his office. 


Look at 1t It is rst real advance in typewriter dé istruction that has been made in 








20 years. It is efficiently arranged. It is an intelligent d. Stenographers like it, because 
ver) thing is at their fingers’ tit It can be shut up at night without disturbing its contents. 
In the morning, the wor n be resur 1 without preliminary getting ready. It saves 1/3 
im enogratl er's time er work, and helps her to become a more efficient 
member of the ord aniwatios 





Glance at these features which the Byron Type- 


r Cabinet alone possesses: 


13. Short letterheads 

14 + *6 

1S. Shelf for finished work 
16. Short second sheets 


17 Long - 
ks 18 Long letterheads 
done 19 Pencil tray 


20. Drawer for supplies 
? Carbon paper 


22. Supply storage drawer 
g note Note also 
r tak- 23. Typewriter table, ample 
ents work ng space. 
24. Supply storage drawer 
gth 25. Note sanitary construc- 
tion 
You, yoursel an see its advantages. That is 
Byron Typewriter Cabinets sell so easily. It 
la old fashioned typewriter desks 
bles with astontshing rapidity. You should 


; business. Made ina variety 
ll kinds of businesses. 





Byron Typewriter Cabinet Company 
97 Shelby Street . DETROIT, MICH., U. S. A. 




















WESTERN FURNITURE COMPANY 


Blair Avenue and Palm Street 
ST. LOUIS, MO. 
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OFFICE FURNITURE MAKES BETTER BUSINESS 





Some Suggestions by S. R. Coleman, Secretary and Treasurer, Western 


Bank Supply Company, Oklahoma City, 


F the question were again put up to us, 

“Shall we or shall we not add an office 

furniture department,” we believe that 
we would undoubtedly answer it in the af 
firmative, and forthwith put in such a de 
partment, notwithstanding the somewhat 
laughable experiences we encountered the 
first time we ordered a carload of office 
furniture, about fourteen years ago The 
coming of our original car of desks at that 
time was a red letter day. The desks were 
shipped k. d., and although most of us 
had some previous furniture experience, we 
had a merry time putting those desks to- 
gether and getting the different pieces to 
match up. I believe I have already related 
how after about six months we still had 
enough parts left to make several desks 
if we could have only gotten them together 
in the right sequence But notwithstand- 
ing our initial troubles we sold all of the 
original lot of desks, and have sold many 
more lots since then with much greater 
success, and considerable less trouble, and 


When 


we first started to put in a filing device 


the same is true of filing devices 


stock our display consisted of a sample 
each of a twelve and fifteen drawer Glob 
special letter file. It is now not uncom- 


mon for us to buy an entire carload of fil- 
ing cabinets at one time. We also buy our 
desks and our chairs in car lots. 

The office furniture business has un- 
doubtedly been a source of much profit and 
has abundantly justified the time, money 
and energy we have put into it. The pres 
ence of a line of office furniture in an office 
equipment store not only is a_ profitable 
source of income in itself, but it helps to 
increase business in staple stationery. How 
it does this is perfectly obvious to any 
dealer who has ever sold a desk or a file 
Both the stationery departments and the 
office furniture departments work very 
profitably together and act as feeders for 
each other, customers going from one dé 
partment to another readily, and being in 


terested in all they see Every business 


man is interested in a fine showing of office 
furniture, and if he does not buy at -the 
time of his call, the presence of an attrac 
tively displayed line in the store fixes itself 
in his mind, and at some time or other he 
will give you a chance to see what you can 
do tor him if he is in the market for office 
furniture 

The deaker contemplating putting in an 
office furniture department should not ex 
pect to become rich immediately upon th 
installation of his first furniture s k 
The discounts allowe: 


: : 
\ manutacturers 








\kklahoma. 





are fairly liberal, but profits are reason cial sta ( store Here ; 
able and it excessive. We believe that a ind pushe Ss a main line, at ts : 
discount of 50 or @& per cent off list 1s ence 1s a enience to the S 
quite sufficient so that dealers may mak In con sion, I might suggest t S 
a good profit. desirable where possible to arrange 
By putting a specially trained man in _ binations fferent office furniture ] 
charge of our offic® furniture department in the same sequence as they will pear 
we have been very successful in getting when put up for use in the office This 
ut of it about all that we can reasonably does not re re a great deal of 
expect. It is very necessary to train sales Where space is restricted and one has 
customer t to call, it is a g 
to make a place for such a combi! 
and arrange it for his benefit. I recall one 
time when we made such an arrang 
for a customer he failed to come 
cause he had been sidetracked by 
ur competitors \nother man <¢ 
however, saw the combination we id - 
ranged, and immediately bought a 
larger bill of goods than we would 
sold to tl first customer. It pays 
a trap t t ¢ 
a bear. 
M’KAY INCREASES SPACE. 
MeKay’s Mailing Machine Market : 
peen 1 < ro! the if t 
Occidental ng, 111 N 
street. t ‘ r r ‘ 
t T ‘ < t 1s ¢ 1s 
playing a nstrating the 
hines \\ \Iick Ss 
vent | a ul ‘ 
ffixer at er stamping, s 
ing, and « l neg chines I 
there Ss ere a ll st K 
Eclipse p tl kwells ma 
\ the G : a ily ¢ 
Ss. R. COLEMAN. son. Cor ol . [cKav's 
Machine et is exclusive S 
men regarding the nicer points ot fhe tributor 
furniture selling It is emphatically neces The es the 
sary that they understand the goods which ny | ( : 
they are selling and keep their wits about lized « t spl : 
them in handling their customers \ sales- signs w nently in sig 
man who permits himself to be backed ir street Bus Ss this sect ; 
a corner by an inquisitive customer and g rapidl new Nor S 
sewed up so that he cannot answer the ob- | the Ur st soor 
jections, has much to learn about his own ind other 11 strial activities all 
bi siness t I \ o 
Rightly handled, office furniture and sta- 
t nery si ld eg etter ft gether than any G \ Fras resenting t 
other two lines [The business man log il Gordon & ¢ wholesale st 
ly expects to buy I one store all the exporters perio ils 
thir s whicl pertain t tne i nery alties Ss F ¢ his 
his siness He has 1 ‘ Guelp { t 801 Mi 
t spe il agency fora t \ ( t if Id { \ enue New ‘ 
t typewriter was sol er Sa ery Mr. Fras , \ , . 
stor t ld ng no. sens¢ the : Gor & G 
‘ ty to his mind. Office rniture is nt s s ! 
edly in its right place in t t r rincipal : 
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Here Is The Proo 

















makes of desks. He will say 


hesitation there. 








Why is this? 


Catalog 
on 
request 








Because for fifty years DERBY desks have been known as 
the highest type of good values. 


There is no guesswork about a DERBY desk. 
takes no chance when he buys one. 
increased profits in your business. 











Ask the first office man you meet to name you three 
“Derby” right off—no 
Then watch him wrinkle up his 
brow trying to think of one more. 


Your customer knows he 
You can turn this great reputation to 
We have some open territory. 


























We make a 
complete line 
of tables, too 




















ey and F” 
Supplies Increase 
Your Business 


A friendly customer means a permanent one and insures 


repeat orders. 


you furnish them with “ 


You make friends of your customers when 
Y and E”’ Vertical Supplies. The 


line is complete including manila and pressboard folders. 
to permit a 3” expansion. 


Note the patented metal re-enforcement over the bottom extension on theVertical Guides. 





Stock with the “ 





YYAWMAN 4»? FRBE MFG.(0. 


Main Factories and Executive Offices 


ROCHESTER, N. Y. 


‘‘Leaders of the World” in Filing Devices and Office Systems 


Wood and Steel 








Manila folders are scored 
Pressboard folders have a ?” expanding linen hinge. 


Y and E”’ line at once. 
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PERTINENT SUGGESTIONS ON FURNITURE 











A Series of Interviews with Leading Dealers. 


Office Furniture in the West. 


Some Paragraphic Suggestions by B. F. Scrib 
ner, President of The Franklin Press 
Company, Pueblo, Colo 


F I had the decision to make again as 

to whether I would put in an office fur- 

niture stock or not, I would unhesi- 
tatingly answer “Yes.” I would answer the 
question in this way, notwithstanding the 
fact that as a means of direct returns on 
that item alone we have not found the 
office furniture business sufficiently profit 
able to justify the amount of labor and time 
In other words, our 


we have put upon it. 
standing 


our office furniture department 
alone has not made a great deal of money, 
but in conjunction with other departments 
we find it not only profitable but almost a 
necessity. If it were not for the fact that 
the presence of a line of office furniture 
helps to increase business in staple station- 
ery lines, we would dispense with our office 
furniture department. But since the influ- 
ence is so marked in increasing sales in 
staple goods and in suplies for office furni 
ture itself, we must emphatically repeat 
that our office furniture department is a 
valuable adjunct to the store 

We find that stationery and office furni 
ture departments work very profitably to 
gether, althouch we believe that manufac 
turers of office furniture should allow 
larger discounts to their dealers, especially 
in view of the fact that freight charges to 
this section of the country are much higher 
than they are from manufacturing centers 
to points farther east 

We have found our filing cabinet stock 
and our steel office furniture stock the most 
profitable in our office’ furniture lines 
There is always a demand for filing cabi 
nets and for supplies for filing cabinets with 
every growing concern, and while steel 
furniture is in its infancy I, nevertheless, 
look for great progress in this line in the 
near future. Steel installations are alwa*s 
made with responsible concerns and gener- 
ally result in large orders for equipment 

We find it essential in order to make our 
furniture department pay to have a trained 
man in charge of it, and we find it neces 
sary also to train our salesmen regarding 
the nicer points of office furniture salesman 
snip. We do this not by any high-toned 
course of instruction but by main strength 
and brain fag 

In the center of our store we have fitted 
up a thoroughly equipped model office, 
showing all the necessary equipment which 
a man may require for the conduct of an 
this to 


ordinary business. We have found 


be a good idea, since it attracts the atten 
tion of nearly every customer, and to many 
it suggests ideas for the improvement of 
prelim 


need 


their own equipment. The first 
inary to a sale is the appreciation of a 
or the awakening of a feeling of curiosity 
(Anything which will arouse a man’s inter- 
est in the goods which are being sold helps 
to make more sales and better business 
Since | believe that office furniture and sta- 
tionery logically do go together, I believe 
that the dealer should keep his brains alert 
and up-to-date, and spend some of his time 
every week devising new schemes to make 
his goods move. The man who ttries and 
keeps on trying with all the intelligence 
he has will surely make some mistakes, but 
he will at the same time make progress 
The man who will not try or will not use 
his intelligence makes a continuous mistake 
which brings him in the end inevitably to 
failure 


Relation of Office Furniture to Stationery 


Store. 
Some Suggestions by J. A. Bailey of The Type- 
writer and Office Supply Company, Con 
mercial Stationers, Washington, D. C 


Whether a dealer will succeed or not 
in handling office furniture depends en 
tirely upon his ability as a manager. Some 
people seem capable of handling a lire of 
office furniture with profit and satisfaction, 
while others seem to have a great deal of 
difficulty in making any money out of it 
The latter class of people, Wwe believe, do 


not use the proper judgment in the selec 


tion of their line. For our part we have 
always felt that the office furniture end of 
our business is a very satisfactory depart 
ment, and we feel amply justified in con 


tinuing it, and in advising others to put 
in such a department if they are prepare 
to give it the proper degree of attention 
We have found that the office furniture 
and stationery lines mutually help each 
other, and that they work satisfactorily to 
gether if the proper man 1s selected to 
manage the department lo make the sta 
tionery and office furniture departments 
work properly together, however, requires 
just the right system, and demands men 


with one 


‘ 


who are willing oO co-operate 
another 

\s to which portions of the office furni 
ture stock are the most profitable, we be 


lieve that there is little choice between 


the 
several items, but 1f we were to select 
department over another as_ being 

profitable, we would pick out 
vices and filing device supplies, which net as 
good a profit as any items in the stock 


Ofhce desks perhaps do n 


pront because of the keen competiti 
this part the business 
Chairs afford a good profit, and there is 


rease in the demand for steel 


an evident in 
equipment of all kinds 


ing. ane 


creased demand is very encouraging, 


office 


augurs well for the growth of this industry, 
which is still in its infancy. 
The services of specially trained men are 


always required successfully to operate an 


office furniture department, and such men 
should have as large a knowledge and ex- 
perience in the details of the business as 
possible. It is practically impossible to train 
salesmen to sell more than one line suc 
cessfully. We do not attempt to teach our 
salesmen to handle stationery and office 


furniture intermixed. There is not one man 


in a thousand whose brain is so constituted 
that he can assimilate the knowledge nec 
essary successfully to handle both lines at 
the same time The two lines can be logit 
cally handled together, and the only trouble 
is in securing the right man to n ore 
them. Furniture by itself is a business, and 
stationery 1s business also, and botl t 
them require a large amount of knowledge 
It 1s our belief that the average stationer 
cannot handle office furniture with the ideal 
degree of success He can do so if he 1s 
able to master the knowledge necessary t 


carry on both lines at the same time, or if 
he is able to secure the services of 
who can do this. We, ourselves, have 
2. 2 

ie! 


discovered the solution of this pro 


though we are well satisfied with the results 


we have achieved in our office furniturs 
partment, and would not think of dis 


tinuing it 


Suggestions on Handling a Furniture Stock 


By N. M. Petersen, of the Columbus Blan 
Re Manufacturing Compan) 
Columbus, Ohio 

Our company handles not onl 
filing devices 1 desks, chairs, etc., but we 


are also agel 


Metal Construction Company, whose metal 


lines we have handled for several years 
success The proposition that office 

ture is profitable and is almost a necessary 
line for the commercial stationer needs no 
demonstrat with our comfy Some 





placed its lurniture dey t the 
hands of an aggressive salest \ pe 
sistently at satisfactorily followed up the 
company s of personal solicitation for 
office turnit uSsINess We ppre ed 
1 ’ 
then and r ize now that the only w t 
} , ¢ ¢ fear it 
yet the business is to go ot € 
































OFFIC] APPLIANCES 107 


June, 1 











NATIONAL DESKS show a= 
many valuable and exclusive ai fine 
. : 7 ae si ier 3 ga a a ne 
features. Note he single a a ie Ff 


drawer run, by which every 
possible chance of sticking or 
binding is entirely eliminated. 
Each drawer is equipped with 
a ‘‘lapped”’ front, which allows 
loose fitting, but completely 
covers the opening when the 
drawer is closed, thus making 
it dustproof. The construction 
is high grade throughout, and 
the same material which is 
used for the desk top is used 
for the drawer. 





Why not get your share of the 


profits which dealers are making on - 
the sale of this thoroughly progres- ROLL TOPS FLAT TOPS 


ice furniture TYPEWRITER DESKS TABLES 


Sive on 


NATIONAL DESK COMPANY, Herkimer, N. Y. 

















Winners for 
Furniture 
Dealers 


GROBHISER 
TABLES 


are always winners. They are made in a factory where onl 

ive quality is one of the component parts of each table we manufacture. Exceptional care is taken 
in the selection of wood that will give the best results. The designs are thoroughly modern and are 
such as to distinguish Grobhiser tables from the commonplace. The appearance of a Grobhiser table 


will lend tone and distinction to any office in which it is installed 


THE DEALER ENOWS iit ° Sul) mcceed be must hove et eee 
line such as the Grobhiser lin yffers him ¢ very opportunity for suc- 
name. whieh in anal xtensive sale of 






gall reac? seahle far the 
laily responsibie tor tne ¢ Ly 


our product Let us send you a copy of our latest catalog, 
ff nd directors’ tables we manufacture. 


ore complete intormation regardin the full line oF OM i 1 GIFe LD1 W 


Send for that Catalog now. 


GROBHISER-CABINETMAKERS COMPANIES 


Sturgis, Michigan 























Filing Cabinets Most Profitable Furniture 
Line. 
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s 
; Keep the important records of your company the i 
secrets of your manufacturing success—keep them 
a° OMe@T ns QW m locked in an imperishable shell of steel. i} 
4 ’ ’ Berger’s Steel t 
, ; if 
| SenogiaphersChas | J Fine Cases 
t 54 } 
: “The Armour Plate of Modern i 
J . Q Business” ti 
| af HE advantages of this new Ste- if so ; a ( 
| Ff ; ‘ ‘ P a A Berger file is an efficiency meter—it , 
' a nographer s Chair are so self 2 preserves intact your valuable records, 
; .* ° ° ° . » e orrespon lence, et Li k at the lle 5- 
a evident it will sell itself if tratio n Bes how stucdy is the oun 
a: * nant : or a ie tie 
| displayed on the floor or in , 


a window. 


















: Patented M & S Chair— i§ @ °* ’ 
Iron, Finest Quality Materi- | 
Best Workmanship, {§ 
Distinctive Designs and | 
Finest Finish make these jf appreciate. Send the | 
chairsequalthestandard 
of the finest tilting swivel j§ The Berger Mfg. Co. 

a office chairs. i Canton, Ohio 

} plies ond Eaneon { : 

- : and Washington Ave. 
aad * EXCLUSIVELY MANUFACTURED BY \iladelphia, Pa. 
fj Ghe MARBLE & SHATTUCK CHAIR CO, | ees 

pM a2 5 el aa 





_— T 
apa é 


A Desk That’s Won Its Way 


THE ENGLEWOOD JUNIOR 


A Wonderful value at a wonderful price. Dealers tell us 
the Junior is a good leader—a quick seller—a _ pront 
maker. A sale often carries other goods with it. Repeat 


‘ 
order 





A 2, in Ay ly Ne i ly A 


The Whole Stor) maRcture 
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Distinctive Designs 
First Quality Materials 
Best Workmanship 
Finest Finish 








Golden Oak 
or Birch 


MADE Oak or Bit h T 


ult uy ) lr wel 





rest Co! 


re = hk Ghe MARBLE & SHATTUCK CHAIR CO. 
SIZE 3 ey by 30° dee; Ample kn ‘00! j Cleveland, Ohio 


CCE ea SU EEO AE ET EO eT: 


5 


x CHICAGO OFFIC f So. Michigan Ave., H. G. HuNN, Rep. 


ENGL EWOOD DESK COMP ANY 3 NEW YORK OFFICE: 815 Macbridge Bidg. A. B. Hunn, Rep. 


-— <— - ~« 7 ee 


Factory 5816-20 Lowe Avenue CHICAGO, ILLINOIS ? iT ABM BML AL MEMO 
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AVE you ever real- 

ized the number of 
teachers’ desks sold in 
your city to the Board of 
Education for your public 
schools, as well as to com- 
mercial, parochial and 
private schools? Most of 
the orders are placed to 


outside dealers. 


You Can Get 


This Business 


if you will go after it with 
the right line of teachers’ 
desks. We make the big- 
gest line in the country 
along with our many pat- 
terns of office and type- 
writer desks in the me- 


dium and cheaper grades. 








Write for catalog 
and prices. 


Sterling Desk Co. 


Grand Rapids, 


Michigan 


Mr. Office Furniture Dealer 


























Keen Competition Deman 





ds Modern Methods 


Dispense with wire baskets and trays 


The 
Bristow Radial Distributor 


Serves the pornos of many— 
occupies about the space of 
one. Made in special sizes for 
—— purposes. Affords all 
the advantages of accurate, 
rapid and economical distribu- 
tion ot papers. A combination 
of facility and durability. 


Write for complete catalogue 


FREDERICK BRISTOW 
East O New Jersey 


range 
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in Kansas 
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Profits that 
Count 


ROFITS that stack up in real 


figures at the end of the season 
that’s what you get if it's 


ST JOHNS 
[aS 


For service, for appeafance and for designs---these 
handsome Office Tables top the list in popular selling 
Tables for the modern business man’s office. Whatever the 
purpose---conference room, directors’ room or the outer office 
there's a St. Johns Table that meets every requirement. 


If St. Johns are not already represented on your floor 
---let a few patterns demonstrate their popularity. 


Send for it. 


Catalog sent promptly upon request. 


St. Johns [able Co. 


Cadillac Michigan 














The Chicago Glass Desk Pad 


ita" THOSE WHO DEMAND THE BEST 
Consists of plain or beveled glass on 
wr leatherette pad. Glass easily raised to 

; insert memoranda without slidi 

on desk. Provides smooth, 


sanitary writing surface, protects 
the desk, and improves appear- 
ance of the office. 


Prices $3.00 to $7.00 


Attractive terms to dealers 

Chicago Mirror & Art Glass Co. 
( Established 1890 ) 

216-220 N. Clinton St., 












Absolutely 
Dust 


Proof 


Chicago 
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IDEAL 
Tubular Stands 









Burroughs 
Adding 
Machine 
On Our 
Stand 


are now used by pr ictically all leading 
manufacturers of office machinery of every 
kind for which a stand is necessary. 


i If you are interested in a stand that wii 
increase the value of your product, send 
us your specifications and we shall be 
pleased to submit sample with quotations 
at our risk. 


The cuts herewith show but two of a 
great variety of styles 


Just Out 


New model No. 3 combination portable 
and rigid typewriter stand. Same model 
with all its advantages will be furnished 
for any other office machinery. 


Mount your machine on our stand, roll 
it to your work, throw the crank to other 
side, and you have a rigid stand 


Write for circular with prices and discounts. 

















No. 3 Combination 
Typewriter Stand 





Fowler-Manson-Sherman Cycle Mfg.Co. 
1447-1455 Austin Ave., Chicago 




















ADVANTAGES OF FURNITURE 





EXHIBITIONS 
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salesmen's photographs, etc., usually have 
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sible, to look at the goods on the floo 


Photographs and flowery phrases cannot 


full justice to a furniture line designed to 
ive service lo know the value of 
inufacturer’s line, you must see 
ihen, there ire changes in the gener 
tvles and construction ot othce turniturs 


With these the progressive dealer keeps 


cl This is especially true of the 
ho sells furnitu in suites for pri é { 
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regular office furniture lines Witness 
nee the evolution of sanitary construc 
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top desks, the constantly mcreasit 
eT ol specially constructed, pater 
vriter desks, the extensive use ot! swivel 
‘ S Compare these with the types 
thie rniture in use ten years 
ll be seen that there ire progress 
¢ elopment n stvles of office turt ¢ 
These changes in stvle ind « Sstructi 
indicate that the ma facturer Ss sti 
the market That’s his business And 
what -he determines from his study of the 


retail market personally and throug! 

determines what stvles are to be manuf 
tured and which discontinued in the tuture 
Therefore it 1s a wise step tor the dealer 
to make periodical investigations to se¢ 


what the manufacturers are putting ou 


why The knowledge thus gained will en 
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ture in the light of market conditions and 
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COMPANY 


, 4 Manufacturers 
Se 566 South Market Ave. 
ot —_ GRAND RAPIDS MICH., U. S. A. 
Stands for Quality Complete Catalogue 


Sent on Request. 


One of the strongest arguments in favor of the Wagemaker line of Filing Cabinets is, 


W ide Line 42", the Standard Line 313” and the Narrow Line 173”. 


No other manufacturer makes three complete lines of 
horizontal _ sections. From the 
smallest requirements of the 
individual user to the greatest 


needs of the /argest concern 


W akemaker hori- 
zontalsections 
meet al/ competi- 
tion. A complete 
assortment of Fil- 
ing Devices in 
each Line. Full of 
practical points of 
far more interest 
to the users than 





a comparison on 





the basis of Pric€ Wagemakerettes Standard Line Duplex Line 
al ‘ : \” wide 311” wide 42° wide 
aione. Total 17 pieces Total 71 pieces Total 72 pieces 





that it has three different widths of horizontal Sections, commonly known as the 








YOU WILL KNOW 














Absolute Chair Satisfaction 
When You Know Our Line. 


We manufacture a complete line of office chairs backed 
by over half a century of practical, experience and give 
the utmost in both quality and style. 

All That You Can Ask of a Chair. 

The cut shows one of our ideal office chairs made of 
highest grade selected quartered oak and finished either 
Golden Oak, Office Oak, Weathered Oak or Ear 
English. Seats put together with Lindermann's w 
dovetailed joint, insuring durability, and equi 
with Gilson Mfg. Co.'s chair irons. Standing arm 
to match. 

Get our catalogue and price list. 


NICHOLS & STONE CO. 
Established 1857. 
Gardner, Mass. 






















Adjustable 

FARE FoR hy BPS to any height 

‘ and after easi- 

By simply ly and quick- 
turning this ly and noise- 
5 lessly moving 

ony ball the Adding 
bearing Machine on 
its perfect rollers te 

wheel, : any desired place 
the stand 12 or position, the 
—— Stand is held ab- 
— solutely rigid by 
to any de- simply TRIP- 
° . PING THI$ 
sired height LITTLE POO? 


LEVER. 









Flat top 
typewriter 
desk, double 
pedestal 


No 


555 








MR. DEALER: /mperial Desks 





“* "Wamemed ib 


ADJUSTABLE TABLE CO | epeRiAl, DESK CO, Geese tel 


Alse from Adding Machine Agents & Salesmeu Export Office: 25 Whitehall St., New York, N. Y. 











IMPERIAL OFFICE DESKS 









our office turniture 


finish, and folder of 
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An Important Novelty for Office Use 


THE CELINA TYPEWRITER CABINET 


Fitted with large drawers 
and complete letter file 





Equipped with this outfit the user can practically 
reach everything needed for his daily work by a 
turn in his chair 


Mr. Dealer: lf you are alive wire 
write at once for full particulars 


THE CELINA SPECIALTY CoO., Celina, Ohio 














Roll Top Desks Flat Top Desks 


No. 42 





Typewriter Desks — Standing Desks 


Catalog on Request. 


Bentley & Gerwig Furniture Co. Parkersburg, W. Va. 
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NEW OFFICE FURNITURE HOUSE IN 
ST. LOUIS 





organ 
SHARLES S. BLOOD 

Company 

st of t 
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JOHNSON’S OFFICE CHAIRS 


Afford special advantages 
to the dealer through their 


Quality. 


{ No better or more diversified 
1 } { 
ina I 47 , 

hiii ‘ 


] | he 
e€ proauced OTC 





Variety—Prices 


| K1I 1m “di VM l 
{ Tit pew ] 

le =m dignifi fins 
pholstered desk cl 0 
chairs of all grades, but in ever 


instance of the best p 
quality tor the price 

DEALERS: Our line affords you a 
Write for cat ilog for 


1914-15 if you have not received it 


JOHNSON CHAIR COMPANY 


Office and Factory: 4401-4531 W. North Avenue 
Salesrooms: Karpen Bldg., 900 S. Michigan Blvd. 


CHICAGO, ILL. 


big opportunity. 











OFFICE TABLES 


A complete line shown in our new catalog in a 
You will not know 
Send for a copy. 


way that helps make sales. 
how much until you have it. 





> 


LOUIS F. 


1015 N. HALSTED ST. 


NONNAST SONS 


CHICAGO 








+ re. 
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Desks 


Typewriter 
Cabinets 


Tables 
Stands 
School Desks 


Manufactured in 
Quartered Oak and 
Imitation Mahogany. 
Mahogany 


Tops, Deck Panels, 


Platforms and Slide 


Genuine 


Sizes 
Desks 


42”-50"-55"-60"-66" 


Cabinets 
20’-25"-30" Drops 








The Quigley Furniture Co. 
Whitesboro 
N. Y. 


Catalog to Trade Only 























APPLIANCES 


some Suggestions About the Use of A 


ADVERTISING OFFICE FURNITURE 











dvertising 


and Window Displays in Office Furniture. 


NTERPRISING dealers in otnce 
equipment have long ago discovered 
| work 1 


the tact that little effective cal 


be accomplished in making business grow 
without some adequate means of letting the 


public know what one has to sell and what 


the teatures are which merit public consid 
eration the dealer who does not utilize 
all the effective means of publicity at hand 


is like the farmer who lets his horses eat 
heads off in the stall 
field 


when there is 
ne in the 


[here are no goods in the modern st 


t ery store which add to he value b 
‘ Lhe Ss t ier gets his 1\ ! t | 
sell intiques but | selling the vo Ss 
whicl re up to the minute d keeping 

them in motion 

Che purpose of all advertisi eve 

t f publicity work 1s advertis1 st 
effect s many turnovers du 1 give! 
period as possible 

Chere are of course many different w : 
n which tl dealer 1 dvertise his offices 
furniture stock n cities of medium size, 
is a rule the rates of advertisi in the local 


newspapers are not prol ibitively high; nor 
ire tl 


ie advertising pages overrun with the 
advertising of department stores, dry goods 
et lhe dealer ver ften tinds it pr 


advertise quite extensive 


able, theretore, to ] 


ly in the daily newspapers 


who finds newspaper 


(Ine ot those 


himself and 


ibi 


up eftect 


na mediu 
nage to ge 
ts whicl 
tvpewriter ( 
vs, costul 
ibit suc 
tior t 
ellas 


ized window 


| ertising 4 |} t 
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| firms t I ( 
r1¢ i ure ( I 
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use of their local new 


per advertising sl 
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nd we are infort 


ts nearly always pr 
nts In the larger 
ch methods are s 
for the reasons | c 
paragraph 
| 2 however, is ust 


attempt at 


iow, of course, the Detter 


make a displ: yy, espe 


le room 


some very attractive ex 
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. 
document files, tte 
ete An effective 
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] lity 
1¢ | ] ( 
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WE OUTFIT YOUR BANK OR OFFICE COMPLETE 
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INTERESTING OFFICE FURNITURE WINDOW DISPLAY SHOWN 





IN THE WINDOW OF THE 


LOUIS F. DOW CO. OF MINNEAPOLIS SOMETHING OVER A YEAR AGO 
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Flexibility 


of Macey Inter-Inter Filing 
nets . flexible that it is adaptable 


business. 


With Macey Inter-Inter cabinets you 





files to meet your demands. 

Wood Inter-Inter Cabinet rrsy 

filled with filing interiors | 
and book unit 


necessity for buying a file 


required or for securing one 





—— xactly suited to your needs. 
om Mace ne includes filing cabinets for 
coon ivable purpose, thus enabling 
= fulfill all your requirements. 
— 
= Per you prefer wood for your 
a ‘ 
= ire—perhaps metal. Much is 
) a 
z = of each. But whether you 
hey = | +1 - ” ; . 
2 ; \ he one or the other—it matters not 


Metal Inter-Inter Cabinet 
filled with filing 
drawers 


the AJacey line is extensive and 


ble enough to fill your requirements 


be) = exact You choose files to suit yourself 
e . 
3 we supply exactly what you want. 
i | 
iP e Macey Inter-Inter Safes represent 
— the market in filing safes. They 
= wae, oe 
made ix standard sizes. The inte- 
Dienat) 
—" e fitted to suit your exact needs 
q the Macey Interchangeable 
They require absolutely no 
Metal S-T-A-K-U-P fine pecial construction and the interior ar- 


Each unit complete in 
itself or a group will 


S_T-A-K-UP together ment can be changed as often as re- 


Ask ur dealer to show you the 


— 


1 send for the catalog on 
wood filing cabinets No. 4213X and on 
| cabinets and safes No. 6213X. 


Discounts to responsible dealers. 


The Macey Ca 


GRAND RAPIDS. MICHIGAN 





Inter-Inter Safe 
with wood interiors and roller 
book shelves 
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HIGH GRADE SALES MAKE PROFITS 











From an Interview with Harry A. Tompkin 
Scrantom, Wetmore & Co., Rochester, N. Y. 























OS] the high-class deal ( Ss ye ns P 
kk ester are selling fhe s dire \ el ( s 
niture, and among the differer ng ought n¢ 
rms there is a friendly spirit ni ement ( 
es a nsiderable way toward n ld in office f es t 
‘ th furniture business pleasat s would f: S ul ¢ 
ible Che mpetit I n k S t s coul plishe t i 
somewhat keen, but by no means ur thin ' l prove 
isfactory Practically all of the dealers the fice t e business Il ar 
selling high grade distinct lines ind the | DILy tw not be s 
, more of s office furniture the s sol inufacturers to standa 
P the etter s r the trade in general, w nishes. but if this ld ] = , ™ 
No. 14 Y ( M T} ¢ reese cé¢ f high eras nce t vould he t 
nit e as the predominant teat t ns 
IF YoU WANT market makes ror its devel pt t nel Q 
A GOOD SELLER el; , create a healthy demar Wy ee , 
iturally emulate others in the possessior niture | ‘ t 
TRY AFICO goods and materials of quality, and the siness is sing it ; t 
aol 4-Drawer Filing Cabinets re showing of high grade lines in th Il the 
stores throughout the city helps 
Pek See Ee ae ee he public mind to the use of such goods, YNIQUE PIECE OF SALES WRITING 
ket to retail at $13.50. that cheaper lines suffer by comparison i re 
Roller Bearing Letter Fil ind have not the same chance they woul title | af 1 klet { e l Poy ] i 
Drawers and besides seven ve if the public were educated to tolerate ; Gey 
No. 16 ther File Fitting ae the azoo Loose Leaf Binder | 
oF ° : booklet contains sixteen pages d¢ 
‘lost of the dealers here are selling lines , : 
complete demonstration of the hk 


plied as wanted ill witl 

Quartered Oak Fronts, 
Get our catalog with 
discounts on this and 

Automatic Filing Devices 
























which are distinctive, and each is differen 


from the other in manufacture and in 


se leaf devices by means of appropriate 


ous small details. The competition there a ; 
ihe teatures rapidity of operation, ex 
lore is a ompetition ot qualit against ’ 
No. 17 , , ' pansion, capacity, automatic back, perfect 
° ° ™ quality and of salesmanship against Sale : 1 
The Automatic File & Index Co. I lenin as wemunid inetd wane, ‘es 
2 ; é manship, and all things considered it is ; 
143-157 Pearl St. Green Bay, Wis thongs, scre) mechanism, vise-like ¢ 
very satisfactory indeed. When we are : 
as ; t le constr nm. fine 1 erials. service 
beaten we know that we have been defeat , : 
; ? ‘ - flexibility, operative speed CK 
ed by a worthy competitor, and that he has : ; 
: . great expansio!r S¢ Stvies, ¢ Vv 
had to exert himself to get the order 
; itlined 
The trend of the times in our locality - a ‘ 
. l \ ’ da t ! 
Price seems to be toward the installation of good, : : ' F 
‘ . It ex 1S als €! the s ¢ K 1n 
H serviceable office equipment which will aaa i ; a; 
! ; ikew1se rough and painstaking er 
A take care of one’s business systematically , 28 * Sy ' 
\ 7 ‘ . . This book S u De a power! ] Stimulus 
} and effectively, and this onditon makes a , 7 1 . 
f New td i to salesmen of the Kalamazoo loose leaf 
good held in which to operat 1 1 14 y 
Member of . We } , | bl aoe ines and should afford them a means of 
e have practically no trouble in Roches . , , 
the Peerless <i ; providing themselves with a demonstr 
F il ter with cut prices. While we have no as ' ‘ ; , 
am y ‘ that will wi rders and interest ev¢ 
ae? ete sociation in our city, we nevertheless be - nt pros} 
i” high—7” wide ago . ere TOSPects 
13 lieve that the work of the National Asso , 
; I; nother er the K ‘ 
— — iation of Stationers and Manufactur I 0 al die ’ shine : 
A GOOD SELLER a profit ak 2 er 4 : init I \ ull Ss essat 
i Orders the rule Anything ar once. educating dealers to an understandin t ‘ 5 P 7 “ae 
Merit alone brings repeat orders . - . ' r represt : nd sales . . ae 
HERE Al * —z =P - the suicidal effect of cut prices has had a ele - . eae, 
RE AR REPEATS the BIG ; ( y 
| PEERLESS, from prominent Chicago f for very wholesome effect upon dealers here boas ' 
saa dhaatling ; several of whom are members of the N ' , , 
4 FIRM No.1. Trial order June, 1913. Many repeat ae : ec! Ss S iT 
Sy ee sae Ctin SN SS COSINE SET oe eee, tional organization The fact that n 
re { sizes ‘ Ss 
FIRM No. 2. Trial order July, 1913. Repeat orders ur dealers are selling high grade g s , , ; 
have brought the total up to 97 to dat , re ' 1 1. ont e ? ” 
FIRM No. 3. Trial order September, 191 Repeat at reasonable prices also odie 
orders that brought their total up to 9 to dat« wit the ubsence f cut 1 esa 
} FIRM No. 4. Trial order September 1, 1913. Re z . . . - errr 
peat orders that brought their total up to 7 to date tition with cheap lines DAVIDS CO. WINS SUIT 
, Names supplied on request | shite f ee ae i 7 ’ - ' ( “ 
‘ standare ne is < Tha 
> ~ ~ stocking the Standard PEERLESS 
DEALERS should increase to tnclude the BIG ’ ‘ te Ic mr rtant n thee \ wrt ~ 
PEERLESS. All others should write today for circu 
lars and prices < log ] f nad wu ‘ 
Cada i ‘ 
4 ] nr r } ] 
i S ( pro ess | S 
: Peerless Moistener Co. , 
t eT t star < + 
834 S. Claremont Ave., Chicago, ll. . 2 ’ 
S s aifterent \ 
' 
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Typewriter 


Table 
and Cabinet 


One of the best advertised 
quickest selling Office Appli 
ances on the market. 


Description: 













How We Help You Sell It 
First, there’s our forceful adve ng in the m¢ 
v I mediur iy Evening P: 
'F ry Digest, , Cosmopolitan, et 


1 reaches many pe 
need an UHL Ca 


orders are sent to 5 


«< 


rinquirie 


TOLEDO METAL FURNTURE CO., 





HL ART STEEL a 








7 room as old-style desk 





PLIANCES 
BEWARE OF PMERALITE : 
IMITATIONS 
: é mine HL 8) =) an oe. tole 


WITH GREEN GLASS SHADE 


THE BEST LAMP FOR OFFICE OR HOME 


" CLOSED 


Cccupies only 4 sq. ft. of 
floor space, saving 6 sq. ft. 


‘T DAY TRIAL OFFER 
incher. If if t rders 





OUR 15 





“KIND TO THE EVES" 
Does Not Tarnish or Collect Dust 
Made in many patterns for any location. 
Send for our Emeralite Booklet with prices. 


H.G.McFADDIN & COMPANY 
44 Warren Street New York 


} 


2405 Dorr St., Toledo, 0. 

















Indispensable 
Office Necessities 


The Porto Clip File 


























MADE BY 


AMERICAN CLIP CO. 








NEW YORK, U. S. A. 


TERRELL’S 
STEEL CUPBOARD 


Makes Your Office Papers 
Fire and Theft-Proof 


Office ‘and factory supplies 
demand safeguarding as a 
part of your working capi- 
tal. By keeping your 
records, papers and all in- 
flammable articles of value 
in a Terrell’s Steel Cup- 
board, you can feel safe 
against any emergency, for 
it protects your smaller 
valuables as securely and 
efficiently as a watchman 
does your vault. 








Shelves and spacing accord- 
ing torequirements. Baked 
enamel finish—black, olive 
green or maroon. 





Dealers will find their profits on 
this line assured by a 
steady demand. 


MENT CO. 


Hilton Street, Grand Rapids, Mich. 





























To rae 
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None Genuine 
unless stamped 
U.S. Patent 794749 
onthe Metal Tip. 




















REG. TRADE MARK RETAILS AT 





















PATENTED IN US & FOR COUNTRIES. 


ENVELOPE OPENER 
STRING CUTTER 
ERASING SHIELD 
CIGAR BOX OPENER 
NEWS CLIPPER 
PAPER CUTTE 
TACK LIFTER 
POUR SCALES 
BOOKMARK 
RULER 
ETc. 


ONE 
INSTRUMENT 


WITH A 


DOZEN USES 

ATTRACTIVE, USEFUL 

GERMAN SILVER NOVELTY 
Liberal Trade Discount 


THE DESKAID CO. 


105 West 40th Street New York 








DES Je Le 








INDEX CARDS 
GUIDE CARDS 
FOLDERS 


MANIFOLD 
PAPER 


TYPEWRITER PAPERS 
50 Different Lines 


Let's get acquainted—WRITE 


ELSINORE PAPER CO. 


29 Beekman St., New York City 





fice furniture in Cedar Rapids, though du LOG. 


AN INTERESTING STORE 





atures of the Establishment ot 
the George A. Mullin Company, Commercial 


Stationcrs and Office Equipment Dealer 





Cedar Rapi ls, lowa 
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EXTERIOR AND SEVERAL INTERIOR VIEWS OF THE STORE OF THE GEORGE A. MULLIN COMPANY OF 
CEDAR RAPIDS, IOWA 


eS, ve about fifty per cent more sheet 


it is said, and allow the sheets to 
vreater freedom over the rings. 
rs and others nul rathol { eature of this construction is the per- 
is what in t ntact of the rings, secured by the 
he live spring, which ensures per- 
P : ' ; 7 t life and elasticity. These rings are 
NEW RING BOOK SERIES. rat haped, giving the greatest width at 
: nes eaf Compa! ! e ring, where it counts most 
ty The rings are opened by a 

l ; pressure on the trigger 
idvertising announcement in this is- 
her particulars in which all 
handle loose leaf will be inter- 
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Office Appliance Advertisers 
Tell You to Sell More Goods. 
We Show You How 


ae cases. 


No. 49 While you're thinking it over have us send you a catalog; if you want the best ask 


Display for Catalog ‘‘D’’-good, every-day cases are in Catalog ‘*W 


Case ) 
Cee " 
‘ Ment fdbes man 
¢ = 
« P 4 
REG. U. 8. PAT. OFI 


Detroit Show Case Co. 


489 West Fort St. Detroit, Mich. 























I AM THE WAX STENCIL & INK MAN 
STENCILS INKS DUPLICATORS MY SPECIALTY 


INKS (a 


DUPLICATORS (a nd | ' , = 
Eureka Clay Com 


position 
1Ot 


os DEALERS—STATIONERS- TYPEWRITER MEN 


pas eta sie T. A. HEYER 242 s230h3 

















stLook at this Picture--- otf | 
Read this Letters" sean 


Then You will hich ‘we purchased from 
Understand Why : 
the Representativ 
Dealers Prefer to + an bo deg 
o~s ‘ ead) Handle ’ : % er 


THE SAFE-CABINET 


The many records of actual fire tests in which THE SAFE- 
CABINET has made good, the innumerable photographs that 
graphically show the fire-protecting value of THE SAFE- 
CABINE z and the letters from satisfied SAFE-CABINET 
owners who have had experiences like that referred to above, 
give THE SAFE-CABINET Dealer a supply of selling argu- 


ment that gets the cream of the business. 


THE SAFE-CABINET COMPANY, Dept. A-2 Marietta, Ohio 


O 





























Y. & E. HOLDS BIG CONVENTION 
The Yaw & Erbe Mar 


fllvadal 














FURNITURE 


MANUFACTURERS 
MEET 


ture 


A MIS-DESCRIBED CHAIR 
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Are You a Live Dealer? 


Read this advertisement and 
act. Upon receipt of order 
blank below properly filled out, 
we will ship free of any cost to 
you one of our No. 32 four- 
drawer letter size vertical files 
with solid ends complete with 
follower block and rods, made 
in oak, finished dull in antique 
or golden, price $14.00, list. 


Fill out the order right now, 
while you are reading this. If 
the file is satisfactory and you 
will order tento be taken within 
six months as you want them, 
two or more at a time, we will 
give you this one without 
charge. 





No. 32 
Silent Salesman 
Price $14.00 


This Offer? 


alesman you: 
es; and he can only fell 
tells you about it, 


to see 


Why Do We Make 


hou +4 T's , ¢ . it 


ave four other lines of 
for the money, also 
( nal desks and transfer 


our catalog. 


ROSS CABINET COMPANY 


SALES OFFICE: 
14 N. Dearborn St., Chicago, Ill. 


FACTORY : 
Otsego, Michigan 


COMPANY : 


idvertisement 


ROSS CABINET 
in June 


oak finish 
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Cook’s Chairs Mean 


Increased Profits on 





A live line is like a live wire—it magne- 
tizes all around it. And the house that 
sells a single Office Appliance line that 
really brings the trade 100% satisfaction 
soon finds that demand spreading through- 
out every article in its stock. That’s our 
success secret for 


COOK’S 
QUALITY LINE 
CHAIRS 


Our specialties—SPRING BACK TYPE- 
WRITER AND OFFICE CHAIRS—are 
designed for durability and comfort and 
meet the most exacting requirements of 
your customers 


A large stock of finished goods always 
on hand assures your order PROMPT 
DELIVERY. 


C. A. COOK COMPANY 


Manufacturers 
16-28 OSBORN ST. CAMBRIDGE, MASS 

















NEW FACTORY FOR J. 
I. | & | } ‘ 


Lietz 





J. F. DIETZ 


\ ive i¢ 
} \ ] } 1) 
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\ air was } 185 
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Saw \ l 
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of J. F. Dietz 
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DIETZ & CO. 


711 
il tf 



































( T ¢ { ity selecte 
] 1 +7 
| YT yayh 11 
I 4 loOrTrougn! 
I 1 (uit pr | 


Roll ‘Tops 

Flat ‘Tops 

Standing Desks 
‘Typewriter Desks 
Office Tables 

Get further acquainted with 
Dietz desks. You can 


Pee, an ubstantial 
i cn sual? CA LLLiCca 





profits 


Illustrated catalog 
mailed on request 


J. F. Dietz & Co. 


Winton Place 
Cincinnati, Ohio, U. S. A. 





ne see eee 
a ee he “f 
ett ee 


A Dietz Product 





The Factory Behind the Goods. 
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NEW CHICAGO REMINGTON OF- 
FICES. 


The new offices of the Remington Typ 
writer Company, which include the entire 
third floor of the new Consumers building, 
at State and Quincy streets, are very at 
tractive in location and arrangement. The 


nt 1 e finds he S SI] 
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ie S ce pie I the supplies é 
] ‘ r é he k t the ¢ 
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SALESMENS DEPT. 




















NEW CHICAGO OFFICES REMINGTON TYPEWRITER COMPANY IN CONSUMERS 
BUILDING.—Some Interior Views of Offices. 
A View of the Building and a Table Full of Machinery in the Service Department. 


company has approximately nine thousand 


square feet of floor space in a centrally lo 
cated building, which is convenient of ac- 
cess from all directions. Manager Barlow 
is very proud of these new offices. 


On entering the main office and demon 


letter filing cabinets and the advertising de- 


partment. \ll six of the elevators open 
directly into the office, and the display ma- 
chines and floor salesmen are directly in 


the ele vator door 


salesmen’s division there are in all 


tront ot 


In the 
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This 
Baling Press 


as 
will take all Tour waste 
paper, rags, packing, etc. 


prepare it for market and 


convert 
into cash 


all this waste substance 


Pre 8 e Ma - ae risk FIREPROOF 





A oe wg Catalog ‘‘A’’ tells the 
n rial complete story. There 
n ere th is a copy for you. 
. © Pr Write for it. 

| 


DAVENPORT MFG. COMPANY 


DAVENPORT, IOWA 





The“B&P” Universal 
Punch Press Sti 


va There are three Standard Gauges 
i, of 3/16” Post Binders and three 


=. Standard Gauges of Prong 
Binders. 


It Punches 
Them All 








The Universal Punch 


is a practical, simple and strong 


punch for office use, and one 
that the office boy can operate 
quickly and without fear of 


breaking 


$1.75 





Notice the Simplicity 
This Shows Method of Adjustment 


BOORUM & PEASE 
Loose Leaf Book Co. 


MAKERS OF 
**Standard”’ and “S & T’? LOOSE LEAF DEVICES 


MAIN OFFICE: 109-111 Leonard Street, New York 
FACTORIES: Brooklyn, N. Y.— St. Lewis, Me. 




















Our Aim Is To Please 


‘of selling go 








aa rep el bed. "tes his way we help both our 
friends and ourselves. By supplying dependable goods 
ve enable our dealers to continually increase the scope 
of their busine and they are enabled to sell more 
Dealers in ever increasing num- 

nd 


Typewriter 
Ribbons | 
and | 
Carbon 
Papers | 


Crown, 
Globe 
and 
Pioneer 
Brands 


on etl 
Row BRAND 





The reason is that they are enabled to-give their cus- 
ers the highest value for the money expended 
You can sell the Crown line of d 

nd make big money on it. Just 1 
‘Tl once for sample Wi 

isfied to abide by your decis ion 

Foreign inquiries solicited 


CROWN RIBBON & CARBON MFG. CO. 
enero ie Us 


RAN I 206 Broadway, New York 


ury Bidg., St 














Mr. Dealer: 


Here’s the thing you 
want in a nut 
shell: 


Gruss, 
LOOSE 


LEAF 
MEMOS 


in 
Display C 
af teenies isplay Cases 
memos this handsome silent salesman which will greatly 
les in this class of merchandise. 
protect the books from soiling, besides they 
No mistake. ; 
rice from $10.90 to $29.10 list, according 
o liberal discount to the trade. 









\ have your ice of six different bindings, either style 
TWINRING TRUSSELL MEMOS. 

You may select assortments comprising three different bindings, 
eigl re h bin ling. This permits a selection of 


nning at 25c list, as well as the medium and 
ent weighs 13 lbs. packed. 


that catches the silver trout, the quarters, 
es. Send for our proposition today. 


Spasscll Uofy Go 


% Factory, POUGHKEEPSIE, N. Y. N. Y. City Branch, 106-108 Fulton St. 
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HONORS TO EDDY GOLDBLATT NEW VICTOR AGENT IN ’FRISCO 












































s kdward J Goldblatt, | i ral 
Business ete tee on son, ‘th 
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longer still. In special ri 
i smart Ip NI ly 
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this in c » 
have ever read. If 1 
word. Cloth binding—$1.00 t s 
] 
The Art of Collecting E. J. GOLDBLATT, Royal Machine-A-Day ipper 
Salesman. city t] 
By R. J. Cass Manas 
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None wd 
e he ell 1 
The American Office einige 
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, 1 
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, | 
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List of Best Business Books haga a 
{ ns as t a Dette \ 
FREE. 1 S 
a ees ur i W ¢ ¢ 
Business Book the | nguag a Se ae ae 
‘ . & Cl I 
] \ eprese \ 
is et \ ! re ite i 
. . 1 ? i ible Irie 
s the compliment r Ss FRANCIS J. W. HENRY, San Francis 
( Apphiar es sentative Victor Typewriter Con 





ANON NOON SSEGOIDUDMME | cicements. text matter, and Special Servee par 


36 VESEY STREET NEW YORK bureau, Nas 
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Your Brain is Built to 
Remember Facts---not FIGURES 


The selection of a proper 
machine for complicated 
calculations is difficult, 
but for rapid, everyday 
work there is none better 
than 









THE 


“TRIUMPH” 


ADDING 
MACHINE 


CAPACITY $899,999.99 AND 
HIGHER 


$35.00 


AND UP 


“The Machine That Sells” 


SIMPLE ---EFFICIENT---DURABLE --- PRACTICAL---PORTABLE 














i od, net nd e operated with both hands si- 

mu I Ou ] ] f i uUurac’ 

THE TRIUMPH Decimals or other systems, to 
Fractions, to ft nd to English Currency with pounds, 
eration in any of these systems 

THE TRIUMPH ca: as to register the number of 
perations perfor tering results, and 1s thoroughly 





‘o d operator 





The machine sells quickly. Every 
The price 1s right. The machine ts 
Don't miss this opportunity. Write today. 


TRIUMPH ADDING MACHINE CO., srooxtyn: wv. ¥. 


Dealers and Agents 















The “Modern” Duplicator 


Contains no GLUE OR GELATINE 
It is unaffected by heat or cold. 


You can make FIFTY DUPLICATE COPIES from every letter you 
f Music, Maps, — 


write with pen and ink, per or typewriter. Orcopi¢ 
Drawings, et 

Duplicat mplete $3.00 to $7.00 according t ze Exclusive 
Agencies Wanted Every where . e good Foreigr intries still open. 
Liberal cor Writ 


0. P. DURKIN, REEVES & CO. 


339 Fifth Avenue, Manufacturers Pittsburgh, Pa. 











We Can Do Your Manufacturing 


We are equipped to design, develop, make dies, 
jigs, etc., and manufacture your article at a 
minimum cost. 


A corps of well trained mechanics at your service 


VU’ rite us for quotations 








AUTOGRAPHIC REGISTER CO., HOBOKEN, N. J. 
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CLAUSEN GIVES VIEWS OF vester! y. and carries 
AMERICA of ril ns, stenc 









































I 
\ representative of Office Apt lances not . 
iong ago met S. Garmann Clausen of Ber PRACTICAL SELLING CAMPAIGN 
gen, Norway, i New York City Mr General Manager G. M. Palme: 
Clausen has been visiting this country for White Adding Machine ( 
some tw r three months, but unfort ( lave ( is recently 
ly ring i considerable pat ol Ss time nteres l] ipa 
¢ Ipaig 
he Vas ill is ¢ nis rce 
Mr. Clausen, according to the interview men entering the organizat 
e1 t I! representative S t the time learni selling met} 
LS opinior that the American manufacturers the prod t they are about 
should distribute more literature in Eu mer ex] ts to give territ 
ropean countries covering our sales metl are capabl f assum 
xls, particularly in the direction of demon business, and to make « 
Strating our appliances He says that ou sible to t bir ft vit t 
TO THE TRADE demonstrations and applications of ma ference , pervisiotr n the 1 
— chine in our field are far ahead of the ne between the me fice ar | 
a 8 55 BLANKS kuropean methods, and that the American man Cher st eno S 
a s manutacturer should send representatives which accrue from the sales 
FOR BONDS AND more regularly to the foreign countries so - the Gein ine wi eras 
n | 
STOCK CIRTIFICATES that the) aga get in closer touch on the se ness is the man wl =e Sa 
points as well as many others. He criticised enefit { t] } that as 
: . - tl t Sal a ire L i 
Ea et ssceinl , } ] 1; . r ¢ ‘ 
( sua method of sending l epresenta entire j | 
Steel engraved blanks -- the es ; + ti ers 
kind that look like money, sive irom nis country abroad, reterring to 0 to the n who gets the | 
the kind that dealers and in- he fact that some president or vice-pre:s sales me does t 
vestors buy because they look lent of the company went for a few | 
like money. Samples and to Londor nd from there to some res | 
prices on application. a . 
il d ill hie sa Vi Was some one T t wi 4 < 
STEEL AND COPPER PLATE to cover the whole general field of Europ | 
| TIN He savs that these calls are ot | 
ENGRAVING AND PRINTING sill geass Pecan: Pgiolt | 
t d l tl l | 
| ey ( no aeveiop l¢ ré 
KIHN BROTHERS, BANK NOTE ENGRAVERS , ? , 
rerweel these countries an tl mite 
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A NEW 


PROUDFIT 


CATALOGUE 





E ‘ ABSOLUTE FACTS, remarkable 
NVELOPE, as they may seem. 


SEALER; 


$ For ALL-AROUND EFFICIENCY 
PRICE 1D SPEED, SIMPLICITY and DUR 


Except West of Rockies and Canada ABILITY, the STANDARD EN- 





‘ } When reading this advertise- 
7 Tae ment please accept the state- 
-, ut ments contained therein as 
- 


F. O. B. Somerville VELOPE SEALER, at $15, has 

no superior, and is the equal of 

an power machines selling at ten 
¢* ’ times the price. 





the STANDARD ENVELOPE SEALER at $15 


—Has a speed of 150 to 200 per minute 

—Is incomparably simple 

—Will last a lifetime 

—Is absolutely noiseless 

—Is 100° efficient 

The Standard Sealer receives the envelopes in a stack; automat- 

ically feeds, seals and delivers them, moistening only the gummed 
portion of the flap. 


AGENTS ] u are int $3,000 t $5,000 a year class, write for our 


nd qualifications in first letter. 





Standard Envelope Sealer Manufacturing Co. 
SOMERVILLE, MASS. 








THE MERITS OF 


The STANDARD STAMP AFFIXER 


MODEL E 


AGENTS 
WANTED 





thousands of satished users in the U. S., 
CANADA AND EUROPE, and is used extensively in 
DEPARTMENTS, and by such 


The Standara Oil Co Prestolite Co. 


The American Snuff Co Metropolitan L. |. Co. 

The United Shoe Machinery Co. New EnglandTel. & Tel. Co. 
Stone & Webster Waltham Watch Co. 

N. K. Fairbank Co Sulzberger & Co., Etc., Etc. 


The Standard Stamp Affixer Co. 


SOMERVILLE, MASS. 
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. 
Have You : 
experienced the benefit 
which accrue to the person 
who handles a line of sup 
plies that is the embod: 
ment of honest quality? . 
If not, the opportunity i | 
awaiting you. 
Is 
it 
Lory 
. | wvsne 
Ribbons and 











Carbon Papers 


are truly durable and more | 
than that, they give clear, 
sharp impressions and, in 
short, embody all the fea- | 
tures required of cibbons | 


and carbons to make them | 


1 


thoroly satisfactory to the 


large army of their user 
The list ot 
dling Du-Ra 


Is extensive 


dealers hat 
sul product 
and 1s conti 
ually growing. The merit 


1 


ol our products together 


itment 


with the honest tre: 


we afford dealers 1 


117 
ul 


the explanation 


| 
We Want You | 


to know more 
Du-Ra-Bul line 
today on your letterhead, 








about the 


Republic - Dodge 


BROOKLYN, N. ¥ 




















Write us | | ve 
| i¢ t 


Mfg. Co. whi 


Douglas St. & Third Ave. stati 


asking tor samples. “Put | 

them thru the hardest | © 
tests which you know. In | rir 
this manner you will con- | j,.4 
vince yourself that Du-Ra- | $10 
Bul products offer vou big | tel 
possibilities. ‘ 
Don't forget. Write us nox us 





| DUDLEY 





HEADS CHICACO DIXON 
OFFICE. 
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WILLIAMSON LEAVES DAVIDS COM- 


PANY. 


1 
vill 


learn 


wit 


ad 3 
pk 
pol} 
Ke 4 a an 
ov! gr * Th e 


Not” Protectograph 


Over 200,000 leading banks and business 
houses in all lines use and endorse the Pro- 
tectograph principle of protection. ‘‘Satis- 
fied Users’’ make Protectograph sales 





Look for the name “Todd” 
on the name plate. 


G.W. TODD & CO., Mfrs., 1129 University Ave., Rochester, N. Y. 


World’s Largest Makers of Check Protecting Devices 


Are You On Our Mailing List? 


yur ee re the sensation of the wholesale type- 





We are selling first spn in selected rough machines at 
r dealers are asking for second grade 







A novel spun glass ink eraser free to dealers who use 
id in asking for our May-June Stock List. 


Write today for our latest list 


TYPEWRITER EMPORIUM 


34-36 W. Lake St., Chicago, Ill. 
Established 1892) 














» Visible Guides 


—Patented— 






Save one-half on all indexing. 
Each tab is 






Visible, Changeable, 
Celluloid Covered, 
Pricasrpsap sis: 







nteed for ten long years. 


ASK YOUR DEALER or 


write for samples. 


THE RAND COMPANY 


North Temawanda, N.Y. —_— 







New York 











Courteous Treatment 
Everything Right 


“en $1.00 up—detached 
Pe 29 ath 
AND RAPIDS $1.50 up—private bath 


Excellent Restaurant Correct Service 
Moderate Prices 


moe HOTEL HERKIMER 
. National Office GRAND RAPIDS, MICH. 


— 1. Maximum Comfort at Minimam Cost 
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PACIFIC COAST OFFICE APPLI- 







ANCES EXPERT 


A Problem 
Worthy of 
Close Study 





If You Were To Look The Whole Globe Over 


do you think you could find a ribbon and carbon line which 
would bring you greater profits than these famous brands ? 


Satin Finish and meerengre 
Carbon Papers 


Satin Finish and Gold Seal 
Typewriter Ribbons 











rd casey ate 
and pl . 


Why: not write now to our nearest apne ? 


A. F. rence ot acy Rochestsr, N.Y. 












trie 
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We Say it Again 


machine posting, where the 

kkeeper 1s expected to save 

price of the equipment in 
economy of time, 

A Round Back Ledger 
Is Too Slow 
Furthermore, its expansion is in- 

cient. 
Some manufacturers seem to 
ink a bank can keep its accounts 
he demonstrating samples 
send out, but the banker 

't think so. 
ng and take your profits on the 
Ui] displace the experimental 
brought forward by some makers? 

The P. & M. Stability Sectional Post Binder with swivel 

p ignment. 
The P. & M. Veneer Base or Steel Base Rack giving all 

UC a vertical filing cabinet. 


The P. & M. Auto- Index. wl desired) furnishing twenty 
ne capi CIty ot other systems. 


The Plew & ‘Motter Co., Chicago 














‘“*Affords 
Positive NewGra 
and Exact gw 
s 
Check Writer 


Check 
Protection” 

this latest Am@ PRODUCT we have 

sfully removed all unnecessary parts 

ess decorations which add to the 

of production, and only left the 

WORKING parts, so that we are able 


ell this wonderful 
little machine for us )(). 00 


7 Tl 
Dr1 














¢ Amie CHEC K WRITER, 


the » AES requi res but one, 
Ww! ER ON THE AMERICAN MARKET. 
.L YOU ABOUT IT It macerates, inks 
CRIPTIVE LITERATURE upon request. 


ra Gy 450 Fourth Ave. 
Mewgra’ eC NEW YORK 


SALESMEN AND STATE MANAGERS 


eA 





1s your earning capac- 
we will put areal oppor 

















13% OFFICE APPLIANCES 











’ BUCKEYE RIBBON & CARBON COM- 


RADIO TELEPHONE HOLDER PANY MOVES TO NEW PLANT. 


Patented The Buckeve Ril n & Carbon | 




































l () 
rue | 
il 4 ~ ( 
; | ” 
The Standard 
For Office Home — Factory 
Suspends phone below support. Gr 

free swing, great range, utmost flexibilit 
Adds 100°, to convenience, efficiency ar 

ervice of every telephone. Saves space, 
time, trouble. N rd swingin 

itch and cause ac lent 
M. F. DONOVAN 
JAMES DONOVAN 
| ! hk W ( ( ess 
i S Mal ed velve S \ S r 





Always ready, always handy. Can be James 1) an and M. F. D va 


used sitting or standing without incon- ers. wl are president and treas ‘ 
venience or strain Made of steel, oxi- nectively of the Buckeye Ribbon & Car ; COLUMBUS CONCERN EXPANDS 
dized copper finish. Mounting for floor, Company. Both thes entle1 , Fetes 5 nied aap ead ; ; 


desk or wall. Equally good in the home, 
office, factory, or wherever telephon re it Corning, N. store rangements 


used. Approved by all telephone cor James Donovan's first business exper made by The Columbus 
panies ‘ e was in the employment of a d rt tacturi Company, w 
TIE a he ment store at Corning, N. \ Later | hye story buil ( ¢ 317.371 S 
aay Cena natty | Pet ots Coreins. . Y.. Laver be be story building at 317-221 
Patented burt NY ¥ a re . . cs ‘ e¢ : 
\l Dor n st Ww é I l 









More thee at Corning, and later locate ! ew ments f e been extend 
Burns’ York City, where he entered the printi1 Val ! rements 
Brack- jusiness H sale ee te 
ets in About 1889 the brothers 
Use ested in the sale f tvpewriter ind a it chines ] f which ré 
Than six vears later located in Cleveland. Ohio. a p up with 
All where thev entered the business ind : . 5 
Other facturt tenewnter rihhbane rhe brothers mode! s also been added to t : 
Makes prospered in their business, and a ut 1902 ment vise several new units ) 


Used by railroad, industrial and busi- 
ness offices. No spring No h inging management of the Dor vans has had a able retail 1 — The le , “- 
cords. Steel truss construction. Nickel steady growth The hic] 1 


: . ; re vt ( I V es 1 pat I 
finish. For flat or roll-top desks. | 
mple te li é yn v 1ci¢ > Atif 4 ‘ . i 
Dealers: Send today for our 6 booklets, carbon papers, and som f its best known buildit nd the third floor retotore 
illust " = 1 Soot ‘x oe x ah we a 
llustrating 12 quick and profitable office ' = 
iu £ jUICK + pl ~~ on brands lude | I Supre \ 4 er St ¢ is bee 





and home devices. We supply circulars; “eco ogy Sauter tic Ye ee ce. ~ a ; | 
ibbon ' : iter ri ns. Bu 1 ‘ lecy wo m for filing ar ¢ r systen 














refer inquiries. Our proposition profitable. 
| Multigraph and the Ing s rey s and 
American Electric Company Bucki platen ribbons, Bucki “Extra Qual I 5 ny a ! 
Makers of Dependable Specialties | ity” carbon papers : Gale, president H. B. Perkins. secretary 
6440 S. State St. Chicago, II. The removal of the company to its new and tt surer F. M 
| plant which is in every respect larger and dent 
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Big Profits to Dealers 


who sell the new 


IDEAL 


Preventive of 
Eye troubles 
Lung troubles 





Headaches 

SHOCK ABSORBER Backaches 
. Saves Eyes, Time Operated from the Keyboard. 
and Money An Attachment mechanically fixed to 
the Keyboard of any Typewriter which 


omatically points out and follows the 

or notes to be copied or transcribed 

Note Book, Form Letter, Report 
Sheets, or other Copy, 


Average business letter costs 5 cents 
lusive of postage, Your ste nographer 
presents 95° of working cost. The 
oe A-Line increases the productiveness 
f 95°) of your stenographic investment, 


Dealers and Specialty Salesmen 
Wanted. Write for Terms. 


DROP-A-LINE 
Hathaway Building 
MILWAUKEE, WIS. U.S.A. 





‘Foreign Dealers Wanted”’ 


J.S. P. Mfg. Company, Utica, N. Y. 

















With a lead toughened to give the maximum of service and with the 


. ° 
A Copying Pencil essential quality of smoothness so emphasized that every pencil provides 


a perfect writing instrument — that is the 


EBERHARD FABER No. 750 TRANSFER 








Rib Round shape, purple polish with long, bright gilt metal cap with two 
black enameled bands. Purple copying lead in medium and hard grades 


S the addition of @ gilt point protector. Eberhard Faber, New York 























en 
~ Louis Fournier-Forquignon HUMBERINS WACEIEES BAGGAGE CHECKS CORPORATE POCKET NOTARY TRADE CHECKS RUBBER STAMPS 
TYPEWRITER DEALER 
34 Rue des Petites-Ecuries _ 

eet PARIS, FRANCE \ 

he is in the market for typewriter specialties YO 

and ; 1 supplies for office use. MANUFACTURER Agents for these Goods 
irt- J aa 

















SEALS, STENCILS, BADGES, STEEL STAMPS 


“ad P. CASTELLI & CO. cca orecons METAL GHEGKS, POGKET COINS, RUBBER STAMPS, ETC. 


Via Dante 4, Milan, Italy sumatensuasanshendenintate 


med with splendid offices and shi w rooms are wm E Y E R & W E N T H E 


i 
+5 





sxclucive agencies for Italv ¢ x — 

r open for exclusive agen f rl aly and Col ss BeBe p dnsil _ 

si onies in all new and practical office appliances. <= . RN ST 24 ve 308. Jarvansen $1 
test Best references. 














ar This Typewriter Cleaning Brush Sells Rapidly Because 
tht THE REX CO., koh as | it is made right and the is 


right. The bristies are non-breaka- 


vail- Established Dealers in Office Supplies and Agents — OO O81 OOOE PE 8 OLIN OLED 22222022 OIOCCOOIEO)) bie. The tapering end its the 


; foe an American typewriter brush to be Inserted In the smallest 


de- . ee a a 1-4 Actua! Siz openings without scratching the 
VIENNA, AUSTRIA, ne ON'S ad tants Abeediaeaiaaail ’ _ : enamel, 














EWRITER CLEANING BRUSH 
he are always ready to consider agency propositions for sample tid and ask for dealer's terina. Retail price per doz. $3.00 
3 from American manufacturers MORTON MANUFACTURING COMPANY, - Louisville, Kentucky 
tem = SOMETHING NEW CLINCH PAPER CLIPS 
— Letter Carbon Disc 1,000, 30c—5,000, $1.25—10,000, $2.25. 
on All above prepaid. 
I A paper Disc, gummed on both sides, for attaching Letter to Carban P. O_B. Buffalo, N. ¥.—25,000 Clips to box —25,000, $2.50—89, 000, 
isis ecewer. Doubles the capacity of your letter file over use of wire $4.75—100,000, $8.50—500,000, $37.50. Alec put up ‘Jeo she 
tar} ipe—B0c per 1,000—10,000, $4.00, both prepaid. 1 £00 Clips to box for the trade. Aak for prices. 
THE CLINCH CLIP CO., 196 Seneca Street, BUFFALO. N. Y. \ ) 










































HOUSE ORGAN IN NEW DRESS. 
The Original Bates Beginnis th the April number, | 
* * | cle wood Ne ~ ¢ rs ! t the | naer I ral 
Numbering Machine pei ) . aw nee? 
An Office Utility . og es at | the S 
with an Fnviable new are ' ry | 50 es : 
Reputation I 
led qualit ' 
B Nu ’ 
M ( 
() B | © 
D 
Consecutive, Duplicate ' , 
and Repeat | | Sle | sl 
MH \ 
( S ‘ 
' 1\ } { 
\ ff — Cit ess { I 
7 = | | 
4 tod \ ple 
° ° ore a , 1914: the nex 
Louis Melind Company | Mage Sint aes eg ME 
183 West Madison Street, Chicago, III. a 0 Opn ae .H 
We also carry a complete line of Rubber “s a ; ' - ‘ 
Stamps and Accessories. N 














«SES 





r- ( X] t ( 
1 he S« t . ( 
ioe, ‘ 
‘ ‘ n 
Made in sizes S, 12, 24 and 36 1m hes nd ouy picture ot the Ricl I 
three stvles. With Table and without, also oti ae i ae _ 2 ; : f lor ry 
{ \ pag / ¢ 
on stand ‘Ail 
Draw Cut—no clamp required. epg ae Be ‘eS 


Useful, durable, reliable for cutting paper, 
cardboard, cloth, leather or thin metal 

Handy for Manufacturers, Bankers, Printers, Photog- 
raphers, Stationers, etc. Write us for catalog. Dept. O 


GOLDING MFG. CO., Franklin, Mass. 








There 
are 





a to eo 
= every rm 4 


I; 18 story jij = 


OUR SIDE is int resting thousar 
and Dealers. WHY NOT YOU? 


“SIMPLEX” 
INK TABLETS 


Please Particular People 
THE REASON WHY will be plain w 
try them 
Clean, Compact, Conventent, Reliable, Economica 
THE ONLY SUCCESSFUL TABLET INK 
Better Prices to Consumers. 
Better Profits to Dealers. 
Colors—Blue-black, Red, Green, Blue, Violet, Black 
Packed tp Gallons Quarts, Pints and Half-Pints 


le of Ink 1 


Pare OF Ganmnene oonnne 





Write for Samples, Literature and Prices 


THE “SIMPLEX” INK CO. A LOOSE LEAF WINDOW DISPLAY IN THE STORE OF THE KENDRICK-BELLAMY 


2178 E. 76th St., CLEVELAND, 0., U.S. A. COMPANY OF DENVER, COLO., SHOWING I-P LOOSE LEAF DEVICES. THIS WINDOW 
WAS TRIMMED BY MELVIN PEARSON 
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3106-3113 Front Ave. 


The icant Running FOX TYPEWRITER 


The Fox Typewriter has—-AND ALWAYS HAS HAD—a lighter touch than 
any other typewriter sold in this or in any other country. 

Re ad these figures: A reporteron one of the fastest wires out of New York has 

ising the Fox exclusively for four years writing 15,000 words six days each 


week. On Sunda the typewriter does double work and writes 30,000 words, ora 
f 120,000 words, equalling 960,000 characters weekly 
rhe touch of the Fox is §} ounces lighter than some of the other highly adver- 


sec writers aw 
é Fox. Mul 
ber 


erg 


ng in energy of 5} ounces every time a character is printed on 
960,000 characters printed weekly by 5) ounces of wasted 
ract d you have 5,280,000 of wast ounces of energy. This 
a ) pe unds is ),000 pounds or 165 tons. 
1 he o operating of some Seowenere requires a greater amount of physical 
energy than we ERIE RO al yard 
Agents and dealers wanted everywhere 
on Office Ap pliances. 






Write today for selling proposition. 
Ment 








From OFFICE APPLIANCES for June 
Name 


Address 


FOX TYPEWRITER COMPANY 
GRAND RAPIDS, MICH 

















Reduce your cost of Accounting 


making a ‘‘Millionaire’’ your account- 
int, One ‘Millionaire’ Calculator gives 
lore accurate service in one day than 
our expert bookkeepers; and its working 
ipacity is greater than that of many 
more of the mediocre kind. 


“MILLIONAIRE” 
CALCULATORS 


e accounts and save on the payroll. 
u f the crank is needed for each 
iltiplier or quotient, instead of a turn 





ur Name to the Long List of Users. 
day tor a booklet describing the *Mil- 


\u A. MORSCHHAUSER, Sole Agent, 1 Madison Ave., New York 








FULL SIZE 
IMPRESSION 


OGGSON SHIEL 
TIME STAMP 


PRICE $5.00 








S. H. HOGGSON & CO., ARLINGTON, N. J., U.S.A. 

















CAST BRONZE SPUN BRASS 


CUSPIDORS 


Our new Catalog will be mailed on request 


The Ireland & Matthews Manfg. Co. 


DETROIT, MICHIGAN 





























The Mark of Merit "ie: eid rn Wakes hed ik Mew Yeu ie ke Ae a : 
| i actomobile om Saturday morning for was. chan . 
g \t Blue Store Type ly ( 
mile H sor .. Y \I \ 7 . ‘ 





4 { | 
W ree i ~ ( . t I 
in str ¢ 
. f ¢] 
I t I iused ne I s | . ¢ Ps 
indi ( S ess 
e I V ne re I th the i \ China | Ss pr ably P 
ou esire ee , 
=] ‘ _ T | ws 
‘ | 1 . ‘ ' 
laine it of the machine Mr. Man ‘ ( t mnpat 
is I pany Sas 
the greate ‘ py ible pre fit fror i ( as nstar 4 P 


' And vou take wife received only a few bruises. Se = ae 


busines Of course ik 
. : 
the shortest paths to that end. So it Durit Mr. Maine's connection f c ; imate 
goes without saying that you are will- ; ’ , ei Mcrai — . 
. vel é ears with S. S. Staff 
ing to accept the services of a manu Crs ‘ 
facturer who has done pioneer work in veut represent . ‘ e \ flices 
his line, has established his product on es manager, he made a number of friend lypewrit EY eee { 
the rarl ‘ ina +3] + the frorefr ++ : ‘ ‘ z yi \ | ly i 
ort ay oem | at the fofetron in Detroit and New Yor His New Yor Masket at t+ Gan Fras 
of the lin é \larke é " } ine 
n i tne Belle t , \ | ' 
a ila 
Phen it 1 ivenur Besides being a member ft the 
Rotary Cl and other organiza s, he was 
9 ' : : : ‘ ; guard t ‘ iter ribl n 
i Mason high in rat ze Detroit Com 
mandet Knights Templars, and ha taken : 
. as 4 austr’ Vs student 


“Paperoid” — ropirg al ye tear 


COAST MAN VISITS CHICAGO. ind rbot ness eclar 


, le which will anit vour nut ; ; 
goods “A 1 Wu ] a l pury : | e Ge ttle ) if San Fran is . one the was P 
[here are: Expanding Envelopes, Wal , ' , ] ( 
" . ' at pl rect Carpon paper S| Clalists Hut I t Ss ! resent da ( 1 

lets, File Folders, Pockets, and cther pel pecial ‘ 
of the “Paperoid"’ red goods, which art white bearded patriarch at that Sa ¢ the se ow 
known to ide be ise they “‘wear it Othice Appliances recently ie returs 1 sines 
like leather home n May 28 by the way t St 1s to pi ¢ . . 

\ hould hye } < ( ‘ stopping Salt ’ S ; , 

pre } e Bu W ( _ eke ; soils lic 
not now 

ncis there , 


Alvah Bushnell Company haracters a the offic equipment busines: : stand 























925-927-929 Filbert Street “ : erage it St. Jose Mo., J y 28 whe 
PHILADELPHIA, PA. 74, and —_ Chicago w wa vl ante 
ve years old wit 1s amily e 
popul ie tv was ly littl ‘ 
ve I I 4 usand l¢ Ww ¢ S 
: gore aie ioe Riceatiia: alla shleadiio slid ieaiiaianins decal eR cok ae NEW WRITERPRESS COMPANY 
BUY NO ENVELOPE SEALER ¥3\"!,° ngs ) inho . 
isso he secured a position witl rvin | | \ ter ! ur S 


- Rockwell, who later formed tl Rockwell ts 
Cd O Ta & Rupel Company. In 1889 Nut Rupel, the ent 
TRADE B MARK. lies Maine. then tenoaranher fon ; g the 1 
( 1 . TOM TApiie ( ce 4 is . 


RECISTERLO 


Proven Superior to all otheraby Competitive Tests— 
Prominent Users Everywhere—Ask for Evidence. 1 QU , c ' 
| , ‘ n ; ‘ ‘ . { 


Get the Pacts ; . 
3 MODELS ror er \I 
Hand Power Bs ] ‘ . ‘ 2 ¢ ‘ ¢ } . ere, 
Electric and aie . . . , wwe 
Automatic ——— +} . ¢ - ; ] 
Free Trial to . wee ' 
prove ita Supe- : ol ! ¢ ; +} ’ ’ 9 nt ' 
riority wists oe ene . 
a ( SU ) 
SAUNDERS & CO. ' 


521 Southwest Bivé interven e worked ; travel 
Kansas City, Mo. n tor the hone \ oa 











I WX at. J st 
' 
wid ts ebruary. 18% 
rtr roche neil XI 
" r. (se t ‘ 1 


about our pa » went 1! 5 
$100 MASTER a oe ete, eae 
and , t 
SECONDARY | | *: Gettlei Company. In 1900 he made an 
208 N. FIFTH AVE. Clock Proposition RE SRE BE © RR TR WP 
GENTLEMEN: a St Saar aa gg tan 
Send us Sohm Time Stamp Booklet “es ly determined ¢ ae the Ki y . - 
Name O27 , sail 
Address 
City eer ee 
































; 
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ile 











Pas. ralfce “Ss, 
6A 4B ai | 9 
pt eel~ a tye” 


Se KN 
Expandin Ng 1 
a nvelopes ‘ 





il Steel-tye bagi tote save more tha in nifty per T 
il cent of the t e and labor ( ( ; 


\\ George B. Graff Company 


s\ 294 Washington Street 

\ BOSTON, MASS. 

N ~ a 

N ~ 
Ne 


Soe 


Also makers of Vise 
clips and signals 




















» | $35.00 procoriten $32.50 
Ever Made on End Lock Sec- 
tional Post Metals. 


We urnish our Triple Grip end lock 

t ls in lots of one hundred assorted 

it $35.00 per hundred with full equipment 

The same metal **knock down”’ 

(for the manufacturer who makes his specials at home) 
Vi ke this really wonderful offer 
because w reduced our executive and sales 
expel - because we do not main- 
f expensive road men; and lastly 

and because we have the best 
equipped mediu ize factory for the exclusive 


leaf devices ever put together. 


trial order today, or if not fully 
sur request for demonstrating 
ll mail promptly free of charge. 


THE TENACITY MANUFACTURING CO. Inc. 


Progressive Mfrs. of Loose Leaf Devices 


Reading, Cincinnati 
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Eyelets) SOr he ACTION of the: 
FP  \Manulacturer.. 











@ We carry millions 


eyelets constantly 












































a stock and can make ir 
ediate shipment f $ Z = ! 
anything you want ir se - . ) 
Eyelets, Escutcheon ! . i 
Washers, etc. Let + - = - _ 
quote you our | t 
prices direct-t 
. | W TY +? 
rade. Nomatter , , 
u want in Eyelet Buenos Aires, Argentina Ame s that ild r or 
S 4 ’ tha ay : > nt x ~ t tr 
Barrett is it Ernest 1. Wehbneke, Casilla de Correos, 1162, Bueno esti , tive A es 
rs] Aire \ entine Republi is ” ey where he is een traveling for a ] are 
Barrett office specialties he can introduce to the best Correspo desired with first-class houses only 
® Buenos Aires and the adjacent territor Manufacturer Referer be furnished to interested f 
Bindery Co. rary cadena digest pcdb or renege en lee ncaa we 
‘ 2958. Office Furniture.—An A 
jar Federal Street Duluth, Minn senerte that tm @ best the work will bes ‘a 
, CHICAGO a 55 cl oe action ad & bandied Siew eanene ca” in 
D t M i just per g ar flies ma fa first floor n be used for flices A ne f fur 
omeere agent hand g fies uppliance ‘ H ture needed the onsul suge t ta 
‘ to é y positions f n manufactur s ogues forwarded to an addres - 
' ' . ca 
handle thel ] s in Dulutl He il is : diet 
ucency for the Transo envelopes and severa the N 2 I writer Supplies \ 
DEALERS © siviaitics lag ale sectoniiie Bon» gees age 
Lille, France — ' . yl Aigel? 
MAKE We are informed through M. de ¢ ta Lee f ¢ pebeniite : ce oetbaggi se oy ry 
Societe Anonyme ‘‘Du Bureau Moderne.” t t I supple uC espondence mae ox . 
MONEY pany after some eighteen months of development : “ : 
issumed considerable proportions The Societe S " N viv. 4 _ Shoes . 
s > en ng Ma s ind ‘ape! b 1 
By handling our italized at the equivalent of $60,000 and is agent for eins dite 5 
Coin Wrappers the northern part of France for one of the prominent Fra s an Ame in 
lesires t sé ( é f tat 
OVER 144,000,000 SOLD American typewriters as well as for other office ma bs a . . : . : 
, . , 7 . France Als inis f 
We Sample and Circular the Banks and Street Railways chines. Mr. Lee states that his company is extraord P ‘ ; a : 
of the U. S., Stating they “are sold by leading Sta- narily well equipped to distribute office appliances and eer _ vs 
tioners,"" We also make fine BILL STRAPS. supplies and is on the lookout for articles for which an bering — and , 
We furnish FREE with your imprint, Circulars to en- exclusive ageney arrangement may be effected. Mat goods. Correspondence should | .F 
lose in out-going mail, so you can catch this trade rn teen oe a a ‘ 2 gs ee a 
Write for our Liberal Trade Discounts. Address Seecerers WHS Se Ee eres me See N 13.026 Adding Ma es.—A 
part of France will do well to get in touch with M . “ a: , 
. . : American ons ir officer states it ome f ) 
le sta ee 2° tue des *oints de ( nes I é 
The Detroit Coin Wrapper Co. — s& (osts Lee at 24 Rue des Points de | ay Guia Cie te ie ae “wal 
° : Franes os : ts : 
371 Harper Ave., Detroit, Mich. — been handling American merchandise f ears 
70 Bond St., Toronto, Canada r) International Office. Cours Vitton. 87. Lyor requests talogues of adding mact t i 
: t and responden may t 
U.S. Agent for PARSONS’ SILVER PLATED PENS | Franc: desirous of hearing from manufacturers of Mes ee ee 
typewriter accessories and of all types of pract 1 de . ; P 
vices for the office The company is anufacturer'’s Ne A ~- , I - iter é st Fh 
went and handles a number of different articles of loing 2 ae a ee 2 A : 
office equipment as well as supplies salar _ e Gcesires 00 8 ‘ Z 
: the ‘ ape grades f Ame 1 ‘ h 
MONOGRAM STATIONERY Method cf Approaching Trade in Switzerland vould f 1 good market This f s g an 
, f anuf t € of s tha ld 
While the Customer Waits } American manufacturers interested in the sale of the = ¥ pe — 
roods in this market should bear in mind the fact that be retailed at $20 to $0). Corres} : 
- Press E t ur 
oe wee ee tr 4 | correspondence, circulars, ete., should be 1 German « “I I 
0x yaper in I, ‘ef @ 
om Sesses & Dx OF DAE | Frenel prices should be quoted in francs with duty 













I 


2 or 3 initial mono- 





gram, in gold or and all harges prepaid preferably fo the point of 
D . . ‘ f er eporte ' al 
A LA destination, and weights and measures should be given \m : t por t 
les n f over twer ears partner ness 
No D in the metric units American manufacturers should ness 5 aps ty yea I ss 
mes , I ' al . secial tres ler } F al manager of a strong firm of genera re 
No Experience send more trained commercial travelers who can speak 
ses establis ‘ i1igh-class manufa ire genc 
A big | profit- | these languages and thus study the needs of the market poses ¢ ‘ a high-class mat y 
. » . , mn his own a 1 ¢ ll shortly sit t United 
maker for sta- at first hand. Of the 7,182 foreign commercial travelers on t He w rt v . 
States and w 8 lad t nake arrang vith 


tloners. Write licensed by the Swiss Federal authorities in 1913 only 





























for samples. Jf 1 
4 came from the United States, while 5.008 came from America 5 
1} = Germany and 1,458 came from France. Swiss importers agencies try i a’ . m 
, ; 4 intial ¢ f r 
540 W and dealers generally prefer to buy of the manufacturers plete 1 : I I 
Jackson direct rather than through export agents and commis eign and D est ‘ — 
+ = 
Bivd sion merchants 
No, 12,177. Tenders for Argentine Gov S 
oem. TRADE OPPORTUNITIES pliew.—The various branches of the Arg 
Addresses may be obtained from the B ‘ " 2 ment ar l g for enders fron t 
eign and Domestic Commerce, Washington D. ¢ and Supplies if n with diffe 6 
at the branch offices of the burean, 315 Customhouse the time for submitting tencers is usua t ‘ 
New York, N. Y., 629 Federal building, Chicago, I allow frms the United States to f t 
(Ass iation of Commerce building New Orleans La might be id ble for Amer 1 sé t ir 
7 UCATE— ind 310 Customhouse, San Francisco, Ca \ rangements with local firms for representat h 
rnddresses tr etter form giving file 1 here matters Tenders were recent a £ 
a a ca hookense a4 Gling pe a - 
UR New Catalogue will do this for you me seein Gilt Bene end Bemdiain sn Amer. writing desks, paper for postage and eapiniaa 
in our line of Ribbons and Carben on ccumales e@cet senerte Ghat a Basenean basins  WtSSNtTS, envelopes, ot 
Papers and Office Supplies. man is desirous of representing American manufacturers an ge ; 
of gold pens and fountain pens This merchant . ’ L.4 Lypewrite ‘ t 
SNELLING & SON, Manafacturers cae: eaek takte tebeets Cuaitenienss dete to,  sueien r officer states ta 
Seuth Broeklyn, N. ¥ in Englis “ ' : 
* . . r acturers rf ‘ 
N 12940 Ranking Supplies 1 | ¢ An ire i sented 
American *nsu eports that newspape his dis oe 
riet ate that the wen ants i« Jere N dD : = > 4 
are gan ng a r ative bar The prelir ary ess i 2 
arrangements are Ir harge of ommitte of sever tyre t s of 
**SCHULTECHNIK Interested dealers in banking supplies and equipment sulat t it 
. p ° should rrespond witl ne f these per ns ‘ We r t wit \ 
The first journal devoted to scientific Beige yw -s ; : ; 


methods of typewriting with a view to its ak Gintibdibianciome: “dante en ts Shae 
introduction into all schools ‘ * * 

Edited by HERMANN LEMKE. N 2048. Representation f et H -_ Bree mater 4 

SCHULTECHNIK-VERLAG young man ina Latin-American country with long ex. in his district dealing In sates wonl : 


Storkow (Mark) Germany Ons Se san ee eee Wie ieee ance res jar 
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The Maximum Number 
Per Pound 






- Absolute Full Weight 


GOODRICH | 


Pure Rubber Bands 


‘‘Every Band a Perfect Band’’ 





Goodrich Pure Rubber Bands have the lowest specifie gravity 
and, therefore, run the greatest number to the pound. 


Chey are made of fine Para rubber, uniformly vulcanized The name Goodrich has been advertised for many years 
by a special process, and perfectly seamed by exclusive as representative of quality. The dealer selling Goodrich 
machinery. Don’t get hard in stock. For many years Pure Rubber Bands gets the advantage of all this adver- 
they have pleased the most discriminating trade. Sold tising. Each band is perfect. Guaranteed 5 years be- 
by first-class dealers everywhere. Their elasticity, snappy cause experience proves they hold up in stock. Pound, 
‘‘ecome-back,** durability and long life are unexcelled. fractional pound, and gross boxes. Attractive assort- 
They literally ‘outlive them all. *’ ments for ‘leaders.’ 


Samples and priccs on request 


The B. F. Goodrich Co. 


Mak of Goodrich Tires ln ‘ : 
and Bearsthing thet’s mx Factories: Akron, Ohio 
Best in Rubber oon Branches in All Principal Cities 


There is nothing in 
Goodrich Advertising that 
A isn’t in Goodrich Goods 























No Desk Telephone Is Complete Without 


The Belden Handy Pad = 


A modern office necessit An ornament 

to every telephone. A time, worry and 

ible saver. A memo pad, ready to take 

he record of ev telephone conversation while it is hot on the wire. 

No wheels, no roll No unsightly attachments. Takes any scratch 
id readil Pencil or cigar rack attached as shown. 





Retail Price, with pad of paper, 50c 


DEALERS who are looking for a quick seller, a profit maker, should 
end today for circulars and our 100% profit proposition. Dummy 
elephone for nter or window display, included with first order of 
1 doze 


Belden Manufacturing Company 
2303 S. Western Avenue - - CHICAGO 
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Stafford’s Carbon Papers and | @,——5— 
Ribbons Bring Repeat Orders Diivadaudes 


Butte, Mont. 





r} Met I ( " 
F:XPERTS in carbon paper and type- | Siti te une or the finest stores oft 
oy «7 ’ . ‘ ‘ country. Its inte finis vill be of ¢ 
Legibility writer ribbons will be interested to ‘ Chdenge, 10 
learn that Vir. Walter Reid, the foremost |) pi?’ 4. eee cen cone ate 
since December 1897, was made manager f that 


ribbon and carbon chemist in this Coun- | "2%, Pecemben,, 28%) Nas made manage 


Mr. Johnson took up the duties of his new posit 


try has associated himself with S.S. Staf- | | Mr, 70tem 0% 07,0 lation, of bie new position on 


will from many friends and business associates ling 


ford, Inc. the members of the Chicago force of the compa 


The Stafford plant is completely equipped | incorporated for $25,000 here to sell account 
Durability with the newest and most approved machinery oe Sern an ees ees 
and with the addition of Mr. Reid to their staff, a eg gy 


Auvgus 


the Stafford Service to their dealers will not a a a a oe SS 
a frontage of eight feet A 


only include a line of goods which will match The structure has t eight; 
depth of 104 eet, is nine stories high and has 


any ribbon or any sheet of carbon made BUT Saak. he hullding te af peledeneed eunenete ond ote: 
, of the cantilev ‘ 


construction The foundation is 


WILL SOLVE FOR THE DEALER ANY [| So'tnct excavations may be made on both sid 


foundatior Phe 


Permanence PROBLEM, NO MATTER HOW DIEFFI- | ‘ttre wittout amecting the ‘rounantion ue ee 
CULT, TO HELP HIM SATISFY HIS CUS- J | Stover sasite “rie "butaing te faces wit. tayects 


brick, the 


TOMERS. Further part ars wi be found on another 


this issue 
Elkhart, Ind. 


f the leading stat 


Any dealer who gets a Stafford agency has Frank S. Timmins, one of the leadt 


Elkhart, Ind 1 few days 


an asset of great value. He is sure of holding eee es 
Wear Mwy ! 
his present trade and finds it easier to take on | | ‘»% itil ae 

















new customers. ! The J. C. Blair Company of Huntingt Pa., has 
notified the secretary of the National Catalogue Com 
mission that the new Blair catalogue of which twenty 
4 ‘ two thousand are published is now of the standard size 
Stafford’s is the paper that meets the Pur- nly apelin eg geo sage gelled cancer 
C ‘ , ‘ | : “he ey : pe me Sega 
olor chasing Agents tests. Drop us a line and have or sf yo made by the (¢ atal gue Commissk ? 
@ carried into effect by the committee on catalog f 
our representative call. which former president, Charles E Falcone 
chairmar it the Springfield convention in 191 
Los Angeles, Cal. 
— ea s, manager of the Los Angeles 
the H. S. Crocker Company, visited the east 
S. S. STAFFORD, I daiedeet 
. ’ ’ nc, New York, N. Y. 
e As a sur] to c mer il statione t g 
603-9 Washington St. comutey eomas the susomneement that (“Uneh 
L. E. Wi son, for many years sales manager 
° Thaddeu Davids Company ha Se vere 
Carbon Paper and Typewriter Ribbon Plant with that concern. During the pé 
129-135 Charlton Street NEW YORK, N. Y. twenty-eight years | = . oe 
associated wit the haddeus lavids (¢ 
become fan irly know to stationers t 
untry It ted that Mr. Williamsor 
the fut iv not been definitely formulated as t 
and t ‘ ic rns to favorable proposit Hl 
sddress at escent is 2030 Caton avenue I 
# N.Y 
ee « 
W. S. Stafford, president of S. S. Stafford 
will withir 1 short time leave for a motor tr 
— . = = Europe Mr Stafford expects to leave on June 2t 
. herbourg motor through the Pyr 
You Can Know the Exact Date, Hour and Minute ee ten fnem. Se SER Gl 
1—Your letters are received. 4—Your invoices mailed. Omaha, Nebr. 
2—Your letters are answered. 5—Your bills entered. The Omat Printing Company, Omaha, Nebr 
3—Your factory orders are sent. 6—And 100 other important facts. now agents for the Kalama 00 1 af 
COSMO TIME STAMPS w= -<" 
Salt Lake City, Utah. 
Can be used in the widest variety of ways. On the executive's desk. or The Shields Stationery Company, formerly 
in the factory, they are found a tremendous help. You can devise your own Second Sout street, Salt Lake City, Ut 
ways to increase the efficiency, accuracy and speed with which your business into a new store on Main street in the } 
is conducted read a ; 
business sft t where t has approxi 
’ wae now for Catalog. Learn the use other manufacturers are making of times as much space as formerly 
Cosmo Time Stamps. See for yourself where one will fit your business. You isco 
DEALERS can use a time stamp. Let us show you. Write for Catalog now rhe C. H. J —_ genase ee - 
he nkins mpar agent 
filing dev pect lelivery in tt 


Attractive Proposition for you. 
time of aales large. Bena now for Ae D. JOSLIN MFG. CO., 223-25 West Erie St., Chicago, Illinois arge chipment of Lelts devices contelning | 


complete Catal fd 
stamps, punches etc "'™° ~~ ENGLAND BRANCH —The Cosme Time Stamp Co., 66 Feacharch St.. London, E. C. proved features. 1 u 
lever me nis is been replaced by a 




















+. 








| 





which will make it much easier to shift the paper for 
ward or back Another improved feature is the de 
tachable hanger, enabling those who do not use the 
hanger to remove it wit it difficulty. This will be 


he first shipment under the new tariff, which cuts the 





duty charge practically in half and necessitates som< 
revisior f prices to jobbers who handle the goods in 
arge quantities Mr. Jenkins has just purchased an 
automobile for use in the business He is having it 
arranged 8 s can carry with them when 

alling pros] rs a Mellink safe, Blick 
ensderfer I es of the Leitz devices and 
ther s W h thinking in this way to 
develop nsiderable more country trade. 


* *¢ « 
James H Schwabacher, president of the Schwa 
acher-Frey Stationery Company, returned a short time 


ag from a eastern triy and is now giving persona! 
attention to arrangements for getting under way the 


w 
or 


he 


th 


to 


rk on the new building to be erected immediately 
) Market street near Second for the company's future 
me 


Patrick & Co. are looking for a marked increase in 
leir store trade within the next few months, owing 
the large number of new offices in their vicinity 


wo new office buildings have been opened near-by re 


cently and Patrick & Co. are getting their share of 
the trade from these offices as they fill up. The new 


Hobart building on Market near Post, when completed 
should make the block on wil t t is located one of thx 
bes n tow for th fice trade 


al 
w 
tm 


rin 


ri 


The Isaa Upham Company reports a steady ir 
ease in its outside business and notes a disposition 
nong buyers to put in the latest developments in the 
ay of office devices and do away with the antiquated 
ethods, both in general stationery and filing devices 
. . . 
All the Panama-Pacifi International Exposition 
neessions held by the H. 8. Crocker Company, in 


luding stationery, photographs, etc., have been * sold 


back to the Exposition Company, the transfer taking 


pi 


lace mn May 15 


Scranton, Pa. 
The firm of Bartley Brothers, consisting of W. J 


and F. E. Bartley, stationers, engravers, and dealers 11 
office supplies, has moved from its former lecation, 534 
Spruce street, Scranton, Pa , to a new store about two 


anc 


1 one-half times as large as the former. The new 


quarters are at 611 Spruce street, and here the com 
pany expects to increase its business materially. Manu 


fa 


” 


turers should make note of this change of address. 
Sheridan, Wyoming. 

J. ( Jackson has bought the interest of C. C. Tar 

x in the Jackson-Tarbox Company, and the name of 


cern has been changed to the Jackson Station 


ry Company M. W. Jackson is president and J. 


s secretary and tre irer 


Sioux City, Iowa. 





William E. Davis, one of the prominent stationers of 
Sioux City lowa visited the Chicago office of the 
Carter's Ir Company while on a recent business trip 
to g< 

St. Louis, Mo. 

rhe nnual dance and reception of the St. Louls 
Stat rs’ ( b was give on Saturday evening, May 2, 
i dend Academy, St Louls, Mo 
Representat eading St. Louis stationery 
hous and a specially invited guests were 
present An were J. E. Hennigan of the 
Laclede ¢ par ind John Green of the 
Ar in ¢ Company Dancing began at 
+e) and ntinued unt midnight Harley J. Wantz 
Amedee Peting and George E. Dyson had charge of the 
floor, and ea of the members of the club served on 
the receptior mmittes H. J. Reuter was chairman of 
tl r t whict irranged the dance, and great 
redit is due him for the success of this mos enjoyable 
iff I fficers of the St. Louis Stationers’ Club are 
Ar Peting, president; George M. Spalding, vice 
pr nt; Clarence Comfort, secretary, and Cooper 8 
Se rsor treasurer The club holds monthly meetings 
it ers e given for members and auxiliary 

* ¢ « 
The Security Fastener ( pany, 634 South Seventl 
Ss Louis, M has beer corporated with a 
tal of $25, (x This company manu 
the Security paper fastener, the Security en 
fastener and sin - evices Of the 2,500 shares 
iY D. Tibballs wrs 2,496. The remaining 
8 ened by Jol Longmire, Wayne Wheeling 
( I Farr H I I Isay, eacl f whor 

. shear 

Fr t ¢ ange man & Hanford 
S, . Wasl 8 of the stationery) 

¢ & Printing ( 





Tacoma, succeeding H. A. Kirkpatrick 








BRASCOLITE 


For Better Light 


With Less Current Consumption 


TT He Le 
sel ceee’ "aaGh wt 


—— . 





IE VERY Ojfice, Factory, Hotel, Library, 
E| Restaurant, Hospital, Store, Church 
should install this lighting system. 


Brascolite gives a shadowless, white, uniform, 
ft light—a combination of diffused and re- 





BEAVER rHES! 


BOARD PHOTOS . : 
aaa ———  =* flected light—diffusion from the bowl and 

TAKEN WITHOUT reflection from the depolished white plane of 

FLASHLIGHT JUST the fixture itself. Note that the ceiling of 
the room is not depended upon for reflection—the fixture, as it were, carries its own ceil- 
ing. It has been proved by Photometric Tests that the Brascolite System is more efficient 
than direct reflected light and 50% more efficient than indirect lighting—yet one gets 


all the eve ease and diffusive benefits of the indirect system. 

@ The best way to know Brascolite is the intimate way—day to day and night to night, 
your own personal experience with it. That will best teach you what it will do for you 
in your business or professional connections—so- 


Put a Brascolite 


In Your Library, Billiard Room 


in your hall or vestibule or in your private office. Then note the quality of the light— 
} : . sé - 

the completeness of the illumination—ever urt of the room bright—no “spots of light, 

no shadowy corners. lo make the expel costless to you we will make this prc po- 


sition—have your dealer install a Brascolite for you 


Try It For 6O Days 

ireturn ita get your money back. And further—IF satisfied an 1 
n order is received by your dealer tor business 

refund to you the purchase price of your men 


, ‘ ; + na * +} ; 
. meu a c , a 
i that S w 


y $100.00 


Check Off On List Below 


Ling 





Business You're Identified With and your offici nnection and mail to us 
so that we may send you specific inf ation relative to Brascolites and what their 
installation will mean in light r you and your business. 
FACTORY Owner Manage! CHURCH y 
: Clergyman ... Vestryman 
OFFICE Bt [LDING Manag STORI Owner........Manager 
read a ARCHITECT NES Cer 
HEAD OF LARGE OFFICE FORCI ELECTRICAL ENGINEER..........-. NOTE 


Any business where good light is essential That Brascolites can be fur- 
to good work or comfort of patron or nished in ceiling type or one 

What Firm employee or three chain suspension. 
Can be furnished with the 


LUMINOUS UNIT COMPANY taking unnecessary. side 


wall switches with attend- 


2608 Washington Avenue ST. LOUIS, MO. ant wiring expense. The 
BRANCHES high efficiency “Nitrogen 
New York Office Chicago Office Lamps” can be used in all 

Edw. O. Coles, 56-58 W. 45th St Thos. G. Grier Co., 318 W. Washington St. types of Brascolites. 














THE IMPROVED AZORA AIR CUSHION 


FOR TYPEWRITER FEET 
Is in reality an air cushion. Combines the advantages 


of rubber and air and eliminates the jar ENTIRELY. 
Universal socket 
—fits small feet 
and is easily 
spread for larger. 


A positive air 
chamber — auto- 
matically sealed 
by least pressure, 





Patent Applied For 
Buy From Manufacturers 


AZORA RUBBER COMPANY, 171 North Green Street, CHICAGO, ILL. 
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Do You 
Recognize 


This Ad? 


(By Special Correspondence.) 





Boston, Mass 








tho oe oa ‘Items Fill 
eer ai, 8 Need 











; } | 
Birmingham, Ala _ vdiel 5 | 
\ Hi fle Re x t | the rd I ' 
SeUM RATER QASSOK Monte Ala., is the latest f the I MT @ maj 
, ‘ ry ‘ 1 ‘ >..¢ vr i 
t R ( fl big I 
Leaf ‘ 
Denver, Colo | ere. TI ¥ 
11 ’ ir 
| w ity 
. h ; 
| I> | rs wa i 
} re r : 
why the I I | 
\ | é t ‘ | 
\ I Brot . t rej t ' 
i te W / 
R Mr. H | - ; 
ese j a ‘ 
re 5 the big 








the de er bus 
Ready-Made 
at Stock Prices 





A dealer's private brand on 
a meritorious article which 
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he is selling is a valuable C. B.D i om | Sot 
asset. It is an effective ad- ed ge of the Remington type- | er HAMMER 
. . ° . +” t ¢ Rn uN | t I ‘ i 4 
vertisement for his business teady-Made at Stock I 
‘460s aand «gives prestige to all Ithaca, N. ¥ IGM solve (wir Loo ; 
. ° | | LU and Le ’ 

. ° _ Walt N t I ; 
other lines he carries. PRecttleg ent , oe need no longer waste | 
This is especially true in the t Mr. | thaca line of 1700 itemsalready | | 

> rrr | . y eon t er r 
- ybon and carbon business. The nae yeu know w 
narket is full of inferior brands | t hat Loose I-P Leaf | 
which look good and sell at low . 
prices but fail to give the service 2 
that is required " r W \ . | th | 
, Reming t sto i Form r 
Put in a stock of typewriter rib- Le Havre, Fran ‘ 
bons manufactured by us and States | John Rall O = ; | 
put up under your own brand Consula pe Se oe | Prompt Service 
and you will secure a profit able , | a se 1-P Le f | 
trade for your ribbon depart- . ts of H , . ' 
rr . «ort ' , t gl I 
ment The ee are made isiness for 
carefully and actual tests prove s, typen wr from eit 
that the, give entire Satisfaction Los Angeles, Cal rvs ' 
They are durable and harp i in . Hut vn t n 
color, and when once your cus- | 0 8 Spring h you 
7 « | " ‘ ( ve ‘ t aw t 
tomer uses them he will want | . r , . : R : 
‘ | = ber ti we are th 
more of the same kind . x t r “ s " largest exclusive | 
wr rk ' | Loose-Leaf ma 
facturers in th 
FIRST, write us for samples and pu i — iQ eg 
them to the most difficult tests. Your oie orn, The , w 
order will follow Quality and Service. H. R. McKey, who f ‘Send . 
ars is t witl tt } de ~ der now j 
! Smith & Bros hit . d M : IRVING- | 
McKey has been actively engag selttag t | es PITT MFG. | 
this t ght rea | CO., Kansas City, Mo. / 
trade Branches: NEW YORK, | 
54-56 Franklin ' 
~~ . St., CHICAGO, 
=e se . 24-26 So. Clark 
Typewriter Los Ange vk < A St... BOSTON, 
Typewrit oom ve =. Sn " 161 Devonshire St 
Califerata. durian + ~ PHILADELPHIA. 1029 
e Mfg. Co . . Rs 4) Real Estate Trust Bldg. 
** . 
' : ' 
tom & Sa Sts., | | 
> : *- * * | 
Philadelphia, Pa. LOOSE! # = LEAF] | 
CABLE ADDRESS -MUSTR I x] s 
- te \ 
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How many busi- 
ness men would 
pay double postage? 


sy i Lift cill y ‘ 4 
P ‘ 
1 ai 1 
( 


e747 \T\ + yard? 


he EDISON 
DICTATING 
MACHINE 


Preve nt Substitution. Specify “Made by Edison’ 


is permitting as greata waste 
as if he let his office boy 
put two stamps on every 
letter. He is paying twice 


t 


as much to have his letters 
t UU. 


written as he ough 

Men don’t realize this. 
You can profit by telling 
them that the Edison will 
save their time in dictating, 
reading and revising letters. 
t will save tl stenogra- 


yhers’ time now wasted in 


I 

putting down notes and de- 
ciphering them. It will save 
het Tice | "s ime in let- 


stampedin 
minutes 
nstead of all 
nce at the 
end of the 






Men pay 
salaries not 
time, but 

r what time 
1, 


ices. 


Incort 


205 Lakeside Ave., Orange, N. J. 
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San 


waukes 


Dieg 
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THE “SATELLITE” TYPEWRITER STAND 


DEALERS 


There Are Big Profits 
in This Business for You 


As an illustration, The Larkin Company, 
of Buffalo, placed their initial order for 
only two “Satellite” stands. A few 
months later they placed orders for nine. 
In another month or two they ordered 100. 
They are now using 354 “Satellite” stands. 


THE REASON 


The “SATELLITE” Adjust- 
able Stand increases the effi- 
ciency of typewriter and 
operator 100 per cent. 


A typewriter on a “Satellite” stand can be 
placed in position best suited to Lanes prt 
ator. The stands can be easily moved at 
will to get the best results from lighting 
and other conditions. When the machine 
is not in use it can be pushed aside, thus 
allowing use of all parts of the desk for 
other purposes. 
The “Satellite” Adjastable Stands are 
made of metal and are practically in- 
destructible. 
We make strong claims for the “Satellite,” 
but we can prove them. We know what 
it willdo. The stands have been demon- 
strated in thousands of offices and have 
made good every claim. Many of the 
largest concerns in the country have 
placed trial orders for “Satellite” stands 
and followed them with repeat orders for 
larger quantities, just as the Larkin 
Company did. 

Any dealer who will take hold 

of this line and push it intelli- 

gently and vigorously will find 

this one of the best sellers 

and profit makers he has ever 

handled. 


WRITE FOR OUR PROPOSITION 


Adjustable Table Co. 
Mt. Vernon Ave. & G.R. & LR.R. 
Grand Rapids, Mich.,U.S.A. 





Seas — 
—_—— ee 


























148 OFFICE APPLIANCES 

















i —————— 4 | s 
Established 1875 rated 1900 il { : s t ‘ stage ‘ Mgrs nt t sh 
San Francis Ca 
For Typewriting, Computing Mr. G ‘natal antainin ile 6 
and all Other Kinds of Ma- ng Machine Compe led on t! 
chines Having Bright and a 
Polished Surfaces. i see 
ee en ee TYPEWRITER COVER | The focal branch of the Reming 
Covers have become‘a necessity in protecting t ; just moved to elegant 238 
machines and furniture from dust, motsture nd B t w doors from tl 
scraiches while in stock and in transit. | new pla scious, well ligbte: nert 7 
| pointed it as a fifty fo frontage n Bus street 
OFFICE FURNITURE and runs t 1g the building, whic! s a rr 
structure just mpleted, the typewriter mr y being 
. P p ‘ . | the first [ ts of tl present quarters It i not 
and everything with bright surface should be so protected. We are large manufacturers of | occur to visitors at the old offices at 270 Bust : 
these goods and believe we make the greatest quantity an lv iriety that the company was in need of new quarters her¢ , 
Send us sample or diagram of your article and we will quote you prices and send sample all who visit the new place cannot but remark 
of the material. ; anne wires 
No article too large or too small for us to make and figure upon. ‘2 8 
L. and M Alexander & Co dealers featuring the 
wM. H. WILEY & SON coe.. Hartford, Conn. p Ae e c Bros. line thes leased a new store at 
Oe irke street where bey have better fa ties 
than at the old location a b k farther 








and are being congratulats a by their friends 


GOLD PENS Multigraphs, Adding | “° sewn : 


cog teh Muresan stytes | | Machines, Office Devices | | Pt isc’ tun" saver wee kesioste 





|} typewriter fice : 1 the Savanna paper say t ¢ e 


Manufacturers at half price and less | 8-0" 9" so 


IMPRINT WORK A SPECIALTY 


e le y 
Rebuilders of + tere, adding machines sarapeliaaens 
time clocks, dicta: ating machines, | Five hundred and forty-four offices wer 
New and eccond hand otice urniture and safes. | new forty-two story L. C. Smith } ca ar - 
fe A facilities which enable us to make | May 1. The sixty offices th the tower were exnected ¢ 





The goods are cheap in price only. i seed ate Sidkd E. Ghe danke atom 4 : 
PROMPT REPAIR SERVICE Write for price list today } on July 1. Burns Lyman Smith, owner of t k 
All makes Gold, Fountain, Stylographic Pens. Penal! It will save you money scraper, says it is well rented to e of st 


y repaired end retumed day received. Chicago Safe & Merchandise Co. SUMaas tie. “cede: wera ox 
GEO. P. GAYDOUL, 47 Aaa Street, NEW YORK 30 and 32 W. Lake St., Chicago when the offices are oper 



























‘edliogs ent “ws ot pre teas P % : @ . I : 
Noi SeEIESS AUtIMaAliISS | Vee 
supplies ind zood ‘ to the Typewriter Ex ge 
‘‘Merrow’s Noiseless Automatics’”’ located at 201 Rosenbloom building 
‘‘The Typewriter Shock Absorber’”’ Mo : ' : 
L. C. St & Brothers Typewriter ¢ 
* seri sly t e } ‘ = Onar . 
_ Remington System] ©" 
| I W W t rho installed the Ta 
Mona works, three years ago, has bes { 
Instant Attachment ie Sect Seatalp Ghase ie cnatem © : 
Instant Detachment —aaawnemee 
a 7 No tools of ANY kind saaetie dinnaamtan aie Ge ts ee + 
Sw > required. a ee ee ee ' ra 
— St. Gall, Switzerland 
No change in the typewriter ITSELF, not even of the rubber teet, if they are in good con- J | Through Unit , bons a. ae paxil a 
dition. Now ready for business with DEALERS throughout the WORLD, handling Rem- J | comes the report that although American goo fa 


ington, Underwood, L. C. Smith, Monarch or Victor Typewriters.. Others in preparation. 


















. windows f reta neerns ‘ St G 
F.S. MERROW, Manufacturer, 154 Nassau St., New York City | | on fn once in St Gall ee 
} as t wa ant Ie ers n ordering lirect fr t 
Simple in Cons e -_ coy ond at om the larg t P ‘ 
struction. Simple he ineogra ph Beg Ape peng $e gorges wlterogl srandiggr tes 
to operate. Results uve te the pplies as needed from agencies a. 
always satisfactory i Se Sike saetian ae neeiet | | i 
whether type or Switzerland 
ae cif- Vienna, Austria 
gg eat, Lineograph machines are sold with- It is reported that the patents for 
Crean, Come out restriction regarding supplies. How- | vented by Austrian named Cihak 
pact. ever, we m ake the best scientifically ered for esle in France and Ger 
ada pted materials and are not bothered | a pe . be 
by outside competition. Send for prices | pened — - 
and descri ptive b-oklet. a ? 
nai and Dealers Wanted Zurich, Switzerland 
The Line mene ee ee ee a oe nee fe 
Makers of Di at nd Supp! Dav iF Wilber and Amer ans 


112 Fulton St... ‘tan York, U.S. A. | competition this 
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In Light Blue Boxes, co 
each 


bear the word 








SUPERFINE 


, andin separate Boxes} 
lopes corresponding 


L THIS STATIONERY CAN BI 


CRANE’ 


CRANE LADIES’ STATIONERY 
Sold by All Stationers and Booksellers 


The is are suited to the tastes of the most select 
ye — trad ts are known the world over, and they 
This Trade M: note vield a profit to the dealer Once tried, the purchaser 

every box becom egula omer 


Presented in the Following Styles and Qualities: 


EXTRA SUPERFINE QUALITY. 
In Lavender Colored Boxes, containing } ream of 
Extra Pine Paper each; in tike Boxes are 
Envelopes to match. 


QUALITY 


ntaining | ream of Note Paps 


thousand Enve 


RELIED ON AS REPRESENTED. MANUFACTURED BY 


Our Papers are ye liedin Docdored Goods and other 
specialities by REON. CR & PIKE CO., Pitts- DALTON, 
field, Mass db 128 Fiti Ave. Mee Sart whose boxes e e e e MA Ss Ss. 


containing our goods. 














| DESIGNED FOR 


BUCHAN _LOOSE LEAF 
‘| The Book of Quality 


WALRUS 


ELMER E. 


THE BEST TRADE 


A 
N B 
vt k 

Pocket Size 3’x5 


Gold Plated 
Metal Parts 


$4.00 


A Gent 






BUCHAN 
326 Federal St., 
CHICAGO 


Sheffield Ave. 
CHICAGO 


KE Tenet © COMPANY 




















Used in State and 
globe. 








No chemicals, alwé 


For the Trade 


BEEGEE COMPANY, 


BEEGEE 


THE PERFECT 
INK ERASER 


Indorsed by U. S. Government 


( Banks, and in every civilized country of the 


ity departn 


ents, etc., 


ays sharp and 


Erases Ink As drevend 


» atts id dist 
An at t uloid dis 


ready for use. 


As 


ay 


Rubber Erases Lead 
card beautifully lithographed in three colors. 


1133 Broadway, New York 














165 a Minute —— 


Aceea-Teaxtea Enve.or SEALER 


SEALS 


Cou 


“ACORN-THEXTON” 
Two Other Models— !Vrit 








OFFICE SUPPLY DEALERS 





ACORN BRASS MFG. CO. \ 


10, oned an Hour 


nts 


426 S. Clinton St., CHICAGO, ILL. 



















































































Account For O | P I 5 
EVERY TRINER ther OF + 
i a > 
Labor Minute | ALL-STEEL | MACHINES 
Here is the ne lo f keeping 
Vout send out letters, orders contrasts jobs ete. | 100LDb. Beam Platform Seale WL 
It will oid all disputes, Sot 
Follett’s te i> antl 
Pag LER night , Chicago, I 
NEW MODEL we 1 
Time Absolutely automatic, ' 
requires no attention Ml 
Stamp and is the only POS!- 
TIVELY AC- rn 
CURATE 
‘register on 
the market. > oe 
—— For Parcels Post wy. A 
Liberal or Shipping Room ‘aatia 
proposition A1l-Steel” eca Re aeeeey ee eee ° 
to live and m | the platform, 1 rmitt ; rhe Not . 
responsible Fic cake aamaneliied chart ta ap ateanned’ tant cin ot @iien pat 
dealers and am oO nged by anyon — = South La Sa 
agents. Price, $20.00. Orécr thu > 
matter K J I 
Full information cheerfally given Triner Scale & Mig. Company “s a am nny ; 
FOLLETT TIME RECORDING COMPANY 2716 W. 21st Street, Chicago, U1. the boys 
671 Hudson Street NEW YORK CITY ' 7 
ove 4 25 f 232 West I 
e . 2 We M t 
If it’s Carbon Paper Davenport, ows 
e I I Security 
We have it onl scence Ag. 
OUR MOTTO . ul D 
Dayton, Ohic 
or tion lvert PM 
WRITE US cannes dacs me ch . 
I M 
Standard Carbon & Ribbon Co., Inc. New Orleans, La 
: ie R. Fo I , 
or New York City 1g nent of | & I 
aM 
Prevent Rust- Save Money| °°": 
“COROL’’ SWISS ANTI-RUST COMPOUND — 
**Corol”’ several gr iene op tn: oF i ia ol & I 
: - : r ery purpose. P itive- , I 
Ser “ ee ont revel rust fr a ws or 
Washingtor ives time and insures better service =o. A f acid, alkali or corrosive bs a feault of 2 nm <i 
Personal Attention Guaranteed Hs Ok cust oo oe | the fourteenth to the sevent n 
25 Years’ Active Practice GEIS = catterne—eleo goods in foreign oF yout thre . ne a 
Aen nfo OOO dome 5 
Specialty: Typewriting and Adding Machi why ery ery ‘kind. = I 
— ——e A all our troubles We have a 


Address, E. G. SIGGERS | e ‘ep anew tht m San Francisco. Cal 
AMERICAN & FOREIGN PRODUCTS Co. — , ae 
Suite 33, N. U. Bldg., Washington, D.C. 1408 Fisher Bidg., Chicago, Ill. F s . | ais. <4: 


Let Us Solve nd Bean: apr yet em ype hee Ae 
Your Problem otal oe 0 wr i” : vi ever In 


We do drafting, model and 

















Pens for fountain pens and 


experimental work. Have a : : . 
light, up-to-date well equipped imprint work a specialty. 0 : 
factory. EXPORT TRADE DESIRED. 
Manufactured by ee oSagtns ; - of Qs 
Nelson Tool Co., Inc da | 
oe ° ACME GOLD PEN CO. Toronto, Canada 
781-783 E. 142nd Street 1884 a P Sena ee 
New York City a Fas- galt Me anole mylar gia | 
35 Ann Street, New York — A mite 














Wt 

















“MERCURY CARBON 
PAPERS and RIBBONS 


ARE THE BEST 


of the Highest Quality and Give the 
Longest Service 
THIS MEANS OFFICE ECONOMY 
Stenographers Save Time by Using Ou 
PAPER and RIBBONS 
They Will Make Plain Copies With Great 
Manifolding Power 


NO SMUT, 


NO DIRTY HANDS 
OR PAPER 
Used in Large Quantities in 


Many of the Largest Offices 
in the World 


ATTENTION! 
DEALERS AND JOBBERS 
You will find it to your advantage 
to secure Territory Now 


Write for information to 


The Mercury Mfg. Co. 
ROCHESTER, N. Y. 






. Power 
AA A gs and 

Hand 

Models 


LIGHTNING 






—~—7 faster than it 
™ can be done 


0 
Jat and do not cut enclosures. Simply cut b fine thread 
ym the edge of the envelope. 
Hundreds of Lightnings in busy offices bave pee for 
hemselves and are now declaring dally dividen We 
can se Pad you copies of very favorable letters from firms 
that youknow demand “100°, plus” from any equip- 
nent they buy Write for information an 
Tell us your average dally mall. We went District 
Managers and Agents in unassigned territory. 


LIGHTNING LETTER OPENER COMPANY 
Home Office: 81 Exchange St., nocnecren. N.Y. 
Chicago Office: 410 Como Bidg.. 8. Dearborn St 
New ¥ors Omer: 744 “Sarpridge Bidg., 
irr ndwry ar 








Your Manufacturing 


Problems Simplified 








q We will take your article, develop and 


factory, or design and make a complete 
for its production tn your own factory 


and special machinery for its manufacture. 


q Our tool department is peopled by 300 expert designers and tool makers. 


q Consult us regarding your proposition. 


improve it, design and make the tools 
We will produce it for you én our 
equipment of jigs, fixtures, dies, etc., 


Our advice will be valuable to you. 








The Taft-Peirce Mfg. Co,. = 


NEW YORK, 165 Broadway 


“i"weis. Woonsocket, R. L 


DETROIT, 1311 Majestic Bidg. 











——THE EUREKA ="; 
ENVELOPE SEALER 





ee 





Giving Perfect Satisfaction 
Milk ¢ t rl Price 
niy 50 cents each S 1 at Sta 
M . i a f > > 
EUREKA NOVELTY CoO. 
131 State Street BOSTON, MASS 














The “Anco” Pen 
and Pencil Clip 


High quality—low price. Madein one piece of spring 
steel, ball point, heavily nickeled and highly polished. 


Write for prices. 


THE ANSONIA NOVELTY COMPANY 
ANSONIA, CONN. 











A New 
Eye Shade 


As Ligh as a Feather 


Vw | 





Retail Price 25 Cents 
ASK YOUR JOBBER FOR THEM 
SOLD BY ALL FIRST-CLASS J¢ IBBERS 


CHICAGO EYE SHIELD CO. 


134 South Clinton St. CHICAGO, ILL. 








Hotel 


Charlevoix 
Detroit, Mich. 
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FICE APPLIANCES 





























The New MeM Push Button Post Binder 
Works Like an 
Electric Switch 
| 
| 
| 
Sectional or Solid E. L. M barked n 
i t at & I D rt t He 
PostsInterchangeable | saat Ghelia am denehad Mik we alien a s So 
leaf devices Mr. Merles was formerly a repres ative 
sai f the Geo. B. Graff Company, Bostor 
A Metal] Hinge Kalamazoo, Mich. 
George P. Wigginton, secretary and 
Upper Metal Case of the Kalan 1200 Loose Leaf Binder Company, K 
oe zoo, Mict returned the itter part f May f 
Nickel Plated extensive tri n which he ealled on Kalamaz 
‘ b leaf binder age es throughout the countrs He vy ted 
— —— ; Pittsburg? New York, Washington, Fort Wort and 
Economical— Durable— Adaptable Pittsburgh. New York, Washington, Fort Worth and 
A Perfect Working Device Ask Your Dealer Seattle, Spokane, Salt Lake City, Omaha, Ka City 
and Chicag Besides getting in touch with his 
McMILLAN BOOK CO. $2 SYRACUSE, NEW YORE pany’s agencies, one object of Mr. Wiggint 
to gain an est ite of general business condit s Mr 
Wigginton rey ts that although business 
not been good the south and west, the 
the members of the trade is very optimisti 
66 99 * . | sections there have been good rains and ther 
en and Pencil Clips |) ii. ese esi 
bright for good fall business Merchandise st 
GUARAN TEED | been depleted by very careful buying for ma 
and this means that stocks will soon hav 
Made in three sizes—Pencil, Medium and Large | replenished. Mr. Wigginton expresses himself as 
Pen sizes Mounted three dozen on a card ir erattlind with the. eeneeel tedinemns ontin 
any assortment desired ; ws acne: ner 
nd west and as pa cularly pleased wit the 
Finished in Ebony black, which is new and ex | and the business obtained by the various Kala! 
ceedingly durable. Heavy bright nickel, Elec | leaf binder agent Mr. Wigginton persona 
tro gold plate | number of , aes aint a a ia 
For neatness and practicability this clip has no | i hat pu 
equal | . 
Kansas City, Mo 
L. D. VAN VALKENBURG, Manufacturer nag Irving-Pitt Manufacturing Company t 
HOLYOKE, MASS., U.S. A. a an : é Papo aresd rd : ee Poss O4 
and insu ess I i 
tl Deals { Trade Catal 





Drawing Inks, Blacks and Colors 
Eternal Writing ink 


* Engroesing Ink are good ects for such a line The Irving-Pitt 
Taurine Muoliage Manufacturing ny is about to do s ; 
Photo Mounter Paste advertising this . whi wit ta , . 

Drawing Board and Library Muollage | eaate ao le nd. TI ie Pn : Avg 















































Office Paste : 
Liquid Paste combined xpirat 
Vegetable Giue, eto., eto. record r in record, a 
estate 1 r x - 
Strictly Original Goods of the Highest Grade Only. sie Oia tt 
w York, N. ¥ 
Show Cards, Color Cards and Imprinted Matter Supplied to the The most important matter 
Trade. Discounts and Trade Prices give good profits. meeting of the New York Stationers’ Ass s 
, , the marketing of loose leaf devices in New York throug 
Consumers, emancipate yourselves from the use of corrosive and the dealer. The meeting was held on Monda 
ill-smelling inks and adhesives and adopt the Higgins’ Inks and = ; er ar an weeneme , 
Adhesives. They will be a revelation to you. nies Goad Week, A wee ikteh eet tee tee, 
Stat r ~ og il d tril tor of he 7 . 
We protect the trade by referring manufacturers’ products. It was polnted out, however 
se se hat the dealer s etimes fails to tak fu ad tag 
all orders and inquiries thereto. of the opportunities offered by the manufacturer. A 
— a as aiihieeieneeinaneiiaaaiiatan better ur st g between reta r ' , eal 
——— : oe s . 7 rt en ers ought to result from « h dis 
Originators and Manufacturers ee 
CHAS. M. HIGGINS & CO., Qgi2stors and Manufacturers - 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New Yerk—Chicago—London || | branch of the Samuel ©. Tatmm Q 
to Street I two [ts “ 
“p *” Coin M Coi saving machioccy installed 
resto oin Mats - - - Coin Money | — 
Retall Dealers have found the “Presto” a quick, profi- One of t ( trants 
table seller to a class of trade it pays to cul- mere is the A Manifolding ¢ 
tivate. ae? mack of it a t et fe 
. nh 1008 t 2 t I 
Made of gum rubber. Guaranteed for one year | W. R. I 14 W H 
against cracking or hardening. Adheres tof | Omaha, Nebr 
smooth surfaces. Cups or mounds hold coins[ {| 17 s 
upright so they are easily picked up. | a new ‘ ul stor , 
Used by dealers, paymasters, cashiers, offices, 
ores, everywhere that change is placed on the 
unte 
| Spokane, Wash 
Dealers write today for circular and attractive discounts in quantities err errs a is 
H. H. HELLESOE, Manufacturer, 2444 Ainslie Street, CHICAGO recently be : ted agents for the Kalat 
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: 
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June, 


RIBBON eacer ‘news 





Berli German 
Ar is soon to appear ! 
ar ty writer ribbons i) will write in white ar 
hee « rs typewriter paper is made 
The pla that afte ‘ r has been made one ts 
to write er the same letters through the white ribt 
(or some ther bbon tl or of the correspouden 
paper vers the letters written in error and 
gives ¢ space fi writing 
Chicago, Ill. 


J. A. Macaulay, foreign representative of the Carter's 
Ink Company, during the latter part of May paid a visit 
to the Chicago office of the company. Mr. Macaulay 
had a ticket to a musical comedy performance at one 
of the local theaters. There was behind that ticket a 
story of the universal distribution of American products 
This is it: Some six months ago Mr. Macaulay was on 
a business trip for the Carter’s Ink Company in northern 
China He stopped at what would be called in this 
country a restaurant During the meal a mechanica 
player of American manufacture ground out a_ tune 
which was so attractive as to keep ringing in Mr 
Macaulay's ears Through his interpreter he tried 
find out the name of the tune. He could not. Fina 
he came to Chicago and having discovered the play 
from which the melody had been taken he attended a 
performance of the entire play. Thus a line of Americar 
stationery supplies and an American musical instrument 
met "way ff in northern China 


7 > . 
Jacob Haas, formerly with the mechanical department 
of a prominent duplicating machine manufacturing cor 
err s now on the city sales force of E. G. Ryan & 
Co 538 South Clark street Mr. Haas is specializing 
tbbons in w line he is well versed 
and we are informed that he is “‘making good” a 
arou 
Cleveland, Ohio 
The B eye Ribbon & Carbon Company of Cleveland 
or removed its plant t reer quarters last mont 
It was formerly located at 31 St. Clair avenue N. W 
but has r 1 to 1265-1267 West Second street, wher 
the company will have greater facilities for the manu 
facture of the well know Bucki’’ products. The re 
moval of the mpany t ts new plant, which is 
every rest t irger and more convenient than the o 
factory vas essitated y the creasing business of 
1 the ste growth of its trade The 
new fact t expected vill provide adequat 
fa Stan turning out Suck products in quantitis 
sufficient t ire for t reasing demands of t 
J t t present the company 
behind . te r ects to catch up within a 
reasona \ fact 8 f 
rat 
Franklin, Pa 
The Kk t Carb Pa Manufacturing ( ipa 
< Ww t f typewriter 1 I 
K ix fr a i especially adapted t 
th I fi trad ur t r sé ons W e th 
; and is ra shar it ession coml ] 
w S k g tie This new ir 
Al Xx} t rge e in tt 
yA 
Imperial Va Cal 
i. 3 t g t K Cart 
I’a \ g i? accor 
g + s g t I \ I t np y 
Lut t Imperial \V 
wher 8 1 at the fi g 
1 I ( V S Supp! Calex 1 
Mexica I Ho \ A Alle I 
peria I & St Cor any Bra 
I 
Los Ang Ca 
W s f oF Ar 
a « } Da Manufa £ 
4 t We ha 
f I \ I ck ft 
a S Ios Angeles 
i gz | \ (.ro 
re t LN f 
wites — 
San Francis Cal 
I g v f the Cart 
Ink ¢ s ex 
r i ng ? 
ver 











| New Pelouze 


U.S. Parcel Post Scale 


CAPACITY 50 POUNDS 


| T tells automatically and accurately in 
cents the cost of postage on parcels 
in the United States, according to zones. 


ee ae oe 


Made to conform with the new law 
effective January 1, 1914. 


Handsomely finished. Large Enameled 
Dial in two colors. 


Pi Ore e 


Dealers supplied through 
principal jobbers. 
PELOUZE MANUFACTURING CO. 
No. 5 Parcel Post Scale 232-242 E. Ohio Street 


50 Pound Capacity List Price $4.00 
Weight Boxed 7 Ibs. \ CHICAGO 














A New Spring Clamp Note Book and Binder 


USEFUL ON EVERY DESK wiiiveing ever.” Paper in 


serted or removed instantly. No holesto tearout. Nething sticking up in thes way. 
Handy for all kinds of business paper such as notes, orders, tickets, a 
ete.. ete. Stiff covers, writing easy, always convenient. Perfect pro 

and dirt. Lastsalifetime. Satisfaction guaran 


. Correspondence size (8}x11), bound in cloth 40c, In imitation 
YOU NEED IT icather 50c, full leather $1.00. 25% discount by the dosen Post- 
Paid. Special sizes to order. 


GET IT NOW 


DEALERS, write for 
terms. Liberal discounts. 
Quick profits 


VAN BUREN 
BROS., 


673 West Madison St., CHICAGO 































Get Better Prices by 
Selling Better Paper 





‘“ ET offf the tread-mill of low prices. If 

our goods are gocd encugh, you can se- 

cure a just price for them. There is an in- 

. dividuality about the Greir Typewriter Papers 

Greir , that makes them the favorite of the most 

Typewriter critical users. Many dealers have proven this 
Paper with our papers. You can too, if you will. 


Company 


1213 Arch Street 


I’ ou want to sell better Typewriter Papers, 
PHILADELPHIA — 


to us today for sample book. 

















WHAT’S THE USE OF CARBON COPIES YOU CAN’T READ? 












e nine distinct grades of 





| / SEARLE MEARLESS ¢ CARBON PAPER 
6 ate an d angel ment on the particular class 
aoa I 


all classes of wor 


WEAR REBE ET TYPEWRITER RIBBONS 


just ify their name, and their keeping 

ties in any climate is insured by an air tight 

ul | cansabe in which they're pocieed 
We still have exceptional terr 























= mia torial rights for 
ne root y fj \ live agents In all parts of the world. 

Se) | Se *h\ ee VACUO-STATIC CARBON CO. 

: en an 73 St. Paul St., Rochester, N. ¥., U.S.A. 
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A ° 
NO IC — sia Catalogues & Bulletins 
I EK 0 = 
; - Catalogue N f the S ( Tatu 
, : ‘ ont 1 exan 
LAVETTE’S New Size 
Patent ENVELOPES Photograp 
i > DON'T 
Are Having a Large Sale A —_ 
Some time ago, as a result of many calls ie | 
a new size, No. 9, 12x144, was added to my ae [ 
regular stock. This size takes enclosure o-_-~-+ . 
| 114x14 to 12x144 on comments san 68-08 From 1 f the Shaw-Wa 
| The stock and qual- 
1] nr 2 ' 
| : ity are the same a These envelopes are composed of fine 60 ib. | mull it i <n egy 
i LAVETTE S I aVette’s old line of pulp toad,’ one = a4. side rhe cut repre it pe ! ‘ ns t | d 
Ase 1 sis Fao ae toe parked Band seal with gummed | | plates will SS 
| PHOTO standards laps A | hangers, v be used to advanta 
MAILING D an @ miecen @ genenad tien of the feoke 
ENVELOPES \ Price to Price to | the parts of the epresented 
Retailers Consumers Packed 
Idesen Nal 4% «7inches - 2 fer Sets Cab. Size Alex? $1.00 per 100 2 for § “nts 100 in a zx . 
fe = «2 Wem. - «3 ) 534x7 sO. 3 “10 100 : System 1 s : 
3 6x8! ; 2.50 Scents each 100 ; folder recent t it i the W 
4 8144x1094 +50 10 sO Leaf ¢ g y 
5—4x10l4 2.50 S -¢ oe 100 ee and supplis I 14) y t yg 
6—8lox11% 3.50 10 , 50 : end patos — ng mact f 
84x13 3.50 ‘ - . ° 50 ; emplet : iets Rhathicad 
- ~1 251444 4 gS 15 ‘ “ = the different vices and diagrams of tt 
* 10-—10x12 3.75 10 * , 50 . forms A d t f the pr ipal feature 
ty Ww l tr igt 
For sale by all jobbers. Write . Putten 
for samples and circulars. Pia a-hapanee-melage get nr dlvciiligdi-cnc gy ne iaggh 
leseript ft tore of the Fulton Office 1 tur 
T Patentee and Company at 1 napolis, wit hotogra 
H. C. LAVE T Sole Manufacturer interior. A Phe Bookease Deal 
: eek Salter” all <eiuieniatiia” comaiihen 
224 S. Jefferson St., Chicago. lealers 
Tr S e & t i 
hat me t Det t ~ 
par pre s italog I 
@ SOOOOOOOO OOOOH OOOOH OOOOOCOOOOOG S32 0 5 corer ip ae! 
a 7 plar tf I at I x 
> sé . ee ”: * wipe .* ; plbsnecn 
s The ‘“‘Irreducible Minimum” in oor ; 
@ Production Cost is the big factor ei: J rinte 
@ placed to your advantage in— @ | wit Detroit show 
* @ | none 
° NEIDICH PROCESS : ae Band 
e CARBONS aw RIBBONS a. a arene come | 
: Unique methods produce superior . oy 
cleanliness, durability, depth of color, ( IR NED; ) ti ; 
* bd ” . ) 41) \ IA 7 basket 
® and “Absolute Permanency’’—i. e., the @ i ™: 
os finest qualities at the lowest prices. aN ys s ” oe 
=—™ 
* Another factor: * baicadl ' ; 
® s ! the W ( V 
a Promptness! @ | Burrows 1 w 
* @ | catatog : 
€ _ ° P y ; t t Ww 
Every single ribbon and ie al 4 guides 
* she t of carbon is backed by 2 omy & . ; 
> our Unreserved Guarantee. e The Yaw & Erbe Manufactur 
sent t f ler \ S 
eo You have nothing to lose! @ | tions nR W 
tra Yawt & | , 
* Write us TODAY. We pledge you the an a 
2 attention YOUR CONFIDENCE commands. . te Siaglh a sgl 
prize ‘ se $1 
ee a . . Sh , ' 
> Neidich Process Co. 4)... : 
€ Burlington, New Jersey RB eye a. 
oe t 1uddress W iy iI t I 
the Wor \ Fift 
OS OOOOSOOOHOSOOSOOSSOSSOOOOOOOOOCOOF i> 
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S) A * The Acme 
ok oo USIGS SAE PT) SY Z \ WY No. 2 Bind- 
vad : an < : = er illustrated 
herewith holds 
fifty staples ready 
for instant use —a 
simple and quick press 
on the lever and the 
staple pierces the paper and 
is securely riveted. All sheets 
firmly held in place. The bind- 
er is used for fastening corre- 
spondence, binding orders, shop 
memoranda, job sheets, vouchers, 
cost and time records, pay envelopes, 
legal documents, statements and 
other papers too numerous to mention. 


LATE MISCELLANEOUS ITEMS 
El Pas Texas 


European Agents: Progress 
Typewriter Supply Co., Ltd. 
85 Golden Lane 
and Hatfield St. 
London, 


E. C. 


st Louis, M« : DEALERS: Write u toda for illustrat 


ACME STAPLE CO. Li Ltd. 


112 NINTH ST. 














































A Word with the House Organ EN S DERF ER : 
Ft 6 ha BLIC Typewriters 
- roto the an Visible 
ms Writing 
. “b | mora ly Light 
tng Action 
> Interchange- 
, oe able Type 
| | Back- 
, : E | Spacer 
a nrc age c | NEW No. 8 MODEL 
ec rod pives several bright cartoons Equipped with DECIMAL TABULATOR for which no charge is made 
eos forms a SEND j \TALOG THIRTY-TWO 
i Soman Sans" | The Blickensderfer Mfg. Co. 
| Rect, he x STAMFORD, CONN. 
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ECOOKE’S PAT: Sal : sie TNO) aa wit Ry i <i mel anes : 


COOKE’S PATENT TIME STAMP & | oss o-ec8 is oc 


No. O, PRICE $2.50 ry te ot teers ae ee 


scriptions and s These 


For Timing Letters, Telegrams, Orders, Etc.-Eliminates all Questions | 1 warm brownish tint, and the cuts bring 
This Stamp can be used for FIVE Different Purposes. ae Gandia teas aciades eeeanen oa 


The succeeding ige contains photog 


of the compa s principal models 


2) 


There is an opening below the arrow, so that the names can be interchanged, . > ae ee ae 
making the one stamp answer for five, such as REO'D ANS’D FILED ENT’D DEL’D alte, aaentae saad tere Es ee 
STATIONERS aim 

SPECIAL 





AMP 


| 










COOKE'S PATENT TIME ST 


m4 
3 es =H: 
vA 7 
See 
> 
rR 
> to © 
7 
ry: 
eS 
+ 
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. nu @ 
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Telegrams Pe Doc uments i 
fay ear camon, soe Ticssra ros cost svavaae, €7 | Bou The Dicta Mouthy t 7 
(a) TMS STAMP OM HE USO OWE mercer pares | |(%) gives a s ditoria the subject 
SIN ONE Recewed Answered Fued~ Entered Debvared roy) de nstra ig tha t s t 
No. O PRICE $2.50 
ra cde stration of a machine | ty 
nachines which are t long 


days The \ 
demonstrations the promptly rush 


ikely to be filled The number cont 


REC’D 





prolong 
MAR 25 1914 I teresting articles 1 points of interest to D 
dealers An interesting photograpl fan it 1 ~ 
A M Dictaphone window trimmed by H. M. Wright is give 
| lage M also a picture of the booth of the Dictaphone 
| | Boston business show. Some novel uses of the 
Placed in a Counter Easel, Packed in I i] phone are mentioned and also some clever t 
BT {> Cartons containing Six Stamps 1] | Dictaphone men from various parts of the field 
each with dates. ] | P “eo ” a 
| One of the sues ¢ the Addressograph-« f M 
KJ thoughtful and pertinent editorial t 


subject of overhead, bolding that if people as a 


{ 
PS KIMPTON & HAUPT, 130 William St., NEW YORK : 
FRANK A. WEEKS MFG. CO., 93 John St. NEW YORK poe rll ste ace Ae Acs hyenas 


Ora. a eS eNO) | cry fot fats vias tome lertatation attecting some ot 
important industries by professional politicians and 
Fy Erases Ink Quick 





Call by HENRY BAINBRIDGE & CO.., 99 wiitiam St.,NEW YORK = auitinin ds 

















theoretical pedagogues There are Postal Pointers 
Corner for the Operators, Some Methods for Stiffening 














And Leaves Paper Smooth the Backbone of One’s Basiness. and other articles 
An entirely new way helpful to users of the Addressograph. The Address 
Norubber, acid or bladea—its secret, graph-er is issued in the interests of all concerned 
flexible diamond brush in an ad- the Addressograph field—users. makers. sellers. office 
jJustable aluminum and silver holder. “pe ~ Sn s. : 
Indispensable to Typists, workers, and ers The regular Salesmen’s Edition of 
Bookkeepers, Bankers and this interesting publication is designed for t t ft 
all Users of Pen and Ink. of Addressograph salesmet 
USH- > . >. 
RUsSHE- ASER The May number of the Stenotypist is a live 
eation gotten up 1 true magazine style 
Lightning Ink Eraser cities Wieabeetinn om Gael aie, “aie 
| Fully cuaranteod. wap Se cane, peee building, Boston, forms the frontispiece, and the first 
FR aletend thae-tbee Men Please article is a description of the first New Englar Ef 
| Write, Elegant Display Sign in Gold ciency Exposition, illustrated with a genera gee 
| and Silver for the Trade as ebectar cand 4 thar Of Gs Conceeiiten aoetest 
| The RUSH ERASER CO., 820 S.A. and K. Bldg., Syracuse N. Y. linge a. r sear , = by 9 
_ is followed | examples of Stenotype work 
articles of interest to stenotypists 
> > . 
The May number of the Macey Mont 
e some interesting styles of Mace eard 
re ou e g is to be ir led as a stock item with t 
lines This desk is fifty-five nehes 1 g 
three inches wids and contains feat 
9 make it of great value to those who et! 
records in their business 
a 
The foreigt lition of the Barrett 
Barrett condensed efficiency in a 
that given in the Barrett Way booklet far t Ba 


rett agents A list of foreign offices a 


Ideal Ribbons and Carbon Papers || "8" 


illustrated 








“‘A bit better than the best of the rest’’ __The May number of the Chair Ma 
urphy ¢ ( pany f Detroit 
Made of the best selected materials obtainable. Sane Sioa, So sienainen: We steak 
Every detail of manufacture closely watched, and he fit! . | 
. . t ga ghtness ] 
the finished product exhaustively tested. cee 
rt B-P S f I 
oe ‘ Ay: x f 
Result:— urticles I 1 Tip | M 
Uniform satisfaction to users. agp oly lg 
Increased profit to dealers. adits ineines daunted "tenes tree a 
THE CARTER’S INK CO., Boston New York Chicago pm a aa ne ‘aie ; Ah D 
n interest tory about The J 


























lever t ul moral I 
B. & H. 8&8 s the house orga 
f Braid & H Ss Ga A pict 

f the Br & i s given on pag 
nit wit g bout that w 
kr I ‘ 1 t ry .) 
f g t ture and tatior 

t f rest to other d s 

. . 

Cartoor Brig t nt the ver 
Oliver B t M gz 1 clever cat 
rs ving O I ¥ ng the readers with a 
ur ng the new Oliver No. 7 
ri r Oliv B gives some interest 
g rmat i I 0 tivities all over the 
vorld A | t f e D ip is given 

f ar) g This s won by the Chicago 
rar ur I offered by Manage! 
Stan f ( Ago f free competition to 
nemt f ganizat r the direction of the 
Bulle Re f f ire given. The spe 
Bulletin Na 11 Mar was awarded to Karl 

THE OLIVER UNIVERSAL SMILE 
AND ITS CAUSE 
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Insure Perfect Service 


By Writing Direct to 


CRESCENT BRASS & PIN CO. 


DETROIT, MICHIGAN, U. S. A. 


Bank Pins Cushion Pins Pyramid Pins 











CLEVER CARTOON BY BRIGGS. — Publishea 
Not Long Ago in the Oliver Bulletin. 














JUST TO REMIND YOU 


of the fact that profit for you and permanent satisfaction for your customers lie is 


Summit, Apex, and Cyclo Brands 
Typewriter Ribbons and Carbon Papers 


and that we shal] be glad to prove our contentions if you will but make the request. 
No live dealer ever fails to investigate a proposition which promises permanent profits. 
There is 20 reason, is there, why you should not write us immediately? 


UNION RIBBON & CARBON COMPANY 


Main Office and Factory Western Office: 
Street, 


Fromt and Leurel Streets, PHILADELPHIA 417 South Dearborn CHICAGO 








[ - The “Cado” Brand “L. E. B.” 
BINDER CLIP 


ntly make a book of any papers, 
its back. You can in- 
any paper therefrom, or 
paper thereto. It is the simplest, 

t and most handy filing system ever 
d. It also adapts itself perfectly as 
ble auxiliary to present filing sys- 
Letter files are kept on shelves just 

books. 


the title on 


“emove 





Jenning Cleveland branch office Lowry 
resents a f f interesting cartoons, while the 
Oliver ca a att its « ney by the considerablé 
numbe alft illustrations of Oliver men Ir 
various Ar t g article on touch typewrit 
ng t I M. I ed in this number 
rt str t diag The final page 
de t ript recent Oliver put 

8 rw esting anterr. slides are re 

c I 
* * 
I May f De published by the 
L. ¢ Smith & I = y of Syracuse 
N y give per istrations and 
ticl f L Smith users and agents 
Sx ¥ ent r'ypewriter Talk Illus 
trat ver The genera 
sales ' g 8 sermon < tt 
subfe f ving r alwa 
side-r er al qualit 
f cha te I r i advice 
sts d and s f st wl 
ter to pointed out rt 
tra a group pictur 
tl B g Harris Brothers 
( par some of t 
1dvert g H Interesting 
ar ’ given for t 
I S 
Digest of Foreign Press 
AUSTRIA-HUNGARY 
Papier-und-Schreibwaren-Zeitung (Vienna and Li g 
May 8.-—‘ t I 
‘ 2 » 1 A 
| Ex Sewn 
rpe ‘ ' 
I ad 
\ 
H 
CANADA 
Revue E Canadien: M 
ine, 1914 I 


aw 





PRICES 
*No. 2 in. capacity), 4c each; 40c per. doz. 
No. 5 in. capacity), 5c each; 50c per doz. 
*No. 6 in. capacity), 5c each; 50c per doz. 
No. 10 (1, in. capacity), 10c each; $1.00 per doz. 
*No. 11 (1',[in. capacity), 10c each; $1.00 per doz. 


Write tor circular and trade prices. 


CUSHMAN & DENISON MFG. 
240-242 West 23rd St. = 





co. 


New York, U. S. A. 
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Office Devices — 


of more than ordinary merit 


American ‘Geoenuitios Co. vue —_—_ 
131 Federal Street, Camden, N. J. L'Unité Sténographique (Paris) Ap: i 







The PHONOPOISE aa polos iu lo 
Telephone Bracket —_— < been taught t 





Self-Balancing te! ; : 
Strong and Enduring berge t ferty-4we 2 


Price AS, $4.00 Sais sae Gee ep, 
Price BS, $4.50 ee aes cee ee . 





- 






The PROJECTO 
Telephone Bracket 


Closest (folded Longest (ex- 
tended). A wonderful fol 


ing bracket, 



























































Price $4.00 Commerce et Industrie Paris May 
eatme : \ 
rr re 
The INGENU Duplex ee Rack , 
Something more than a stamp rach 
pace utilized for some office need 7a pad lies 
flat. Price, $1.00 4 . | < 
; re 
SOOHHOHHHSSSSHSHSHOSSHSSHSSSOHSSSEHOSOSSSSOSEESESESLEOCES | | a 
° ( 
a e , 
. rs Mon Burea Pars) May WV 
o os me Fost © ttn 
Ps (PATENTED) Asnecessary asadesk. Agjassplatethatcan @ the I ge M 
os be lifted as easily as your hat. Anornamentand @ ort \ \ t 
e a utility combined. Sanitary and economical e Alg , ; 
The ROSCO GLASS DESK PAD consists of a High & : 
nd giass plate fitted into a flanged frame. A hole in e “ 
a7 the bottom of the pad permits the insertion of a e , , t 
e nee to lift glass, and thereis NO SUCTION or @ { 
2 DISTURBANCE of Papers when glass isliftedor @ 
e lowered. The flanges protect edgesof glassfrom @ a - 
ms contact and are bound in the heaviest and finest @ BR 
@ quality of leatherette, in finishes that beautifully @ ' ' ; 
e match iight oak, golden oak. weathered oak and + . be 
e mahogany desks. 2 Ulive Pa 
ry Its originality attracts attentionevery- »@ Fre t 
e where. a , \ 1 I 
° Desk Dealers and Stationers will find thisa @ , ' 
e profit maker * 
e Write for complete descriptive matter and * La Revu Dactylographique et Mecaniq Paris 
e prices now. e May t I Ite e D 
e Ravenswood Olfice Specialties Company © | 2A cag 
4 1471 Irving Pack Bivd,, Chicago, Ill. * r ! 
SOOSSOSSASSEHESSESESSH SHH HHS HH HHHOSESSSHSESSEOSOSEOEEEE La Rev ‘ “ 
Offices \ ‘ 
itomat ge-ret x g 
number \ I gra 
The Crystal In Passer [2° 0": 
— -« - te ’ ad t t - ~ 
a . _ _— ' 
——— ——— See paTS. Dust el italog 
Crystal f ——— ) an CRYSTAL ERASE . PEND ———— Brush Bou s and off 
side is Model 5. The de 
An Advance in Office Efficiency ments t Yect that althong 
“ ‘ ‘ ‘ writ J . nt t 
An erase é Ll objects \ Du B \ ( ir to t 
ind ut ( nd we le ‘ ° ‘ . 
Ay ats ! La Sténo-Mécanographie Paris) April-May 1914 
Erasure e quickly and ly uct Office } et \ mt ag ys ‘ 
} Fr ' 1] ‘ , : tr, ‘ . ; f I > M - 
out injury to the finest papet , ' Sti I t. ail h stenogra 
A liberal proposition to dealers and agents. Write today and be first tn the field. ences, A gh thie litt ly b 
THE CRYSTAL MFG. COMPANY, Larned Bldg., Syracuse, N. Y. || °: 
tT ate yg 
“ s | 
mea ~ 
L. NELLEMAN F. W. HEYTHEKKER: m0 
Successor to L. Rosenthal | ’ Office Appliance Dealer in = 
Sila Nanking Road, Shanghai (China) AMSTERDAM HOLLAND suag . 
Dealer in Typewriters and Accessories, Office ; 
Appliances, etc., with large and attractive Specially organized for the sale of smal] attractive es 
show windows, situated in the center of the erticles, furniture, etc Will be pleased to receive GERMANY 
business section of the city. aatalogs and prices from mar cturers. Sole dealer- Schreibmaschinen-Rewn Ber May 2 
Open for Novelties as Sole Agent ships preferred. Ww holesale ar ~y retail nte t rt 


























Sch k (Storkow-Mark May I ul 
t of ty 
£ 8 Six 
x I fine tT 
An 1 is 
fr \ 
g ) g t! nt 
£ g t 
g tl y 
there 
Schr nascl n-Z ng (Hamburg), May 15 H 
Ss mew exhaustive 
, g lifts ' t 
s \ x 
play f I 
d acc 
S en-Ze 
so that this |} 
spur it 
g low spla 
Das Kontor (Berlin May re 
‘ ' er t . \ t 
w ther 
g | t is 
\ Hlow l x 
. g 4 
I ta ] 
I g t 
‘ 
B »Bedarf Runds " Ber M I 
t New M f I Ph La 
ITALY 
Corriere della Sera (Mila May 4 r 
‘ M ~ S 
L'I a Moderr a (Mila Apr 
\ 
Ss. Mila M 
TH EVANT 
’ . 7 Rev r tantin Sex iQ 
Ni 
‘ 
MEXIC* 
s as M Mex ( Ma 
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aiways 


. aia a il 
Send for Our Trial Offer 
w te To 


THE ROTOSPEED CO. 


541 West Fifth St Dayton, Ohio 





“It has saved its cost a dozen times over, as it has 
cut our printing bills in two.” 


a The Rotospeed Stencil Duplicator 


xample of Rotospeed Saving. _ Paying for it- 
r, every month it is used, printing quickly, 
iny number of copies of any type written 


inal "jan letters, ruled office and factory 

menus, salesmefis’ reports—and hundreds 

it are otherwise given to the printer and cost 
Rotospeed expense, 


tself and proves a profitable investment, 

, certain forms of acknowledging orders 

orrespondence, dictated separately, they 
en at an enormous cost, 


a Rotospeed, the machine that wal point 
y typists and at a cost of 20c per thousan 


Price $25 Complete 
with all operating 
supplies. $27.50 West 
of the Mississippi. 













7A NEW SURE SELLING OFFICE SPECIALTY 





The {Hughes 
Automatic 
Book-Rest 


This device has been introduced 
in a comparatively small territory, 
but wherever shown it has been 
given the seal of approval. It is 
a live seller. 











The Hughes Book-Rest is a real 

mveniénce for all offices in which 
les ge record books are handled. 
Exceedingly simple—requires no 
adjusting. 









Dealers wanted everywhere. 


Special terms. 


The Hughes Book-Rest Co. 


Cherokee, lowa 









The Pad 


takes 





Did You Get tour Share 


IR PAD ret 


the Rub 7037 Ridge Avenue, 


ynr fit 


profits dealers everywhere have been making 
1e enormous demand for 


The New Non-Shine Chair Pad 


lealers are making added profits. Selling 
rate. Repeat orders are in evidence 
This is your opportunity. 
You Cannot Afford 
pportunity The NON-SHINE 


Op} pass 


ails for $1.25 and can be sold to all 
It saves its cost in a mighty short time. 
e standard sizes. Special sizes and shapes 


THE NON-SHINE PAD CO. 
Philadelphia, Pa. 








HUNGARY 


Gluck M. Odon 
Budapest, VI. 
Liszt Ferencz-tér 18. 
is always open for novelties as Dealer or Agent. 








Either Agency or Price Protection Proposition 
KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes 
KEYSTONE CARBON PAPER MANUFACTURING CO. 


Sales Agt., 727 S. Dearborn St., Chicago 
New Orleans, Los Angeles. 


R. A. BECK, Gen'l 
New York, 

















16 OrFrRICI APPLIANCES 


PATENTS 
YOUR | A Record of Recent Office Devices Patents. 





Copies f any one f these yatents an ¢ Dtainmed Dy 
sending fteen nts in stamps to E. G. Siggers, patent 
INVESTMENT || soe Scscsseeiac ess 
( und mentioning Office Appliances 
t | M : f M 
J 4 Z ( inooga i 


in the stock which you can & gy we taanrly no v ye 











hould be judged by the sam 8 Davis, Ne ' N 
O82. 157 James W. Ja on 
standards and surrounded by the |. x. % gnor to The Jacobus Pneumatic In| ‘ 
| ‘ ( | New Yor N \ 4 rporat f 
ame safeguards as any other in- . % ~ 
vestment. Especially is this tru on Katsing and I -D , . 
. <ta pew x Machines Alf ( t 
of your supply busine which | Kurow New York, N. Y., assignor to Underwood 
rv} write Company New Yor N y " poration I 
involves return orders and 1 | of Delawar “ane * 
| 10s nH 4 t , M ) ' 7 , 
among the most dependable of - as i , : 
emon sy 
your asset | 1,082,400. Envelop-Opener. William Nelson Burntte 1.006 \ - 
. I ad N ’ > 
| 18.002 ( ! I ‘ I | M ' 
, Hibbard S. MeDaniel, Portland, and Nelson W. Thom » 
Because we recognize this we “os : : a0 teg ! 
Moro. Oregon, assignors by mes issig 5 . . 
are manutacturing | Gnu Copy Holder Manufacturing ¢ A 
2.006, I He G. M Liteh- 44 ' 
W orld and Pemry | i. 
j ! \I 
| \I ‘ \ 
of I rrust ( , = : 
sd 1 008.056 \ ! J \ \ ' , K 
ippons an 0 in \ 
1 0o8. O81 Ih la I ' ) \ OORT ' , . 
\J 7 \ . y 
Carbon Papers Spe ee oa rr Ka . 
i sig to Burreng \ ¢ M 
i « I> tM orat fM re 1 (4G 4 t Ml 
Molo, I Leaf Bind | I ; \ 
I New York, N. ¥ e wy 
| j i Ca ting M I ] 4.7 
for dealers who, like you, refus Lire . " 
to take any chances with their ae 7 lie my, Secret, 4 M67 ting 
IM t { ' | \ ‘ 
| 
customers, and who understand } 1,004,062. Hand St Harry 8. Folx ter ( ’ 
Asa M. ( M M. \ 
that it pays to consider quality tt Muskegon, M ‘ 1.003, 
‘ . | fanufact y s ( , . ‘ , 
Satistactory results are what th e ; eI ' : ie 
customer in ribbons and carbot M138. P CC. Fe 
| 4.146. Writing Mac ! B. I N KY | 
demands, and failing of these hi N.Y sig v1 g to KR 
business goes over to a competi- | scl . . amis 
i N . VOT | ‘ iil} j , f New Y 
tor It pays to invest in th M4 1 , M WOT 
l N \ sSigie by ‘ ‘ i 4 
best I ter Compat I New % \ 
t f New Y ‘ 
(AOE, CUS ~ ms Ih Atta ! is 1 «07 ee 
We'll send samples and terms to |} Dy \rt ou Pittsburgh, P Hunga 
s ‘ 104.2 Bow-P Char Ste 
prove it if you'll write us on your Q MI \ 
2 . ‘ 4 ar } 
letterhead ‘ 2 = 
. 4 \ v \l \\ ~T) 
| l 
| $501 \ iH 
e Lb. 7 Alta Vis K _ - 
1.004 M H 1 
ntermationa : Gi 7 
OO4 204. ¢ ting Ma Ww iH “7 r 
“ N. J., assig ait ‘ i 
arbon Pa r = rr | 
> 
| S282, Automatic Ca r 71 
Compan : : sonia 
I ‘ \"\ 


206 Broadway 17 Quincy St. 
New York, N.Y. Chicago, III. 
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York N. ¥ assigner te Eberhard Faber 
Rrookls _. 1 corporation of New 
ap Sig / 
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woe eo 


rT ss | Jive] 
} Jeep J ‘es , | 
7 l@) wee } 
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y haf 
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It is interesting to note that 
the marked successes in the 
printing field within the last 
few years have, almost without 
exception, been built upon the 
basis of quality and service. 


The significant fact here is not 
that quality printing is bene- 
ficial to the printer—although 
it is—but that it is the most 
profitable kind of printing for 
his customer to buy. 


Were this not true it would 
have been impossible to have 
made such steady gains along 
the lines of quality and service. 


For years the popularity of 
OLD HAMPSHIRE BOND 
has been due to the quality and 
service it offers. Why not sug- 
gest the use of OLD HAMP- 
SHIRE BOND to your best 


customers. 


We are the only Paper Makers in the 
World making Bond Paper Exclusively 


SOUTH HADLEY FALLS 
MASSACHUSETTS 


HAMPSHIRE PAPER COMPANY 
































You Know Best 


what you require of a propo- 
sition before it meets with 
your approval. However, we 
venture the suggestion that, 
so far as rebuilt typewriters 
are concerned, we have antic- 
ipated in our organization all 
the requirements of your bus- 
iness which in essential points 
is similar to that of our other 
dealer friends in this line. 


Retyco Rebuilt 


Typewriters 


and the service of the organ- 
ization behind them are at 
your disposal. They are the 
outgrowth of years of study 
and business built to satisfy 
your needs and those of other 
rebuilt typewriter dealers. 


To spend much time telling 
a typewriter man of the de- 
sirable qualities of Retyco 
Rebuilts is unnecessary. But 
you really ought to have our 
latest price list. If you 
haven’t, we will be glad to 
send it to you. 


REBUILT TYPEWRITER CO. 


Sales Office: 207 South Dearborn Street 


Factory: 312-328 North May Street 
CHICAGO, ILL. 
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CLASSIFIED INDEX TO ADVERTISERS 


ADDING MACHINES 
I g 4 nz 


i 


ADDING TYPEWRITERS 


ADDRESSING MACHINES 
AGENCIES WANTED 


A 


R 
ANTI-RUST IMPOUND 
\ \ eig 
BALERS 


BLANKS FOR BuNDS AND STOCK CERTIFICATES 
BOOKS 

I i 
BUSINESS SHOWS 
CALCULATORS 


CASH REGISTERS 


Na ( Reg 
CHAIR PADS 


CHAIRS, OFFICE 


CHECK PROTECTORS 
& 

COIN MATS 
COIN WRAPPERS 
COPYHOLDERS 
COPYING DEVICES 
CUSPIDORS 
DESK LAMPS 

Mel A 
DESKS 

| 
DICTATION MACHINES 
DUPLICATORS COMPOSITION 
DUPLICATE LETTER MACHINES 
ENVELOPE OPENERS 
ENVELOPE SEALERS 
ENVELOPES 

| 
ERASERS 
EYELETS 
EYE SHADES 
FILING CABINETS, METAI 








PINS 
Brass & Pin Co . 17 
STAL SCALES. 
Pelouze Mfg lo . . . 153 
ner Seale & Mfg. Co 1%) 
PU BL IC ATIONS. 
iultechnik Verlag . 142 
PUSH PINS. 
Moore Push Pin Co 58 
REBUILT OFFICE MACHINERY. 
cago Safe & Mdse. Co . 148 
—— AND CARBONS. 
\merican Writing Machine Co Ss, SS 
Ault & Wiborg Co ‘ 6 
Buckeye Ribbon & Carbon ( Ph oo. & 
Canode & Hunt Mfe. Co oe 57 
‘ter’s Ink Co., The -. 156 
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Rebuilders and Warehousemen 


Typewriters of all Makes 


Wholesalers and Distributors 











GENERAL 
TYPEWRITER EXCHANGE, Inc. 
70 Washington St., = ae Mis. Bap Dic Oe 





Our Products Are Represented in Europe by 
LIEBERT & MEYERHOF, THORP & MARTIN TYPEWRITER CO.. 
Hamburg, Germany 79-80 Queen St., London, E. C., Eng. 


“The Service you will ultimately adopt" 
. Wholesale Distributors 
for Continental Europe 


Wholesale Distributors 























NOwW IS THE TIME 
CLEAN UP- GET IN TOUCH 


WITH THE LINE 
THAT 


OeS 


ESTABLISHED 1879 
SPECIALISTS IN BLANK FORMS FORT 


‘Stock Certificates - Bonds - Diplomas: 
Checks - Mort¢a¢e Notes - Insurance Policies. 


Ask about GOES Corporation Record “2s“« 
129 sivizs LYTHOGRAPHED CALENDAR PADS 10r 1915 


GOES Sit Psconcs es OTICAGO 


SAMPLES AND PRICES ON REQUEST 
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The Eureka Blotter Bath 


The Eureka Sanitary Copying Cloth 


constitute a perfect sanitary system of letter press copies. The impregnated 
affords an absolutely even distribution of moist- 
mustiness or mil- 
The wire net in the composition makes the bath practically unbreak- 


stone conrposition bath 
ure to the cloth, atthe same 
aew. 
able. 


time precluding bad oder, 


They are furnished In all sizes from correspondence to wayb 


The patent chemical surface cloth which we furnish with non-raveling 


edge, 


insures clean cut copies. 


There are more Eureka baths in use than all others combined 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH CO. 
CHICAGO, ILL., U.S. A. 


6215-17-19 Wentworth Ave., 
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Beegee Co 
Beiden Mfg. Co. 
Bentley & Gerwig Furniture Co 
Berger Mfg. Co. 
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PROUDFIT 


As A Catalog Binder 


No Limit to Its Possibilities! 














Made in all bindings, styles and sizes, with or without handles. 
Opens flat and saves several pounds in weight and _ several 
inches in length over post binders. Catalog No. 23 is now ready. 


FACTORY AND MAIN OFFICE: | 
THe GRAND RAPIDS, MICH., U. S. A 
OosEJEAF IK! J a a ee. te Te 
BRANCHES IN ALL LARGE CITIES. 























CROPEAN REPRESENTATIVE WANTED oT | . r) rr} : . ‘ 
A sail aie Boro geteoe eneteaivivinds buns —— J ¢ i Al I ING — HIN 
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mum charge one dollar, payable In advance. tion and st f ss D | 
Only legitimate advertisements received, and ‘ ppl . I 20 a, 


those relating to trade necessities. . — — PZ ! me can ce | é r 
FOR SALE. co Nes Ag AR yg co gt 
HELP WANTED. a =——— = % oy Roatan ‘nmik Gacmeieeel 




















FOR SALI PATENTS ON BRAND NEW ture Write Manager, M I 
ffi ppliance Can be made and old t inces, Cl Ls 
AN EASTERN MANUFACTURER SELLING idvantage by any manufacturer of filing I | 
direct to users wants a live representative in | inets or other office furniture Expense of mar | 
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and superior article that is used in almost eve inusual value in most offices Owner of patents | 
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H. OHASHI & CO { LEONARD STREBT AGENCIES WANTED | a? tput . y 
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out the world for their typewriter ribbons, « j XNPERIENCED STATIONERY ZAT.ESM AN 
bon paper ind Japane se cop ng books, et to r esent mat { t el 
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Premium 
Writing Fluid 





The Ink That Makes Office Work a Pleasure 


3 

| 2 

| s |  - 
It writes the most pleasing shade of 

blue and does not change color in the 

ink stand. 

It always flows freely and does not ® 

gum the pen. 

. 

? 





The patent spout which pours _per- 
fectly makes filling ink wells easy. 

It does not smear or offset, making 
it the best for use on books and it is 


ABSOLUTELY PERMANENT. 


ROR aA, 
J IUNTAIN ~ 
NilisAN FORD MFC Gedy 


Ta 





Nos. |, 2 and 3. 
Quarts, Pints and 5 Pints 


SANFORD MFG. CO. 


CHICAGO NEW YORK 


KNOWN THRUOUT THE LAND 





The latest improved Seng- 
busch self-closing inkstan¢ 
with the larger dip opening 
represents thelatestand best 
achievement in inkstand 
manufacture. It permits 
the use of extra large pens, 


lip, ant 


affords a slanting « 


inks pen heavier bu 


ut not 
too heavy. It is the ink- 
stand par excellence. be 











Sengbusch inkstands furnish 
absolutely fresh ink at every 
dip of the pen from the cen- 
ter of a closed well and not 
from an exposed cup which 
allows evaporation and is a 
receptacle for dust. An 
evidence of their quality is 
the fact that the U. S. 
Government is now using 
more than twenty thousand 
of them. 


| Write at once for description of the latest Sengbusch 
Inkstand. It offers unusual opportunities to dealers. 


400 Stroh Building MILWAUKEE, WISCONSIN 





